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I. EXECUTIVE SUMMARY
 

The U.S.-Asia Environmental Partnership (US-AEP), through a Cooperative Agreement
(CA) with the World Environment Center (WEC) sponsored an Environmental Business 
Exchange (EBE) from November 7-23, 1993 for Mr. Jack T. Wallace, President and Chief 
Executive Officer of Absorb, Inc. to India. Tie prime purpose of this exchange was to
determine in-country raed and market potential for specialized environmental technology
in the fields of petroleum and chemical industrial waste recovery and recycling,
petroleum and chemical marine and land spill recovery and recycling, and absorbents 
i.nd systems for agriculture waste recovery and recycling. 

Secondary purposes of the exchange were to determine the potential for joint ventures 
and/or licensing agreements to bring such technology, for commercial application, to 
India; to help ,.bsorb, Inc. gain an understanding of doing business in India and Indian 
business opportunities for U.S. companies and gain an understanding of Indian trade 
and marketing procedures. 

The exchange participant found there to be a great need in India for waste mane-ement 
of petroleum, chemicals and dyes. Included in this need is management of waste from 
industrial manufacturing, ar'J unscheduled spills and leaks from storage containers,
pipelines and marine facilities. At present there exist very limited systems and 
capabilities in India to provide for environmentally safe waste collection, and dispobx,
and recycling of petroleum, chemicals and dyes. There are also no products and/or
systems in India for waste management in the agriculture industries. Agro waste is 
generated from the harvesting and processing of crops and timber, and the production
and processing of poultry and animals. In most cas3s, the harvesting and processing
of crops and timber produce only non-toxic bulk wasta (paper manufacturing being the 
exception). However, the production and processing of poultni and animals produce an 
abundance of toxic waste. 

Poultry production and processing is an industry of great magnitude, and lately of
growth, so much so, that major foreign agro end-users are entering the Indian market. 
These end-users include U.S. corporations like McDonald's and Kentucky Fried Chicken 
(KFC). Increasing demand for agro products will cause eJro waste to become an even 
more serious problem in the future. Both McDonalds and KFC will require greater
production and quality per production unit. Given increased production and domand 
for quality, agro production in poultry and other agro products will require change.
These changes will have include the need for bedding (absorbent litter) for poultry, not
only for better production results and helping to reduce disease transmittal between 
poultry and poultry to humans, but also to eliminate environmental problems iike ground 
water contamination associated with the industry. 
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The participant concluded that with India's abundance and diverse locations of !ow cost 
to no cost crop and timber waste for raw materials, and the abundance of low cost labor,
low cost solids based agro absorbents could be manufactured in such a manner that 
they would be recy'clable. These absorb6, its, after use, can be converted into new-use 
effective and cost efficient commercial and consumer fertilizer products. Ii would then 
be possible to both use and sell this product. The potential exists for turn over (profits)
of poultry producers to increase with the use of waste management systems utilizing the 
above mentioned agro absorbents. 

It was determined, that if the specialized environmental technology can provide for a 
profitable Indian operation, there would be numerous Indian companies interested in a
business venture. The participant concluded that the needed waste management is 
available and can be provided by U.S. firms. What is then necessary is a
comprehensive study to prove the feasibility of the technology for today's Indian markets 
and tomorrow's Indian expanding markets. 

Funding for this project was provided through a Cooperative Agreement between the 
World Environment Center and the United States-Asia Environmental Partnership (US-
AEP). 
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II.INTRODUCTION
 

The purpose of this exchange, was to introduce Indian markets to certain unique and 
specialized environmental technology in the fields of petroleum and chemical industrial 
waste recovery and recycling, petroleum and chemical marine and land spill recovery
and recycling, and absorbents and systems for agriculture waste recovery and recycling.
Mr. Jack T. Wallace, President and Chief Executive Officer of Absorb, Ink;. traveled to 
India during November 7-23, 1993. Absorb, Inc. is a U.S. based corporation and 
developer of environmental technology. Their corporate offices are maintained at 14525 
Highway 7, Suite 145, Minnetonka, Minnesota. 

Central to purpose of this exchange was the introduction of Indian agencies and 
commercial businesses to procedures for determining in-country need and market 
potential for the type of environmental technology Absorb Inc. develops. In addition,
attendance of the ondo-U.S. Joint Business Council meeting and the India International 
Trade Fair was arranged to help provide an understanding of doing business in India,
India business opportunities for U.S. companies, and help gain an understanding of 
Indian trade and marketing procedures. 

Cities in India visited by the participant included: New Delhi; Bombay; Madras;
Visakhapatnam; Shreeramnagai'; and Faridabad. 
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Ill. MEETINGS HELD / FACILITIES VISITED 

Discussion on the topics of petroleum and chemical waste, spill recovery and recycling
were held throughout the course of this exchange. The participant was able to visit a 
number of facilities which helped to identify potential joint venture partners. On-site visits 
were carried out to two manufacturing companies and to two shipping ports/harbors. 

A. Petroleum and Chemical Waste and Spill Recovery and Recycling 

Inorder for the participant to become familiar with environmental technology needs, he
visited Escorts Limited, a private company with its corporate center in Faridabad and the
Ferro Alloys Division of Ferro Alloys Corporation Ltd. or FACOR in Shreeram Bhavan,
Tumsar. The shipping ports/harbors of Visakhapatnam and Bombay were also visited. 

1. Escorts Umitea (Faridabad) 

Escorts Limited has international alliances in six foreign countries including Hughes
Network Systems in the U.S.; four subsidiary companies, and three trusts and societies.
Escorts has nearly 24,000 employees, 19 modem manufacturing facilities and a turnover 
exceeding Rs. 14,000 million. Escorts core sectors include agriculture, transportation,
construction and telecommunications. 

The Escort plant visited was Escorts Tractors Ltd. (an associate company in joint venture 
with Ford Tractors)located in Faridabad. No detailed information regarding the plants
manufacturing operations were obtainable. However, the plant tools and manufactures 
tractors, covers many acres and employs several thousand workers. 

The plant visit was arranged by Mr. Mohan M. Phadke, Vice President, Fibre Division,
The Thapar Group (New Delhi). The Escort contact person was Mr. A. P. Gandhi, Vice
President, Manufacturing Operations, Tractor Division. Mr. Gandbi is also a Director of
Escorts Glass Ltd. (a subsidiary co v in joint venture with Harvester Combines in 
Germany). 

2. Ferro Alloys Division of Ferro Alloys Corporation Ltd. (FACOR) (Shreeramnaqar) 

FACOR's chief officers are: Mr. R. K.Saraf, Chairman; and Mr. Ashish Saraf, President. 
FACOR has four divisions and one subsidiary company. FACOR has five manufacturing
plant operations through out India producing carbon steels, silico manganese steels, low
alloy steels, various stainless steels, and ferro alloy of manganese, chromium and silicon. 
Inaddition, FACOR has ore mines and operations of synthetic yarns. FACOR is involved 
with social and welfare operations Includinq schools, colleges, medical clinics and 
hospitals, arid homes for the aged. 
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Current production and financial information regarding FACOR was not obtained duringvisit, however, during the late 1980's FACOR was the nation's largest producer andexporter of ferro alloys and had net sales of Rs. 1,374 million of which Rs. 1,174 million was domestic sales and Rs. 200 million was export sales. Employee information 
indicates over 10,000 employed. 

The FACOR plant visited was the Ferro Chrome plant at Shreeramnagar. The plant is one of two ferro alloy plants located at Shreeramnagar. The other plant is the FerroManganese plant. Ferro alloys are the essential raw materials for the production of steelwith varied properties for different applications. The Ferro Chrome Plant has one 12000KVA open rotating submerged arc electricfurnace; one 16000 KVA stationary submergedarc electric Furnace for High Carbon Ferro Chrome, Silico Chrome and Ferro Silicon; two8000 KVA open electric arc furnaces for Low and Extra Low Carbon Ferro Chrome; and
recently installed state-of-the-art large generator systems from Germany. 

The plant visit was arranged by Mr. Ashish Saraf, President, and conducted by Mr. V.V. N.Murty, M.A., Personal Assistant to the President; Mr. Lakkaraju, Dy. Manager; and,
Mr. A. S. N. Murthy, Public Relations Officer. 

3. Port of Visakhapatnam 

The Visakhapatnam port contributes to 41 per cent of the international trade of India.It was judged the "best port of the nation" in 1989 and continues to hold the position
with a record handling of 21.52 million tons of traffic in 1991-1992. 

The port is located almost midway'between Madras and Calcutta. Its attributes, a highpromonotory into the sea to the south of the channel known as the Dolphin's Nose Hilland the Ross Hill to the North of the entrance channel, affords protection from cycloneswhich strike the east coast regularly. The port was commissioned in 1933 and planned
development began in 1951. The port is the first levy free port in India. 

The average annual growth rate is 15 per cent in productivity per berth day for non
mechanized cargos. Its areas of highest production include traffic in manganese ore,fertilizers and fertilizer raw materials, scrap and general scrap cargo. In 1991-1992 theport handled 3 million tons of coking coal for Visakhapatnam steel plants; and expanded
its general cargo capacity to 8 million tons. 

4. Port of Bombay 

A scheduled tour was conducted, but no information like that obtained from the 
Visakhapatnam port tour was available. 
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Findings: 

The Indian government and Indian companies agree there is a need for better 
management of petroleum and chemical waste. The major deterrent is costs and who 
will pay the costs. 

The cost concern is valid. Many small Indian companies with low turn over (profits) 
would find it impossible to acquire additional costs and remain in business. However, 
there are larger more profitable companies that could tolerate environmental cleanup 
costs, and, as industrial growth advances environmental costs could be slowly 
incorporated into all companies' operation costs. If industry does not initiate its own 
environmental cleanup program, the government will have to initiate it for them. The key 
seems to be the need for inexpensive means of cleanup that is affordable to the larger 
companies, who, by their nature and size are the major polluters. 

The other factor is the unavailability of cleanup products and systems in India. If 
products and systems were available, at an affordable cost, large and possibly medium 
and small companies would install such products and systems. Given India's adversity 
to imports, environmental products and systems would have to be developed and 
manufactured in India to have any chance of a low cost. 

B. Agro Absorbents and Waste Products Recycling 

The findings were through discussions held with companies and agencies during 
meetings to determine potential joint venture partners and potential financial assistance. 

In the recent past, there were no deterrents regarding agro environmental concerns. 
That is now changing. The change is due to major agro end-users entering the Indian 
market. These end-users include McDonalds and KFC of the United States. Traditionally 
there was little concern for the size and production units per a given production sized 
area. With the exception of a few major agro operations, agro operations was a cottage 
industry and cooped. If the poultry produced in India were of lessor size and produced 
lessor product per unit, it was of no great concern and there was no urgent need for 
change. And, if there was concern, there were no products or systems to provide for 
change. 

Both McDonalds and KFC will require greater production and quality per production unit. 
Both companies have so indicated to the Indian press. Given increased production and 
request for quality, agro production in poultry and other agro products will require 
change. These changes will include a bedding (absorbent) for poultry, not only for 
better production results and helping to reduce disease transmittal between poultry and 
poultry to humans, but to help eliminate the environmental problems of poultry waste 
contaminating the ground and ground water. 
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Given low profit margins per production units of agro products, ago absorbents and 
waste control systems must be created and manufacture within India for India. Another
consideration is that while in the United States wood is used as an agro-absorbent for 
poultry, in India this is not possible due to the limits of forest harve,t. A different source 
of raw material for absorbents will have to be determined. 

C. Potential Joint Ventures or Ucensing Agreements 

Meetings were arranged by ICG-New Delhi and Madras Consultancy Group. In addition 
to meetings with Indian companies, information was obtained from attending meetings
of the U.S. India Joint Business Council and the U.S. Indo Chamber of Commerce, and 
discussion with Indian participants; meetings with Indian agencies and 
agency/companies such as United States Agency for International Development (USAID),
The Industrial Credit & Investment Corporation of India Ltd. (ICICI), and the 
Confederation of Indian Industry (CII). 

The majority of Indian companies saw a need in Ind',- for all products and systems like 
those of Absorb, Inc. Most also indicated that the need to expand rapidly over the next 
several years makes advanced environmental technology necessary due to inc.easing
governmental regulations. Presently, there are no products and systems in India to fill 
this need. 

The major question asked by the Indian companies was: Wha is the market today? This
question was not relating to their perceived need for Absorb's products and systems, nor 
the potential for future demand. The 	question relates to the present profit potential.
Indian companies are most concerned with maintaining and increasing their present rate 
of turn over (profits), and are not eager to reduce that rate for environmental reasons,
and at present, few companies are being forced to restructure their operations for 
environmental reasons. Two situations are occurring in India that will cause change: 

1. 	 The Indian governments will provide requirements that demand companies
with the ability to pay to adhere to environmental cleanup. 

2. 	 New companies entering India from foreign countries, as foreign units or in 
venture with Indian companies, will be required to adhere to environmental 
cleanup or the companies will not receive permits to operate in india. 
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IV. CONCLUSIONS AND RECOMMENDATIONS
 

The following conclusions and recommendations are presented according to the
following issues: petroleum and chemical waste and spill recovery and recycling; Agro
waste collection and recycling; and potential for joint ventures and/or licensing
agreements. Appendix G contains cost and payback information and an implementation
plan and schedule for conclusions and recommendations, respectively. 

A. Petroleum and Chemical Waste and Spill Recovery and Recycling 

Conclusions: 

There is a great need in India for waste management of petroleum, chemicals and dyes.
This includes waste from industrial manufacturing, and unscheduled spills and leaks
from storage containers, pipelines and marine facilities. At present there are very limited 
systems and capabilities in India to provide for environmentally safe petroleum,
chemicals and dyes waste collection, disposal and recycling. 

The major waste producers are the major industrial companies. Low cost products and 
systems need to be developed for these companies' usage. The products and systams
must be developed and be operative utilizing low cost raw materials. India has the raw
materials: An abundance of low cost labor, and an abundance of low cost to no cost 
waste agro fibers. 

Recommendations: 

There are no no-cost solutions that can be recommended. What needs to occur are
solutions that begin with low costs and provide for increased costs as India's increasing
development can afford. 

The recommendation is to install waste management systems that rely heavily on labor,
and absorbent products/systems that are produced from waste agro fibers; provide for
the recycling of collected waste into new-use commercial products for sale and use; and,
provide for efficient disposal of waste that, due to its nature, cannot be recycled. If this
is installed, India can begin effective and cost efficient waste management of petroleum,
chemicals and dyes. 

B. Agro Absorbants and Wa3te Products Recycling 

Conclusions: 

There are no current products and/or systems in place in India for waste management 
in the agriculture industries. Agro waste is generated from the harvesting and 
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processing of crops and limber, and the production and processing of poultry and
animals. While in most cases, the harvesting and pi,-.nessing of crops and timber
produce only non-toxic bulk waste (paper manufacturing is -inexception), the production
and processing of poultry and animals do produce an abundance of toxic waste. 

In India, poultry production and processing is of magnitude and is on an upscale. One
has only to look to the state of Arkansas in the United States for an illustration of how
polluting and toxic is poultry production and processing. Estimates are that most of
Arkansas' rivers are polluted due to poultry production and no waste management. 

As India's population continues to grow and new Indian companies evolve and new
foreign companies enter the Indian market, increased demand for agro products will 
cause agro waste to become an even more serious problem than it is currently. Given 
India's abundance and diverse locations of low cost to no cost crop and timber waste
for raw materials, and the abundance of low cost labor, low cost solids based recyclable 
agro absorbents could be manufactured. 

The potential exists for the bottom line costs to poultry producers in the use of waste 
management systems utilizing the above described agro absorbents to be decreased
and turn over (profits) to increase. This is due to the increased poultry unit (one bird)
quality/weight and decreased diseased/dead poultry unit by utilizing an effective and 
cost efficient absorbent bedding (litter) in poultry barns and growing areas. 1his would
be especially true for major poultry producers with numerous production barns/areas
within one production facility. 

Recommendations: 

Utilize the abundance of low cost to no cost crop and timber harvesting and processing
waste as a raw material for the production of low cost solid based absorbents for the
control of poultry and animal production and processing waste. And, produce the sold
based absorbents such that they are recyclable, after use, into new-use effective and 
cost efficient commercial fertilizer products for sale and use. 

C. Potential Joint Ventures or Licensing Agreements 

Conclusions: 

The potential is excellent for possible joint ventures (JV). The potential for licensing
agreements is quite good. Given that Absorb, Inc.'s technology is new and that constant
advances in the technology will occur, most Indian companies conferred with expressed 
concern with regards to a licensing agreement. Their concern was that if Absorb, Inc. 
was not totally involved with an Indian company, as it would be in a JV, Absorb, Inc. may
not provide an Indian company with the expertise and technology advancements 
required. Indian companies and governments recognize the need for the types of waste 
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management Absorb, Inc.'s technology proposes. The major question is can Absorb's
technology be profitably installed in India today or will further Indian economic 
development and Indian commercial advancements be required. If Absorb, Inc.'s 
technology can provide for a profitable India operation today, numerous Indian 
companies expressed serious interest in a business venture. While it may be a small 
startup, and certain more advanced products and systems may not be introduced until 
the second or third year of operations, Absorb, Inc. believes its technology can provide
for a profitable operation in India. 

Recommendation: 

Provide for a comprehensive study to prove the feasibility of Absorb, Inc.'s technology 
for today's India markets and tomorrow's India expanding markets. 
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APPENDIX A 

Photographs 



A. LISTING OF PHOTOGRAPHS 

INote: Original photographs are provided as a detached exhibit to this report for WEC use.I 
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-10, 1993.
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New Delhi, India at the 
Maurya Sheraton, January 9 
-10,X1993. 
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APPENDIX B
 

Itinerary
 



ITINERARY 

COMMERCIAL, AND AGENCY FACILITIES VISIr1El) 

Day I Date 

Tuesday Nov 9 

Wednesday Nov 10 

Thursday Nov II 

Friday Nov 12 

Sunday Nov 14 

Tuesday Nov 16 

Wednesday Nov 17 

Friday Nov 19 

Saturday Nov 20 

location 

New Delhi 

New Delhi 

New Delhi 

New Delhi 

Bombay 

Bombay 
I 

Shreeramnagar 

Visakhapatnam 

New Delhi 

Faridabad 

Facility 

US - India Joint Business Council. 

US - India Joint business Council 

US - Indo Chamber of Commerce. 

United States Agency for International Development 
(USAID). 

Harbors and seaports. 

The Industrial Credit & Investment Corporation of India 
(ICICI). 

Ferro Alloys Division manufacturing plants, Ferro Alloys 
Corporation Ltd. (FACOR). 

Harbors and seaports. 

India International Trade Fair.
 

Escorts Ltd. Tractor manufacturing plants.
 



B.2. ITINERARY 

IPERSONS ANI) ORGANIZATIONS VISITED 

Day I Date Acation Major Persons and Organizations 

Tuesday Nov 9 New Delhi US-India Joint Business Council Meeting. 

Mr. Stacy Standley, General Manager, India, ICG-New Delhi. 

Mr. S. K. Mukherjee, Vice President, Corporate Development, 
J. K.Organization. 

Mr. S. H. Shankar Singhania, Chairman, J. K. Organization. 

Wednesday Nov 10 New Delhi US- India Joint business Council Meeting. 

Mr. M. Satish, New Delhi Bureau, The Economic Times. 

Dr. Surinder Kapur, Chairman/Managing Director, Sona 
Steering Systems Ltd., and Chairman of the Confederation of 
Indian Industry (CII). 

Thursday Nov 11 New Delhi US Indo Chamber of Commerce Meeting. 

Mr. Deepak Pahwa, President, Bry-Air (India) Pvt. Ltd. 

Mr. Nanda Gadgil, Vice Chairman, Western India Group. 

Mr. S. S. Kanwar, Vice Chairman, Raunaq Enterprises. 

Mr. S. Sen, Senior Director, CII. 

Mr Piyush Bahl, Regional Director, Northern Region, CII. 

Mr. H. L. Somani, Executive Vice President, Madhya Bharat 
Papers Ltd. 
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)av I )ate location Major Persons and Organizations, continued 

Friday Nov 12 New Delhi Mr. Amitabha Ray, Chief, Environment & Energy Division, 
United States Agency for International Development, 
(USAID). 

Mr. Dick Goldman, Director, USAID. 

Ms. Joanne M. H. Jones, Technical Program Coordinator, U.S. 
Asia Environmental Partnership, (USAEP) [ Brief Introductionj 

Mr. Stacy Standley, Managing Director, ICG-New Delhi. 

Mr. H. L. Somani, Executive Vice President, Madhya Bharat 
Papers Ltd. 

Mr. Kumar Jajodia, Zenith Overseas Pvt. Ltd. 

Monday Nov 15 Madras Mr. G. Shanker, President, Madras Consultancy Group. 

Mr. S. R. Ramakrishman, Joint General Manager, Corporate 
Planning, Southern Petrochemicals Industrial Corporation. 

Mr. B. Sridhar, Director, Sacede Engineers and Consultants. 

Mr. T. Subrahmanyam, Director and President, EIMCO-KCP. 

Mr. N. V. Rajagopalan, Dy. General Manager, EIMCO-KCP. 

Mr. G. Vijayaraghavan, Dy. Manager, Sales, EIMCO-KCP. 

Tuesday Nov 16 Bombay Mr. K. Harinathan, Manager, TEST Program, The Industrial 
Credit & Investment Corporation of India (ICICI). 

Mr. Girish R. Mahajan, TEST Program, ICICI. 

Wednesday Nov 17 Visakhapatnam Mr. R. K. Saraf, Chairman, Ferro Alloys Corporation Ltd. 
(FACOR). 

Mr. Ashish Saraf, President, FACOR. 

Mr. V. V. N. Murty, Personal Assistant to the President, 
FACOR. 



)ay I Date iLcation Major Persons and Organizations, continued 

Wednesday Nov 17 Visakhapatnam Mr. G. Raghunathan, General Manager, Hindustan Petroleum 
Continued Corp Ltd. 

Captain P. B. S. Patnaik, Marine Consultant, Robi & Co. 

Shreeramnagar Mr. L. N. Muarthy, Dy. Manager, Ferro Alloys Division, 
FACOR. 

Mr. A. S. N. Murthy, Public Relations Officer, FACOR. 

Friday Nov 19 New Delhi Mr. Stacey Standley, Managing Director, ICG-New Delhi. 

India International Trade Fair. 

Mr. L. M. Thapar, Chairman, The Thapar Group. 

Mr. Mohan M. Phadke, Vice President, Fibre Division, The 
Thapar Group. 

Saturday Nov 20 Faridabad Mr. A. P. Gandhi, Director, Escorts Class Ltd. 

Sunday Nov 21 New Delhi Mr. Stacey Standley, Managing Director, ICG-New Delhi. 

Mr. A. P. Gandhi, Director, Escorts Class Ltd. 

Mr. G. Shanker, President, Madras Consultancy Group. 

Other Persons and Oranizati.ns 

Tuesday Nov 9 - 11 New Delhi Prof. S. Sitaraman, Executive Director, Overseas Construction 
Thursday Council of India (OCCI). 

Mr. P. M. A. Hakeem, Managing Director, The State Industrial 
and Investment Corporation of Maharashtra Ltd. (SICOM). 

Mr. Bansi Dhar, President, Federation of Indian Chambers of 
Commerce & Industry. 

Mr. Paul Griesse, Chairman, US India Joint Business Council. 

Mr. Fay Kumar Jajodia, Chairman, India-Denmark Joint 
Business Council. 
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Day I Date Acation Other Persons and Organizations, continued 

Tuesday - Nov 9- 11 New Delhi Mr. Rajan V. Vembu, President, India-Wisconsin Business 
Thursday Council. 
Continued 

Mr. G. D. Gaurama, Executive Director, West Bengal Industrial 
Development Corporation Ltd. 

Mr. R. Murlidhar Rao, Vice President, Chemical Bank (India). 

Mr. Lalit Ahluwalia, Arthur Anderson, (India). 

Mr. Ashwani Puri, Partner, Price Waterhouse & Co. (India) 

Mr. Vinod Chandiok, Walker, Chandoik & Co., Grant Thornton 
International (India). 

Mr. Jack L. Dillon, Vice President, General Tire (USA). 

Mr. S. M. Gupta, Director of Offshore Operations, ASEAN 
Region, IBM (Singapore). 

Mr. Robert W. Brimberry, President, Dresser Industries (USA). 

Mr. Kevin R. Lindquist, Technical Programs Engineer, 
Donaldson Company, Inc. (USA) 

Mr. Varghese R. George, President & CEO, WESTEX 
International, Inc. (USA). 

Mr. Mohan S. Hundal, Director, General Electric Mech. Co. 
Ltd. (London). 

Mr. Kris Kudrnac, President, K3 Corp. (USA). 

Mr. Christian L. Lint, President, Yankee Manufacturing, Inc. 
(USA). 

Ms. Catherine A. Chef, President, CAC International, Inc. 
(USA). 

Mr. Wilfred W. Hamrnum, CEO, Vision Earth Communications 
Pvt. Ltd. (USA & India) 

Mr. Ganesh Natarajan, Attorney, Gardner & Douglas, (USA) 

Is
 



APPENDIX C 

Documents Received 



LIST OF DOCUMENTS RECEIVED
 

U.S.-India Joint Business Council business meeting manual 
U.S.-India Joint Business Council Indian Delegation listing brochure
 
Indo-American Chamber of Comerce brochure
 
Kerala, India state presentation brochure
 
Haryana, India state presentation brochure
 
Tamil Nadu Industrial Bureau brochure 
Uttar Pradesh, India presentation brochure 
Escorts Limited Company brochure 
Ferro Alloys Corporation Limited company brochure 
Sarankyo Electronic Limited company brochure 
Pinsel Computer Products company handout 
The Eimco-K.C.P. Ltd. company brochure 
Southern Petrochemical Industries Corporation Ltd. company brochure
Sacede Engineers & Consultants Pte. Ltd. company brochure 
Pai & Pai Chemicals (I) Pvt. Ltd. company brochure 
Zenith Overseas Private Limited company handout 
Western India Group company brochure 



APPENDIX D
 

CONTACTS
 



A19I9i'N I)ICILS 

1). BUSINESS CARI)S (copies) Oi IERSONS CON'i'AC'I'iI) 

INi)IAN COMPANY MiEE'i'iN(;S (Potential Partners) 

WESTFERN 
Deepak Pahwa INDIAPRESIDENT NANDAN GADGIL 

VICE CHAIRMAN GRO U P 

- BRY-AIR (eNaDtA) PVT. TD. 'WESTIERN INDIA IOUSE'
 
20, Rap~u Road. Delhi-110054 Ph. . OR :(011) 252-2424, (011) B616, DDA Commercil Compki, Safdarjung Enclave NcADelhi -1IIM
India 291-2600 

Tat-: 21003. AiSL-IN, F.. ! 9l-11.2521754 688 (Dir) 6';7 , 6885794, 2 2,605127 Faz:Phone. 561 173 687 0ll) 6885056, 687 6480 

b.K. Mukherjee S. S. KANWAR 
Vice President \IC_ CI IAIRIMAN 

Coporle Business D veloprnent 

11A'",'AQ lI-N'I'IFNIATIN[882. III1 ISI-J.K.ORG lin aliya I mIout. 23. Kasluirtd ar l(8hiNintg. 

K. ORGANISATION NI..W [EIl 1H I(XX)l (INDIA) 
LinkHouse.41hFloor. 3. Eahaduf Shah Zalar Marg. "rl: o302) I. 3310725. 1Ws.: 6418501. 6414562 

tJCwDelhi. 110002 Phournt Ofl 331 1112 3318239 Telex: 031-66G08 RCP.-IN 
Giun JE ,FSIER Telex 031 - 65760 oIlxr.01 1-345()I () ! 4.21(03 

Fa, 91 - 11 . 371 607 3712680 

Sona
 
S.K. Mukherjee 
Vice President Dr. Surinder Kapur 
Corporoe Business Dveloprnenl C ;irrmir & M;ai rpli D,'It.tno 

J.K. ORGANISATION Sona Steering Systems Ltd. 
Inuira Praika,lr 11 Rw,i rirrul,, uLik House, 41hFloor, 3 8ahadur Shah Zafar Marg. Ni,,. [Ijil i 1 (JtU 1 

NewDelhi. 110002 Phone Of 331 1112.3318239 lu :r , .11!):iI 1, J ,
Gram JEKESIER Telex 031-65760 t,.ill ."0r i.. i)rI i fl"A IN 
Fax 91 - 11-3716607 3712680 
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4H.L. SOMANI 
BE (lions)Mech BE (Hains) Lict 

M Tech (Ilj [n(T 
[XLCuTIV[ VICL (:?AIDIMAIJ 

MADHYA BHARAT PAPERS LTD.A-22 Gree,, Park. floor),Or 
Aurobindo Morg. New DelhI 10 06. INDIA 

Tel (0(1) 6855007/8. 6855036/37. 654959 6855518 (Dr) 
tA (0307311h b lU[) IN 

Fox (09-l- 6853/63 

MOHAN M. PHADKE 
Vice Preslril (hIDe Div) 

rihe Trhapa Goup 

Oallarpur indu:tria Limited 
lhupor icu,2. 124. Jonpoh. New Delh. 11 U001 

Telex 03162645. 031-65112 Groms SPIRITUAL 
lax 0113327729 tax 11-32729 

655568 
Phoe Office 3328332. 3328811 Res 

S p,, 	 <Off: 2350279 
Res: 412308 


Telex 041-8908. 8921 
Teleax : 2352163 

S.R. RAMAKRISHNAN 
General Manager 

Group Corporate Planning 

SOUTHERN PETROCHEMICAL INDUSTRIES CORPORATION LTD.
 
Spic Centre, 97, Mount Road, Madras - 600 032, India. 


T. SUBRAHMANYAM 
DIRECTOR & PRESIDENT 

i"" ' 'EIRkCO K.C.R. I 
RAMAKRISHINA BUILDINGS. 

S;.Z 	 2. VICTORIA CRESCENT ROAD. MA{RAS - 600 105 
GRAMS EIMCO TELEX 41-7310 FAX (4418271636 
PH-ONE OFF (44)8279445 RES (44)626513682 
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1 ''" "'. - ". .P LTD 
FAMAKRISHNA BUILDINGS. 
2. VICTORIA CRESCENT ROAD. MADRAS 1G00 105 
GRAMS E;MCO TELEX 41-7310 FAX (44)8271636 

.,PHONE OFF (44 8279445 RES (444910197 

G. VIJAYARAGIIAVAN 
Dy. Manager - Sales 

r" EINCO-K.C.P ItD 

RAMAKRIS4NA DOILDINGS 
-.. 	 2. VcIcORA CR ;ECNT I OAD. MA[IWA'i G(OO105, 

GRAMS EIMCD TELEX41 7310 FAX (.1.11lI71G31; 
.... PHONE OFF {'4}8279445 TRes: 844715 

S -AF 
PROrN-

FERRO ALLOYS 
CORPORATION LTD 

. 

liodustan Tarxes 18 70 M019ltIsa 8miWk. oiFa~t) Goarl, 

New DlIA lI10 001 (Ii 3315077/8/9 T% 031 63010 Io- (011) 3318966 

tEA.j 	 0 R) " h 

LAKKARAJU N. MURTHY 

SrIlI[ LFlA,(iA 'I' 
TVI/l,;,\ ./1M'A; I 
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A. P. GANDHI 

FERRO ALLOYS CORPORATION LTD. 	 VICE PRESIDENT 
MFG-OPERA1 IONS. TRACTOR DIVISI3N 

ESCORTS 
LIMITED 

(1.L LMURT..~..Represented by: . . . . .	 . .

PGDBM, TRACTOR DIVISION 
PUBLIC RELATIONS OFFICER PLOT NO. 2, SECTOR-1 3, fARIDABAD-121007 

Office : Manganese House, Harbour Road. Visakhapatnam- 1 PHONES: orr: 8-284911 EXT. 3610 DIRECT 8-285125 
h:69011/69012/69013/65841 GRAMS : 'ESCORIS' TELEX: 0343-24), 0343-243Ph: 90116902/6913/6841FAX : 8-283065 

FAX (0891) 64077
TLX: 0495-221 

V. V. N. MURTY, M.A., 
PERSONAL ASSISTANT TO PRESIDENT 

FFRRO ALLOYS CORPORATION LIMITED..
 
2ND FLOOR. MANGANESE HOUSE
 
HARBOUR ROAD
 
VISAKHAPATNAM-530 001
 
PHONES OFF : 69011. 12. 13. RES. : 55741
 
FAX 91-891-64077. TELEX : 0495-221
 

"OrF.TEL 65974 
7940 
64311,209 

MI5-fEL 65633 
62211.256 

G. RAGHUNATHAN 
GENEIRAL MANAGLI1 

FfINOU.SIAN PETROLEUM COIPORATION LIO 
VISAKH fiElFINERY, POSI BOX NO 15 
VISAKIIAPAINAM.530 001 (A P) 
FAX 0891.7959. TELEX- 0495-228. GRAMS MIPETIEF 
lIES 28 WALTAII I'ARK, VISAK14APATNAM-530 003 

Capt. P. B. S. PATNAIK 
DY. (uIOsel.1lor. Illel I. 1%I'T. 

MARINE CONSULTANT 

ROBI & CO. (INDIA) 
aI'lliilt'SulvA.r. & (unul(alst s TI. : 5521; 

D m,-N o. 8.17.1, %.ilj(yII||g,I, (:u )Iluv I -AX (0091) 91,471(10 

A U. o1051.Vhisa lhapatuiaiin.530 003 TLX ; OU 15-50.1 SI'AA IN 
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INDIAN AGENCIES & AGENCY I COMPANY MIIETINGS 
(Assistance and intrmation gathering) 

UNIT ) STAT-S AGENCY 
FOR 

INTFRNATIONAL I)EVFflPMENT 

USAID 

AMIH'A tIMA RAY 
Chief 

Environment & Eiiergy liviSrn 

112. Inautuutonal Area. Tel.: 1P6n,
( u ab ltel 14,ad. Telex: 31.73T30.AfD.IN 
New Ilelhil100l6 INDIA Fax: 91.11.16K594, 9111.677012 

DICK GOL)DMAN 
Director 


Office of Technology f)evelolpment & Enterprise
 
U.S. Agency for InLernathiorl I)evehulnienl 

It 21l Institutional Area Off. 614i:ll 
Qutab Ilhtel Road Fax: !I.I Ii 'iI 
Ne. I)elhi.I IO 06 Ile.s :68i17212. 

t"(J/Ilml . _-.&,. ,,/otl:eJ 

Technical Program Coordinator 
U.S. Asia Environmental Partnership 

U. S. Agency for International Development 

0-28, Institutional Area Residence 
Qutab Hotel Road 25 A, Prithvl Raj Road 
New Deihi-110016 New Oelhl-t100l 1 
Tel. : 686-5301 Ext. 2127 Tel.: 600-651 Ext. 2843 
Fax :(1-t0 686-8594 or 462-3251 

S. Sen
 
Senior Director
 

Confederation of Indian Industry 
23 ;% h1, :h41 odJ lo a du ,orl l A te i 0 

New [01- I10 003
 

94 4 ! 
Iryi 4629991 4LbeI . Fa, 4633 16t.462614AI 

.rin DUILDIOW[r le, 031 4r655.65401 AIEI IN 

Piyush Bahl 
Regional Director 

Confederation of Indian Industry
 
(Northern Region)
 

2141, Sector 35-C
 
Chandigarh.160 036
 
Tel.: 0172-532365, 536259
 
Fax: 0172-536259 TIx 0395-7384 GLAS IN 

Prof. S. Sitaraman 

Executive Diector 

OVERSEAS CONSTRUCTION COUNCIL OF INDIA 
(5[EUP 6YMINiSTRY Of ItIOLA)OF COMMENCE. GOVl 

Comment'rce Centhe. H-I118. Hirkalayo House. (I Ilh Flooi)
lc"doo. 23 Kosturba Gotndhi Maig 
Borroy ,1D 034 New Delhil. 1001 
Phone 4943243. 4942344 Phones - (O11 3722425, 3327550 
Ielox : 011-752766 OCC IN (Res) 675396 

telex, 031.65588Fax:91.11-3312936 
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W EST It E N (;M , 

INIUSTIRIAL 


I1
( T 
CO) iI') ,ATI )N Execullve Director 

Ii M IT1) 

I)I "VI'MI; I N (;. 1). ( ALI AM A lA .S. 

5 Council House Street 

(2nd &3rd Floors) 

Calcutta-700 001
 

Ps 248-4232 (Direct) 

248-6648. 248-6669 

248-6676. 248-6695
 
Fax 91-33-2483737 

P. M. A. HAKEEM, . A. S. 
MANAGING UIRECTOR 

SICOM 

THESTATEINDUSTRIAL AND INVESTMENT TEL.: 2021810 
CORPO,RATION Of MAHARASHTRA LIMITED 2023018 
"NIRJAL-, IST fLOOR. NARIMAN POINT, TELEX: 011-O66 CCOM IN 
BONIAY-40X) 021. FAX :(022) 202 3008 

AM. 

BANSI IilAR 
,'rlSDI:N'r' 

HI-)E RA'l 10N 0 F INDIIAN (11ANI ItER S(IIF(ONI NIP'IFE & I Ni)USNIlV
 
F'-deralion ihIouse, l';.sen Marg, New l)elhi I 1101)111
 

(;IAMS :UNI(OMIND Il(INS (IF . 33'251I. 

TII.\ dtI-,17rX & (2S21 I)IRF(tI 1 20717 

1 AX 91) (11) .112(1714. 37215i1, 17721514 1115442 


MANUFACTURERS OF 

COMPLETE ENVIRONMENTAL 

CONTROL SYSTEMS 

PAUL D. GRIESSE 

DRY-AIR, INC.
 
P 0. BOx 269 

RT. 37 WEST
 

SUNBURY, OHIO 43074 

1; 14,965-2974 

PRESIDENT & CEO FAx: 614/965-5470 

RAJ KUMAR JAJOI)IA I c C 

~ 1 ) W 

'q 

Clhairiian 
lndia-Dcnmark Joint Business Council
 

India-Bulgaria Joint Business Council
 

Co-Chirlan 
India-I hmngary Joinl Business Council 

Imlia-Roiania Joint Business Councl 

RAJAN V.VEMBU 
PRESIDENT 

U( 

INDIA- WISCONSIN BUSINESS COUNCIL 

ROBEX USA LTD. 

5908 Schumann Dilve/Madison, Wi 53711ro08-277.8199 

SATISII 

New Delhi Bureau 

7. Bahadurshah Zalr Mrg. New Delhi - I10 002 
Telex :031-61339. 031-62486 Fax :011-3323346 

Phone :331.1326. 331.2277/497,371.7157 

K.HARINATHAN . ANAHA 

T.E.S.T. GROUP 

THE INDUSTRIAL CREDIT & INVESTMENT CORPORATION OF INDIA LTD. 
SCINDIA HOUSF. N. M. MARG ESTATE.BALLARD BOMBAY-400 038- 50 
Phone: 2618251 Grams: "Cfedcorp' Bombay Telex : 011 -84458 ICIC IN 

Telefax: 262 5444 
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GIRISH R. MAHAJAN 

T.E.S.T. PROGRAMME 

THE INDUSTRIAL CREDIT & INVESTMENT CORPORATION OF INDIA LTD. 

SCINDIA HOUSE. N.M. 4MARGBALLARD ESTATE, BOMBAY-400 038 -50 

Phone 2618251 Grams: "Cre*orp Bombay Tele: 011-84458 ICIC IN 

Telelax:262 5444 
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()THlIR IND)IA MI,'iTIN(;S 

(Information gathering) 

Phone 4626784r'ro
Tel 91-44-6a9647L836-2R Fax :91-44-8253759 	 694433 

Tel 91-44-4914607 (Res) Tlx 41-6802 ABSR IN 

G.SHANKER 	 c 
Chief Executive Director 

Institute of Public Speaking 
Instituto of Management Communication 

MADRAS CONSULTANCY GROUP 

II FLOOR, 24-0, GREENWAYS ROAD
 
MADRAS 600028, INDIA 
 K -61 Jangpura Extn. 

New Delhi-11OOD14 (India) 

R. Murlidliar Rao 
?'P'O 	 Vice Presidentl IlepreseniaIive 

-. "H M A rlij & Sr ,k 

Mukesh Jain WHEMIAL 
GFINEI MANAGE R (BUSINESS DEVEOPMENT)"A. 


Dalai Consultants 	 Chemical Bank 

And Engineers Limited 	 1oo8. DOal.anaIouse, 10t, Floor. 
Naiiman Point,Bombay-400 02 1. 

DALAL HOUSE TEL OFF 631940, 632575 Telephone: 243537. 243491
 
T 10 OKHLA INDUSTRIAL 6848959 RES 6864531 Facsirnile: 2043613
 
AREA PHASE II TLX 3165364 OCEP IN Telex; 11-86450. 1 1-83589
 
NEWV. DELHI 110020 FAX 11681 1557 (Ahn Dalals) 

11 .684374 , (AtIn Dalals)CABLE PARSONAStA 

Tapan Gupta 	 .. 

Dioeclor.Operations 

Dalai Consultants 	 ,.,,.,... I 

ii ,
And Engineers Limited 	 ',,u., 

Dal House 	 Tel Oll 631940 l'ii I I i6821246.632515
T 10 Okhla lid stlrai 
Area Fria"e ii 	 0", 6848959 11;,Drl
New clh.110020 Res 603593 

I.1da |ele. 31 65364 OCEP IN 

Cable PARSONASIA Fa" 11.1821231 6610203j 
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DRESSER

Ashwani Puri IE/H. Vandiiarid INDUSTRiEs i--

Pai eI . Marg . . "------- '-


Nev, Dellu10001
 
101sloy . . -

Ielio 031.63010 Rohert W. Brimberry
Tel 331.A5i]l. 6i15 PRESIDENT 
lax (Ol) 332-3183 

DRESSER TRADING DIVISION 
P.O. Box 6504 

Houston, Texas 77265-6504 
U.S.A. 

Telephone: (713) 297.2230 
Telex: 166617 

Price I lilerll,.'e & Co. Fax: (713)297-2232 

TELEPHONES: 
OFF.: 372-3361 

332-9716 

VINOD CHANDIOK KEVIN R.LINDQUIST 
Technical Programs Engineer,

WALKER, CHANDIOK & CO. International 
CHARTERED ACCOUNTANTS Gas Turbine Systems Donaldson Company, Inc. 

1500 West 94th Street 
CORRESPONDENTS : P.O. Box 1299Minneapolis, Minnesota 55440GRANT THORNTON INTERNATIONAL 612/887-3539Telex: 29-0434 
41-L. CONNAUGHT CIRCUS, NEW DELHI - 110 001 FAX: 612/887-3937 
FAX, 332-9512 

Tel: 202-463-6066 

Fax 202-463-0305 

GENERAL TIRE 
WESTEX International, Inc. 

JACK L. DILLON VARGHESE ROBERT GEORGE 
Vice liesident, General Tire International Company Prridnt & C.E.O. 

(216) 798-2765 
One General Stree: Fax (216) 798-3511 1717 K Srwi. N.W.

Akron, Ohio 44329-0001 U S.A. Telex 986426 Washington, D.C. 20006 U.S.A. TLX 67141152 WSTX U\X' 

S. M. Gupta MOHAN S. HUNDAL 
Director ofOffshore Operations Director
 
ASEAN Region
 

IBM Singapore Pie Ltd GEM CO 
80 Anson Road IBM Towers 
Singapore 0207 
Tel: (65) 320-1090 (Direct) 

S- . Telex: RS 21357 
----- - Fax: 222-0618 General Electrical Mech. Co. Ltd.. Tel.: 081.346 726355 East End Road, Fax: 081.346 9573

(Printedonfrecycledpaper) London N3 2TA TIx.: 295 441 8b. GEMCO 
Mobile Phone: 0860 435410 
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Kris Kudrnac 

Yankee 

Environmental 

Services Capt. Christian L. Lint 
ADIVISION OF President 

YANKEE MANUFACTURING, ItC. Master, U.S C.G. Licensed 
625 South Alaska Street 

-,INDUCTOR T Seattle, WA 98108 
OIL RECOVERY & Telephone: (206) 382 - 1549 

BULK TRANSFER SYSTEM 

I'c.: 206 364-862 FAX: 206-365-1864 
24-hour: 206-286-3858 

CAC INTERNATIONAL, INC. 

Caicrinc Aniine Clerf 

Market l)cvclopment
1420 N 135th PI~ac National and 
Scatde, WA 98133 USA Intcrnational 

II L[IP1IONI ()IRECl DIAL 
1121644 3000 13121 245-6734 

GANESH NATARAJAN 
ATTORNEY AT LAW 

GARDNER, CARTON F, DOUGLAS 

QUAKER TOWLI? 

.JI NORTH CLAFR1 STR|LI L AX 
CHICAGO. IL 60610-4795 [ 312) 644-3311 
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AIPENI)CES 

E. NEWSI1APEII ARTICIEi S 

Below are copies of two newspaper articles that appeared in India's The Economic Times. 

US waste recycling machine
 
maker scouts for partners
 

MSatish relating to recycling of waste gener- specialises in technology involved 
NEW 11 V ,EU-4 ated in the manufacture of paper. in the cleaning up of oil spills.

The US company is interested in While it is too e~arly to say, a loca-AB.SORB Inc, a US company spe- an initial investment of between $3 tion close to Bombay High for thecialising in environmental and pol- and $10 million. Although that joint venture is also an option with
lution control technology, has de- would seem small, it the first time the company.
cided to set up a joint venture in that Ab.sorb is venturing outside According to Mr Wallace, the ef-India to manufacture equipmer.t the US, Mr Wallace told The Ec- ficiency of the systems that his comfor recycling of waste from agrical- nornic Times. pany wanted to manufacture in hifture and industrial units, and also Feasibility studies had been dia was 100 percent.
petrochemical spill recovery conducted by the company in Saudi India, Mr Wallace remarked, issystems. Arabia and the Pacific rim coun- an land of enormous opportunities.

The president and chief execu- tries, but the markeis were not The primary thing is that the Inditive officer of Ab.sorb, Mr Jack T foutd to be viable, an government has been invitingWallace, is currently in Indii and The compan) hopes that a joint investment in the area of environduring the next two weeks will ,isit venture, when finalised, could mental clean-up accepting thatBombay, Madras and Calcutta 'o avail of the $20-million line of cred- profit should be a motive, lie said.hold preliminary discussions with it available with the Industrial This was unlike in the US whereIndian companies. Credit and Investment Corporation the government mandated compul-
It is learnt that among those of India (ICICI) from multilateral sor-y 25 or 50 per cent recycling ofwho evinced interest in such a yen- institutions for environmental pro- industrial waste without resolvingture is Ballarpur Industries Ltd tection. the basic problem of who would fi(BIL), to manufacture equipment The Texas-based company also nance the huge costs. 

Kentucky Fried to 
Mr Lane said:"the universal apivest $40 m in peal of our chicken-based products 

ensures that the KFC will continueIndian subsidiary throughout the region."w . ' " - ---- J ITe proposed wholly ow ned sub' N u usidiary would manage and coordi
Our-Nw i ureaunate the restaurants. It would also 

t" DEw it NVEAn enter irto joint ventures with Indi

,THEWORLD'S largest chicken res- an companies and eventually 
-taurant system, Kentucky Fried award franchise to Indian entre

;:Chicken (KFC), a division of Pep- preneurs.
,sico, is planning to invest $ 40 mil
'.,ib' in its 100 per cent wholly- In the beginning, the KFC res

'owned company in India. The i.- taurants would be set up in New 
vestment will be made over the Delhi, Bombay, Calcutta, Madras, 
.ext seven years of its operation. Hyderabad and Bnglore. The 

According to the KFC Asia/Pa- KFC operates nearly 9,000 restau
cific president, Mr Tim Lane, the rants in 68 countries across the 
'company decided to startits opera- world.
tions in India following the success Founded in Louisville Kentucky
of its products in other parts of the by Colonel Harland Sanders who 
iegion, most notably Malaysia, In- was one of the pioneers in the fast 
donesia, Korea, Thailand and food service industry. 

3n
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Jack '. Wallace
 
President & Chief Executive Officer
 
Ab.sorb, Inc.
 

Mr. Wallace is co-founder of Ab.sorb, Inc. and co-developer of the Company's products and
systems. Mr. Wallace is acting Chairman of the Board of Directors for tile Company. 

Mr. Wallace was formally educated at the University of Arizona and Arizona State University.
Attendance at the universities was segmented from January 1960 through June 1971. 

From January 1960 through June 1963 attendance was at the University of Arizona. Academicstudies at the University of Arizona included pre-law through the college of Liberal Arts.August 1968 through June 1971 his studies resumed 
From 

full time at Arizona State University.
academic major was changed 

His 
to the College of Business Administration. Mr. Wallace earnedBachelor of Science in Economics. 

a 
Minor and graduate studies included Finance, Accounting,

Business Management, Mathematics, Logic, Sciefice, Chemistry, and Liberal Arts studies including
Speech, Drama, Religions, Philosophy and English. 

Mr. Wallace served in the Arizona Air National Guard (ANG) from 1958 through 1972. He wasinitially assigned to the Medical Corps and reached Staff Sergeant rank in 1962. During a six monthperiod in 1961 Mr. Wallace took leave from his university study programs to assist the Arizona AirNational Guard during the Cuban Crisis. For his activities and service, Mr. Wallace received the 
national nomination as Airman Of The Year. 

He was appointed a Direct Commission as Second Lieutenant in 1965, after achieving one of thehighest national AFOQT scores (94%+), and attended USAF Flight School. He was assigned dutyin Vietnam and reached the level of Flight, Instructor. Mr. Wallace's grade upon leaving the ANG in1972 was that of Captain. His military service continued in the non-active reserve until 1986. 

In 1971, upon completing his studies at Arizona State University, Mr. Wallace became ManagingDirector of a private sales training college, STI, in Arizona. His accomplishments at the collegeincluded developing a training program for retired military personnel to enter the business world insales and marketing. This program was, at that time, the only know program of its type to beaccepted, accredited and funded by the federal government. In addition, he worked with federalfunded rehabilitation and job-training programs involving minorities. Prior to leaving the collegeMr. Wallace was developing a training program with the cooperation of state agencies in Arizonathat provided training and job placement for individuals leaving Arizona's state and federal prisons. 

In September of 1972, Mr. Wallace accepted the position of Company Trainer with Hughes Airwest 



Airlines in San Francisco, California. During his two year tenure with Hughes Airwest (Summa
Corporation), he rose to the position of Director of Employee Selection and Development. His
activities at Hughes Airwest included working with the graduate schools of California universities in
developing training and compensation incentive programs for non-commission sales agents in the
Airline Industry and Travel Industry; researching and preparing labor negotiations; the hiring and
training (non-pilot) of all company personnel including Flight Attendants; directing the OSHA 
compliance programs; directing the company's medical facilities; and, assisting the Marketing
Department in developing new and innovative promotions. 

The marketing promotions included the "Sundance Kids" Flight Attendants which Mr. Wallace 
personally hired. These 24 Flight Attendants were trained to be Flight Attendants as well as trained 
to become the first and only known Flight Attendants to-date to be a Las Vegas/Broadway type
musical review. Hughes Airwest was opening new routes into Canada and Mexico, and Mr. Hughes
wanted a "big show" for the Calvary Stampede in Canada to "Kick-off" his new routes. Mr.
Wallace, with the assistance of the choreographer of the Harry Belefonte show in Las Vegas, whom
Mr. Wallace hired as a Flight Attendant, scored and choreographed the review. Mr. Wallace 
produced and directed the review. 

Mr. Wallace was targeted for the position of Vice President of Marketing, a position which was
 
second in command of the Airlines.
 

Under direction of the Hughes organization, Mr. Wallace left Hughes Airwest in September of 1974 
to begin a career in private corporate development consulting. His private clients included a 
member of Hughes organization. 

In November 1975, Mr. Wallace had completed his contracts and relocated his consulting company 
to Minneapolis, Minnesota. 

In March 1989, Mr. Wallace was introduced to Mr. Wayne Aronson, inventor of the Ab.sorb, Inc.'s
product lines. Ab.sorb, Inc. was incorporated July 1989. Mr. Wallace assumed the position of 
President and CEO in November 1989. 



1E:AB.SORB, INC. CORPORATE'BRII" 

TilE COMPANY 

General. 

Ab.sorb, Inc., a Minnesota corporation (the Company), was incorporated in July 1989, for the purpose o: 
developing, manufacturing and marketing a wide range of environmentally safe proprietary products an(
systems that absorb, collect, reclaim, and provide for environmentally safe disposal of various agricultural
industrial and consumer generated wastes including waste oil and chemicals, and unscheduled discharge,
and spilis of oil and chemicals. All products and systems are designed to provide for total generatior 
recycling of non-toxic substances. 

The Company's current operations are comprised of two Ab.sorb, Inc.divisions: Petro/Chem Spill
Recovery Systems Division, and Ab.sorb, Inc. Products Manufacturing Division. 

Ab.sorb, Inc.'s Petro/Chem Spill Recovery Systems Division function is the development, manufacturing,
marketing and deployment of equipment and systems for oil and chemical spill retrieval, cleanup and 
reclamation. Ab.sorb, Inc.'s Products Manufacturing Division function is the development, manufacturing 
and marketing of the Company's absorbent products. 

Organization/Ownership. 

The Company is organized under Subchapter S of the Internal Revenue code and the corresponding

Minnesota state stature. All current shareholders and investors of the Company are citizens of the United
 
States of America. 

Mr. Jack T.Wallace is the Company's president and chief executive officer. Mr. Wallace holds 54.11% of 
the Company's issued stock. 

All rights to the technology and patents pertaining to the Company's products, systems, and methods of 
manufacturing are held by the Company. 

Corporate Reference. 

Full legal name of corporation: Ab.sorb, Inc. 
Registered office address: 14525 Highway 7, Suite 145, Minnetonka, Minnesota 

55345, USA. 
Principle executive office address: 14525 Highway 7, Suite 145, Minnetonka, Minnesota 

55345, USA. 

State of Minnesota corporate charter number: 6.1-326 
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COST AND PAYBACK INFORMATION
 

Estimates of the costs, i.e., capital, operating, maintenance, etc., of implementing therecommendations are difficult to project without completion of a feasibility and marketstudy. The payback estimates -- savings in raw materials, water, energy, pollution fees,
etc. -- are perhaps more difficult to project without a study because in most cases there are no products and systems in use to provide benchmarks. One manner ofconsideration is the cost of not taking action today, and the future payback if action is 
taken today. 

The discussion below provides Absorb, Inc.'s best-effort overview of relative 
costs/savings. 

Petroleum and Chemical Waste and Spill Recovery and Recycling 

Increased costs, on an escalating increased cost curve, will be borne by those mandated
to clean up polluted waters and land surfaces if Indian companies do not take action
regarding environmental safe containment, collection, and disposal of petroleum,chemical and dye waste. In addition, the transfer of cleanup costs to others, such aswater pollution cleanup costs, could eventually promote higher utility costs to the originalpolluting companies. The net result, over time, will be increased costs for today's
polluting companies. Given, that costs of pollution cleanup is much greater thanpollution prevention, money spent today by companies could save them money
tomorrow. 

Raw material needs for cleanup products and systems could involve recycling of otherwaste products, and a major percent of the industrial waste collected may be able to berecycled for re-use or new-use products. In addition, the products manufacturing and
cleanup systems could be structured to be either equipment/energy intensive or laborintensive (the ratio could range from 8:2 equipment:labor to 9:1 labor:equipment). These
factors provide for the opportunity to structure operation locations and costs to maximizecost efficiencies, and be able to transfer costs or savings to those factors/companies that 
can best afford the costs or require the savings. 

Much the same thinking relates to oil and chemical cleanup involving spills and leaksfrom storage containers, pipelines and marine facilities. A major difference is that
presently a certain amount of cleanup is occurring related to oil and chemical spills and
leaks. A more effective and cost efficient product(s) and system(s) may help provide forcleanup expansion to spills and leaks that are presently going unattended, a savings tothe environment today, and a savings of the increased costs of cleanup tomorrow. 



If India and Indian companies want to begin expanding the cleanup of petroleum,
chemicals and dyes, Absorb, Inc. believes products and systems can be provided from
Indian raw materials and recycled waste at a cost that can be borne by India and Indiancompanies. Absorb, Inc. also believes required equipment can be obtained from Indian 
sources including the use of recycled/modified used equipment. Sites for manufacturing
operations presently exist by using excess space from certain Indian manufacturing
operations. 

The initial (first-year) costs to open such operations in India are difficult to project until
the initial size of the markets are determined. An educated guess of the first year set up
costs is between US$ 3 million, for only industrial cleanup/recycling, to US$ 10 million 
with spills and leaks cleanup/recycling. 

Agro Waste Collection and Recycling 

At present there few products and systems in India for agro waste collection andrecycling, therefore, costs savings from present in-use proaucts and systems can not beprojected. However, Absorb, Inc. believes the use of agro absorbents, especially by
poultry producers and processors, will provide a net savings per poultry unit (one bird)
by helping to reduce diseased/dead poultry units and increase poultry unit size andweight, and helping to reduce the time for poultry grow-out (time to maturity). This couldprovide for a net savings to a company over and above the cost of the agro absorbents,
provided the agro absorbents are priced right. Absorb, Inc. believes agro absorbents 
can be priced right. 

Agro absorbents could be manufactured from no cost to low cost waste crop fibersfound in India. The manufacturing operations and installation of the absorbents could
be equipment/energy intensive or labor intensive (the ratio could range from 9:1
equipment:labor to 8:2 labor:equipment). The used ago absorbents could be collected

and processed into low cost fertilizers and soil amendments for sale to commercial end-
users and for home garden/plant usage. 
 These factors, as with industrial absorbents,
provide for the opportunity to structure %.perationlocations and costs to maximize cost

efficiencies, and be able to transfer costs or savings to that factor that can best afford
 
the costs or require the savings. 

Absorb, Inc. believes required equipment can be obtained from Indian sources including
the use of recycled/modified used equipment. Sites for manufacturing operations
presently exist by using excess space from certain Indian manufacturing operations.
Required labor is mostly unskilled, and absorbent product raw materials are available 
in India. 

The initial (first-year) costs to open such operations in India are difficult to project untilthe initial size of the markets are determined. Approximate costs of first year set up
costs is between US$ 3 Million to US$ 7 Million. 



Absorb, Inc. Joint Ventures and/or Licensing Agreements 

The first step in determining costs for Absorb, Inc. to bring its technology to India, and 
determining required financial arrangements for joint ventures and/or licensing
agreements, is the completion of a feasibility and market study. While it is possible for 
Absorb, Inc. to secure ajoint venture partner prior to a feasibility and market study being
completed, the study will have to be completed regardless. 

Time estimate for the study findings is 90 days. Research will be required in the USA 
and India, most of which will be in India. 

Preliminary cost estimates for the study are between US$ 200,000 and US$ 250,000.
If an Indian partner is obtained to assist Absorb, Inc. with the study, total study costs
could be reduced due to the Indian partner's familiarity of India and contacts, and that 
Absorb, Inc. personnel may not be required full-time in India. With an Indian partner,
Absorb, Inc.'s share of the costs could be US$ 60,000 to US$ 100,000. 
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IMPLEMENTATION PLAN AND SCHEDULE 

The implementation plan and steps involve two separate issues: The steps and time linesto be followed by end-users of Absorb, Inc.'s recommendations for implementation andthe steps and time lines for Absorb, Inc. to provide these end-users with the
recommended products and systems. 

A. In-country End-users 

Absorb, Inc. has developed its products and system such that little to no changes inpresent operating procedures are required by end-users. The products and servicesproposed to be provided are '"turn-key" installed operations. An implementation time linefor end-users should be within 30 days of the time they contract for service. 

B. Absorb, Inc.'s Proposed India Operations 

The following are the steps and time lines projected to be required to implement Absorb,Inc.'s operations in the country of India. The information is provided in the form of threeoutlines: an overview outline; an expanded outline; an expanded outline with discussion. 

The 	outlines provided are based on Absorb, Inc. securing a joint venture partner priorto implementation of further activities. Should a feasibility and market study be requiredprior to securing a joint venture partner, roman numeral "I1"will 	supersede roman
numeral "I"of the following outlines. 

Overview Outline. 

I. 	 Determine potential Indian company for India Joint Venture (JV) with Absorb, Inc. 

I1.	Propose type of relationships between Absorb, Inc. and JV partner. Projectod time 
line: 30 days.

A. Relationship during initial market feasibility studies. 

B. Revised relationship for manufacturing/services/systems pre-engineering
study (can be determined after completion of initial market feasibility studies). 

C.Revised relationship for manufacturing/services/systems operations (can bedetermined after final decision to implement operations). 



Ill. Determine feasibility/market/operations studies. Projected time line: 90 days. 

A. Determine required/proposed studies. 
B. Determine activities to complete studies. 
C. Determine location of activities (India/USA). 
D. Determine person(s)/companies for activities. 
E. Determine time-lines for studies. 
F. Determine costs of studies. 
G. Determine potential financing sources for costs of studies. 
H. Finalize cost financing sources and activity responsibilities. 

1. Secure required financing. 
J. Implement studies. 

IV.Pre-Operations. Projected time line: 90 days. 

A. Finalize scope of operations. 
B. Finalize name(s) of company(s). 
C. Finalize financial sources. 
D. Finalize financial structure. 
E. Finalize corporate/business structure. 
F. Determine management/executive/board participants. 

V. Begin company operations for sale and use. Time line: 6 months. 

A. Obtain Financing. 
B. Construction of operations requirements. 
C. Begin operations for sale and use. 

Expanded Outline 

I. Determine potential Indian company for India Joint Venture (V) with Absorb, Inc. 
Time line unknown. 

I1.Propose type of relationships between Absorb, Inc. and JV partner. Projected time 
line: 30 days. 

A. Relationship during initial market feasibility studies.
 
1.Formal relationship.
 
2. Monetary relationship/responsibilities. 
B. Revised relationship for manufacturing/services/systems pre-engineering
study (can be determined after completion of initial market feasibility studies).
C.Revised relationship for manufacturing/services/systems operations (can be 
determined after final decision to implement operations). 



Ill. Determine feasibility/market/operations studies. Projected time line: 90 days. 

A. Determine required/proposed studies. 
1. Agro-products and systems; 
2. Industrial oil/chemical cleanup and recycling/disposal;
3. Oil/Chemical spill recovery operations and recycling/disposal. 
a. Determine feasibility of immediate markets and project future markets. 
(1) Determine the extent of the immediateand types markets for the 

Company's products.
(2) Project the potentia! of the markets, on an annual basis, over a five to ten 

year period from start of operations. 
(3) Determine price sensitivity for immediate markets. 
(4) Project price sensitivity for future market expansion.
(5) Project market acceptable price (wholesale/Retail) of products/

services/systems (FOB plant/shipped to end user/on site services).
(6) Project market penetration program to open markets. 
(7) Determine acceptable first year operations tum-over (profit/loss).
(8) Project required costs of operations to meet acceptable turn-over 

(profit/loss). 
(9) Project two, five and ten year expansion and turn-over (profit/loss).
b. Project economical feasibility of operations. 
c. Determine scope of first year operations.
(1) Determine types of absorbent products (if absorbents are required).
(2) Determine types of operations (services and systems).
(3) Determine type and quantity of feedstock for absorbents (if absorbents 

are required).
(4) Determine types and accessibility of service/systems equipment required.
(5) Determine types and accessibility of manufacturing equipment for 

absorbents/services/systems. 
(6) Determine manufacturing plant sites for absorbents/services/systems.
(7) Design (pre-engineer) manufacturing/services/systems operations.
(8) Determine transportation logistics. 
(9) Determine base-site locations for services/systems deployment. 
(10) Determine costs of operations.
(11) Determine price (wholesale/retail) of products/services (FOB

plant/shipped to end user/on site services).
(12) Project first year operations turn-over (profit/loss).
(13) Project ten-year expansion and turn-over (profit/loss).

d. Determine logistic and economic feasibility of operations. 
e. Determine financing strategy of operations. 
f. Final determination of USA/India companies relationship for India 

operations. 

B. Determine activities to complete studies. 
C. Determine location of activities (India/USA).
D. Determine person(s)/companies for activities. 
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E. Determine time-lines for studies. 
F. Determine costs of studies. 

1. In India study costs. 
2. In USA study costs. 
3. Travel costs between USA and India. 
4. Uving costs for USA persons in India. 

G. Determine potential financing sources for costs of studies. 
1. In India study costs. 
2. In USA study costs. 
3. Travel costs between USA and India. 
4. Living costs for USA persons in India. 

H. Finalize cost financing sources and activity responsibilities.
1. Secure required financing.

J. Implement studies. 

IV. Pre - Operations. Projected time line: 90 days. 

A. Finalize scope of operations.
1. Agro/Industrial absorbents manufacturing and recycling.
2. Petroleum and Chemical waste and spill recovery and recycling.

B. Finalize name(s) of company(s). 
C. Finalize financial sources. 
D. Finalize financial structure. 
E. Finalize corporate/business structure. 
F. Determine management/executive/board participants. 

V. Begin company operations for sale and use. Time line: 6 months. 

A. Obtain Financing. 
B. Construction of operations requirements.

1. Construction of manufacturing plants and operations for Agro/Industrial
absorbents. 
2. Construction of petroleum and chemical waste and spill recovery and
recycling equipment and systems, and operations. 

C. Begin operations for sale and us,. 

Expanded Outline with Discussion. 

I.Determine potential Indian company for India Joint Venture (JV) with Absorb, Inc. Time
line unknown. 

I1.Propose type of relationships between Absorb, Inc. and JV partner. Projected time 
line: 30 days. 



A. Relationship during initial market feasibility studies. 
1. Formal relationship. 
2. Monetary relationship/responsibilities. 

B. Revised relationship for manufacturing/services/systems pre-engineering study
(can be determined after completion of initial market feasibility studies). 
C. Revised relationship for manufacturing/services/systems operations (can be 
determined after final decision to implement operations). 

Ill. Determine feasibility/market/operations studies. Projected time line: 90 days. 

A. Determine required/proposed studies. 

The studies are to determine the extent of the markets and their economic feasibility 
relating to the three initial proposed operations: 

1.Agro-products and systems; 
2. Industrial oil/chemical cleanup and recycling/disposal;
3. Oil/Chemical spill recovery operations and recycling/disposal. 

Section "Ill." of the study outline will be completed for each of the above three initial 
operations. Study outlines for each initial operation will be provided upon final/formal
determination that Absorh, Inc. and the proposed JV partner wish to proceed in a 
business relationship. 

The prime topics required in the studies, in suggested order of completion, are: 

a. Determine feasibility of immediate markets and project future markets. 
General determinations for all proposed operations are: 

(1) Determine the extent and types of the immediate markets for the 
Company's products and systems.
(2) Project the potential of the markets, on an annual basis, over a five to ten 
year period from start of operations. 
(3) Determine price sensitivity for immediate markets. 
(4) Project price sensitivity for future market expansion.
(5) Project market acceptable price (wholesale/Retail) of products/ services/ 
systems (FOB plant/shipped to end user/on site services).
(6) Project market penetration program to open markets. 
(7) Determine acceptable first year operations turn-over (profit/loss).
(8) Project required costs of operations to meet acceptable tum-over 
(profit/loss). 
(9) Project two, five and ten year expansion and turn-over (profit/loss). 

b. Project economical feasibility of operations. 



This is an initial determination of the feasibility of operations given information collectedfrom "a" above. Determination is: Can the markets sustain operations immediately, or are the markets to immature and operations will not be economically feasible until afuture time. If projections are favorable, the study will continue. If projections indicate 
an immature market, the decision may be to hold on a specific operation in favor ofstarting other operations, or begin operations and slowly mature the market with theunderstanding profitability may not be as soon as preferred. 

c. Determine scope of first year operations. 

General determinations for all proposed operations are: 

(1) Determine types of absorbent products (if absorbents are required).
(2) Determine types of operations (services and systems).
(3) Determine type and quantity of feedstock for absorbents (if absorbents are 
required).
(4) Determine types and accessibility of service/systems equipment required.
(5) Determine types and accessibility of manufacturing equipment for 
absorbents/services/systems.
(6) Determine manufacturing plant sites for absorbents/services/systems.
(7) Design (pre-engineer) manufacturing/services/systems operations.
(8) Determine transportation logistics.
(9) Determine base-site locations for services/systems deployment.
(10) Determine costs of operations.
(11) Determine price (wholesale/retail) of products/services (FOB plant/shipped 
to end user/on site services).
(12) Project first year operations turn-over (profit/loss).
(13) Project ten-year expansion and turn-over (profit/loss). 

d. Determine logistic and economic feasibility of operations. 

This is the final determination for proceeding with operations. The logistic determination

is location of manufacturing plants, 
 industrial cleanup and spill cleanup facilities,
recycling facilities, transportation needs, and end users. The economic determinations 
are projected turn-over and required funding. 

e. Determine financing strategy of operations. 

Basically, how will the operations be financed. 

f. Final determination of USA/India companies relationship for India operations. 

Final determination of the management and financial relationship between Absorb, Inc. 
and the JV partner. 



B. Determine activities to complete studies. 

Basic determination is what will be required to complete the studies as outlined above.
This determination may not be able to be formatted for the entire studies prior to
beginning studies. For example, topics "a. Determine feasibility of immediate marketsand project future markets." will more than likely have to be completed prior to
determining requirements for continuing topics. However, while "a." is being completed,
initial research for, "c. (3)., Determine feedstock for absorbents." could begin. It should
be noted that a suitable feedstock for the absorbents can be found in India. A
determination is how much absorbent is required for what operation over what period
of time. 

C. Determine location of activities (India/USA). 

This determination may best be accomplished after "B. Determine activities to complete
studies." is accomplished. Market studies, by their nature, may have to be completed
in India. The feedstock for absorbent determination may be accomplished to some
degree in the USA. A factor to consider is cost and time for the completion of the
studies. It may be time and cost efficient to set up all study operations in India. 

The studies for the Oil/Chemical spill recovery operations and recycling/disposal, dueto its advanced technology, will have to be accomplished in India with direct assistance 
of Absorb, Inc. 

D. Determine person(s)/companies for activities. 

Final determination will be a joint activity of Absorb, Inc. and the JV partner. This
determination will present itself upon determination of activities and location of activities.

It is felt that certain of the study activities will require an India presence by Absorb, Inc.

personnel to some degree especially regarding Oil/Chemical spill recovery operations

and recycling/disposal.
 

Should it be determined Absorb, Inc.'s presence is best during all study activities, the
minimum Absorb, Inc. personnel in India for study activities would be two with a potential
of three. 

E. Determine time-lines for studies. 

The most critical determinations by the studies are: Feasibility of immediate markets and
projecting future markets, and projecting economical feasibility of operations. These
determinations will indicate the magnitude of first year operations and dictate the
magnitude of the continued study. As stated above, the feedstock for the absorbents
exist in India, it is recarching the right one(s) given the types of first year operations. 
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Based on USA experience, Absorb, Inc. projects a time-line not to exceed 90 days with 
a potential of completion in 60 days for the first two topics: Feasibility of immediate
markets and project future markets, and Project economical feasibility of operations. The
time-line will be based not on the determination of what information needs to be
collected, but how fast the information can be collected. 

It is Absorb, Inc.'s intent to have all studie aid determinations competed and the Indian 
operations beginning by end of April, 1994 (or sooner). 

F. Determine costs of studies. 
1. In India study costs. 
2. In USA study costs. 
3. Travel costs between USA and India. 
4. Living costs for USA persons in India. 

G. Determine potential financing sources for costs of studies. 
1. In India study costs. 
2. In USA study costs. 
3. Travel costs between USA and India. 
4. Living costs for USA persons in India. 

H. Finalize cost financing sources and activity responsibilities. 
1. Secure required financing. 

J. Implement studies. 

"G - J" to be determined/finalized after determination of "F". 

IV. Pre - Operations. Projected time line: 90 days. 

A. Finalize scope of operations. 

To be determined. Initial discussions and determinations of the above topic is provided
for under, "1.Propose type of relationships between Absorb, Inc. and the JV partner"
of this proposed study activity outline. 

B. Finalize name(s) of company(s). 

It may prove beneficial to have separate divisions and/or units for each of the three initial
operations: Agro-products and systems; Industrial oil/chemical cleanup and 
recycling/disposal; Oil/Chemical spill recovery operations and recycling/disposal. 

In addition, Absorb, Inc. has plans for introducing other operations to India which could 
be under the umbrella of the lead Indian company. 

11 



C. Finalize financial sources. 

To be determined after determination of, 11. Determine feasibility/market/operations 
studies. 

D. Finalize financial structure. 

To be determined after determination of, 11. Determine feasibility/market/operations 
studies. 

E. Finalize corporate/business structure. 

To be determined, initial discussions and determinations of the above topic is provided
for under, "i. Propose type of relationships between Absorb, Inc. and the JV partner of 
this proposed study activity outline. 

F. Determine management/executive/board participants. 

To be determined. Initial discussions and determinations of the above topic is provided
for under, ". Propose type of relationships between Absorb, Inc. and the JV partner."
of this proposed study activity outline. 

V. Begin company operations for sale and use. Time line: 6 months. 

Absorb, Inc. has every intention of having profitable operations in India and, therefore, 
will move forward in operations structure as rapidly as possible. 

A. Obtain Financing. 
B. Construction of operations requirements.

1. Construction of manufacturing plants and operations for Agro/Industrial
absorbents. 

To be constructed includes: Collection of the raw materials for the absorbents and their 
transport to the manufacturing sites; the construction of the manufacturing plants; the 
transport of the absorbents to end-users; the collection of used absorbents and their
transport to recycling sites; the recycling operations; the transport of the recycled new
use products to final end-users. 

2. Construction of petroleum and chemical waste and spill recovery and recycling
equipment and systems, and operations. 

To be constructed includes: Construction of emergency and industrial spill recovery
equipment; establishing spill recovery personnel teams and centers; construction of
oil/chemical disposal/recycling plants/sites. 

C. Be in operations for sale and use. 



\ \ )rd I"llViRM'r)n m (ncIC I ) I'ark \v.nctic South .uae 18(0 New York..NY low,)( ('SA
RhI: 2'2- i, ---1-01 FAX: (212) 683-5053.I 

WEC/US-AEP 

Environmental Business Exchange (EBE) Trip Reports 

Febuary 22, 1995 

Trip Reports as per Cooperative Agreement (CA) AEP-0015-A-00-2055-00 in Support of 
the U.S.-Asia Environmental Partnership 

EBE ID# EBE DATES 

INDI-11 11/7-23/93 

INDI-1 K 12/6-29/93 

INDI-2 4/23 - 5/6/94 

INDI-5 4/30 - 5/10/94 

INDI-1 P (1&2) 5/94-8/94 

INDI-1R 6/18-30/94 

INDI-1Q 6/18-7/1/94 

PHIL-8 9/27-10/6/94 

HONG-1 10/23-11/9/94 

KORE-1 12/9-22/93 

INDI-1 L 1/17-2/23/94 

INDI-4 3/11-30/94 

TITLE OF TRIP REPORT
 

Oil Absorbent Demonstration
 

Review of Incinerator Operations,
 
Indian Thermal and Cyno Clean
 

Review of Pollution Prevention
 
Control Technology in the Textile 
Industry 

Clean Coal Technology Evaluation 

Clean Technology for Paper Mills -
Esvin - Parts 1&2 

Evaluation of Biological 
Formulations for Industrial 
Wastestreams Treatment (Premier Ziba) 

Indian Boilers Manufacturers' Association 
Trade Mission 

Technical Assistance on H2S Gas 
Abatement Systems (PNOC) 

Coleman Energy and Environmental 
Systems Technology Transfer 

Fuel Gas Desulfurization Technology 
Assessment (KEPCO) 

Corporate Environmental Mission (IT
Corporation Exchange) 

Evaluation of CS2 Recovery in Rayon Mills 


