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This segment of the joint CAHE/VITA Tchad micro-enterprise stu.,,y 
was conceived to provide VITA with further information on the micro 
business environment in N'iDjantona. --Dina F.Haynes 

Peace Corps Tchad
 
- with help from: 

Aziza Ismayel (CARE) and
 
Katherine Stenberg (PC)
 

The purpose of this informal market survey, conducted over a 
period of five weeks in six of the twelve N'Djamena markets, was
 
twofold: to discover what informal credit 
systems are currently

used by women in micro--eiierprise, and to determine what the women 
are doing with their profits. The following report wilt consist 
of general ohservations ,iriwn from the sample survey, as well as 
from discussions withl *Tchdian women on the subjects of market and 
social customs.
 

I. Tnforgmal. Systems Commonly Practiced in the Marketplace 

A. Survey Population 

The forty women frnm which the following information was 
gathered were chosen al. ramlom in market. The onlyeach criteria 
was thai: the woman Io invnived in a micro-enterprise venture (ie.
earnings of no morn :humi about. CFA per day), and she be3000 that
willing to discuss her business. The forty specifically 
Lnterviewe,d does itic to.re number women whonot the of joined in 
conversation to add informaltion to that which was given by the 
initial woman being surveyed. Were they included, the number would 
near one hundred. This study, then, was compiled not only from 
informeLton drawn from tie womeni whoso profits and products can be 
secn in the final talles, hmti from all -of the bits of information 
offered by various women in five of the marketplaces of N'Djamnena. 

B. Tontines 

Although relntively few of the women surveyed belonged to
informal credit groups, one hundred percent of those who are 
engaged in any sort of credit system partlcipate in a tontine. The 
number of members In each toni ie rnuges from Ihree to twenty-six
and the amoulnt of money conitributed is as varied. Some grotps
collect a set amoutit froin member a daily basis,each on while 
others do so once or twice weekly. Each group has a leader or 
"Chefiaili" who Is rospon.iqble for collecting the agrnod ti pon sim;
generally, she is a stromig-wil led woman and often the most educated 
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2 
of the group. The amount of money 'collectedranged from CFA from each member500 per week to 1000-CFA per day. The largergroups often allow two members to split
few women had need of more than 

the total weekly sum, as20,000 CFA at time,oneof a common desire and becauseto complete the "expenditure/return" cyclea 4-8 week period, rather than one in
of 10 -20 weeks.About twenty percent:

engaged In a. tontine 
of the women approached are currentlyor hend 1.Pn in the past. The who haddecided womento leave their tot-nes unilaterallydifficulties claimed monieyas their reasons (or opting out; either problems withtthe regular contributions of other women in the group or lack ofability Lo contiribite thonisaIves.The presence of tout.ies was stronges'tpermanent: markets. Fnrch.,, 

in the older, morefor instance, ais markettransient population consisting largely of 
with n 

people who had tried tomove from nntive villages (1id
find it t.oo 

towns to lihe cd1tnl city, only toovercrowded aind expensive. The merchantsavailnble housing and choempr founidfees for market spacestayed. While a In Farcha andfew woritm-i had inlived Farchahad Just. nrrived for years, severaland tho mmarket is continuing tomerchants attract thosewho could imid i,lmther a place to live nor the means tosurvive !it N'I)jamenn.
Ill Chgoua, tieonl ilihersurveyed wr.re members 

hand, sixty percent of the womenof it Lontine. Theand th: sulnoqtment closr 
small size of the market,vommmect ions betwPen the women,profits, the milliteamd the di-lstdfr, of Chiagoua from theseem to be larger markets allcontributing fac:ors to the large pertentage oftontines.
 

C. Pari-vente
 

The pari-vente venture,a local establishment -and 
earning money by throwing a party atehnrging higher
alcohol nod soft drinki,wns mmit-oned 

than normal prices *for
 
be briefly diszussed. Th,; 

1by only one woman but might
 
woman with large 

organizer of a pari-vente, usually aa amount- of tocash invest,nightclub secures the use ofor bar for a giveii ovoiming and buys drinks from the 
a 

for al'ghtly above ownercost:. She then prints up invitationsenvelopes (invitations and buysitlysr he presented in an envelope to be takenseriously), gives the invitations
who distibute out to friends and acquninkances,to their acquaintances, and arranges(mechoul, peanuts, for foodgrilled meat). The organizeron the drinks. keeps the profitsShe purchases them forsells beteween 125 350them at the pari-vemte - CFA andfor 500 CFA. A successful parl-ventecosts 80,000- 300,000 CFA to arrange, butit can the woman who organizesnrn up to 300,000 CFA. 
 (4 Note: 
a luslem version of this
exists. The party consists of food and non-alcoholicrather thaum drinks, nuldcharge for Ihie drinks, each guest is expectedcontribute what he or she can). 

to 
One woman in Cholera marketbusiness selling oil had 

who was running a successfulorganliznd a pari-vente.member of a tontine and stayc withLthe 
She had fi.ei a 

group long enough to amass 
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the capital required to throw a pari-vente.' She then left thetontine, put on a 
successful pari-vente and earned enough in 
theone evening (albeit, 
several weeks worth of planniting was also
involved) 
to break cut of tie cycle of consignment )y purchasing
her own barrel of oil. lercatiso of this direct purchase, ste nowearns 6,000 CFA more ptr briel-- an increase In profit of about
30,000 per month. 

D. Disinclination t participate in to: tine 

were 	
A m iority of I:he wonioti approncheld are itot currently, northlhey formerly' minhlr:4, or n tontine. There were severalreasons expressed or I.hii; clil.tinterest, but the two most commonwere a helief that profi I,; woild never be high enough to contributeor that familial obligatiois would lrnl., all profits in the eventof an emriorgen,,y. A third, arid less often cit 4, reason revolvedaround religious objoct:icinis f-rocredit of any sort.
Virtually every womnaii InLerviewed claimed to be very poor.While the profits that. even Ilie larger entrepreneurs pull in eanchday may seem insufficient by World
First standards,
calculating shows maity 	

some minorthat womnoi earn far more than they claim toneed in order to support their fami lies; and yet there is a commonbelief thla they are "Loo poor" to participate in toitine. narhtontine is tallored t .i is rminding ,;emhers' profits and need.s,thus women can find totl ie thata 	 rqlires as little ns n 72.iI CFAcontributiloni per week. 'ih fear is tfhat after contribtditng f[,rseveral weeks one 
will 	

will be mmihle to make payment, whemeiupom shenot have the right. to collect when the cycle comes back arouidlto her. wl I ISite have lost her investment. Some tonitime.s,however, will 	 return previous payments to women who suddenly finnthemselves unable contribute even

collect before her designated week in 


to 	 and will allow a memher to 
the event of aln emergency.There are many women who joiii tontines not with the ideaamassing a larger sun of money Jo reinvest, but merely to have 

of
asizable amount of money saved for use in an emergency.

These family enrrgeatc.iri, playdecision to join a tonit In. Whi In 
a huge role in a womnn's 

some women Join lit order to havean emergency fund, another worries that a family member will becomeill and she will be uniable t-o meet her weekly diues. Natty 	 won1:imsaid 	 they didn't belong Io toniines, because their 
families were
their tont:ine. 
 In olher words, all profits were spent buying food,
medicine and clothing for Ifamily members as an "investment" in tiefamily. Pany women, .nd, j;O " 
litt.le or no help trom theirhusbands, who expect 
them 	ticearn enough money daily to feed nmii
clothe the family. Ir Lhese' i'istntces it Is difficult to haveenough profils remaining to be able to participate in a tontine.Other women are unmar-ried and are stilt supported by their par,,il .or have husbands who will care 	 for t'he family financially. Soinewomen ill this situation do not feel the neod to join a tontine, .severything earned is a profit to be saved or spetlt at will Iim
social obligations. 
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A small but signifirint: portion of the women, Muslims in
particular, expressed a dist.asto. for tontines duo to conflicts with
religious Ibeliefs. Two womnn spoke rather vehemently against
tontines and any other forimal or iiiforinal systems of credit. Their
religion dl.cI:ates that1 mni ,II women must give freely to those litneed, and Ihe thought: or ii-erest. or pressure for repayment Is in
oUpos i ,iiwith Mustni prii ipl, s. Eveni a tontine, because it is 
an organ i 7.0 sys tem of Il, I wi tg mercii ts to support themse I ven,
is unaccerl~:able It s:ems, bevniuse people with means Rhould never 
hesitate Lo assist those iii need. 

I. What Is Done With Profits? 

A. Reinvestment in business
 

At the eitd of each day Ihe. profits are tallied, nid among thefew women who admitted t:o clenring profits above and beyond
immediate needs of (heitr fatni lies, some 

the 
claimed to set aside money

to reinvest irn their busineqses. The number of women willing to 
save on a daily basis for the sole purpose of reinvesting was few.
Several women acquire goods on consignment and set aside money 1.o 
repay the supplier, but only one woman IN fifty spoke of saving her
profits .n order to build a larger and better enterprise. Nol.
surprisingly, this was a woman still living with her parents, with 
neither husband nor children to support. 

B. Savings
 

Similarly, women werethe orly who saving profits, towards
whatever financial need, were those belonging to a tontine. The 
women who were interested in snving in order to have access to a

large sun for business Improvements, social obligations or family
needs did so by depositing smatll amounts each week into the tonLiie
"account." Two of the Ai'ah women selling milk said that all
proftEu.nre given itmmedilatly t.o the husband who either orsaves 
spenaidoth'en at will. 

Social and Familial Obligations 
I 

An interesting reason for saving profits, frequently expressed
by the market women, was the necessity to fulfill social 
Obligations. Marriages, bnpllsms, initiations noid gifL gIviiig
require large sums of cash for 
acceptable participation. It is
 
common practice to give gifts of gold and Jewelry to the full 
extent of one's meanus.
 

III. Goods on Consignment 
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A. Non-vertical syst.iil of aq'isiticMn 

With Lhe except i n (it Ifhf. women sellingkissar, milk, pasta -,,,dnione of the women surveyed produced their ow, goods.of the women transport.ed Few 
a 

Ite p'irchases themselves, most paying forpush cart or taxi, atil at: lenst eighty percent bought thepfrom a middleman, goodsrather l:lnn the prodlitcer himself.selling sour milk se cows The wompnl:hn beloniglaig to their hushnnorsthereforn have no andneeud to mak,: piurchames frm a Rulpl ler. Thewomen slling kissar ,iiil pasta purchase flour taid ricesuppliers, 
but nake thelprolucts tLhemselves, 
frcm 

profits to purchase the fl our 
using each d.ly'sand rice needed t.o make flh' nelv­day's kissar and pasta.
 

B. Relations with creditor
 

Roughly fifty percent of these women purchase merchandise on
consignment. Several 
of the women In :he more 
remote markets,
Chagoua and Fnrcha for example, claimed to unablegoods be to secureon consignment. The large distances between the big marketsand their own, as well as the infrequency with theywhich neededto restock were both conlrlhuting factors. The women stated Lhat
good and solid relations wil.h le supplier are necessary before on.is able to take goods on consignicpt. 

IV. Reaction to VITA Credil: 

A. Peiasons for Jiitrorst 

When asked whether they had heard of VITAprograms, few women and its loanresponded affirmatively.
thought of ways to 

Most women lind neverpurchnse goods other than on consignment, l.talone utilizing formal 
lonn. If .a woman expressed iiltere 't,potential micro-loan theprogram wts brierly explained and severalwomen thought this would be a wonderful way end imrchmaseto theirof goods on consignme:nt. Maniy vomen, however, were quick to pointlout that several people Inad come through the marketsfew years inl the In"lclaiming .o be ril;rtilmmg loan programs, but farwomen ind ontly been asked so th1?soveral questlons and had seen na money.'Tnterest was expres.ed
not boLh for the ikIea of micro-lootis, Ipersonal interest, and the possibility of obtaining a loon 
in
order to reinvest in the business. 
The latter was explained ns n
desire to purchase goods in, larger quantities, i. an entire barrelof oil at 
keep 

a tlme, rathr :hinn purchasing t0 liters e'l.h day or 1o
more goods ill st:ock, witl lh oft:en'means hiring i,igh. guards nidrenting nl:ornge spa,.:. 
 'Th,?mmii;ro- I 'aihfieniht iVes werethought I.o ho I#I'gY,l or benefita good oi, tutare Io "rrhnI, mid naimwhose :lame hiad come. [Inwirvorirooo, the foreignness of Ihits cnat.nt 
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6 
Is threatening and perceived as too complicated; or even "good for 
another woman, but not for me."
 

D. Fears
 

Hesitation to embrace the idea of micro-loans 
 can beattributed to the snme reasons women wore uneasytontines. alou joiningSome of the sf:riclor Muslem women explanied tht. luans,which often require interest and always demand repayment, areagainst tile Muslem principles of providing for those who areincapable of providing for Lhemseives, a sort of Marxist "from eachaccording to his means, to each ak.cording to his needs" approach
to business.
 

Some women even expressed age as 
a reason for avoiding !oan
programs. A woman from the rarcha market said that VITA's offersounded gooed and, bit: for her age, she would use the money toreinvest nd her 
for 

build business. The money, however, should beused those younger than herself who are just starting out andhave large fminlies for whi ch to provide. Ali older woman, shesaid, alroemdy kiiows how mi¢im'ch sh can earn amid is used to the limitsof her business. The oll.r women should step aside to let the younger ones take advrintage of nicro-lonns.
The finIal two r,?-.i,, s commonly cited 
 by those women whodeclined interest VTTAin were the same as those expressed by womenafraid I pnrLicipate in tontines. The first ts the generalof being able rent 
woman's 

to repay the loan. The second Is the Tchadiandaily worry Lhat illness or trouble will afflict herfamily, and in such a case she will Immediately use whatever meansare available to rectify lie trouble, even if that means using themoney given by VITA for her business amid it tomedicine. The reasoning here that 
using purchase

is if she doesn't take the money, she can't misuse it. 

V. Observations
 

AW1w.ommon expenses 

In addition to the expenditures
goods, there some 

on the initial purchase ofwere doily br weekly expenses commonmerchants. Each market required 
tb wometi 

payment for the "stall" (be it a
wooden construction, old fabric and cardboard or merely a spot inthe dirt) from which the wonuin do business' These werdweekly, monthly yenrly, dopelid Jlng on the market and 
paid daily,or the qualityof the stll. Women also .ild,. for transportation of their goodsfrom the suliplier, usually hI,led in a larger market or a factory,in the case of oil (Coltooll'onhl.d), to 't;heir own market. Few womencould carry t:he goods t h'lmselves and therefore paid for taxis orcarts to I r-ansport good. The %yonlel who were able to purchaselarge quantities at ono time, sacks of grain or barrels of oil, 
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also paid either for storage of these goods in a locked stall each
 
night, or for a night guard.
 

B. "Safety" merchandise 

One interesting discovery made during this study concerned the
combinations of goods sold I.y each woman. A woman will often sell 
a number itemns stall. Onions sold withof from her are garlic and
spices, millet is sold with rice. Often, women who are selling 
more "risky" productA, Ihoise which don't sell well (sucrh as fabric
and cosetics), 9enonil are costly items, will certiinare or make 
that at lenst one ilin, is certain to bring in a daily profit. in
Farcha there are some women who illegally bring hack cosmetics,
jewelry findclothing rr'oI Clinmeroon. Thene women display their
goods, hut keep n pan o. ricen on hand at all times, so that when 
the customs officers come arotind to inspect goods, Lhey can pack 
away the illegal ones and sell the rice for that day. 

C. Aid from male family members
 

Few women received any kind of financial support for thir

businesses from male relations. Those who did, however, expressed

pride that Lheir husbands or brothers had given them the stlarter

capital required to begin their businesses. One proud women even 
said that everything she made was pure profit because her hisbanmd
 
provided her with clothing, jewelry and household necessities. Ilir
 
experience is not n common one. Most women, although married, were
in the market daily tryi.rig to make enough to provide themselves,
their children antd various other dependents with time food,
clothing, medicine and education needed to life.maintain 

VI. Conclusion
 

A general mesnge .oprrrssedby tle women during the market 
survey weas one of L'.ir siri *.opticsm. The women who were 
intei-ested enough 'in VTTA's project to learn what micro-loans
con1isl:nd of, typicol 13 d,(c inod pprsrtial Involvemeitt. When nsked 
whal-".l:mry would doh iuilhmoien:y, shmould acceptthey credit, most 
women p1lanned to gel-. llm.m,:I "es ouL of the circle o) consiglment
by purehnsing the pro.ldrl. directly from the supplier. No one
expres.sed Interest in doing away wih I.he middle man by producing 
or trnsporting her ownt gnids. Some women admitted that i.fLhey
were given money Ihey would spend It on beautifying Ihemrselves for
weddings, 1aptisms, inll tnions and community gatherings in order 
to improve their social stntis. Mniy others would use the riinds 
to purchase things for Ilmir chi.ldren, and sold that they rea I Ized
that Lhis was not what Ilir money war ror, and therefore could not 
accept i t. I 

rheire were a r,:w women who were Interestc-ol eonnight to claim 
need of n loiat. These womeni accepted le fact that, hypothetically
speaking, they would I)-responsible ror repayment, nrd guaranteed 
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that the money would be reinvested in their businesses. These are 
the women, then, provlde.d they meet other more specific financial 
requiremeniis, whom VITA and CARE would wish to look at when 
considering issuing lonns: women who have experience with informnl 
credit systems, are Jiili'r.Oe(d in expanding their businesses and 
serious about the logisllraJ requirements of a loan. 

To s1'cessfully implrment" a micro-loan program in N'Djnmen, 
an extiisive educat.i..on.l progrnm would have to be iHidertaken. The 
women must learn how Lo organize themselves, how the get free of 
consignment" and they mtiql: clarify in.t they want from their 
businesses: mcey for imediate family iieeds, profit towards social 
obligations or funds to build their businesses. Only a woman who 
is very serious about her desire to improve her bisiness will take 
the time and effort required to learn more about the VITA/CARFE 
micro-loai project.
 

http:educat.i..on


MARKET ETHNICITY PRODUCT(S) EXPENSES PROFITS $ 
TRANS. STOR. OTHER APPRX.J) 

I. Farcha Arab milk, spicmi,: 50(/w 30f/d 150-500 or 
2. Farcha KoLoko oil, oklra 20f/d 250-500 cr 
3. Farcha N'Gumbai fish, ponnut 1.. 100/w 30f/d 1(00 c r 
4. Farcha Arab karkunji 30f/d cr
 
5. Farcha 
Arab rice, millet 200/w 30f/d 750-1000 c 
6. Farcha Sara clothing, rice 30/d 200f/d 250-500 
 c
 
7. Farcha Arab millet 750/w 30/d 500-750 c
 
8. Farcha Kotoko dried meat 
 500-1000 c
 
9. Farcha Arab spices,okra,oil 40/d 500-750 cr 
10.Farcha N'Gnimbai fabri., nap 200/w 500-600 c 
lI.Cholera Arb okra, pfiumnril 25/d 6000/y 600-1000 
12.Cholera Gornn dried meat 2000/m
200/w 1000-1500 c 
13.Cholera Arab dried flsh,garllc 1500/m 250-750 cr 
14.Cholera Ouddai n millet 1(00/in 30N-6(00 cr 
15.Cholera Arab karkuiji, ponn.b. 200/d 1500/m 1000-501)

16.Cholera Ouddain tomatoes, beans 400/m 750/m 250-500 
17.Cholera Kan,.nmbou oil (cof.toni, pdan) 175/w 1500/m 2000/m 1000-2000cr 
18.Cholera Ouddain salt, tomatoes l00/w 2500/m 250-500 cr 

KEY: "Product(s)" specifKS lifm iia;or goods sold at the merchant'- stand 
"Expenses" covers money pail regiilarly (d=dnlly, w=wekly, rn=moni­

thly, y=yearly) for traisporttl iii, vtorage fees (space and guarding or 
goods at night) and other (depiu, itq, repairs, etc.). 

"Profits" are al)proxinmint ,iily earnings after expenses paidare 
(not including pInyiment to tont:ime,.

" $ " sig. i . s whethor th, s !0tn't:r oapit-r.a!i req,,ired 'o beg!i the 
business was cre.d.i ("cr" .ro, o t:;pplier) or cash ("c" from a former bm! 
iness or family ,mber). 

" T " sigiii.ties whether tlhe woman belongs to a tontine (see accom­
panying footnotes). 

I Toint.ne co,.i,4:u or Itbree ramily members working togel.ier. 
Each 'cim tributes irhal. sih: cin, afl.er btiying food for 1amily.WI th 
tota t "ollo(tod sum, tim wnlnnui pny for marriages, nitiat uius and 
other Rocial/religiois r'mm,-Ltiois. 

I ToriLite consists or Ion women, hi from the N'GumbaI. 0.110c 
group in .ie Soulih or Treind. Each cont:rihutes 1O00 CFA per day
and Is eititled to ttqfe onie half of 1.lm totni sum every rive dlays.
The money is tised for purchasiong fahr i.c In Koussert (Camneromti) iad 
paying for the boats which ferry themi across the river in order to 
avoid the custonis officials at the border. 

I aF formerly a mumnhlmr of a t~ontJLie, bti. was di scouiraged aitd 
quit a[(r Loo often h, lig ,iualle to contribute die to illiesses 
in the family. 
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19.Cholera Ouddain dried meat, oil 
 1500/m t000/m 550 cr ni
20.Cholera Arab 
 onions, hibiscus 250/w 
750/m 1500/m 350-500 cr n
21.Cholera Arab vegetables 
 100/d 25/d 1500/m 150-450 c y5
22.Cholera Arab 
 peanut b., meat 
 1000/m 125-350 b n
23.Cholera Arab 
 Kissar, pastf,ppa. 1500/m 
 500 C n124.Cholera Ouddain oil (cotton,pean) 250/d 1500/m 2500/y 6
2000 ) 1125.Cholera Kotoko 
 sour milk 
 20/d 250-750 -- n
26.Dembe Sara 
 salt, flo~ir 
 25/d 500/m b n
27.Dembe Ouddain 
 spices, tomatoes 30/d 
 f:n
28.Dembe Ati 
 mats 200/w 25/di 50-700 b it
29.Dembe Sara peanut b., okra 600/m 75/d

30.Dembe 
 Hausa spinach, sugar 25/d 

11 
500 C Y?
31.Dembe N'Guiriai dried fish 
 25/ri 100-200 c n
32. Denibe N'Gimnlai. seeds, [imrinil 25/d 250-500 c it33.Dembe 
 Sara osee, heJgir.1i3 .IOO0/m 50/d 400-500 c n
34.Chagoua N'Gimibai 
 seeds, beais 100-300 c ii35.Chagoua Arab onions,gi'1 ic,.salt c ya
00/w 200-400


36.Chagoua Arab 
 rice, flour 
 100-400 c it
37.Chagoiia N'Gumba seeds 25-250 c y38.Chagoua Sara 
 pate, tamaritll 15/d 200-500 c ylO
 

"ortmir member of l.',it i; the withshe quit after problems 
the group ot seventoit womei Ihecame a common ocCu:'ance. 

S13eloiigs to a loiiloti eonsisting of twenty-roiir women. EncI,woman cointrilbltes 250 CFA cach ,lay and collects the otaIl or 6000CFA every four T1Ie, cilim havedays. wnen to io problems within 
a group of thils size and earlh %yomanutses her share of the tol:al rordifferenit purposes: 
some ror (amily necessities, some reinvest litheir businesses and others 
are saviig for an emergency funud. 

6 Forimrly i n tori In , thlis woman qjit when she had savedl
enough to pmrchase outright %barrel of oil from CotoWNrhad (76,0001CFA). E'very bit of prof i. Lts womani makes she is saving, s ho,father provides housing and food and site is as yet inimnrried. ShIeclaims she will 
start a larger business someday with her profIts.
 

7>.ormerly a member of a 
tontine cons'.sting of five wnmni,.
Each O 'tkibuted 100 CFA daily.
 

..h tontine consists of ten women, some from 
 the samn.
family ' il working in the Chagoun market. 
Each women conrihtitos

1000 CFA per week. Tho former head of tie group recent;ly gave lip
her position to her datughler, a strong, outspokeni womnn.
 

9 This woman works wi li!her two daughters and one sister. 
They
belong to 
the same tontine as ddscribed in footnote # 7.
 

I0This tontine has six members and each woman contriblss 500
 
CFA per week. The t:ontlnt was' nstabl.lshed because these women 
 ii
Chagoua market, due I:o i1s lijlance from the larger mrP..?i, lhnd
difficulty establishing :reolii wiLl suppliers. In ad!}t I o , Iiiewomen mentioned that .hey l'l.on buy large quantities of gonde 
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brought up from the south (most of the mercliants in Chingotn n..Southern, ns wel l) atid rnn iise their pooled money In Ilpurlnse thl.!K,
goods. 
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PRODUCT 

cotton oil 

" 1 

flour 
peanuts 
white mi ll9 

red mill.el: 
dried meal: 
pimenl: 
tomatoes

" 
(drled,red) 

" (black) 
garlic 
fabric 
salt 
" 

okra 
capitaine 

hibiscus (leaves) 

meat (fresh) 

onions. 

garlic 


PlJlCIIASE PRICE 

1100 f 

76,000 11 

225 C 

15,000 ( 
6,0(lotm 
1S)0 f 

5,10( r 
3,500 C 


1,500 r 
4,500 C 


325 [ 
2,5(() f 
600 f 


3,150 f 

7,500 f 


500 C 

10(0 r 


2,500 r 

1,500 f 
3,250 f 
6,000 f 

16,500 f 


UNIT MARKET OTIIER 

liter Central
 
barrel CotonTchad 2001./ba
 
koro 
sack 
smck 

koro 4,0 koro/sac 
sack 
sack 1il 1000 f/kor 

korn 050/k-Cholet 
sack 
koro 
sack 1lil 

13.5 k/sac 
26 k/sack 

koro 
6 yds. Cameroun 

sack '2,300-Choler 
koro 
koro 
large fish
 
sack 
sack 
sack CenLral 
sack Central
 

BEST AVAILABLE DOCUMENT
 


