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1. EXECUTIVE SUMMARY

A. Purpose of the Bvaluation

The evaluation report of the Caribbean Marketing Assistance Project
(CMAP) has been prepared for the USAID/Regional Development Office
{Barbados) to assist in determining the future of the CMAP for the period
April 1985- April 1986. The evaluation can aiso be useful to the National
Association of the Partners of the Americas (NAPA) and the Partners
Economic Development Sub-Committees (EDS) in Barbados/Capital District
(Albany), Dominica/Dutchess County and St. Lucia/Rockiand County in
analyzing the present status of the project and planning for the future.

To assist the project principals in determining the future of the
project, this evaluation provides recommendations and conclusions
regarding the following :

L the current status of the project in terms of the ability to provide
effective and timely marketing activities;

2 the appropriateness of the'Partnership structure in conducting
successful marketing activities; and,

3. the cost effectiveness of the CMAP in providing marketing services
in the context of a) the uniqueness of the project, and b) as compared to
other marketing services.(Scope of Work, pg.8)

B. Timing

This evaluation takes place 21 months after the initiation of the three
year pilot project in April, 1983; 7 months after the project revision in
Juane, 1984; and, 5 months after the local CMAP coordinators weré hired in
September, 1984. During the Segtember 1984 meeting of the joint
Caribbean and US management team, USAID and the Partners agreed that
the status of the project would be assessed at a meeting in December 1984.
The parties agreed that if the project was on track émd could be continued,
then an evaluation would be carried out during the rirst'quarter of 198S; if



the project had not improved significantly, the project would be phased out
by the end of April 1985 and no evaluation would take place. During the
December 1984 meeting, the Partners and USAID representatives agreed
that the project had progressed to a stage where an evaluation was

merited.

C. Sunnary Conclusions

o The redefinition of the project which took final shape in June (984
recognized a number of the factors that the original project failed to take
into consideration, mainly: 1) the complexity of the project; 2) the need to
develop a viable management structure, through the hiring of local
coordinators, which could support the complex task of marketing; and, 3) a
more realistic appraisal of the export potential of the majority of small
businesses in the Caribbean. By refining the project, mainly to improve the
competitive position of producers in the local, regional and international
markets, a more realistic objective was devised.

0o Over the past year, the CMAP project management team has done
an excellent job in turning a poorly designed, managed and implemented

project into a project that has begnn to Y_ield the results expected in the

o The CMAP viewed by Partners as an entrepreneurial and risk

taking endeavor, was designed to provxde a representauve sample of ge
variations among smaller Canbbean econozmes at thr~e different levels of

PRI - e
development. As such, the CMAP isnota com rehensive am, but
lop Ch, P program,
rather, combines three different projects in each of the three participating
partaerships. The major focus of the Barbados/Capital District program is to-

provide technical assistance and marketing contacts to medium sized
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manufacturing industries. The major focus of the the St. Lucia/Rockiand
County program is to provide technical assistance and direct marketing
services to small producers in the handicrafts and agro-processing
industries. The major focus of the Dominica/Dutchess County program is
training related to business development on the island.

o A comparison of the original log frz'tme with CMAP
accomplishments to date, reveals that the project , after two years of
operation, is just beginning to reach the targets intended to be
accomplished during the [irst year.

o An original assumption of the project was that the creation of
strong diversified EDS with the initial support of local coordinators, would
enable the EDS to continue the project through their own efforts. Partaers’
experience with the project over the past 20 months indicates that the
complex nature of marketing and the demands for conﬁnuous contact that
a marketing assistance project requires, make it impossible to carry out the
project by relying on voluntary committee activity alone. Project
management on a day-to-day basis is required. Given this sst of
circumstances it seems clear that the project cannot function without a
local coordinator in place.

o No designs for project continuity after the USAID funding period
were discussed in the original proposal or in the revised proposal. Asa
result, the EDS pnﬂiciphting in the pilot project are presently undertaking
activity without a clear idea of how that activity will be supported or
continue in the future. Further, as the project activity takes place there is
no clear end in mind; the EDS have not developed a strategy for project

continuity with a clearty defined end which they can work towards.

o Although communications and the time it takes to implement

‘projects have greatly improved, timely communications and delays

necessary to undertake joint efforts of the US/Caribbean EDS continue to



be problems. An annual plan for the period April 85-86 combined with a
strategy for project continuity will 1) assiat the respective EDS in placing
priority on activities; 2) improve project implementation by eliciting timely
responses from their Partners; and 3) enable the EDS to determine future

fund raising strategies.

o Total USAID investment in the project during the period April
1983-June 1984 was US$79,456. An additional amount estimated at
US$54,560 was contributed to the project by Partners, Caribbean and US
organizations and project participants. Total costs are conservatively
estimated at US$ 134,000, while an estimate of total direct benefits in
quantifiable terms will not exceed US$ 10,000/year. While benefits
generated during the first year of any project are generally low, and no
additional costs will be expended by outside agencies to continue to yield
the yeariy benefits, the benefits generated under the initial project design
are not now nor likely to become commensurate with project costs. Many
of the project activities developed during this period, were outside the
export orientation of the project at that time. However, the majority of the
project activities developed during that period improved the competitive
position of local producers and businessmen in the local market,

o Total USAID investment in the project during the period July 1984
to December 1984 was US$83,104; additicnal contributions include
US$41,250, yielding a conservative estimate of total cost of US$124,354 for
this period. An estimate of total direct benefits, in quantifiable terms, is
approximatety US$ 275,250. Some of the program investment in training,
technical assistance and direct sales contacts will not yield resuits until
later in 1985. The majority of the project activities implemented during
this time period are directly related to the revised project objective of

x
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improving the competitive position of the local producer in the local and/or |
regional, as well as the international (US) markets. The majority of the
activities carried out under this period of the project are also direcily
related to the original project goal, 1o increase the sale of Caribbean
produced goods in the US market.

o Considering the time it took to dev;alop activities consonant with
project objectives and the cost of implementing the project in comparison
with benefits under the initial project design, the present project design 1)

is more effective in producxng results; and, 2) produces benefits that are
S
more commensurate with project costs.
o Imtml discussions with USAID determined that the CMAP
objectives and design are significantly different from other USAID funded

efforts in the region. There is little basis for comparison between CMAP

v i

and other mérketing assistance programs. presently operating in the
Caribbean, including the CCAA/CAIC Twin Chambers Project.

0 Curreniiy. in each of the three pmgrain areas, the EDS are working
closely with governmental ‘export promotion organizations and those |

private organizations involved in business development. Many

representatives from these local organizations are members of the EDS or
the Partners local committee.

0 The Partnership mechanism, unique in some respects, includes
both advantages and constraints to project implementation. The major
advantages built into the Partnership model are 1) the ready access to US
markets, 2) the ability of local sub-committees to attract business
community members who are involved in marketing, export prometion,



trade and development, 3) the ability of the EDS to access human and
financial resources outside the Partaership, and 4) the ability of the EDS to
access the national Partners financial resources.

o Although the uniqueness of the Partnership mechanism presents
some clear advantages to project development, the model aiso presents
constraints. Constraints include: 1) ready access to the US by virtue cf the
Partnership linkage does not automatically imply ready access to the US
market for Caribbean products; 2) EDS difficuity in openly and quickty
communicating with each other; 3) limited resources which cause activities
to be delayed, postponed or cancelled; 4) EDS difficuity through the
partnership mechanism in utilizing shared resources, e.g. the New York
consuitant.

o Some of the major constraints to project implementation have been
resoived. The major constraint to further project progress is the lack of
any clearty defined plans for project continuity; the project will not be able
to function through the werk of voluntary committee members alone.
Because there is not a built in mechanism for continuity within a
Partnership structure, the CMAP project is not entirely suited to the
Partnership mechanism.

D. COverall Recommendations

Considering the momentum that the project has gained since the
hiring of the local CMAP coordinators, project costs in relation to benefits,
and the consistency of CMAP activities with regard to revised project
objectives, USAID should | continue to support the CMAP at its current rate
,ﬂof expendxtures. This recommendation is c:mungént upon the ability of the
Ioal EDS and Partners National Office to respond positively to the
recommendations included in the body of this report and to present a




proposal and budget for the period April {985-1986 that reflects those
recommendations.

o The timing of the USAID decision on future support of the project is
critical. If USAID decides to continue to support CMAP through April 1986,
as recommended by this evaluation, the remaining amount of the originalty
obligated budget for Year 3 of the project, approximatety US$65,000,
should be released to ensure project support from April 1985 until
additional USAID funds are approved. If USAID decides not to grant the
incremental funding for the third year of the project, the remaining
amount of the originally obligated budget should be released to ensure an
orderly phase out of project activities and project personnel

o The US/Caribbean partnered EDS should put together a realistic
annual plan for the period April 85-86. Plans should be specific and
include concrete activities to be undertaken during the year. The rationale
for each activity as it relates specifically to marketing, and the overall
objectives of the project within the context of the country should be
clearly indigxted. Specific targets to be met by the end of the grant period

as well as intended results and benefits in quantitative and qualitative

terms should be included.

o The plan should include only activities which are realistic and
manageable within the coming year. Where an annual plan has
incorporated a viable strategy for continuity beyond April 86, activities
which will result in benefits after April ‘86 should be included.

o Each US-Caribbean EDS should identify a strategy for project
continuity and determine what steps must be taken during the year to
ensure project continuity. This strategy should be presented along with
the annual plan for April 85-86. |



II. Bvaluation Methodology

A. Objectives of the Evaluation

The objectives of this evaluation are 1) to determine to what degree
exports have increased as a result of the.project, 2) to determine the
degree to which project activities have improved the competitive position

‘of Caribbean entreprenuers which will eventually lead to increased sales of
their products and services to the US,, the Eastern Caribbean region, and
local markets, and 3) to assess the cost-effectivness of the project design,
as amended, in achieving thes= goals. (Scope of Work, pg. 4)

As identified in the scope of work, the evaluation includesan
assessment of the following specific project cbjectives:

L. to establish viable functioning partnerships with local Economic
Development Sub-committess (EDS) in three Caribbean countries of St.
Lucia, Barbados, and Dominica and counterpart New York State Partaership’
wess . . o

2. torecruit and orient local coordinators and paid consultants who
are appropriate, experienced, and well qualified to provide q:arketing
assistance to Caribbean businessmen;

3. to identify and recruit Partners volunteers in Partnership areas, to
provide technical assistance to Caribbean entreprenuers in marketing
products and in providing services that are competitive in reference to
design, quality control, safety standards, labeling , and pricing for the US.
and other markets; '

4. to0 provide individualized, cuatom-designed training to Caribbean
business people and their employees as identified by Caribbean
Partaership Sub-committees; and,

S. to[lacilitate the marketing of goods and services from the
Caribbean, through such promotional activities as trade missions to the
United States which cffer face-to-face business oppartunities.

8 -



In additon to assessing project progress in meeting the specific
cbjectives, mentioned above, the evaluation provides an analysis of
intended results and methodologies employed in project implementation
and management, specifically wiih regard to:

L the degree to which trade between the Caribbean and the United
States and elsewhere has increased in quantifiable terms as a result of ihe
project;

2. the degree to which the Partnership mechanism is an effective
instrument in achieving trade gains and market access, or in providing
technical assistance which may make both of these possible in the future;

3. the effectivness of Partners project management at all levels in
Washington, New York State and the Caribbean;

4. abrief assessment of the Peace Corps participation in the project;

5. acomparative analysis of how the Partnership mechanism
functions in a marketing project in countries at various leveis of
development; and,

6. toa limited extent, a comparative analysis of the Partnership
model with other approaches to provide marketing assistance in the three
‘participating countries. (Scope of work pgs.S-B)

B. Evaluation Activities

o Five days were spent working at the National Association of the
Partners of the Americas (NAPA) offices in Washington. A review was
conducted of files and materials pertaining to the CMAP program, including
volunteer technical assistance reports, EDS reports, and CMAP project



coordinator reports. Discussions were held with the CMAP project
manager, the Partnership Servicers for the three Partaerships involved in
the CMAP and the Partners’ president.

o Sixteen days were spent visiting Caribbean and New York based
local committees. Visits to the three US local committees in the Capital
District, Dutchess County and Rockiand County comprised of one day each,
and visits to three Caribbean local committees in Barbados, St. Lucia and
Dominica, comprising a total of tweive days, were made to discuss the
specific objectives of each lccal EDS, the role played by the sub-committee
within the local Partnership committee, and EDS activities undertaken by
the Partnership. Discussions were held with the Partners’ regional
representative for the Caribbean, EDS chairmen, EDS project beneficiaries,
locat CMAP coordinators, the New York consultant, collaborating
institutions, énd. where possible, local Partners’' committee presidents. (A
list of institutional and personal contacts is presented in Apprendix I.)

o Interviews with EDS members and local project coordinators
included a discussion of the cbjectives and the structure of the EDS,
collaboration among EDSs, problems encountered in project
implex.ﬁentaﬁon, changes in direction or emphasis in the local program,
plans for the future, and support necessary to improve present program
operations.

o Site visits were made in Barbados, St. Lucia and Dominica to
projects that have received techncical assistance and/or have participated
in the CMAP program.

0 Two meetings were held with USAID Barbados Mission staff
including the Private Sector Office, the Evaluation Office and the PVO Office.
During the initial meeting with USAID, two important aspects of the scope
of work were defined. First, the only USAID funded project that resembled
the Partaers CMAP was the Caribbean/ Central America Action (C/CAA)

10
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/Caribbean Association of Industry and Commerce (CAIC) sponsored Twin
Chambers Program. Secondly, rather than attempting a comparative
analysis of cost effectiveness of CMAP in relation to similar USAID funded
projects, the evaluation should concentrate in determining, to the extent
possible, the cost effectiveness of the original project design in comparison
with the present project design. In essence, are the project benefits worth -

the costs? .
o In order to meet the EDS members and local CMAP coordinators,

the newly appointed USAID project manager accompanied the evaluator to
St. Lucia and Dominica and to project sites in Barbados.

1"



111. THE CARIBBEAN MARKETING ASSISTANCE PROJECT (CMAP)

A. Project Background

The National Association of the Partners of the Americas (NAPA),
incorporated as a private non-profit organization in 1966, provides a
variety of services.and management support to 55 afTiliated Partnerships.
A Partnership combines a US State/region with a Latin American or
Caribbean country/state/region. Each Partnership has a 'local committee’
which is legally incorporated in both the Northern and Southern
country/state where it operates. Each local committee has a board of
&ectcrs and/or chairman, president, executive directer, coordinator,
depending on the local by-laws of the crganiztion. Each local committee
has a gumber of sub-committees with specific program attributes, such as
agriculture, economic development and community education. ( An
organizational diagram of the Partnerships is presented in Chart [.)

The CMAP was designed by the National Association of the Partners of
the Americas (NAPA) and currently invoives the Economic Development
Sub-Committees (EDS) in three Partaerships: Barbados-Capital District, St.
Lucia-Rockland County and Dominica-Dutchess County. Over an 18 month
period, Partners sub mitted three project concept papers to USAID/RDO
(Barbados) before the final proposal was sumbitted in February 1983 and
approved by USAID in April 1983.

While the intent of the project, to foster and support private
enterprise development in the Caribbean, remained the same, the focus of
the project was modified over the {8 month period. Initially the project
intended to support and develop small and micro enterprises to produce
for the local, regional and international markets in 8-10 Caribbean
Partnerships. (Concept Paper-Partners of the Americas Caribbean Basin
Small Enterprise Development Program, December, 1981) The project focus

12



CHART 1: Working Model of a Partnership
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was then honed to promote Caribbean smail businesses to export locally
made products to the United States in three Caribbean Partnerships of
Barbados, Dominica and Belize. ( Concept Paper-Partners of the Americas
Smalil Business Assistance/Export Promotion Program, July 1982) The
main cbjective of the final project proposal was to provide comprehensive
marketing assistance to Caribbean manufacturers and businesses in the
three Caribbean Partnerships of St. Lucia, Dominica and Barbados.
(Caribbean Marketing Assistance Project, February 1983)

In all stages of the project's development, Partners stressed the
entrepreneurial, risk taking nature of this pilot project by using a private
voluntary organization and its volunteer members in efforts that were to
foster private enterprise development.

Over a two year period, from April 1983 to April 19885, an operating
program grant (OFG) in the amount of US$ 270,000 has been extended to
Partners for the support of the CMAP program. '

The approved CMAP proposal was originally designed to increase
exports from the Caribbean to the US (New York) by using the Partnership
structure. Through this mechanism, Economic Development Sub-committees
in Barbados, Dominica and St. Lucia could request assistance from the US
counterpart Economic Development Sub-committes in Capital District,
Dutchess County and Rockiand County, respectively. The project also called
for one Peace Corps volunteer on each of the three islands, to carry out
day-to-day activities, and fcllcw up cn requests for assistance.

During the first year of the project the EDS's in the Caribbean and in
New York had difficuity in maintaining volunteer interest and
panidp'atim. While the makeup of the Sub-committee’s finally stabilized,
approximately one year after the project was initiated, few of the EDS
members who signed off on the criginal proposal remained invoived with

=
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the Partnership. The Peace Corps Volunteers did not work out for a variety
of reasons. As the first year of the project came to an end, none of the
three islands had PCV's; the US and Caribbean EDS's had changed
management several times; there had been three different NAPA project
managers; and, few project activities had been carried out.

In late 1983, Partners considered re-structuring the project with
respect 1o 1) redefining the role of the EDS; 2) refocusing the CMAP
activities with regard to the project development responsibilities of the EDS
and the participating businesses; and, 3) re-assessing the role of the Peace
Corps volunteers. (Concept Paper-Proposed Restructuring Plan, December
1983). From January to June 1984, Partners conducted negoitiations with
USAID/RDO-Barbados regarding the objectives, management and future of
the project. At one point, Partners felt that it would be in the best
interests of all parties to terminate the project. This possibility was
discussed with the USAID project manager. Both parties agreed a final
effort at salvaging the project could be made by substantial restructuring.
Partners agreed to continue managing a revised and restructured project.

The project was revised in June, 1984 by mutual agreement of the
Partners management and USAID. While the original goal of the project, to
increase the sale of Caribbean produced goods in the US market, was
maintained, the project cbjec&ivés were broadened to emphasize short term
project activities which would eventually lead to increased trade. These
project activities, the majority of which were inocrporated into the original
project proposal, were identified in the revised project propoaai as [ollows:

-increasing service to local and regional markets;

-supporting marketing research/assessment missions'

-providing technical assistance in the areas of product development,

design and quality control;

-supporting observational training visits; and,
-promoting trade missions.

14



Thus, the project was redefined to include assistance in production
which would increase the local producers’ competitive positon in the local,
regional and international (US) markets.

In addition to a revision of the project objectives, the project
management structure was modified to include salaried local coordinators
on the three Caribbean islands. ( A diagram of the CMAP management
structure is presented in Chart 2.) The criginal three year project budget
was accelerated to provide for additional salaries, management and
administrative support. The cost of project implementation rose from
approximatety US$ 5,600/ month for the 14 month period from April 29,
1983-]June30, 1984, to approximatefy US$ 14,000/ month from July, 1984
to the present. Under this budget revision, the project, criginally scheduled
to continue to Aprit 1986, would spend all but approximatety US$ 65,000 of
the total obligated budget by April, 1985.

B. Barly Lessons
Findings
A number of factors contributed to the lack of progress during the
first 16 months of the project. The major factors that impeded the
progress of the project were:

o Project Desian: The original project design supported the export
potential and manufacturing base of Barbardos. St. Lucia and Dominica
were built into the pilot project in oder to provide a representative sample
of the variations among smailer Caribbean economies. The project design,
however, did not include the provision of the necessary management or
production support for businesses in Dominica and St. Lucia to produce for
the US market. A more thorough analysis of Dominican and St. Lucian
businesses during the project design phase would have revealed that
intensive training in product development, production managment and

15



Chart 2: CMAP Project Structure
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business management would be necessary before Dominican and St. Lucian
businesses could take advantage of US export contacts.

o Project Organization: The project.was designed to take advantage
of an organized and operational EDS and overall Partnership committee.
Although there were minor changes in the EDS in both Albany and
Barbados, the major actors remained the same. Thus the Barbados/Capital
District EDS maintained a certain continuity of committee members,
retained the interest of its members, and had an established base upon
which to recruit additional members.

o Partnerships were bui;t into the project with little anatysis given to
1) the make-up and ability of the EDS to carry out the project and 2) the
level of development and strength of the Partners local committee's

"0 Within three months after project initiation, two of the three
Caribbean EDS members who had originalty signed off on the project
proposal were no longer invoived in the Partnership due to pressing
professional commitments. As a result of the early changes in EDS
leadership, the majority of the project participants had no clear
understanding of the project objectives.

o At the time of project initiaticn, Partners had just begun organizing
the St. Lucia/Rockiand County and the Dominica/Dutchess County
Partnerships. The Partners local committees were still in a nascent stage of
organization. Therefore, little direction, organizational or managerial
support was forthcoming {rom 'ihe overall Partnership. As one former
chairperson of the Partners local committee 50 aptly put it “we had
difficuity in focusing on getﬁng anything done; we were still at the stage of
trying to get a letter answered.”

16



o Project Planning: Too little analysis was done of the suitability of
the project objectives with respect to the in-country business sector and
the EDS ability to carry out the project. The majority of the EDS didn't
understand the project objec:iveﬁ and there was no active overall Partners
committee to held define them. Within this context, it is easy to
understand why no planning of activities v.rith respect to project objectives
was evgi- undertaken. With the exceptionVof BarbadosiCapital District, no
activities were carried out, or activities carried out under CMAP auspices
had little to do with promoting and marketing Caribbean exports to the
United States,

o Due to the difficulties presented in project planning, neither
Partners nor the EDS clearty defined the focus of the project with respect to
{) the target clientele and,2) whether the nature of the project was to
increase the competitive position of privatety owned for-profit commercial
enterprises or whether the project was intended to have some direct social
benefits in assisting the pocr to improve skills, increase income or find

employment.

o Project Management: The project management structure and the
individual roles within that structure were well defined on paper.

However, as the project developed and the major actors changed, the
management structure became unclear. Individual roles and the
management structure itself was interpreted differently by the different
parties invoived. At one time, two different people were considered the
project manager, yet neither one had a clear idea of the project manager's
function. .
o The role of the New York consuitant was left undetermined.
Ostensibly, the New York consuitant's role was to assist the EDS when the

17



EDS could not find the appropriate resources within the Partnership area.
Yet, no system of communications was developed to ensure that this
system of referrals and assistance was implemented. Consequently, few
EDS ever consulted the consuitant and the consultant was not informed of
projects where he could have lent assistance. An animosity developed
between the paid consultant and some volunteer committee members who
did not want to work with somecone who was paid to do what they
volunteered to do. Neither the volunteer committee members nor t.hé paid
consultant understood the consultant’s role.

o Although the idea of using PC volunteers to support the day to day
project operations was a gocd one, certain managerial problems,
personality conflicts and unclear lines of authoerity among Partners, Peace
Corps and the Peaee Corps volunteers with respect to the job duties and
respon.ubmues made the situation uaworkable.

Summarj' and Conclusions

Although Partners designed the project within the spirit of
entrepreneurial risk taking, Partners underestimated the complexity of
project as follows: |

1. the nature of marketing Caribbean exports in the US, including a)
requirements for continuous contact and timely follow-up; extensive :
planning and analysis; comprehensive understanding of import-export
regulations: and support from national credit and banking facilities; b) a
knowledge of impoct-export adiministrative procedures, such as arranging
letters of credit, insurancs, freight, etc; production organization and
management requried to meet quality, standards, volume; and competition
from domestic producers and other exporters to the US; c¢) the training
required to bring production and managment up to standard; and d)
{inancial resources required to bring production up to standard and to
support marketing efforts; < '



2. the level and quality of management support required to
undertake this task;

3. the ability of the Partnership mechanism to promote or impede
such an effort; V

4, time available 1o businessmen to s;xpport such an effort;

S. the aumber of potential business prospects with expcttable
products able to compete in the US market, especially in St. Lucia and
Dominica; and,

6. the time and investment required to support these industries to a
level where simply making the contacts for export without providing
production and management assistance, i.e. “leading the horse to water”,
would be enough.

19



C. CMAP: June 1984 to Present

Over the past year, the CMAP project management team has done an
excellent job in turning a poorly designed, managed and implemented
project into a project that has begun to yield the results expected in the
criginal project. .

From late 1983 to mid-1984 Partaers’ de.iibetations with USAID produced
a decision to devote as much time as necessary and the resources available
to develop a man'agenhle marketing assistance project that could meet
project expectations.

The redefinition of the project which took final shape in june 1984
recognjzed a number of the factors that the criginal project failed to
consider, including the following: 1) the complexity of the project; 2) the
need to develop a viable management structure, through the hiring of local
coordinators, which couid support the complex task of marketing; and, 3) a
more realistic appraisal of the export potennal of the majority of small
businesses in the Caribbean. By refining the project, mainly to imprové the
competitive position of producers in the local, regional and intemational.
markets, a more realistic objective was devised.

The CMAP, designed to provide a representative sample of the
variations among smaller Caribbean economies at three different levels of
development, is not a comprehensive program. CMAP combines three
different projects in each cf the three participating partnerships. The major
focus of the Barbados/Capital District program is to provide technical
assistance and marketing contacts to medium sized manufacturing
industries. The major focus of the the St. Lucia/Rockland County program is
to provide technical assistance and direct marketing services to small
producers in the handicrafts and agro-processing industries. The major
focus of the Dominica/Dutchess County program is training related to
business development on the isiand.
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The different natures of the programs are due mainty to {) the
different industrial and business environments in which the program takes
place; 2) the potential of the export industey and the natural resource base
of the countries in which the program takes place; 3} the make-up and
interests of the EDS in each US and Caribbean Partnership; and 4) the

resources available in the New York partner area.

D. Findings and Recommendations

A comparison of the original log frame with CMAP accomplishments,
reveals that in two years, the project has reached the majority of targets
intended to be accomplished in one year. The major shortfalls are in the
number of enterprises assisted and thé development of marketing
assistance plans and strategies. (See Appendix 4 for criginal log frame.)

A number of factors that originally impeded the project’s
developmezit. still exist, but to a much lesser degree.

Progranm Policy-;r‘indinas

0 Neither NAPA nor the Partners local committees have taken a
policy positidn on the issué of a private non-profit organization directly
assisting private for profit commerical enterprises in improving their
competitive position. The business nature of the project, especially in the
case of Barbados/Capital District, is substantially different from other
Partners’ activities which are intended to assist people at the lower end of
the economic scale, provide social services or inter-cultural experiences.
The issue of assisting privately owned companies still causes concern
among some of the three participating EDS, and within some of the
Partners’ lccal committees. '

o To date, Partners has not developed an overall policy on providing
assistance to private for profit enterprises. The lack of such a policy is
reflected in programmatic and administrative policies which are not geared
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towards supporting business development and in some cases inhibit it.

For example, 1) even though NAPA practice supports the policy of
providing lcans and not grants to commerical ventures, there is no clear
policy statement to that effect; 2) local EDS recommend grants to
commercial ventures when the Partaers-have access to a loan fund; and, 3)
although several exceptions have been made specifically for this project,
Partners’ general regulations siipulate velunteer travel must be for a
tm'nimumvof 10 days. Businessmen can rarely leave their business for
extended periods of time.

Program Policy-Recommendations

0 Partners management has been [lexible on administrative policies
regarding travel for businesses involved in the CMAP. Travel policies and
the 10 day minimum should be re-examined and continued to be
interpreted in a flexible manner if Partners wishes to emphasize projects
which involve business.

o In three cases, the absence of a strict policy on providing loans 6r
grants to commercial ventures has delayed project implementation for gver
a year. The determination of lcan policy is the responsibility of the local
committees. By informing the EDS and the local committees that no grants
will be approved for commercial ventures, Partners NAPA managment can
motivate local committees to establish loan fund guidelines and decrease
delays in project implementation. '

Project Design: Continuvity-Findings

o CMAP was criginally envisaged as a pilot project with potential to
continue within the three criginal Partanerships and to expand to other
Partnerships in the Eastern Caribbean region. Yet, no designs for project
continuity were discussed in the coriginal proposal or in the revised
proposal Asa result, the EDS participating in the pilot project are
presently undertaking activity without a clear idea of how that activity will
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be supported or continue in the future. Further, as the project activity
takes place there is no clear end in mind; the EDS have not developed a
strategy for project continuity with a clearty defined end which they can
work towards.
Project Design: Continuity-ﬂeco&:aendaﬁm

o Each US-Caribbean EDS should determine a strategy for project
continuity which should include an analysis of how the project will
continue and what steps must be taken during the year to ensure project
continuity. This strategy should be presented along with the annual plans
for April 85-86,

Project Design: Organization-Findings

o An coriginal assumption of the project was that the creation of
strong diversified EDS with the initial support of local coordinators, would
enable the EDS to continue the project through their own efforts. Partners
experience with the project over the past 20 months indicates u:zit the
complex nature of markeiing and the demands for continuous contact that
a marketing assistance project requires, make it impossible to carry out the
project by relying on voluntary committee activity alone. Project
management on a day-to-day basis is required. Given this set of
circumstances it seems clear that the project cannot function without a
lecal coordinater in place.

Preject Design: Organization-Reconnendations

0 Some options for project continuity and diverse project
organizational configurations emerged in discussions with the various EDS.
Each EDS should anatyze the following options:

1) the ability of the Caribbean and US EDS to provide the management
- and {inancial support to continue the employment of the local coordinaters
and raisz necessary project funds. This analysis should present a realistic
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assessment of the project costs, the amount of funds that can be raised and
the continuity of such fund raising efforts.

2) the ability of the project to become self-sufficient with the
coordinators working on a comission basis cr with funds for fixed salaries
generated from client sales and/or purchases. This anatysis should include
both a break-even anatysis and a cash flow anatysis to determine the
viability of operating the project as a commercial venture.

3) the ability of the project to be supported by a local institution with
similar goals and activities that will agree to collaborate on this project
together with the local Partners. Presently, each coordinator works out of
an office provided by a lccal institution (NRDF in St. Lucia, IDC in Dominica)
or works closely with an organization with similar objectives ( Barbados
Manufacturers Associations (BMA), Export Promotion Corperation (EPC) in
Barbados). Each local institution presentfy undertakes complementary
activities and enjoys a strong Partnership association through the EDS o
the local committee. The anatysis of local institution support should
include:

a) how the CMAP can best be accomodated within the local
institution’s pregram;

b) the complementarity of the CMAP with the local institution's
program,

" ¢) how the project will be supported [inancially;

d) what management structure will be necessary to support the
project; and,

e) how the US/Caribbean EDS can best support project activities.

o The present strengths and weaknesses of the project indicate that
the third organizational option is currently the most viable alternative for
all three Partnerships. Within the Partners general structure, development
projects which are initiated by Partners and subsequently supported by
local organizations have the best chance for success and continuity. By
April 1986, the project should have progressed to a level where the local
organization, by accomodating the project, will gain not only an
experienced staff member, but a marketing concept, marketing ties and a
marketing assistance project. |

o The Barbados/Capital District EDS may have difficulty in
identifying a local institution with similair activities and objectives. The
Barbardos/Capital Disteict EDS should 1) investigate local institutions that
can accomodate the program, specificaily the EPC, the BMA and the newly
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organized National Development Foundation; and 2) investigate the
possibility of seeking funding from USAID or private industry to continue
the support of the program.

Project Design: Rxpnnsion-l-‘indiﬁgs

o In discussions with Partners staff, concern was expressed
regarding the expansion of the project to other Eastern Caribbean
Partnerships. In projects as complex as CMAP which require a great deal
of management support, a sub-committee cannot be built by simply
making resources available. The committee must be organized, have a
functioning working relationship, and have the management suppert in
place before a project of this nature can be undertaken.

Project Design: Expansion-Recommendations

o Based on the experience of the three Partnerships participating in
mé pilot project, expansion of the CMAP should not be considered unless
interested, viable, organized and functioning EDS are operating in both
sides of the Partnership.

o Partnerships not currently invoived in the CMAP shouid be
encouraged to use other program resources to provide training and travel
grants in the area of marketing assistance, but the support of a full scale
marketing assistance project cannot be justified unless the respective EDS
are in place, crganized and functioning.

o The project should not be expanded to other Eastern Caribbean
Partaerships within the life of the USAID grant. Grant resources shouid be
utilized to support on-going effoyts within the three participating
Partnerships.
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Planning and Reporting-Findings

o Although communications and the time it takes to implement
projects have greatly improved, timely communications and delays
necessary to undertake joint efforts of the US/Caribbean EDS continue to
be problems. An annual plan for the period April 35-86 may assist the
respective EDS in placing priority on activiites and eliciting timely
respanses (rom their Partners,

Planning and Reporting-Recommendations

o The US/Caribbean partanered EDS should put together a realistic
annual plan for the period April 85-86. Plans should be drawn up by the
local CMAP coordinators in collaboration with the Caribbean EDS. Plans
should be sent in advance to the US EDS, and a joint meeting should be held
to formalize plans for the April 85-86 period.

o, Plans should be specific and include concrete activities to be
undertaken during the year. The rai.ionale for each écﬁvity as it rejates
specifically to marketing and the overall objective of the project within the
context of the country should be clearly indicated. Specific targets to be
met by the end of the grant period as well as intended resuits and benefits
in quantative and qualitative terms should be included.

o Plans should include an activity schedule, expected reponses by
each EDS, the deadline for responses, responsibility for carrying out
activities and the human and finanical resources necessary to support -
activities. The sources of these resources should be indicated.

o The plan should include only activities which are realistic and
manageable within the coming year. Where an annual plan has
incorperated a viable st.rategy for continuity beyond April 86, activities
which will result in benefits after April ‘86 should be included.
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o Reports should be written with respect to annual plans.
Coordinator reports should emphasize results, benefits, problems and
possible solutions rather than strictly reporting activities.

Project Management and Admini.:xtration-!‘indings

o The project management team seemstobe f uﬂctioning smoothly.
The lccal ecordinators have been able to implement project activities in a
considerably short period of time. In some cases, the coordinators have
been able to organize in three months what it took the voluntary
committee 18 months to complete.

o To some extent, the role of the New York consuitant is still vaguely
defined. The consultant is still not being used by two of the three
committees. In one case this is because of the nature of the activities
carried out by the CMAP, and, in the other because of the relationships
already established between the US and Caribbean EDS.

o The quarterly meetings, necessary to refine the project and begin
anew, nOW seem excessive. .

o Although NAPA requested each EDS to draw up a monthiy budget
in order to set up an operating fund, some coordinators still operate out of
pocket. Expenses are re-imbursed upon presentation of receipts. This
operating procedure puts undue constraints on the coordinators’
operations, especially since the bi-monthly salary checks reach the
coordinators late.

o In some cases, implementation of specific project activities is
constrained by the lack of operating funds, such as funds available to rent
a meeting rcom for courses.

0 As the ccordinators become mere familiar with their duties and
responsibilities, the direct management assistance necessary from the
national and regional offices will decrease.
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Project Management and Administration-Recommendations

o The Rockland EIS is operating with one membgr, and the likelihood
of recruiting new members within the coming year is low. The St.
Lucia/Rockland EDS and the local coordinator have been able to establish a
working relationship with the New York consuitant. [n order to promote
the St. Lucia/Rockiand CMAP, the New Yerk consultant should be hired on a
retainer basis to exclusively support the St. Lucia/Rockiand CMAP.

0 Under this recommended arrangement, the reporting function of
the New York consultant shouid be transfered to the Washington office.

0o The quarterly meetings can be easify reduced to six-monthiy
meetings. A joint meeting should be held to review the annual plans and
budgets for the April 1985-86 pericd, and, a joint meeting should be held in
October-November to review progress toward establishing an on-going
program poat-Apfil 1986. . o

o Although Partners has established an operaﬁ;zg fund for the
payment of monthly coordinator expenses, the procedures are not going
smoothly. The coordinators in some cases are still advancing salaries for
payment of the institutional expenses, cr delaying payment of rent and
expenses due to the organizations housing the coordinators. Partners
should re-examine the operating procsdures of this fund and determine
whether the problem lies in the lack cf proper presentation of receipts on
the part of the cocrdinators cr the timing involved in receipt presentation
and re-imbursement.

o Bvery effort should be made to ensure that the ccordinators’
salaries reach them on the date due. Partners should investigate use of
telex transfers, mailing checks in advance of the date due to ensure timety
acrival of funds, or inciuding enough money in the operating fund to pay
the cocrdinaters in country. Paying the ccerdinaters in advance, and only
once a month is also an opticn to be considered.
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0 As part of the April 1985-86 planning process, Partners should
examine the managment time spent on the project and budget accordingly.

o As part of the April 1985-86 planning process, Partners should
consider making available additional operating expenses from the project
budget. Every effort should be made to seek local contributions to a
project activity, such as free advertising, course registration fees and
contributions of meeting rooms. In cases where unsuccessful attempts to
seek local contributions will seriously constrain the implementation of a
project activity, expenses should be made available from the project
budget. These funds are small amounts in support of individual projects,
such as funds to rent and reserve a meeting room for a werkshop.
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B. Cost Effectiveness

Introduction

The CMAP attempts to establish contacts between US and
Caribbean businessmen, while the actual business negoitations and
follow-up are left to the businessmen themselves. Therefore, data on
quantifiable project benefits to individual producers as well as individual
producers’ investments to achieve benefits is incomplete. Data on total
program coa_ts is also incomplete, specificaily contributions from local and
US crganizations and project partidpants. An accurate benefit-cost
anafysis to establish the project cost benefit ratio cannot be presented.
However, a general analysis of project costs in relation to project begefits
under each of the two different project designs can be determined by
analyzing 1) project costs with respect to benefits under each of the two
different project designs, 2) project activities with respect to project
objectives under each of the two different project designs; and 3) time
required to carry out project activities under each of the two different
project designs.

Project Design-April 1983-june 1984

From April 29, 1983 through June 30, 1984, Partners spent US$79,456
of USAID CMAP funds to implement the CMAP. (See Appendix 5 for
financial infermation.) In addition to this amount, total contributions from
~ other sources were approzimatety US$54,560. (See Table 1 for total
program costs. ) During that time, there were few concrete project
activities, and those that were developed took a great deal of time.

The concrete results, some outside the scope of export promotion and
marketing assistance, that can be attributed to the project during this time
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TABLE 1: PROJECT COSTS AND QUANTIFIABLE DBENEFITS (US3$)
April 1983 - Docombor 1584

ITEM CMAP OTHER LOCAL ORES. PROJECT BENEFITS
PARTHERS (MNY/CARIBEANH} PARTICIPANTS

Albeny Fair(4-84) 6,000.00 11,160.00" 10,000.00

Batisry Asssmbly  includsd in 200.00**  1,800.00 4,000.00

Dorninlc;(m} total emt.

Culinery Instituts 18,000.00° 5.000.00%% 240000 6,000.00

Dominicz(5,6~84)

Feb Ltd & MGM includsd in 20,000.00 250,000.00

(7-84) total zmt. (ennwal)

Flick Chemicais includad In 250,000.00

(9-84) total emt. - {ennual)

Germent Industry includad in 266,000.00

Sales Mission total emt.

(S-84)

Mizmi Germent included in

Sub-Contrecting total emt.

(12-84)

St. Josaph 3,000.00™

Community Canter .

{ 11-84)

Furniturs Workshop  Included In g 1,150.00* 475.00

{12-04) total emt.

Computer Workshop included in 400.00% 225.00

(12-84) total emt.

Tourism Project Included in 1,000.00 1,000.00

Dominice(1-85) total emt.

Tropicrafls includad in nons

2-8471-85) total emt.

Rockiend includad in 2.500.00° 1,000.00 500.00

Merkoting Training  Lotal emt.

(10,11-84)

Treds Feir included in 1,000.00

St Luele(12-84) total emt.

Saies Orders includad In 300.00

Local(12-84) total emt.

Sales Order includad in 350.00

Export(12-84) total emt, .

TOTAL EXPENSES

TO DATE 162,560.00 29.,500.00 19,910.00 46,400.00

% indicatos CAIC contribution
% ®indicates contribution from Lraining orgenizstion
* indicates Pertners International Training Grants
“indicatss Perinars Small Grent Fund
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period are the following:

- one observational training visit for a Dominican in methods of
battery assembly. The direct benefits of this project can be estimated at
approximately US$4,000/year. (April '84)

- the organization of the Barbados Trade Show in Albany. Although
some direct benefits accrued to businessmen as a result of this activity,
they have not been documented. Project reports and discussions with
project participants indicate that one Barbados garment manufacturer
received orders in an undetermined amount, and that the furniture
manufacturers sold their exhibits, again for an undetermined amount. The
Show took two years to plan and implement.(April ‘84)

- nine Dominicans trained in food, beverage and restaurant
managment at the Culinary Institute of America. Three restaurant owners
estaimated food wastage decreased by 90%; a conservative estimate of cost
savings of 50%. (May 1984)

For details on each activity, refer to the the individual country
program sections, befow. -

Analysis

Total USAID investment in the project during the period April
1983-June 1984 was US$79,456. An additional amount estimated at
US$54,560 was contributed to the project by Partners, Caribbean and US
organizations and project participants. Total costs are conservatively
estimated at US$ 134,000, while an estimate of total direct benefits in
quantifiable terms will not excsed US$ 10,000/year. (See Appendix 6 for
project costs compared to benefits.) While benefits generated during the
. first year of any project are generally low, and no additional costs will be
expended by outside agencies to continue to yield the yearly benefits, the
benefits generated under the previous project design are not
commensurate with project costs.
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At this point the project had not been revised to include improving
the competitive position of the local producer in the local, regional and
international (US) markets. Many of the project activities developed
during this period, were outside the export crientation of the project at
that time. However, the majority of the project activities developed during
that period improved the competitive position of local producers and

businessmen in the local market,

Present Project Design July 1984-Dacenber 1984

From July 1, 1984 through December 30, 1984, total CMAP
expenditures through the USAID grant were US$83,104. An additional
amount estimated at US$41,250 was contributed to the program by
Partners, Caribbean and US organizations and project participants.

As a result of the project activities carried out during this time period,
dccumented financial benefits to Caribbean participants inciude the

following:

- through the September '84 Sales Mission, coordinated for Barbados
garment manufacturers, garment orders in the amount of US$ 116,000
were sacured. A US$50,000 order, inciuded in this amount will not be met;

- through the same Sales Mission, watch orders in the amount of
US$150,000 were secured. Only US$ 15,000 of this amount have been met;

- a distributorship for furniture refinishing products,worth
approximately US$250,000/year, was established in Barbados between an
Albany company and a Barbadian manufacturer;

- import savings of approximatety US$250,000, minus equipment
investments of US$30,000, yielded a total yearly benefit of US$220,000 for
two Barbadian companies;

- 1 local trade fair in Castries resulted in sales for local producers of
Uss$ 1,000;

- as aresult of the local trade fair and the efforts of the local CMAP
coordinator, direct sales in the local market for St. Lucian handicraft
producers yielded US$ 300 and export orders of US$350;

- The Barbados/Capital District CMAP objectives inciude promotion
of two-way trade between the US and Barbados, therefore, financial
benefits can be added as follows: 1) equipment purchase of US$ 30,000;
and 2) furniture refinishing products purchase in the amount of US$40,000.
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Non-quantifiable benefits of the program include the following:

- two St. Lucians invoived in the straw products industry trained in
marketing; ;

- one marketing assessment completed for the export of St. Lucian
straw products to the US; )

- personnel from19 furniture manufacturing companies trained in
furniture refinishing techniques acceptable to the US market. Training
included topics such as finishes used in the US, and touch up techniques.
The training is expected to yield considerable cost savings to producers in
addition to bringing product lines up to US. market standards;

- technical assistance in business assessment of computer needs
received by personnel from nine companies;

- samples sent to three US firms contacted through Partners
sponsored travel to the CBI Miami Exposition by cne Barbadian garment
sub-contractor;

- through a small grant provided to St. Joseph's Community Center,
60 women are being trained in cottage industry skills.

For details on each activity, refer to the individual country program
section, below.

Analysis

Total USAID investment in the project during the period July 1984 -
December 1984 was US$83,104; additional contributions include
US$41,250, yielding a conservative estimate of total cost of US$124,354 for
this period. An estimate of total direct benefits, in quantifiable terms, is
approximatety US$ 275,250. (See Appendiz 6.)

Some cf the program investments, such as the marketing training,
technical assistance for furniture refinishing , sub-contracting contacts and
direct sales contacts will not yield results until later in 1985.

The majority of the project activities implemented during this time
period are directly related to the revised project objective of improving the
competitive position of the local producer in the local and/or regional, as
well as the international (US) markets. The majority of the activities
carried cut under this period of the project are also directly related to the
original project goal, to increase the sale of Caribbean produced goods in
thg US market.

Y
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Summary and Conclusions

The total USAID project investment of US$162,560 for both project
periods provided estimated benefits in the amount of US$ 285,250 over the
same period of time. The USAID investment of US$ 79,456 produced
yearly benefits estimated at US$ 10,000 under the initial project design.
The USAID investment of US$83,104 produced benefits estimated at US$
275,250 under the present project design.

According to a comparison of estimated costs and benefits of the
project to date, rough data on the project’s cost effectiveness can be
presented as follows: 1) for every dollar of USAID investment,
approximatety US$ 0.59 was contributed by other organizations and project
participants; 2) every USAID dollar of investment produced an estimated
US$ 1.75 of benefit; and 3) every dollar of total investment produced an
estimated US$ 1.10 of benefit.

Considering the time it took to develop activities consonant with
project objectives and the cost of implemenﬁng. the project in comparison
with benefits under the initiai project design, the present project design is
more effective in producing results and produces benefits that are more
commensurate with project costs.

CMAP and Cther USAID Sponsored Programs

Initial discussions with USAID-Barbados determined that other USAID
funded programs, such as PDAP, CAIC and present NDF programs in the
three countries participating in the CMAP program, differed significantly
in objective and design from the CMAP as follows:

- The major emphasis of the PDAP program is to attract off-shore
manufacturers to the Caribbean ‘region. Marketing of locally produced
Caribbean products in the US is not part of the program.

- CAIC is a regional organization that works with the local Chambers of
| Commerce. As such, the CAIC program is much broader than the CMAP and
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includes financing of regional effcrts to provide technical assistance to
business, conducting workshops, sponsoring seminars, organizing - -
informational networks and providing services to the private sector.

- The NDF's in St. Lucia, Dominica and Barbados provide credit
assistance and business counseling to small business whose fixed assests do
not exceed EC$ 20,000. To date, marketing assistance has not been a formal
aspect of the NDFs' program. ‘

- The only program that was thought to resemble the CMAP program
was the Caribbean/Central American Action (C/CAA) Caribbean Association
of Industry and Commerce (CAIC) jointly sponsored Twin Chambers
project.

Discussions with CAIC employees, ex-employees and Twin Chambers
 program participants revealed the following:

- The total budget for the Twin Chainheta program was US3$200,000
gver a two year period; |

- To date, the major activity of Twin Chambers program has been the -
sponsorship of a series of four executive administration and management
training seminars: two in the US and two in the Caribbean. Participants feit
the seminars were beneficial, but no follow~up took place. These seminars
are focused on paid Chambers’ staff, rather than the busiﬁess community
membership.

- An objective of the Twin Chambers program, to stimulate US
investment in the Caribbean, has not been reached. Accordingtoa
member of the Chamber of Commerce, the return visit of US Chamber
members to the Caribbean was postponed. The purpose of this visit was to
discuss potential US investment in the Caribbean.

- The Twin Chambers program is presently at a stand still while
C/CAA and CAIC work out managerial responsibility for the program and
the devolution of program management from CCAA to CAIC
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Conclusions

CMAP Conparison

There is little basis for comparison between CMAP and other
marketing assistance programs presently operating in the Caribbean.

o With the exception of Barbados, the CMAP program beneficiaries
are small businessmen who are not members of the local Chambers of
Commerce. CMAP beneficiaries could take advantage of the Twin
Chambers project only to a limited extent. Local chambers of commerce in
the three program areas, do not have active marketing assistance
programs.

CMAP Collaboration

Currently, in each of the three program areas, the EDS are working
closely with the export promotion organizations and those organizations
that have marketing assistance programs. For example:

1) Barbados: Export Promotion Corporation, CAIC, Barbados
Development Bank, Ministry of Trade and the- Industrial Development
Corporation; | |

2) St. Lucia: Chamber of Commerce, National Research and
Development Foundation, and the National Development Corporation; and,

3)-Dominica: Industrial Development Corporation, National
Development Foundation, and the Ministry of Trade.

Recommendations

o In each country where CMAP presently operates, the progfam
could benefit by closer ties with the National Development Foundations.
The EDS in Barbados is currently attempting to recruit the director of the
NDF, the CMAP in St. Lucia works-closety and complements the NRDF's
credit and business guidance programs; and the CMAP in Dominica could
provide technical support and/or marketing assistance to NDF clients, or to
previous NDF clients who are now over the EC$20,000 fixed assests limit.
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F. The Partnership Mechanism: The Uniqueness of the Model
Advantages and Coastraints

o The major advantage and also the most unique aspect of the
Partaership model in a project that promotes exports from the Caribbean to
the US market, is the ready access the Caribbean Partner has to the US.
Because the Caribbean Partner has ready access to the US through the
Northern Partner, this does not automatically transiate into ready access to
the US market. Elements of production, such as quality, standards, volume
and prices still have 1o be met. Generally, the local producer does not have
a concept of market competition; he tends to think that he will be able to
sell his product in the US, just because it is such a big market, without
regard to quality, volume or price. It is in this area that training in the US,
technical assistance from the US partner, and efforts on the part of the local

cocrdinator play an important role. )

| o0 Another advantage and unique aspect of the Partnership
mechanism is the ability of the lccal sub-committees in the US and the
Caribbean to recruit qualified and interested members. For example, in all
three Caribbean EDS participating in the CMAP project, members come
from export promotion corporations, industrial development corporations,
chambers of commerce, national development foundations and private and
governmental organizations invalved with trade and business
development. The EDS in New York are also comprised of members from
the businéss community whose backgrounds include marketing, trade,
business development and technical expertise relevant to the project.

o A third advantage is the ability of the functioning EDS to access
local human and financial resources outside the Partners network.

o Finally, the ability of the EDS to access Partners finanical resources,
such as the Internaitonal Training Grants, has been advantageous to a
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aumber of projects.

Although the Partnership mechanism presents certain advantages in
implementing 2 marketing assistance project, the uniqueness of the model
also presents constraints to project implementation.

0 ization/C .
o To the extent that the sub-committee is comprised of interested,

committed and qualified individuals who are willing and able to
communicate opealy with their Northern and Southern partners, the
mechanism works well. When members cannot be recruited, are not active,
or view the mechanism as a one way relationship, the mechanism lails.

o The extent to which the Partners local committee is functional has
a great deal to do with the viability of sub-committees and the projects
that they undertake. During the first year of the project, the lack of
organization in both sides of two participating Partnerships impeded the
progress of the project. The partnership model requires a tested and
established two way relationship between the Northern and Southern
committees.

o For a Partnership sponscred proied to be effective joint planning
between the Northern and Southern committees is essential. joint planning
requires time and communication. Due to the distances involved, the time
required for planning in lengthened and the costs of commuanication
increase. The hiring of a local coordinator and the provision of funds for
communications have relieved the constraints of time and communication,
yet project activity is still somewhat constrained by the committee model
The bottieneck seems to lie in identifying and recruiting an appropriate
committee member 10 spearhead a particular activity. Once that person is
identified, the activity proceeds.
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ources: Hu d Fi

o To the extent that human, technical, and financial resources can be
found in the Partnership area, the mechanism works well. When resources
are limited on both the Northern and Southern sides of the Partnership, the
model is limited --activities are delayed or pestponed indefinitety.

o The original project concept that businessmen in the US and the
Caribbean could ferm voluntary committees, organize events and conduct
business deals through an extremely complex project as "volunteers” was
overly optimistic. For a project of this nature to work well, concentrated
management support and attention must be provided on both sides of the
Partnership, especially in the Caribbean countries where the project is to
be implemented. Full time Caribbean cocrdinators are absolutely essential.
If the project ever reaches a level where direct marketing assistance is
provided between the US and Caribbean Partner committees, a US
counterpart to the Caribbean coordinators, either supported by Partners or
another interested US based organization, may become necessary.

o Hiring a consultant with knowledge and access to numerous
business and industrial contacts throughout New York State to provide
marketing assistance to the three Partnerships was a good concept.
Unfortunately, the role was never defined and systems of communications
were never established. In addition, the project did not reach a level of
development where the Partnerships could make mazimum use of the
consujtant. Inter-Partnership collaboration and formal systems of
commuagication are essential ingredients in making use of shared resources.
Unfortunately, many Partnerships do not have the experience in sharing
resources across Partnerships to be able to do it well. |
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Development Context

o la a more industrially developed country, such as Barbardos, it is
easier for the US Partners to identily and supply appropriate technical
assistance to export oriented manufacturers. The problems confronting
middle to large businesses in Barbados tend to be more specifically
identified. Therefore, requests for assistance in management, product
development or marketing are more specifically drawn. In this context,
business problems may be easier to analyze and resoive.

0 Problems tend to be singular in Barbados, rather than multifaceted
as in the Dominican context where the lack of basic and business
infrastructure presents problems of its own. The lack of basic
infrastructure tends to complicate a seemingly simple endeavor.

o In Dominica and St. Lucia, multiple problems confront nascent
industries. For example, once training is provided in marketing, additionai
training and technical assistance must be provided in production and
business management. In this context, a multi-disciplinary team is often
needed to identify the problem, and a multi-skilled technical assistance
package is needed to resoive the problems. The Partanership mechanism
has not yet been tested under CMAP auspices in putting together a
multi-skilled technical assistance package. The ability of the Partnerships
to respond will depend on resources known and available to both the
Northern and Southern committees.

Sunnary and Conclusions

The Partnership mechanism, unique in some respects, includes both
advantages and constraints to project implementation. Through flexible
administration on the part of Partners management over the past year,
some of the major constraints to project implementation have been
resoived. The major constraint to further project progress is the lack of

»
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any clearly defi.ned plans for project conﬁnuit)f: the project will not be able
to function through the work of voluntary committee members alone.
Becausc there is not a built in mechanism for continuity within a
Partnership structure, the CMAP pfoject is not entirely suited to the
Partnership mechanism. )
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G. Barbados
Pregran Befinition
The major objective of the Barbadoes/Capital District CMAP is to

promote trade between Barbados and the US with an emphasis on export
promotion for Barbados manufacturers. 'i'he target group of the Barbados
CMAP are medium sized manufacturers: those [irms with annual gross
sales of US$ 100,000 - 250,000 and employees of 50-120. The
Barbados/Capital District EDS emphasize trade shows for specific industries,
cbservational training yisits for manufacturers, and technical training
seminars in production techniques and business management as means to
achieve project objectives.

Project Activities and Results

Since June 1983, the Barbados/Capital District EDS have developed

activities under the CMAP as follows:

- [ive observational training visits; three of which were successful
in identifying US companies to provide the requisite technical
assistance; ‘

- three activities that fall into the general category of trade
missions, sales missions and manufactures expositions;

- three short term techaical assistance seminars: two in furniture
refinishing and one in computer use and management; and,

- efforts on the part of the ccordinator to source supplies of raw
materials (Gommier wcod in Dominica, and [resh fruits in St.
Lucia) for Barbados manufacturers.

For a complete list of projects that have taken place under the

Barbdos/Capital District CMAP, refer to Table 2.

Project activities undertaken by the Barbados/Capitat District CMAP,

resuited in the following:

0 Approximately 30 [irms/organizations have benefitted from the
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TABLE 2:
ACTIVITY
Hooper Germsnt
Industry

Creative Hends

Albeny Treda Fair

SL. Joseph's
Community Action
Group

Feb Lid/

Passenno Pgints

MGM

Mohawk

Flick
Chemicals

Gzrment Industry
Sales Mission

(New York/Dallas)
Mohawk Furniture

Rafinishing Workshop

Gommier Wood sunply

Fresh Fruits

Miemi Exposition for
Grement sub-contrects

Computer Workshop

BARBADOS CMAP ACTIVITY

DATE
11-83

11-83

S-84to
11-84

7-84

7-84

7-84

12-84

12-84
12-84

12-84

1983-108S

TYPE *BENEFICIARIES
observational
training visit

idsntiflcation of

US menufecturer

to provids TA in .
production & dosign;
identification of
merkats for stufTed
toys; grent requast.

20 producers

Trzds mission 20 compznies

40 paople
Gront for equipment 60 women
purchass thru community
education center :

observationsl
training visit

| treines

observational
training visit

2 trzineas

furniturs
industry assessment
misston '

(ses below)

cbsarvational
trainig visit

1irainee

marketing contacts S compsanias

preduct saveiopment
tachnical assistence
ssminer

19 compenies

sourcing raw matarials 1 compeny

Dominica

sourcing raw matarials
St. Lucia

1 company

sub~contract market 1 compeny

contacts

technicsl assistencs
& sssassment of
busingss problems re
computer needs

9 compsenias
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PROJECT STATUS
no eppropriste trsining
found

Vermont Teddy Becrs
identifled; Crestive
Hends production too
small Lo consider.
6rent/loen negoitations
on—going.

compiatad

completad

completed

comnplstad

15}, step in process

complated

complatad

ofr-going

on~going

completed

cormpletad



Barbados/Capital District CMAP.

o Barbados Trade Show, It toock the voluntary EDS two years to
organize the Barbados Trade Show. The show resulted in contacts for future
project activities and technical assistance, rather than in sales through
direct contacts as the committee; and manufacturers had originally hoped.
One garment manufacturer received a small order, and the furniture
manufacturers sold their exhibits. No data exists on the amount of direct
sales or the number of orders received by Barbados manufactures as a
result of the trade show. Estimates, however, from both the Albany and
Barbados EDS concede sales and orders were low in relation to what was
expected.

The real benefit from the Barbados trade show was in the contacts
established that would later yield technical assistance and business
negoitations between Barbados manufacturers and US based companies.
Included in this categery are 1) the N'I.ohawk Wood finishing products
company which later held two workshops in Barbados, received orders for
products, and arranged a distributorship with a Barbados manufacturer; 2)
a computer exhibition, which later developed into an in-country seminar in
analyzing business problems with respect to computer needs; and 3) an
observational training visit to Albany for a Barbados paint manufacturer to
learn the operation of color separation equipment.. The idea for a Barbados
garment manufacturers sales mission was also developed as a result of the
Barbados Trade Show. Both the Capital District and Barbados EDS estimate
that tourism from Albany to Barbados has increased by an undetermined
amount as a result of the Trade Show.

o Sales Missions and Expositions. As a result of the Sales Mission for
Barbados garment manufacturers held in September {984, one garment
manufacturer recsieved an order for US$50,000; one manufacturer
received a trial order for US$66,000; a watch maker received orders,
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estimated by the Barbados CMAP coordinator, of US$150,000; and a third
garment manufacturer received orders of an undisclosed amount. While
the CMAP was successful in making contacts for Barbados producers for
orders of approximately US$266,000, orders actually filled by the
manufactures were approximately US$81,000. The first garment
manufacturer went into receivership shortly after the mission; the second
garment manufacturer will deliver on his US$66,000 trial order, his first
exports to the US; and the watch maker delivered only US$15,000 worth of
orders because 1) the purchaser of a US$ 10,000 order paid for the order
z.:fter 4 month delay and 2) a second order of US$5,000 was stolen upon
arrival at its destination. - .

As a result of CMAP sponosored participation of a Barbadian
manufacturer at the CBl Miami exposition for 807 garment sub-contracting
industries in December 1984, one garment sub-contractor has three
potential sub-contracts from US firms. Samples have been sent recently

. and érdets are expected.

0 Mmglmg_mm Through the two observational
training visits of Feb Ltd, a Barbadian paint manufacturer, and MGM Ltd., 2

Barbados graphics firm, and the subsequent business transacted, an
investment in equipment of approximately US25,000-35,000 is expected to
vield US$250,000/year in import savings.

Through one observational training visit, an initial in-country
seminar on furniture refinishing, and subsequent business transactions, a
furniture refinishing joint venture in the form of a distributorship in
Barbados has been established. ‘The annual gross sales of the
distributorship are estimated to be US$250,000/year. Negoitations to set
up a plant in Barbados are now underway between the Barbados firm and
the Albany, NY company.
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o In-Country Workshops, The furniuire refinishing seminar is
expected to improve the competitive position of Barbados furniture
manufacturers in the US market in three major ways: 1) by having
provided technical assistance to manufacturers on techniques and finishes
suitable for the US market; 2) by providing refinishing products through
the distributorship; and, 3) by saving costs of product replacement by
having provided technical assistance on refinishing furniture that is
minimally damaged in shipment.

- A computer seminar held in January 1985, in which 9 companies
participated, and the subsequent business anatyses done in-country are
expected to 1) improve the business management capability of the
participating firms, and 2) enable the firms to make use of previousily
purchased computer hardware that is not presently being used. Additional
seminars in assisting businesses in financial and business management,

esp;:cially at the mid—mangement‘levél are planned for the CMAP program.

o Skills Training, Through resources made available by the Partners’
community education program, the Barbados/Capital District EDS requested
and received a grant for the St. Joseph's Community Action Center. The
Center is presently engaged in training 60 young women in knitting and
garment production. The objective of the project is establish cottage
industries in knitting and embroidary to replace the smocking industry
which previousiy employed a aumber of women invoived in the St.
Joseph's Center. ‘

o Inter-1sland Collaboration Efforts of the CMAP coordinator to

source raw materials for Barbados manufacturer's through communications
with his counterparts in St. Lucia and Dominica are under-way. Although
nothing concrete has resulted from this activity to date, it seemstobe a

-
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worthwhile pursuit with some export potential for Dominica and St. Lucia.

- Efforts of the coordinator in Barbados to access CAIC funds in
support of travel for seminar participants from Dominica and St. Lucia have
" been successful. Two participants from Dominica and one from St. Lucia
attended the furniture refinishing workshap.

- Both the St. Lucia and Dominica EDS were requested to participate
in the Tourism Promotion Project which is to be organized by
Barbados/Capital District EDS in March-April, 1985.

Summary and Conciusions

Of the three participating Partnerships, the Barbados/Capital District
CMAP has produced the highest quantifiable results. Although the target
group is medium sized manufacturers, the majority of the manufacturers
benefitting from the program !) employ over 100 peopie when they have
ord?rs to fill; 2) have the plant capacity to produce more than they
" currently produce; and, 3) have the potential to increase employment, in
some cases upto S0%, if new markets can be found.

The Barbados/Capital District EDS have maintained a stable
membership with a good grasp of the probiems confronting Barbadian
manufacturers in the US export market. The Barbados EDS enjoys a wide
representation of all local institutions involved in the business and export
community, such as CAIC, the Barbados Association of Commerce and
Industry, the Export Promotion Corporation, and the Barbados
Manufacturers Association. Due to the diverse membership the EDS can
readily identify gaps in local institution's programs as well as avoid
duplication of efforts. ‘



Recommendations _

o Up to this point the Barbados/Capital District CMAP has developed
activities that clearly relate to marketing and export promotion. Care must
be taken, however, to avoid justifying every project in terms of “improving
the local producer’'s competitive position':. Due to the proven capacity of
the Barbados/Capital District CMAP to promote exports, every project
undertaken should be clearty analyzed for 1) its potential to promote
exports, and 2) its relation to local, regional and international marketing.

o Although reponing.from the CMAP coordinator is excellent more
emphasis should be placed on reporting the tangible and quantifiable
cesults of the activities carried out under CMAP auspices rather than a
narrative description of activities.

o The April 1985-1986 annual plan should inciude a strategy for
program continuity after the USAID grant terminates in April 1986. The
strategy should identif’y steps that must be taken during the year to ensure
project continuity. The EDS should 1) investigate the possibility of
coﬂaboraﬂng more closely with local institutions that may be able to
accomodate the program in the future, and 2) investigate the possibility of
seeking financial support from outside sources to continue the program.
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H. St. Lucia

Program Definition

The overall objective of the St. Lucia CMAP is to develop smal!
traditional industeies by providing them technical, organizational and
direct marketing assistance. The EDS has made z conscious decision to
concentrate on industries that have the potential to provide both
employment opportunities and create centers of development within the
country. Thus, the target groups identified are those industries thgt make
use of domestically available raw materials, have a potential for export, can
provide employment and can generate development in backward linkage
industries. The industries that currently have been identified to receive
assistance under the CMAP are the handicrafts industry and the
agro-processing industry.

Project Activities and Resulits

The activities of the CMAP in St. Lucia fall into four major areas:
1) six-week training sessions; 2) direct marketing assistance provided by
the local coordinator; 3) coordination of client referrals to the National
Research and Development Foundation (NRDF) for credit services and -
business guidance; and, 4) provision of orgaajzational’and technical
assitance to local producers in order to improve the marketability of
production.

Since June 1983, the St. Lucia-Rockiand County EDS has developed

activities under the CMAP project as follows:

- asix week training seminar in marketing was designed and held in
Rockland County for two St. Lucians invoived in the straw products
industry;

- as part of this marketing course, one market research/assessment
study for the marketing of St. Lucia straw products in the US was carried
out by the seminar participants who met with US importers of straw goods;
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- one local trade fair was held in Castries for 25 local producers;

- the CMAP coordinator is providing organizational assistance for
marketing to honey producers;

- the NRDF and the CMAP coordinator have made three export
contacts through the National Development Corporation in New York for
handicraft producers, as weil as local sales contacts for local producers.

For a complete list of project activities that have taken place or are
planned under CMAP auspices, refer to Table 3.

Of the three programs, the St. Lucia program is most consistent with
the export orientation of the original project objectives; most clearly
defined in terms of overall objectives, activities and clientele; and most
consistent with the concept of marketing assistance since the project
develops activities that deal 100% with marketing. Ironically this is the
Partnership that was originally most disorganized, and developing the
most diverse activities with respect to the CMAP and the Partnership
structure. The CMAP is presently implemented with a non-functioning
Northern EDS.

o The factors that have contributed to the successful attempts to
rebuild and restructure the St. Lucia CMAP program are the following:

- The one active person in the Northern EDS is a marketing
professional;

- Although the EDS in St. Lucia was aimost totally re-crganized
six months ago, the members are committed and interested in
the program. The EDS in St. Lucia has defined the program
objectives with respect to the business environment in St.
Lucia, has agreed on priorities, and has consciousiy targeted -
clientele;

- Activities to be considered under CMAP auspices are discussed
with respect to their rejation to marketing assistance and the
overall objectives of the project before decisions are made on
project support. Participation in activities organized by other
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TABLE 3:

ACTIVITY

Aunflucy's
Agro-Processing

Eurniturs
Refinishing

Tourism Projact

DATE

4-84 to

10-84to
11-84

10-84 to
11-84

12-84

12-84to
presant

10-84

to present

1-85

12-84to

present

1-85

1-85

1-85

(course

ST. LUCIA CMAP ACTIVITY 1983-108S

TYPE ®BENEFICIARIES PROJECT
STATUS
Direct Morketing 1620 two buyers identified: one
Assistencs: sesrch  producers not interastad in meantime
for US buyers Aunt Lucy's folded.
Training 2 invoived in completed
straw products
industry,repre-
senting (70 producers-~
potential 200 fernilies)
Mzrket Reserach (509 thove) completed
(pzrt of course)
Treda Fair 3 completed
producers
Orgznizationsl 15 on-going
Assistonce for producers
Merketing
Direct Merkeling 5 potential on~going
zssistoncn producers’
Training 1 producer complated
(in coilzboration with .
Berbardos EDS)
Marketing of 1 direct/tourism  on-going
St. Lucia undafined potential
promotion for hendi-
crafts& germents.
Direct Merketing
Assistznce; sourcing
of bottles
Direct Mzrketing  undefined on-going
assistence
Dirsct Merketing
Asgitencs & Rog-
uistions .
Product Deveiopment  undetermined future plans

follow-up) for Merketing

* indicates iinked cctivities.
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CMAP participating partnerships are taken advantage of and
refined to fit within the marketing focus of the project. For
example, St. Lucia will participate in a tourism promotion plan
developed by the Barbados/Capital District EDS. As part of
the St. Lucian participation, one St. Lucian will receive
theoretical training in advertising and marketing of tourism
from the Rockland EDS chairman Upon compietion of the
training she will run the St. Lucian exhibit and program in the
Albany and Rockland areas as part of practical training in
tourism promotion. Displays of St. Lucian handicrafts will
form part of the exhibit. :

- The local CMAP coordinator’s professional experience and
practical knowledge have contributed a great deal to the
CMAP's revitalization.

The CMAP project activities in St. Lucia have resulted in the following:
o Marketins Strategy. The St. Lucia CMAP seems to have

developed a sound strategy for marketing assistance to the straw products
industry. The marketing training program designed by the Rockiand EDS
chairman (and only committee member) provided both theory and first
hand practical experience in marketing to the two course participants -;vho
represent the straw products programs of the Youth Development Program
(previousty support by a USAID grant) and the Blind Weifare Workshop.
Through the course, the participants researched the US market for straw
products, identified and met with straw products importers, and, perhaps
most importantty became familiar with the production and managerial
problems of competing in the US straw products market. These problems,
identified most often as contributing to the non-competitive nature of the
handicrafts industry in St. Lucia, are quality control for design and
standardization of production, competitive pricing structure, volume
production, and discipline required to meet orders in a timely fashion. (See
Appendix 3 for the market assessment report on the potential for export of

St. Lucian straw products to the US.)
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Now that the problems of US export marketing are understood by
people involved in the industry, and export contacts have been made,
follow-up activities are planned in business management for producers,
especially with regard to product costing.

The ultimate success of developing a US export market for St.
Lucian straw products will depend on both business management training
for producers and training in the organization of production.

o The Trade Fair and Direct Marketig Assistance, The Trade Fair,
held in Castries in December, 1984 generated market contacts for 25 local
producers. Fourteen producers sold products totaling EC$ 2,670. To date,
trial export orders to Antigua and St. Thomas as a result of the [air total
EC$1,000. In addition, the St. Thomas export contact is interested in 12
_ straw product lines currently produced by the Youth Developmeat ‘
Program. A contact in Tortola is interested in establishing a standing order
for 500 spice baskets a week. '

To date, EC3 850 worth of sales in the local market have been made
as a result of direct marketing contacts made by the coordinator for local |
producers.

Export order contacts have been made by the local coordinator
through referrals from the Naticnal Development Corporation in New York
via the NRDF in St. Lucia. Two contacts established are interested in
natural jewelery and one, who plans a visit to St. Lucia in February, is
interested in wood carvings.

Presently, the chairman 'd' the Reckland EDS, is investigating the
interest and potential of bannana paper production with St. Regis Paper
Industry in Rockland County.

o Working Capital Fund. The St. Lucia Chamber of Commerce
received a smali grant in the amount of US$5,000 from USAID to support
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the expansion of the Youth Development Program's markets by
establishing a retail outlet in Castries. To date, the grant has not been
disbursed by the Chamber, and establishing a retail outlet in Castries would
not be the best use of funds to achieve the objective of expanded markets.
The problem is meeting present market &emand with competitive quality

| products at competitive prices, rather than establishing an additional
physical market outlet. The funds, however, can be put to use in
establishing a working capital fund to facilitate production and marketing
of straw products, an idea which the St. Lucia EDS is pursuing.

o (lient Referrals. Additional activities implemented by the CMAP
coordinator include referrals of clieats to the NRDF credit and business
counseling program. Since both programs are relatively new, a formal
relationship has not yet been established between the two programs.
Clients have been referred by the CMAP to the NRDF and by the NRDF to
the CMAP. This process is fag:iﬁta'ied by’CMAPfNRDF office sharing.

Sumnary and Conciusions ,

The individual activities carried out by the CMAP in St. Lucia are
consistent with the overall program objective of providing marketing
assistance to local producers to improve their competitive position in the
local, regional and export (US) markets. The project activities are linked to
one another and the project is implemented with a cleariy defined goal,
methodoicgy and clientele in mind. Further, the program addresses the
problems of the local producer on the lower end of the economic scale and
emphasizes assistance to local industries that will contribute to the
development of the country in other ways than employment creation alone.

Of the three Partnerships participating in the CMAP, the St. Lucia
program is the most oriented towards a direct marketing assistance
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program. Despite organizational problems, the program has been able to
produce tangible results within a few months. ‘

The major investments in markeﬁng training will take some time to
produce more tangible resuits. The ultimate success of the straw products
export industry will depend on the ability.m‘ the CMAP to provide or to
broker business and production managment training.

Although project progress is hampered by the lack of a Northern
counterpart EDS, the professional background and interest of the EDS
Rockland chair, and only member, has assisted the CMAP in implementing
activities refated to marketing.

Recommendations

To enable the CMAP in St. Lucia to continue and increase the project's
present rate of success, activities must take place within the next year as
follows:

L. Either the Rockland EDS must recruit additional interested and
qualified members, or additional management support must be provided to
the St. Lucia-Rockland EDS from NAPA or the New York Consuitant. Due to
the proximity, the expertise, and the established relationship of the New
York consultant with the St. Lucia EDS & coordinator and the Rockland EDS,
hiring the New York consultant on a retainer basis to exclusively support
the StLucia/Rockiand CMAP is the best solution to the problem.

2. Access to working capital to promote marketing efforts is a
problem presently experienced by the program. USAID should authorize
the St. Lucia Chamber of Commerce to disburse the US$ 5,000 as a working
capital fund. o

3. The straw products export industry is off to a good start. It's
ultimate success will depend on the deveiopment of business and
production management skills within the industry. The CMAP should
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provide or broker business management and production management
training to the industry. The local CMAP coordinator and the EDS in
Rockland can provide valuable resources in organizing, designing and
implementing such a program. .

4. The EDS in St. Lucia should inves‘tigatc the potential for the EDS to
make use of the Partners rotating loan fund to support CMAP activities.
The EDS should be encouraged to develop policies and procedures on the
use and terms of the fund which are complementary to the NRDF's credit
fund. In that way the CMAP will not be restricted by default to supporting
certain clients.

5. The April 1985-1986 annual plan should include a strategy for
program continuity after the USAID grant terminates in April 1986. The
strategy should identifly steps that must be taken during the year to ensure
project continuity. The EDS should investigate the potential of working
mcre closely with the NRDF in the. coming year and after April 1986.
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F. Doninica

Program Definition

Since the project's inception, the Dominica EDS has referred to the
project as the Caribbean Marketing and Production Assistance Project
(CMPA). According to the EDS in Dominica, the major objectives of the
CMPA are 1) to create employment and 2) to expand production of small
firms through product diversification. Since small firms compete in the
local market with international firms, the EDS in Dominica sees its main
tasks as 1) improving the competitive position of local producers in the
local market, 2) broadening the product base of local firms to enable them
to export; and , 3) improving the production and business management
skills of local producers. The Dominica EDS emphasizes training as a means
to achieve these project cbjectives.

Project Activities and Results

The activities of CMPA in Dominica fall into four major areas: 1) six
week training sessions; 2) observational training visits; 3) tourism
development; and, 4) arranging marketing contacts for Dominican
handicrafts in the US. '

Since June, 1983, the Dominica-Dutchess Country EDS have developed
activities under the CMAP project as follows:

- a six week training seminar was held for nine Dominican
restaurant owners at the Culinary Institute of America in
Dutchess County. Training topics inciuded food, beverage and
dining rcom managment;

- three requests for direct marketing contacts for Dominican
products were generated by the Dominican EDS. The products
included hand made quiits, straw products and hot sauce/guava
cheese. These requests have been sent to the Dutchess County EDS
in order to assess potential markets for these products.
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- one quotation has been given on brochure production for potential
marketing of straw products;

- two requests for the sourcing of packaging materials (dry soups
and bamboo boats) have been developed;

- one request for sourcing of production material {cloth remnants)
for a quilting cooperative has been developed;

- two requests for financing for tools/equipment purchase for two
local industries have been developed;

- two volunteer travel grants for a tourism development project
have been awarded; and,

- two training sessions at Marist College, cne in Business &
Financial Management and one in Computer Training in Hotel
Reservations and Inventory Control, are being planned to take
place in 1985.

For a complete list of project activities that have taken place under
CMAP auspices, refer to Table 4.

Although the list of project activities in the Dominica/Dutchess CMAP .
program is long, the number of activities that have actually been
developed, and then the number of activities that have actually yielded
results or accrued benefits are few. To date the only project activities that
have been implemented that have yielded tangible results are the six week
seminar at the Culinary Institute where the participants received training
in food, beverage and restaurant management, and the observational
training visit for battery assembly.

o Jix Week Training Seminars, According to participants in the
Culinary Institute training program, three establishments have been able
to decrease wastage by 90% by learning new fcod preparation techniques
and recipes for dishes using food that was previously discarded. A
conservative estimate of the value of decreasing wastage, indicates

56



TABLE 4: DOPINICA CMAP ACTIVITY 1983-19835

ACTIVITY

Dzrist College
Middie Mancgement

Training

DATE

2-84 L
11-84

2-84 to
present

Z2-84 o
present

2-84
present
2-84
present

2-84
to

presant

12-84
to presont

1184t
present

1-85 ts
present

1-8S to
prasont

TYPE SRENEFICIARIES
chservational 1 producer
training

training (6 weeks) g producers
brochurs production undaflnad
mechins 17 producers
purchass {potentisl)

I salas contect: 25 producars
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operating costs have decreased by 50% in some cases. Management and
planning techniques addressed in the course have assisted businesses in
’oo:xting catering and banquet services before providing them. Course
p‘articipants are now activefy engaged in providing training to restaurant
personnel through the auspices of the Dominica Hote! Association. Two
course participants are engaged in training unemployed youth in cooking
through the Ministry of Education’s Youth Division.

A program is presently being developed by the EDS Dutchess-Dominica
at Marist College for training in business management & marketing and
financial management & accounting. Plans are also underway to support a
ccmpﬁtcr training program at Marist for hotel reservations and inventory
control.

o Observational TraininR Visits, Battery assembiy training has
enabled one business to import parts and assemble batteries locally, at a
lower cost to the final consumer. The business has estimated that
US34,000, or approximatety 50% of annual sales are due to the training
received through the Partners’ program. Since the business now assembles -
domestically what was previousty imported, the business is given duty [ree
ccnsesﬁions on imports. The estimated annual demand for batteries in
Dominica is approzimatety 2,000 batteries. Present capacity of the
operation is estimated conservatively at approximately 700 batteries/year.
Government palicy may restrict the importation of pre-assembied batteries
if the business can fill the domestic demand for the product. Aithough this
is likety to produce a tkonopoly on the domestic market, the intention of
the project, in this case, to increase the competitive position of local
producers in the local market has been fulfilled; however, fostering a
competitive business environment, outside the scope of the project, may be
inhibited by government policy.
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o A tourism development project is underway as a result of a

tourism seminar that took place in Dutchess County. Two members of the
Appalachian Mountain Club (one sponsored by Partners) have visited

Dominica to investigate the potential of Dominica to attract special interest

groups such as hikers, naturzlists and bird watchers.

o Direct marketing assistagce. Direct marketing assistance contacts
that were originalty identified by the Dominica EDS in February 1984 are

still in the stage of discussion between the two committees. The lack of

progress on these projects is due to a naumber of factors which include: 1)

considerable delays, misunderstandings, lack of communications and

follow-up on the part of the EDS, 2) the inability of Dominican industries to

produce the quantity and the quality at the price required by the US
market, and 3) the inability of Dominica producers to purchase the
quantities required by US suppliers.

-AGAPE cooperative is a prime example of 1) the lack of understanding
between the two committees, and 2) the issue of product quality and
price. When the project was originaity discussed the Dutchess EDS
requested the EDS in Dominica to find out whether the cooperative
was interested in quilt making on a sub-contracting basis. Inspired
by the high prices hand-made quilts can get in the US, the Dominica
EDS sent quilt samples and prices to the Dutchess EDS in order to find
direct retail markets. Although the quilts were priced competitivetly
with US hand made quilts, the quality of production in terms of
stitches per inch and the weight of the cloth was not. If the Dutchess
County EDS cannot find a retailer ready to purchase the quilts at the
quoted price, which seems to be highiy likely, the samples will be
returned to Dominica.

-Tropicrafts brochure is a prime example of misunderstanding
between the producer and the local EDS committee. The EDS
 committee in Dutchess got a quote on the cost of printing a brochure.
Tropicrafts is unwilling to cover the cost of printing a brochure. as an
investment in reaching wider markets. It is debatable whether

58



Tropicrafts originally understood that the business would have to
cover the costs of brochure production. Although the EDS Dominica
has looked for financing for the Tropicrafts brochure, no organization
is willing to cover these costs. The EDS-Dominica carries this

project in repcrts as an active project although Tropicrafts has no
intention of continuing with the project. The EDS-Dutchess has not
been informed of this development by the EDS Dominica.

- The Candlemakers Cooperative is a prime example of delays in EDS
activity. In earty 1984, the candlemakers cooperative requested a
grant for purchase of equipment. Since that time USAID has given the
cooperative a grant to purchase the equipment. No action has been
taken on the request for equipment purchase through the provision of
a loan to the Candlemakers Cooperative since the EDS in Dominica has
not developed guidelines for the use of the rotating loan fund.

- Paul Joseph & Co. LTD requested assistance from Partners in
cbtaining foil packages for dry soup. The minimum order the US
company would fill was 400,000 packs.

Suemmary aad Conclusions ‘

According to both the EDS in Dominica and Dutchess County, the hiring
of the CMAP coordinator has increased the level of activity in the program.
The level of efficiency as indicated by the decreased response time and the
time it takes to implement a project can aiso be directly attributed to the
hiring of the CMAP coordinator. |

The organization of the EDS has helped to organize the Partners local
committees in both Dutchess County and Dominica.

The most successful activities carried out under CMAP auspices have
been the six weeks training seminars that make use of the Partners
Internatimm Training Grants. Presently, it is difTicult to see why this
activity is carried out under CMAP auspices and different from activities
carried out by other Partners’ sub-committees outside of the CMAP project.
Further, it is difficult to assess the successful activities of the EDS as they
relate to marketing assistance, except in the broadest sense of improving
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the competitive position of local producers in producing for the domestic
market. The project goal of developing activities that will improve the
competitive position of local producers eventualty enabling them to export
is unlikely to be fulfilled in this case.

Recommendations

For the Dominica/Dutchess CMPA project to address the problem of
improving the competitive position of local producers, a more aggressive
overall program plan which focuses on discrete activities is necessary.

1. The Dominica/Dutchess County EDS should put together an annual
plan which identifies an overall program objective, develops specific
activities which will achieve that program objective, and focuses on a
specific target group which will be assisted by the project. Without this
basic plan, the direction of the Dominica/Dutchess CMPA program will
continue to be unclear. '

2. Toimprove communications and response time between and
within both sides of the EDS the annual plan should contain specific
activities; the plan should indicate which activities trigger which responses
from the two sides of the Partnership; responsibilities on each end of the
Partnership should be clearty designated; and, deadlines should be set for
beginning and completing each activity. The Coordinator should take
charge of implementing the plan.

3. Again, to improve communications between and within the EDS,
reporting should be done with reference to the annual plan. Projects
should not be carried on the books indefinitely; when a project is ovér.
impossible to complete, or unsuitable to be developed, neither EDS should
be refuctant to let the other know and inform the other of the reasons why.
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4, QOver the coming year, the Dominica/Dutchess CMPA project should
focus on the two approaches that have worked well over the past year: the
5-6 week training sessions for groups of people, and short term
observational training visits for single producers in specific technical fields.
In addition, the Dominica/Dutchess EDS should investigate the possibility of
complementing overseas training with short courses to be implemented in
Dominica for producers with similar managerial and technical problems. In
all cases, the EDS should concentrate on what is realistic and manageable
within the coming year. |

S. Once the target group of the project is determined, selection
criteria for course participants should be clearly defined and enforced.
Course participants should be selected with regard to the overall objectives
of the project. Since additional training will generaily yield marketable
skills, course participants should have an investment in Dominica and
should actively be involved in operating their own businesses at the time
of selection. If the requiste number of prospecitve candidates who meet
the selection criteria cannot be found in Dominica, the EDS Dominica should
consider offering placements to suitable candidates from St. Lucia, where
the CMAP program is simiiar.

6. The EDS in Dominica should assiga top priority to determining
procedures for the operation of loan fund monies available to the local
Partners via NAPA. Because the loan fund procedures have not been
determined several projects have not yet come to fruition. The EDS finds
itself in a double bind: commercial ventures will not be approved for
grants; and, phe EDS cannot provide soft loans because the procedures have
not yet been determined. The operation of a loan fund seems tobe a
natural activity for the EDS. No grants should be given to commercial

ventures regardless of prevailing business attitudes in Dominica or
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previous Partners grants to commercia; ventures. Awarding grants to
commercial ventures serves to reinfordé negative business attitudes that
the program in some senses is attempting to address.

7. The CMPA and the local coordinator operate out of the Industrial
Development Corporation (IDC) office in Dominica. According to the EDS
and the local coordinator the objectives of the CMPA are more compatible
with the IDC than with other organizations currently operating in Dominica.
The actual CMPA project activities, however, are complementary with a
number of other organizations operating in Dominica, among them, the
National Development Foundation (NDF) . As part of the planning process
for 1985-86, the EDS should develop a strategy that will ensure the CMPA's
compleméntarity with local organizations presently oéerat.ing in Dominica.
Once the CMPA project is more clearly defined it can piay an important
part in implementing project activities, such as business and technical
training, that are complementary to the activities of local organizations.

9. The St. Lucia and Dominica CMAP are addressing similar problems
in the development of the business sector. It would be to the advantage of
both programs if the coordinator in Dominica could visit the St. Lucia
program in order to exchange views on the direction and working
methodology of each of the two programs, and to hold discussions on how
the two programs can collaborate in the future.k
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Contacts:

Yashington, DC

Partners NAPA Office:

Dick Fletcher, Project Manager, CMAP
Alan Rubin, President

Jim Cooney, Partnership Servicer, St. Lucia/Rockland County

Barbados

USAID;

Don Soules, USAID, PVO Office

Peter Medford, Private Sector Office
Darwin Clarke, Evaluation Office

Bill Phelps, Private Sector Office
Charles Connley, Private Sector Office
Peter Orr, Private Sector Office

Partgers; ‘
Gilmore Rocheford, Caribbean Regional Representative

Granville Farley, CMAP Coordinator-Barbados
. Carl| Clarke, Chairman EDS

Henry Viera, Deputy Chair EDS

[ke Douglas, EDS

Lonnie Taylor, EDS

Phillip Williams, EDS

Sandra Hooper, EDS

Project Beneficiaries:;

Mr. Ho, H & K Knitting

Mr. Begida, Time Products

Mr. Watterson, E.]. Watterson Co.

George Viera, Flick Products

Mazie Welsh, St. Joseph's Community Center

St. Lucia

Partpers:

Claudia Jean Baptiste, CMAP Coordinator St. Lucia
Primrose Bledman, Chairman EDS

John Elliott, EDS

Clem Bobb, EDS

Jim Mogal, EDS

Tony Atkinson, Ex-Chair EDS

Pat Charles, NRDF
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.

ect Benefjciajres:

Anthony Hernan, Youth Development Program
Terrencia Gaillard, Blind Welfare Association
Aunt Lucy's Agro-processing

Dominica

Pariners:

McCarthy Marie, CMAP Coordinator Dominica
Peter Azille, President Dominica Partners
Mike Fadelle, EDS Chairman

Alex Dechamps, EDS

Sheridan Gregoire, EDS

Verieux Mourillon, EDS

Janice Armour, EDS

Thomas Carbon
Culinary Institute Course Participants: including owners of the La Robe

Creole, Guyeve; Portsmouth Hotel, Continental Inn, and 2 private caterers.

Clement Richards-Candle Makers Cooperative
Diane Farley, NDF/PC voluateer
Mrs. Voiney, Tropicrafts

Capital District

Jim Covert, Chairman EDS

Bill Diamond, EDS

Anne Roberts, President Partners Capital District

George Cooper, Consultant CMAP Project

Rockland County
Gene Moynihan

Dutchess County

Skipp Paterson, Chairman EDS

Mary Kay Vrba, President Partners Dutchess County
June Pierson, Ex-President Partners Dutchess County
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SCOOPE OF WORK FOR THE EVALUATION

OF THE CARIBBEAN MARKETING ASSISTANCE PROJECT (QMAP)

Background
The OPG with Partners of the 2mericas for the Caribbean

Marketing Assistance Project was signed in April, 1983. The project was
designed to increase exports from the Caribbean to the U.S. (New York) by
utilizing the structure of the Partners of the Americas Partnerships.
Through this mechanism, Econamic Develomment Subcammittees on three
islands in the Caribbean (Barbados, Dominica, and St. Lucia) could
request assistance from the respective U.S. ccunterpart Economic
Develomment Subcommittes in New York (Capital District, Duchess County
and Rockland County respectively. The project also called for Peace
Corps Volunteers on each of the three islands, =0 éarr:y out day-to-day
activities, and follow up on requests for assistance. As this is the
first time such a project has been attempted through the Partnership
model, this is considered to be a pilot project. Under this model, the
make up of the committees consists of local volunteers both in the
Caribbean and in New York.

Progress in the first year was much slower than expected, for
principally two reasons: _

1. EBEconomic Development Subcommittees both in the Caribbean
and in New York had difficulty in maintaining volunteer interest and
participation. There were numerous changes before the makeup of the
Subcommitte's finally stabilized, approximately one year after the

project was initiated.
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2. The Peace Corps Volunteers, for various reasons, did not
wark ocut, and as the project reached its* first year of implementacion
(April, 1984) none of the three islands had PCV's.

To meet the need for stronger support of the project,
Partners Management in Washington committed significantly greatsr
resources and personnel of its own to the CMAP, Even with this stronger
project management, this need for day-to-day assistance to the volunteer
committee in the Caribbean was <learly evident,

As a result, in June, 1984, both the project budget and scope |
were amended, principally to incorporate the follewing project design
changes:

1. The criginal purpose of the grant--increasing Caribbean
exports to the U.S. market--remainred paramount, sut the focus of support
for project activities was amended to emphasize short term project
activities which would gventually lead %o increased trade:

o Possibilities for increasing service to local and
regional market;

Q Recognition of the role of marketing
research/assessment missions;

Q Technical assistance in the areas of product
development, design and quality control;

o The value of observational training visits;
o Promoton of trade missions.
2. For each participating Eastern Caribbean Island, a local
project coordinator would be used, to serve as the principal catalyst for

all project activities of the Eccnomic Cevelopment Subcormittees.
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3. The level of suppox.;t costs (including communications,
transportation, and office facilities,) was increased to accommodate the
addition of local coordinators and, 0 assure that the Economic
Development Subcommittees would have all the tools necessary to carry out
their responsibilities.

4. Budget allocation for program management was changed to
reflect actual costs incurred by Partners.

S. A system of quarterly meetings, which wouid bring together
representatives of the three Caritbbean Economic Development Subcommittees ‘
was set up ;:o provide a forum in which the status of the project,
problems enccuntered, and future project plans could be discussed. This
not only would serve as a more effective management tool, but also as a
mechanism to encourage inter-island coordination.

8. The budget for the remainder of year two of the project was
thus adjusted to make these project design changes possible. The cost of
project implementation rose to about $20,000 a month to carry the project
throuwgh April 1985.

7. The amendment also included funding for a project
evaluation to take place on or about January, 1985. This evaluation
would establish whether or not the results achieved under the new
approach were: (1) consistent with the objective of the project as
amended; (2) cost effective; and (3) merited additional funding after

April 1985 at the post-June 1984 level.

L1
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Current Status

*

The initial quarterly meeting held in St. Lucia in September,

was highly successful. Present were the Partnecs’ management team

volunteers from the EDC's from New York and the Caribbean the newly hired

project ccordinators, and the USAID project Managers.

Reports since that time have indicated that progress in project
implementation has indeed accelerated, the coordinators acre fully
occupied, and are get:t:ing‘results.

Cbjectives

The objectives of this evaluaticn are (1) to determine to what
degree exports have i.nc:gased as a -result of this projeet, (2) =0
determine the degree to which pcoject activities improved the ';:arxpeéitive
position of Caribbean entraprenuers and eventually would lead to
increased sales of their products and sercvices to the U.S., regicnal, and
local markets, and (3)v to assess the cost-effectiveness of the project
design, as amended, in achievgding these goals.

The evaluator will also assess to what extent the following
specific objectives have been met:

1. to establish viable functioning partnerships with lcecal
Econamic Development Sub-Committees in three Caribbean countries of St.
Lucia, Barbados, and Dominica and counterpart New York State Partnership
areas. k

2. to recruit, and orient local coordinators and paid
consultants who are appropriate, experienced, and well qualified to

provide marketirxy assistarce to Caribbean businessmen,
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3. To identify and recruit éartners volunteers in Partnership
areas, to provide technical assistance to Caribbean entreprenuers in
marketing products and in providing services that are competitive in
reference to design, quality control, safety standards, labelling, and
pricing for the U.S. and other markets.

4. T provide individualized, custom-designed training to
Caribbean business people and their employees as identified by Caribbean
Partnerships Subcommittees.

5. To facilitate the marketing of goods and services from the
Caribbean, through such promotional activities as trade missions to the
United States which offer face-to-face business opportunities,

Scope of Work

The evaluation will require travel to New York State Economic
Development Subcommittees in Albany, Dutchess and Rockland counties, and
to the.Caribbean Economic Development Subcommittees in St. Lucia,
Barbados, and Deminica. In each case, the evaluator will assess the
degree to which each Subcommittee has contributed to the achievement of
project cbjectives, described above. Activities will include interviews
with present and former committee mrbe:s‘and with beneficiaries, and a
review of all appropriate documents-available. *

More specifically, the evaluator will ascertain the following:

1. The degree %0 which trade between ﬁhe Caribbean and the
United States and elsewhere has increased (in quantifiable terms) as a
result of the project. 'Iﬁis will also include {a) increased capacity to
export and (b) processes set in motion to increase export capacity. To

determine this, the evaluator will conduct:
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(a)

=)

(c)

(&)

an inventory of all projects, proposals, and requests
for assistance. .

An evaluation of each project completed or in process,
including: (1) a definiticn of the objective for each
project, as it pertains to marketing; (2) the cost of
each project, including an estimate of support costs;
(3) the level cf participation by the Partnerships-
both in New York and in the Caribbean, (4) the
quantitative results in terms of increased funds, and
(5) other pesitive results including the up-grading of
skills, procducticn processas, and the provision of
equipment which would lead =o future marketing success.
Evaluation of the effectiveness of each techniqué used
in achieving the project objective, including: (1)
market research assistance; (2) cbservaticnal training
visits, (3) product development, design, and quality
contrel, (4) trade missions, and (9) brokering and
clearing hcuse functions.

Where the full-time Carikbbean project coordinator was
involved, the evaluation should determine the
efféctiveness oé the coordinator in assisting in the
achievement of project 6bjectives. Constraings to
effective completicn of tasks should also be

identified.
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2. The degree to which the Partnership mechanism is an
effective instrument in achieving trade gains and market access, or
. in providing technical assistance which may make both of these
possible in the future. To determine this the evaluator should
ascertain: (a) The membership and level of activity in each
Economic Development Sub-Committee throughout the life of project;

(b) the understanding by the membership of Partners' goals and
project objectives; (c) The performance of Caribbean EDS in
generating projects and processing applications; (d) the performance
of New York EDS in responding to requests from the Caribbean (e) the
degree to which independent, self-sustaining contacts have been
established as a result of project activities and (f) the
compatability of partnership linkages i..e. ‘Barbadcs/Capital
District, St. Lucia/mckland County, Dominica/Dutchess County.

3. Effectiveness of Partners project management at all
- levels in Washington, New York State and the Caribbean.

4. A brief assessment of Peace Corps participation in the
project.

5. A comparative analysis of how the Partnership
mechanism functions in a marketing project in countries at various
levels of development: )

(a) Barbados (more developed)
(b) St. Lucia (intermediate)

(c) Dominica (less.developed)

“\ L
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6. A comparative analysis of the Partnership model with other

approaches to provide marketing assistance.

' (a) This analysis would identify what other marketing
services are available to the small businessmen
in the three participating countries, for example
national development foundations, chambers of
commerce, public finance corportions, etc. Also
the analysis would indicate whether or not the
Partnership is providing a unique service
otherwise not available to the islands.

(b) Where services are similar =o those provided by
other organizaticns, the evaluator, to the extent
possible will determine the costs involved, and
perform a cost comparison analysis.

Summary and Conclusiens

From the results of the above analyses, the evaluator will
p:ovidé ccncllxsicns o include the following:

1, 'Ihe- current status of the project in terms of the
ability to provicde effective and timely marketing activities.

2. The aéprcpriatness of the Partnership structure in
conducting successful marketing activities.

3. The cost effectiveness of the CMAP in providing
marketing services in the context of (a) the uniqueness of the
‘p:oject. and (b) as compared to other marketing services.

Recommendations

l. Evaluator will recammend whether or not the project

should be continued for another vyear.
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2. Evaluator will identify changes required in order to make
the project more effective with regard o the following:

(a) Support to and perfcrmance of the project
coordinators.

(b} Partnership managemant--in New York, Washington
and the Caribtean.

(¢) Inter-Partnership coordination.

(@) Improved cost-effectiveness in providing
marketing services.

3. Manner in which project effectiveness can be improved
through increased cocdination with other corganizations in the region

which provide marketing services.

Crafted by CRSoules/A,PRM:mof

Cleararnce

Darwin Clarke/SPS

Carey Coulter /PRM
Stan Heishman /RO
Peter Orr/CDO
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PROLOGUE

During 1983, more than 59,000,000 straw baskets were imported into
the United States; not one of these baskets came from St. Lucia.

INTRODUCTION

Approximately 2,000 St. Lucian families, most of whom are at the
lower end of the economic scale, are engaged in the hand crafting
of straw products. Until now, these products have been soid to
tourists and for local use.

This study was undertaken to determine the size and scope of the
market for straw products in the United States, and how St. Lucia
might participate in such a market.

The authors wish to acknowledge, with gratitude, the grant from

Partners of the Americas which made this research project possible.

Qur thanks also to the kind people of Rockland County, New York
who tutored and guided our research and made our stay so pleasant.

It is hoped that this research will provide a new focus for the
handicraft industry in St. Lucia and provide a basis for its
organization and penetration of the United States market.

"



RESEARCH OBJECTIVES

The objectives of this study are:

1. To identify specific straw products (and related
product standards) that have a high potantial for
sale in the U.S. Market.

2. To determine the total volume of straw products
imported into the United Statas.

3. To determine price and gquantity relationsnips
for straw goods in the U.S. market.

4., To determine the time factor for shipments,
method of shipment used, and traditignal
method of payment.

5. To determine U.S. Customs Regulations that
pertain to imports of straw products Trom 3t. Lucia.

6. To identify possible buyers of straw products in
the New York market. '

7. To recommend a plan designed to enatle the St. Lucia
straw industry to gain entry into the Unitad 3tatas
market. :



RESEARCH METHODOLOGY
HOW THE STUDY WAS CONDUCTED

The study was conducted in three phases.

Phase [ - Research of Secondary Data

Researchers surveyed all possible sources of secondary data for
data and/or information related to the market for straw goods. These
included, but were not Timited to.

-Trade Associations

-Trade Magazines

-Trade Show Operations
-Books in Print

-Periodicals

-U.S. Customs Service

-U.S. Department of Commerce

It is interesting to note that with the axception of Import
Statistics furnished by the U.S. Department of Commerce, little
secondary data is available on straw goods in the U.S. The
researchers confirmed that the straw goods industry in the U.S.
does not have trade associations or trade publications. This is
probably due to the fact that there are relatively few importers
wno speciaiize in straw goods and account for practically all straw
imports into the U.S.

Phase Il - Telephone Survey of Straw Importers and Wholesalers

Researchers then culled through gift industry Supplier Directories
and the Business-To-Business Yellow Pages to develop a 1ist of straw
goods importers and wnoiesalers in the New York City area. The primary
focus of this 1ist was on importers and wholesalers of baskets. United
States Import Statistics indicated that approximately 14 percent of all
straw baskets importedlintp the U.S. in 1983 came through the New York
City Customs District.® This suggested that an in depth study of the
New York City area would provide a realistic basis for understanding
the size and characteristics of the entire U.S. market.

lThe New York City, New York Customs Distict (District Code 10)
includes New York City; Albany, N.Y.; Newark, N.J.;
Perth Amboy, N.J. and JFK Interpational Airport.
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Accordingly, a Telephone Survey Questionnaire(Appendix ) was developed
and all individuals on the 1ist telephoned. The majority were cooperative
and helpful, and furnishad a great deal of information.

Phase [IIl -« Parsonal Interviews with Straw Goods Importers

The Research team then spent several days in the field conducting
personal "in-depth" interviews with leading importers. Samples of
St. Lucian straw products were presentad to the importers for their
evaluation. :



SUMMARY QOF FINDINGS

Size of the Market

The United States represents a substantial market for straw
products, primarly baskets, in which St. Lucia has not participated
in until now.

Table 1 summarizes U.S. import data for selected straw products
which are currently being handcrafted in St. Lucia for the domestic
and tourist consumption.

The straw product classifications are:

#4400 Baskets and bags of unspun vegetable materials, nspf.
#5700 Floor coverings, unspun vegetable material.
#6400 Articles nspf, of unspun fibrous material nspf.

With respect to baskets, it is interesting to note that approximately
42.7 percent of 21l straw baskets entering tne United States in 1983,
entered through U.S. Customs Districts on the East Coast of the country--
within easy shipping distance of St. Lucia. (A detailed Tisting U.S.
East Coast Customs Districts is shown as Table 2.)

TABLE 2

LIST OF U.S. CUSTOMS DISTRICT
CODES AND DESCRIPTIQNS

01 Portland, Maine 16 Charleston, S.C.

02 St. Albans, Vt. . 17 Savannah, Ga.

04 Boston, Mass. 18 Tampa, Fla.

05 Providence, R.I. | 19 Mobile, Ala.

06 Bridgeport, Conn. 20 New Orleans, La.

07 Ogdensburg, N.Y. ] - 21 Port Arthur, Tex.

09 Buffalo, N.Y. 23 Laredo, Tex.

10 New York City, N.Y. 24 E1 Paso, Tex.

11 Philadelphia, Pa. 52 Miami, Fla.

13 Baltimore, Md. 53 Houston~Galveston, Tex.
14 Norfolk, Va. 54 Washington, D.C.

15 Wilmington, N.C. SsibaITas-Forth Worth, Tex.



- - — -

TALLE }

UHITED SATES IMPONTS

Of Salected Straw Products

Calaiular year 1981
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The basket data indicate that about one-third of the East Coast
imports (13.8% of the U.S. total) entered through the New York Customs
District.

There appears to be a crude relationship between Customs and C.I.F.

Valves and quantity, as in the case of straw baskets. Thus it is

possible to develop a rough estimate of quantities for #5700 floor

coverings and #6400 articles NSPF. Accordingly, it seems reasonable

to]suggest the following quantity relationships shown in Table 3
below:

TABLE 3 .
Percentage of U.S. Total Entering East Coast and N.Y. Districts
East Coast New York
Classification Districts District
#4400 baskets ’ " 42.7% 13.8%
#5700 floor coverings 60.0% E 25.0% E-
#6400 Articles, NSPF. 49.0% E 15.04 £

As shown above, U.S. East Coast Customs Districts account ford2.7% of
basket imports and an estimated 60.0% and 49.0% respectively of
imports of floor coverings and articles, NSPF.

In a similar manner, the New York Customs District, and the large
metropolitan market it serves, accounts for 13.3% of all U.S.
basket imports, about 25.0% of U.S. floor covering imports and an
estimated 15.0% of U.S. imports of straw articies, NSPF. :

Thus, it is clear that the East coast of the U.S. (as defined in
Table 2) and New York, in particular, represent significant potential
for St. Lucian straw products.

Insurance and Freight

In the evaluation of the data in Table 1 it should be noted the insurance
and freight costs for #4400 baskets and #5700 floor coverings tend to
rise on the east coast compared to the U.S. as a whole, and are even
higher in New York. The relevant data are summarized in Table 4 below:



TABLE 4

Insurance and Freight
as a Percant of Customs Value

#4400 #3700
Customs Districts(s) Baskets Floor Caverings
Total U.S. 27.2% 32.0%
U.S. East Coast : 37.1% 38.2%
New York 38.8% 41.7%
Memo:
U.S. West Caast 18.9% 22.9%

One explanation for the disparity in costs as a percent of customs value
may be the extreme distances to the U.S. from the principal squrces of
baskets and floor coverings in the far east, with the west coast being
several thousands of miles closer than the east coast.

In sum, it seems reasonable to assume that straw goods shipped from
St. Lucia would incur lower insurance and freight costs than thosa
shipped from the far east and thus could be mors campetitively priced
on a landed costs basis.

[t should also be notad that St. Lucian straw gcods may be importad inta
the Unitad States duty-free--adding another patantial for cost competiveness.

Characteristics of the Market

Based on talaephone surveys and persagnal interviews, researchers concluded
that the U.S. market for straw praducts cansists of a ralatively small
group of importers. In New Yark, for example, orobably no more than & to
8 importers contral the market. Characteristically, most of thase
imparters have been in the business for a long time; are well established
and highly respectead.

The typical channal of distribution is for ratailer and manutacturers to
buy directly from the importer at wholesale price. There are very few
wholesalers positioned between the importer and retailer.

The majority of straw goads are imported from the far east (Philippines,
Tiawan, China, etc.)

None of the importars questions, specialize in particular straw products,
but rather all carry a wide assortment and appear to carry substantial
inventories.



Product standards and quality are enforced by importer agents in the
far east, and by fregquent visits of importer buying personal. An
important point for St. Lucia is that the U.S. market demands standard
products of good quality. The New York importers said they reject and
“charge back" unacceptable products. Thus if St. Lucia enters this
market, its handicrafters will have to adjust to making highly
standardized products.

Most importers reported using standard ccean containers--one mentioned
receiving 250 containers a year. Letters of credit are used to pay
for shipments.

Trade Pricing

Researchers determined that a fairly uniform approach to trade pricing
exists among importers and retailers of straw goods.

Among importers, markups ranging from 25%to 100% on landed costs were
reported. The higher end of the markup range (100%) appears to represent
an element of increased market risk and is reported to be applied to
slower moving items. -

Among the retail trade there appears to be a uniform markup of 100%

of wholesale cost. This markup is consistent with the 100% markup

found in similar businesses in the United States, i. e., the retail gift
trade.

Conclusion

The foregoing data and analysis, indicates the existence of a
substantial market for straw products in the United States.

Interviews with U.S. straw importers revealed an interest in St. Lucian
straw products, provided they can be produced to meet required manu-
facturing standards.

It is EoncIuded that with effective organization of its straw handicraft
industry, St. Lucia could exploit its strategic proximity to the
United States and is capable of successful penetration of this market.

An outline of a basic plan to accomplish this objective follows.



PROPOSED FUTURE ACTIVITY

A. Follow=-up on Research Activities

L.

2.

3.
4.

Identify additional U.S. east coast customs distructs where large
quantities of straw goods are imported.

Copsult U.S. telephone directories to cbtain name and phone
of straw importers, thus enlarging 1ist of east coast importers.

Prepare price list, shipping information and samples.

Mailing to complete importer list.

8. Handicraft Workshops in St. Lucia

L.

2.

Quarterly workshops with St. Lucian handicraftars to share
information regarding the U.S. handicraft market and U.S.
marketing procsss.

NewsTettsr to keaep crafismen informed of trends and happenings
in the market and to distributs aducational matarial.

C. Handicraft Trade Fair--St. Lucia

L,

Handicraft Trade Fair scheduled far Decemcer 5 and 6 at the
Castries City Hall.

(a

) Intended o create a2 forum for craftsmen.

(b) Develop a public awarsness of the St. Lucian
cratt industry

(¢) Make public aware of multi-functional use of
handicraft {ftems.

(d) Act as a devisa for further research.

Prepare 4 page newspaper supplement to invite general public

to attend trade fair.

Prepare and distribute latters of invitiation to all government
officials, commercial sactor, hotels and tour operators.
(see sample latter attached)

D. Trade Fair--New York

Participate in American and International Crafts Fair in New York
during February 1985.

-1Q0=



St. Lucian straw goods will also be represented in a number of
other trade shows by virtue of samples placad in the hands of
United States importers.

E. Survey of types of raw material used in handicraft industry.
F. Organize craftsmen into a more marketing oriented group and

develop an appropriate organizational structure that will act
as an agent for craftsmen.

.o =11~
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BEPORT OF GRANT EXPENDITURES

AZva

Name: AID-Caribbean Marketing 321
Source: Agency for International Development
Purpose: To provide comprehensive marketing assistance to

Caribbean manufacturers

Amount: $335,640

Duration: April 28, 1983 ~ April 30, 1986
Year one budget $108,948
Date: June 30, 1984

Description Actual Budget Unezxpended '
Volunteer Travel $ 9,638 $ 32,685 $ 23,047
Center - 1., 650 1,650
Consultants 12; 850 4,500 -8,350
Staff Travel 5,124 6,250 1,126
Office Expense 6,698 9,500 2,802
Communications 6,097 7,000 303

TOTAL 40,407 61,585 21,178
Salaries and Fringe 24,549 29,205 4,656
Indirect costs 14,500 18,158 3,658

TOTAL $ 79,456 $108,948 $ 29,492
Cash Received To Date: $ 80,000
Cash Balance: 544
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REPORT OF GRANT EXPENDITURES
Name: AID-Caribbean Marketing 321
Source: Agency for International Development
e: To provide comprehensive marketing assistance to
Caribbean manufactiurers
Amount: $270,000
Duration: April 29, 1983 - April 30, 1986
Two Year Budget $270,000
Date: December 31, 1984

Description Actual Budget Unexpended
Yolunteer Travel $ 31,726 $ 34,077 $ 2,351
Caribbean Center 34,206 68,846 34,640
Consultants 18,057 _ 20,718 2,661
Staff Travel 9,373 12,964 3,591
Promotion 1396 6,000 5,804
Evaluation - 10,000 10,000
Communications 7,310 21,187 13,857

TOTAL 100,898 173,772 72,874
Salaries and Fringe 36,892 53,120 16,428
Indirect costs 25,000 43,108 18,108

TOTAL $162,560 $270,000 $ 107,440
Cash Received To Date: $155,000
Cash Balance: (7,580)
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Appendix 6; Cost Comparison with Benefits Generated by
CMAP During Initial Project Design April33-June84
and Revised Project Design July84-December 84.

(US3)
Project Poriod Project Period Total Project Period
4-83thru 6-34 7-84 thry 12-84 4833 thru 12-84
Costs Bonefits Costs Benefits Casts Benefits
USAID/CMAP
Casts 79.456.00 83,104.00 162.560.00
Other
Costs %4.560.00 41,250.00 95.810.00
Banefitsto .
Producers 10,000.00* 273.650.00** 283.650.00
Totals 134,016.00 10,000.00 12435400 273,650.00 258,37000 283.650.00

Notes: Banofits in all cases do not include total costs to the producer, therefore
benefit estimates are considered high.

* Benofit estimate includes 1) $4,000 of battery sales attributed directly to training;
2) $2.000 each for 3 restaurant owners in increased
profits over a six moath period.

**Bonofit estimate includes 1) $250,000 of import savings, minus $30,000 for
equipment purchase = $220,000 import savingson a
yoarly basis which are purchases that will not have to be
made due to equipment investment, = $18,300/month X
6 months = $109,800.

2) $250,000/yoar to distributor divided by 12 months
= $20,300/month x 4 months = $83,200.

3) $116,000 worth of garment sales contacts, minus
$50.000 unfillod » $66,000. ‘

4) $150,000 worth of watch sales contacts, minus
$133.,000 unfilled « $15,000.

3) Local trads fair sales of $1,000, plus additional local

sales of $300, plus export sales of $350 directly attributed
to fair and CMAP contacts. Total = $1,650.
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Harrative Summary

Gosal

Ta Increase the sale of Caribbean produced goods in the U.S. market.

Project Purposs

Partners of the Americas will implement a marketing assistance project directed at small
business entrepreneurs in the Caribbean. The project will focus on three partnerships in
the English-speaking Carlbbean and will be geared towards Improving marketing strategles
with the gosl of opening new export markets for Carlbbean products in the United States —
especially the U.S. Partner state of New York., The three partnerships to be partleipants
In this program are Barbados-Capital Distrlet (New York); Dominlea-Dutchess County (New
York); and St. Lucla-Rockiand County (Hew York).

LOGICAL FRAM

ORK i

PARTNERS OF THR AMERICAS CAR!B;SA“ l;Al[

]

Objectively Verlfiable indicators

5\

Outputs

Flrst Year
18 consultant visits to Caribbesn.

§ market assessment activitles in U.S. Partner area for Caribbean businessmen,
83 discrete (ace-to-face meetings brokered between Carlbbean and U.S. businessmen.
8 pald loca! consultancies,

14 to M short-term observational training opportunities in specific skill area for
Caribbean middle mansgement personnel and/or eraltsmen/tradesmen.

L
1 comprehensive marketing assistance plan designed Implemented, and completed.
20 additional assistance projects initiated and partially completed.

45 additional enterprises tdentified and Initial needs for assistance and assistance |
strategy formuiated,

‘:otai of 88 discrete firms partieipating and recelving assistance from project in Year
1.

Long Term
. trong Economic Development Sub~Committees composed of representatives
drawn [rom & cross section of the Caribbean and New York State business
communitles functioning within the context of strong partnerships.

2. A cadre of Caribbean businessment schooled in doing business In the U.S,
market and comfortsble in their knowledge of this important market area.

3. Product linesbrought up to competitive standards,
4. - Production techniques designed to optimize quaiity and minimize costs.

$.  DBusinesamen predisposed to keeping abreast st changes in thelr lndustries and
abie to react to the exigencles of a highly dynamic market,

8. A network of personal acquaintances and contacts providing continued access to
U.8. market Information.

Measure of Goals Achievement

Increases In markeling effectiveness, productivity and income in participating
smail businesses in the Caribbesn, .

End of the Project Status (Conditlons that wiil Iindicate purpose has been
achieved)

Increased expoctation of products from participating small businesses to markets
in the United States,

Magnitude of Outgiﬁg L
1. Active Small Business Sub-Committees in these three partnerships meeting f
on & regular Jasls, and composed of private sector and small business
fjeaders In these countries,
2. Needs and priorities of specifie Industrles In each of the Small Business
Sub-Commit.ees determined on a specifle country basls.
3. Provision of technical assistance on a regular basis in the area of small
business development In each of the three partnerships participating in the
project. '
4.  List of products Introduced for export into the United States each year as a
result of this projeet. ;
e
Budget
First Year Second Year Third Year Total %
AID $108,948 $111 1246 $115,448  $335,640 425
Partners of the Amerlcas  $135,035 $151, 150 $166,265  $453,450 515

and Other Sources

Inputs (continued)

Qenersl {continued)

3. Technleal assistance activitles directed toward the eventual goa! of Improving
produciion and directing produetion towards U.S. markets (ar export,

Specific




ANALYSIZ
ARKETING ASSISTANCE PROJECT

Means of Verification

Government Level

1.
2.

Government statistics on private sector development and exports.

Reports of Export Promotion Boards.

individual Firms

1.

3.

4.

Business records of indlvidual enterprises involved in the project.
Expocts statistics and records of Individual enterprises lnvolved in the
project. .

Involces, shipping tists, vouchers, letters of credit, and other financial dats
indicating volume of international trade.

Records of financiat agreements entered into between Caribbean and U.S.
firms for the purpose of expart,

Important Assumptions

Pérmershigs

L.

2.

%

Information svailable from individual partnerships and their commitiees
{nvolved with this project.

Reports prepared by individual sub-committees and locsl Partaer
committees.

Reports of volunteer technlcians and consultants used in the technical
assistance aspects of the project.

Partners Washington Office

5.
3.
3.
- 4

N

Pariner quarterly Project Status Reports.
Audit eeports.
Reports of Washington and Field Stalf,

Reports from Volunteer Profect Assistants.

Gosl Target

1.

Political system in participating countries continues to support the development
of private enterprise.

Absence of climatic catastrophies in participating countrles (hurricanes, etc.).

Purpose Assumptions

1. These three partnerships participating in this project can continue to exist and
develop throughout the life of the project.

2. Laws in both the United States and the Caribbesn are conducive to export and
further trade between the countries, -

). Internatlonal cconomic system supports continued expansion of export between
devcloped and less developed countries.

Qutput Assumptions Y

1. Capable and appropriate leadership at the local partnership level and within the
small business development sub-committees,

2,  The quality of program staff and volunteer technlciens is sufficient and
conducive to the successful implementation of the project,

3. Willingness of U.S, imparters to deal with the Caribbeans; market availability in
the United States; capacity of Caribbean enterprises to satisfy the demand that
will be there,

4. Caribbean products can be brought up to competitive standards ~both fre

point of view of quality and price, .

Inputs Assumptions

l.

z,

.
4.

Partners of the Americas maintains its oversll program and adequate funding for
its supportive projects.

Quality direction and management of program by Partners staff and field
coordinators. :

Avallability of financial resources to enhance the project,

Continued support of the private sector for the goals of this project.





