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HIGH DEMAND, BUT LOW ENGAGEMENT

5% 24%
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75% of respondents would like to
take out a loan in the next 5 years

but only 24% have tried.

BANK PROXIMITY DOESN'T IMPLY INCREASED ACCESS

e%e o 0 0600 O
. . -\ N

™ 1T Reo

25%\\ . 75% 40%
21%

Live within an hour of a Bank.
Respondents familiar with contacting

. Live beyond an hour of a Bank. a bank loan officer.
Don't know how to contact

Cannot physically access a Bank. a bank loan officer.

SMALLER LOANS IN LARGEST DEMAND

74% 14%

Seeking loans of $6,000 or less Seeking loans of $30,000 or more

74% of respondents are seeking loans of $6,000 or less while 14% are seeking loans of $30,000 or more

Over two days in May 2014, USAID worked with GeoPoll to administer more than 750 mobile phone surveys across
15 targeted states in Nigeria to ask agriculture- related businesses about access to finance.

KEY CONSTRAINT: COLLATERAL

What respondents would change about their bank or loan Why respondents think loans are hard to get

Did not have enough

6%
Lower collateral
collateral

10% requirements

. Make it cheaper . Loan costs a lot

Banks do not lend
enough

. Banks not close

Move it closer to me
51%

. Reduce paperwork

Other Other

Areas of Mobile Responses
per Feed the Future Strategy

WHO RESPONDED?

57%

Have been in business 2 years or less

Nigeria
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The survey screened recipients to only include individuals whose work related to agriculture and who had the authority to
take out loans for their work. Qualifying respondents were compensated $.30 USD in airtime for completing the survey.
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