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INTRODUCTION

The major objective of this executive summary is to outline the most
important information contained in the 530 page study entitled Agricultural

Marketing in the Northwest Province, United Republic of Cameroon, written

principally by William Scott, Brian Schwimmer, Miriam Goheen Mahaffey, and a

team from Michigan State University consisting of John Holtzman, John Staatz,

and Michael Weber. Other contributions in the original study were made by Dean
Mahon Paul Nchoji Nkwi, Wilson Tafon, and Margaret Agbaw. The project was
orgenized and managed by Dr. John Van D. Lewis for the Office of Rural Development
and Development Administration, Bureau of Development Support, United States
Agency for International Development (USAID), assisted by Richard Goldman and

Eric Witt of the USAID office in Yaounde, with the cooperation and permission

of “he United Republic of Cameroon's Ministry of Agriculture, Department of
Cooperation and Mutuality.

We have attempted to include the most useful quantitative data from the
full study. In some cases, tables have been revised and updated according‘to
new information available after the original date of completion in December
1979. We have also attempted to summarize the more relevant general discussions
of policy issues and marketing problems, although for obvious reasons, much
detail has been ommitted. The complete study, available only in English, should
be conculted for further detail. No attempt has been made to attribute particular
passages to individual authors, and hence, this report remains essentially the
collective work of the researchers cited above. The French version of this
report was tramnslated from English by George Simon and Elizabeth Mollard. Our
thanks to all those who have assisted in the preparation of this executive
SUMMATY .

N.B. 210 CFA franecs = 1 US dollar



BACKGROUND INFORMATION

Physical Environment

Geography and Climate. The Northwest Province covers an area of 1,730,000
hectares, or approximately 3.8% of the total territory of the United Republic of
Cameroon. The province 1s part of an ecological zone known as the Western Highlands,
a rich agricultural region producing both temperate zoune and tropical crops.

The high elevation and relatively cool climate prevents to a large extent tsetse
fly-carried trypanosomiasis and other animal diseases, and hence the area has
high potential for livestock and small animal development.

Iigure 1 (see Annex I for drawings, maps, and tables) provides a schematic
representation of the Northwest's major geographical featur=zs. The area is
esseutially a high lava plateau surrounded by successively lower plains and
valleys and broken by volcanic peaks. The lowest arzas in the province--Mentchum
Valley in the west, and Donga Plain along the border of Nigeria to the north--lie
below 500 meters in altitude. Intermediate plateaus, including the Ndop and Mbaw
Plainrs, ace in the 1,000-1,300 meter zone, above which are the high plateaus
around Bemenda and Kumbo (Banso), at 1,400-1,7C0 meters. The highest mountain in
the Northwest is Mount Oku, at 3,008 meters above sea level. It should be kept
in mird that Figure 1 only gives an outline of the geography, and that the plateaus
are frequently quite hilly, traversed by mountains with steep slopes, or cut by
deep valleys.

Temperature and rainfall vary widely, largely as a function of altitude.
The aigh mountain reglons of the Northwest receive over 3,000 millimeters of
rainfall annually, while lower regions average between 1,000-2,50C mm of rain.
Tempavature ranges from an annual average maximum of 16.7-18.9C° (62~66F°) and
minimum of 8.9-10.6 C° (48-51 FO) in high altitude zones, to an annual average
maximum of 28.5-35.3C° (83.8-95.5 FO) and minimum of 14.6-22.2 co (58.3-72.0 FO)
in the lcwest zones. Hawkins and Brunt, in their 1965 study of the ecology of
West Cameroon, identified ten distinctive climatic zones in the Northwest
Province, ranging from "Cold, cloudy, and misty," to "Hot, very humid and extremely
wet." Seasons vary considerably from one area to the next, but generally there
is a six to seven month rainy season from April to October, a cool dry season
from October to December, and a hot dry season from Jinuary to March.

Soils and Land Use. Land use in the Northwest Province is closely related
to widely varying quality of the soils. Champaud (1973) identifies three major
types of soils: 1) Ferralitic, 2) Hydromorphic, 3) Weakly developed. The
most fercile farmland is in a humic, ferrallitic soil region extendirg in a
crescent from Bamenda to Nkambe, and south from Bamenda towards Bafoussam. There
ig a large section of less fertile reworked or typical ferrallitic soils in the
central and northern parts of the province, where much of the cattle grazing
area is located. The Ndop and Mbaw Plains have hydromorphic soils of varying
fertitity, with a low drainage capacity in some areas that lead to seasonal
flooding. The weakly developed soils in the Wum area and Mount Oku regions are
quite fertile, although their capacity to hold water i1s low.
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1t is estimated that land use in the Northwest is as follows: (see Figure la
for a useful, if somewhat dated, land use map)

Cultivated Land 10.6%
Developed Agricultural Land 11.0%
Forest Reserves 7.0%
Grazing Land 59.1%
Oth~r 12.3%

The difference between cultivated land and developed agricultural land lies in
the intensity of cultivation, with some land left fallow. There are indications
that, due to a growing scarcity of land, land is left fallow for shorter periods
of time with a consequent decline in soil fertility. Another problem related to
land use is the increasing competition between farmers and graziers for land.
For example, the development of irrigated rice cultivation on the Ndop and Mbaw
Plains has restricted the amount of dry season grazing land available for Fulani
herds transhuming from their rainy season pastures in the hills.

Human Environment

%opulation. The Northwest Province, with a population of over one million,
is one of the most densely populated areas in the country, with an average of
53 jnhabitants/km2. Some 85% of the Northwest's ponulation lives in rural areas,
compared to approximately 72% in rural areas nationwide. As shown in Table 1,
population distribution varies widely within the province, with the highest
concentration in Mezam Division (104 inhabitants/km2), and the lowest concentration
in Mentcuum Division (30.2 inhabitants/km?). In general, the most densely populate:
parts of the province are the most fertile agricultural areas, with the best
transportation and communication infrastructure. For example, Table 2 shows that
Mezam Division, with the best roads and soll, has the largest number of farms,
the jreatest number of people on farms, the mosi active agricultural workers,
and vhe greatest area of cultivated land. Average farm size in the province 1is
1.22 hectares, although this ranges from .7 hectares in Momo to 1.5 hectares in
Mentchnm.

Listribution of farm size in the Northwest is shown in Table 3. There is a
wide range of farm sizes with a substantial number of small farms (267 of farms
below .5 ha and 53% below 1.0 ha) and of quite large farms (10.5% of farms over
2.5 ha), the latter constituting some 32 percent of the surfacc area cultivated.
There is therefore a distinct category of about 10 percent of farms substantially
devoted to commercial crop production, a large middle category of about 36 per-
cent engaged in mixed subsistance and commercial production, and a major part of
the farming population producing primarily for the household with marginal
prodvction for the market. The province as a whole, however, is less involved
i{n coumercial farming than Cameroon nationally, as shown in Table 4.

Employment. The employment statistics in the 1976 Population Census shcw
over 3:2,000 people as part of the active working population, or 44 percent of the



total provincial population over age six. The reported rate of unemployment

in the Northwest 1s 10.4%, which compares to a national average rate of 6.1%
(12.2% 1in urban areas and 4.3% in rural areas). As shown in Table 5, the majority
(67.7%) of the active population ir the Northwest is employed in agriculture.

The commercial trading sector is one of the larger categories of people 1in the
non-farming wage sector, second only to the category of non-agricultural manual
labor and drivers. These figures tend to underestimate the number of people
invcived in agricultural trade, many of whom are self-employed part-time traders.
Also. there are a substantial number of people, many of whom are women, who do
part-time work for wages on farms other than their own. Young men who have left
their village may engage in part-time trade or agricultural wage labor, or they
may gzo to work in the Southwest or Littoral Frovinces on the large plantations,
for wkich the Northwest is a major supplier of labor. These temporary to part-
time cccupations are not reflected in the figures of Table 5.

Income. According to the few available estimates of personal incoume, the
average annual per capita income in the Northwest ranges between 15,000-20,000 CFA
francs, as compared with a reported national figure of 101,542 CFA francs in 1977.
The natinnal figure, irn current CFAF, may be somewhat high. Although the national
per capita income in current CFAF grew at an average annual rate of 12.1% from
1970-1977, real per capita income, in constant CFAF, which in 1977 was 49,737 CFAF,
grew at a rate of 1.2%7 per annum. In any case, we can assume that the level of
per capita income in the Northwest is somewhat below the national average. It
is even more difficult o cbtain reliable information on the distribution of
incouwe. However, given the number of farms smaller than the provincial average
(at least 53.3%) as well as the number of conslderably larger farms, it is likely
that income in the Northwest is relatively unequally distributed.

Transport and Communication

The transport system consists of two major arteries. First, the Ring Road,
368 <llometers long, forms the main circulatory road access in the Province.
Laterite-surfaced and relatively well-maintained throughout the year. the Ring
Road is the major evacuation route for agricultural commodities. Second, the
receatly paved road connecting Bamenda and Bafoussam is the major channel of
exte'nal communication. Other roads leading out of the Province include a rather
poorly -maintained road through Widekum towards Mamfe in the Southwest Province
and a rou%e connecting Jakiri to Foumban in the Western Province. A number of
feeder and other secondary rcads complete the transport infrastructure.

Many of the roads become almost impassable during rainy season, and are
accessible only in four-wheel drive vehicles. In places, particularly on the
plains, roads remain inundated for long periods. Where gradients are steeper,
surfzsce water erosion as a result of inadequate drainage 1s one of the main causes
of damage to the roads. Inadequate maintenance, low design standards, and poor
quality of construction contribute to the low quality of the road infrastructure
in general. The institution of a system of rain gates, at which trucks are
obliged to stop for four hours after the end of a rain storm, has helped to
maintain the roads during the rainy season, although the system increases the
already high cost of transport in the Province.
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“ransport for agricultural commodities 18 provided by cooperatives and by
individual vehicle owners. The latter are organized into a government-sponsored
synd:cate, which sets basic transport rates and regulations under government
apprecval. Transporters may often charge at higher than official rates both during
the xuziny season and when there is a scarcity of vehicles, which, accordingz to
Transporter's Union officials, occurs most frequently between the months of June
and fugusc and during the period when coffee is evacuated from the Province.
Operating costs are high because of heavy wear and tear on vehicles, occasional
shortages of fuel, and the high rate of accidents on the sometimes steep and
slippery road surfaces. In 1979, 35 privately-owned 12-ton trucks were registered
with the Transporter's Union, as well as 17 seven and twelve ton trucks registered
with cooperative unions in the province. Numerous privately-owned land rovers
also carry goods oa the smaller roads.

The basic officlal price of transporting goods from Bamenda to Douala varies
between five to eight CFAF/kg, which compares to a basic charge from Bafoussam
to Douala of three to five CFAF/kg. Transporting goods from places other than
Bamerda :an easily double the cost of transport to Douala. During dry season 1979,
traneport costs from Nkambe to Bamenda were another 7.5 CFAF/kg. From other
locations, basic charges to Bamenda were as follows:

Banso: 5.0 CFAF/kg
Wum 4,2 CFAF/kg
Ndop: 3.3 CFAF/kg
Bali and Mbengwi: 1.6 CFAF/kg

The antual rate charged for transport may be considerably higher than the official
rate, depending on road conditions and vehicle availability.

Telecommunications links between the Northwest and other areas in Cameroon
are generally poor. It is often difficult to reach Douala or Yaounde from
Bamenda, e¢nd equally difficult to telephone other areas of the Northwest from
Bamenda. Telephone links between Bafoussam and the major urban centers are
consideratly better, due to the greater degree of infrastructure development in
the French-speaking section of Cameroon.

Administration

Villages in the Northwest Province are organized into approximately forty area
councii units, the lowest level administrative district. In some cases--for
example, Banso, Kom and Bali--these units correspond to centralized traditional
political groups, but the rest are artifacts of native authority districts
established by the British. Councils are grouped into subdivisions (arrondis-
sements), pairs of which make up each of the five divisions (departements) of
the province.

Administration 1s highly centralized, with central government appointees and
civil gervants iesponsible for policy implementation at the provincial, divisional,
and subdivisional levels. The Governor, as the chief government official in the
province, has the authority to coordinate the work of all government agencies.



For technical services, routine administration and field operations are under-
taken directly under the authority of each Ministry. Area councils are elected,
but de facto control is assumed by government officials.

Although markets are instituted by village communities, administration is
in the hands of area councils, which collect tolls from producers and traders
on market day. Fees are also collected for the use of open sheds or lock-up
stalls. More makeshift stalls are constructed by individuals who collect fees
for their use. The provincial government also exacts fees from the markets by
issuing licenses (patentes) for full-time traders. Cattle markets are administere
by resresentatives from the local Area Council and from the Ministry of Animal
Breedinrg and Industries.

Conclucions

There are a number of conclusions we can draw from this brief summary of the
physical and human environment in the Northwest Province. The high altitude and
mountzinous terrain have been toth a hindrance and an asset for regional develop-
ment. On the one hand, it has made transport and communication extremely
difficult. The Province has in meny ways remained isolated from the rest of
Cameroon, due to both geographical and historical factors. On the other hand,
the zrea has a healthy climate and a great diversity of agricultural production.
The different climatic zones support specialized agricultural activities, ranging
from palm oil and tubers in the low zones to coffee, beans, Irish potatoes, and
garden vegetables in the high zones. Ecological conditions and specialized
production have provided the basis for intraprovincial trade and also for the
unequal distribution of wealth between divisions and between individuals. The
hierarchical nature of the traditional political and social structures, which
flourished in the relative isolation of the area, encouraged the unequal access
to wealth, while at the same time providing for the basic needs of all individual:
within the society. To understand the dynamics of development in the area
today, it is important to think of soclety in the Northwest Province not as a
homog=neous unit, but as one with stratified and differentiated rural, as well
as urban, sectors.

BRIEF SOCIAL HISTORY OF THE PROVINCE

It is difficult to talk about 'the Northwest Province' as though 1t consists
of a uniform population undergoiny uniform changes through time. There are,
however, throughout the Province, basic historical similarities in customary
soclal, economic and political organization, many of which have been retained
to one degree or another up to the present time.

The Northwest Province 1s encompassed by the area commonly referred to
as the "Banenda Grassfields." "Grassfields" is the name given to the highlands
of Western Cameroon, which extend immediately north of the tropical forest
between 3> and 7 degrees north of the Equator, between the Cross River to the
gsouth, the Zatsana Ala River to the north, and the Mbam River to the east.
(Warnier, 1975) As a result of the ecological diversity and high population



densities in the area, commercial exchanges existed between complementary areas
long before European colonial rule. The major ethnic groups in the Grassfields
are the Tikar, Widekum, Mbembe, Bali and Aghem, of which the Tikar are the most
numercus and have exerted the most influence culturally throughout the province.
According to their own traditions, various groups of Tikar began to migrate to
the Crassfielas some 300 years ago from the Northeast, from what is now part of
Frenc. Cameroon. They came primarily from Tabati, Banyo, Kimi, Ndobo and Rifum
(moderr Bankim). (Eyongetah and Brain, 1974) In addition, there are some
40,000 Fulani graziers in the province divided into two groups, the Mbororo

who arrived in the early 1900's, and the Aku who are relative newcomers,
migrating into the province from the hot, dry savannah of Northern Nigeria in
the 1550's.

With the exception of the Fulani graziers, all the peoples of the Crassfields
were organized in chiefdoms of various sizes; almost everywhere the chiefdomship
was hereditary, and the chief a sacred symbol of his people. The chiefdoms of
the (rassfields ranged in size and complexity from the small village chiefdoms
of Widekum to the expanding conquest-states of Nso and Bafut, with populations
estimated at 20-25,000 by their German conquerors. (Chilver, 1962) These
chiefdcms were linked to each other in a complex relay trade of subsistance
products, cross-cut by a long-distance trade network in which slaves were
exchanged for European goods via the Bamileke chiefdoms to the south and various
populations on the Cross-River to the southwest. (Rowlands, 1978)

Men's secret socleties within these chiefdoms were numerous. The distribution
of power netween these societies, chiefs, lineage and quarterheads varied from
one chiefdom to another. With few exceptions the peoples of the region have
practiced patrilineal descent, and any given chiefdom combined principles of
descent and residence into an interwoven pattern of social organization. (Warnier,
1975) The most basic unit within these chiefdoms was the compound, composed of
the compound head, his wives, adult sons, children and other dependents. The
prestige and power of an individual man was positively corrclated with the number
of people who lived in his compound as well as his membership and rank within the
various men's secret socleties. Land was inherited both individually and
communally; the chief, Fon or village head held property in common, while de facto
control was exercised to varying degrees by lineage and family heads.

The chiefdoms of the Crassfields were bound together in complex systems of
political and marriage alliances, trade partnerships, and exchange of various
status objects and royal gifts. Within this area there existed a high degree of
local =conomlc specialization, and therefore regional trade. It was wealth
gaine¢ in this local trade that formed the basis for household expansion as
the prerequisite to gain priviledged access to the trade in slaves and European
goods. (Rowlands, 1978)

Ivory vas also an important royal prestige and trade item and annual hunts
were conducted on the behalf of the chiefs or Foms. Kola was produced and exported
in large quantities and unlike ivory and slaves, whose trade was restricted to
chiefs and notables, was traded by a large majority of the male population,
serving to enrich all kin- or lineage-heads who controlled tree crops.




Production for consumption and exchange in all the chiefdoms was embedded
within the compound economy. A rigid sexual c.visior of labor acted to distribute
male lebor to craft production, hunting and military activities, and female labor
to agriculture, domestic activities, and a limited range of low value crafts
production primarily for household use.

SEXUAL DIVISION OF LABOR

Sexual Division of Labor in the Subsistance Economy

Most nf sub-Saharan Africa has been historically, and remains for the large
part today, a "female farming" area. The Bamenda Grassfields region stands out
as an example par excellence of a female farming production system wherein women
perforu almost all agricultural labor. Within the customary sexual division of
labor the primary--and often only--involvement of men in growing food crops was
the performance of heavy tasks such as clearing fieclds, which usually involved
fewer than two weeks per year. Women performed virtually all remaining tasks--
tilling, planting, weeding and harvesting--which, in combination, required
year- round, almost daily attention. These tasks were tedious at best, and much
oi the work arduous, especially given the level of technoclogy avallable. Native
hoes, while efficient in breaking up and tilling the hard soil, were heavy and
cumbersome to use. Throughout most of the province, women cooperated together
to work in the fields, especlally at times when additional labor was necessary
to break heavy seasonal labor constraints. Phyllis Kaberry (1952) estimated
that most women spent 607 of their time in the field, often working 12 hour days.
In addition to agricultural work, women have been and are today responsible
for virtually all domestic chores.

Men's productive activities varied according to age and social status. Since
men s2ldow involved themselves in any one task for more than a few hours, their
actual labor time was hard to record. Major male occupations included trade,
tailoring, bricklaying, carpentry and smithing; in addition, most men suppiemented
their inccme with a variety of tasks. They tapped and sold raffia wine and
looked after and traded various tree crops-~kola, plantain and banana. They
gathered firewood and thatching grass and at times cooperated in constructing houses.

Within this subsistance econowmy, the principle responsibility of women was
farming ard providing her household with food. Farming was viewed as a woman's
activity and one in which men did not feel competent to intervene. There was a
prejudice in many areas against women selling in the market or handling relatively
large sums of money. Inasmuch as they traded at all, they dealt with small
quantities of foodstuffs, beer or articles such as pots and baskets which they
manufsctured. Their objective was to obtain small sums of money to purchase
household items rather than to acquire capital. A woman's primary duty and
responsibility was to supply food and the focal point of her life was her family.
Althovgh her workload was arduous, farming gave women considerable status,
respect, dignity and economic independence in the ccumunity.
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Sexual Division of Labor in the Monetary Economy

The Iintegration of Cameroon into the world market economy created wage labor,
cash rropping, increased involvement in a monetary economy and a growing government
bureaucracy, all "public" areas overwhelmingly staffed by men. Older forms of
socletal relationships which retained at least some forms of traditional production
were slowly disrupted, transformed, and distorted, losing mucy of their historic
status as integral to the social labor of the community. 1In the subsistance
econony, the family was the basic unit of all economic production--not the 'wage-
earniagz mele" but the household as a whole. While there was an intense division
of labor based on age and sex, there was no sharp division bnatween the family and
the wnrld of economic production. A woman's sense of self as "outside" the larger
soclecy was limited by the fact that soclety was composed entirely of family
unite. With the necessity for wage labor and a cash income to meet increased
demands for taxes and school fees, men became more involved in non-traditional
forms of work, often migrating out of rural areas. There is today a high
migration out of the province and out of rural areas into the cities within the
province, especlally for men between 18-30, with many of these men seeking
employment on the plantations in the Southwest Province and in Nigeria. This puts
an exrra burden on women who have to work extra hours on their husband's cash '
crops 1n addition to growing food to supply their households and earn enough
surpliaa to supply basic commodities for the household. In addition, many women
send foodstuffs to male mambers of the household who are employed in urban areas.

Men cencentrate thelr labor in cash-~earning activities and perform domestic
activitiers only in a family emergency, i.e., illness or absence of the wife for
a long period of time on her farm outside the village. With the increased
introduction of cash crops--particularly rice and coffee--men have become c.umewhat
more involved in agricultural activities.l However, men will not use a woman's
hoe and are therefore not "allowed" to till, plant or weed the major food crops.
On the other hand, women have been "allowed" to join in men's work. Women now
use machetes for clearing food fields along with their husbands, and also work on
their =ice and coffee farms. With no significant improvement in technology
avallaole to women, and with childrern~-historically an important source of labor
to the household economy~-~disappearing into the schools for a major part of the
year, vomen's workload has substantially increased along with increased demands
on her inccme for household goods such as kerosine, oil, salt, soap, sugar and
cloth, all of which are new viewed as essential to the rural standard of living.
Although women's workload has increased, in the context of a monetary economy,
the economic and social meaning of the work women perform has become analogous
to houseworx women do in more industrialized countries.

In areas--especially around Bamenda--where prices for agricultural produce are
relativaly high for the province as a whole, more men have begun to work plots
for foodcrops. An additional factor im the increased involvement of men in

1some men come into the Northwest to perform agricultural labor, especially around
large agricultural projects such as those on the Ndop Plain. These men come primarily
from the Bamun and Tikar areas in the Western Province, working at an average wage

of 250-300 PCFA/day. Some work is done on a plecemeal basis so it is difficult to
determine average seasonal or yearly agricultural earnings.



foodstuffs production is tied to the high migration rate out of rural areas,
leading to labor shortages in many areas. Young men and an increasing number of
young wemen are migrating out of the province and from rural to urban areas within
the province to seek employment opportunities outside of the agricultural sector,
viewing agricultural labor essentially as work for sheer maintenance because of
low vages and cash flow problems.l In addition, many local young men are often
merely given room and board as compensation for agricultural labor, especilally
within the kin group or family. This has led to an increased involvement of

women working on other people's farms for wages in addition to the performance of
their own agricultural work for the household and work on their husband's cash
crops. Although more men are becoming involved in agriculture, the great majority
of this work 1s still performed by women.

According to Simon (1978) an average woman in the Northwest Province spends
about 50 days a year on housework and 170 days on farming, about 160 to cultivate
her oun fields and about 10 days to help her husband. No information on how many
hours constitute a "day" are given in this study. Many traditional men's cash
oblijations are now assumed by women, including payment of school fees and even
paymeut of thelr husband's taxes. The average proportion of women's produce
consumed by the household is 853%, with 15% sold for cash. There is a fairly high
rate of polygamy in the province with 26,910 men in rural areas married to more
than one woman. This puts increased demands on a woman's income, since the man
of the compound must divide his income among a greater number of women and children's
needs. Ancording to our study, women work 4-6 days out of the week on their farms,
deperding on which "Countcy Sundays' are observed and whether or not Sunday is
considered a day of rest. Observations from living for a year in compounds in
Xumbo and Nsgh in Bul Division suggest that a woman will typically begin
preparing food and water for washing for the family by 6:00 a.m., cook enough for
a morning and an afternoon meal, leave for her farm by 8:00, and often not return
until 6:00 or later depending on the season. She will then sti1l have 2-3 hours
of work to perform, cooking the evening meal, washing the yourger children and in
villages withcut water systems, often trekking to the stream for water. Length
of the working day varied seasonally with an average of five 10~15 hour days
throughout the year, usually totalling 60 hours of work time per week, one-third
allocatad to household tasks (which must be performed every day) and two-thirds
to farming. It 1s interesting to note here that participation in women's work
groups seems to have increased since Kaberry's study, probably due to increased
demands or. women's time aud income. Virtually all women interviewed worked in
communal work groups in the fields.

Time spent in agricultural work by men was more difficult to estimate since
it varied substantially from one man to another. Simon's estfmates range from
fewer than 100 to 200 days a year, A man's work in the field varies according to
his participation in outside occupations, the size of his coffee farm, and whether
or not he hires outside labor. Approximately one-half of the men in our sample
hire outside labor on thelr coffee and rice farms. Labor is rarely hired for
traditioasl women's work, with hiring done usually by women whose husband's have
salaried johs, or occasionally in cases of illness.

1Many farmers do not pay workers until their crops have been harvested and sold.
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wWomen have historically and continue today to work longer hours than men;
however, men exercise more control over the production process. Men can mobilize
women's labor to help on their farms but the reverse is seldou true. Women
are depandent for help in their fields on vheir children and on mutual aid work
grouyps.

Although women ofcen have secure rights of usnfiruct, according to customary
land tenure only men can own and control land. This becomes clear when we look
at the difference today between permanent rights over land rvlanted with coffee
and ovher tree crops which are men's property, and the absence of such rights over
land utilized for food crops which are within the woman's domain. Even the
fertzlity of the fields depends customarily on rituals performed by men; these
rituals are viewed as important even today and often women have to wailt unti® the
landio=d gives his permissicn before she can harvest her crops.

Food production 1s still first and foremost a subsistance activity and the rise
in fcod prices is not changing this orientation. The average annual rate of increase
in the general price index cver the past seven years has been 11.6%, while that for
focd prices has been 12.7%. However, the average increase Iln coffee prices has
cnly been 8.4%. Coffee as a cash crop is the major source of agricultural income
in the Northwest. As food prices go up relative to coffee prices, it becomes
increusingly essential that the rural family retain its capaclty to produce
its cwn food.

Male-Female Employment and Contribution to Household Expenses

Education. Until fairly recently, education for women was viewed by most
rural people not only as unimportant but as a detriment. This idea has changed
substantially over the years and the discrepancy between male and female children
6-14 years enrolled in school in the Northwest Province has narrowed considerably.
The percentage of childrer 6-14 enrolled in school in the province has narrowed
considerably. The percentage of children 6-14 years of age enrolled in school in
the province i1s low by national standards: 58.57% compared with a natjonal average
of 64.2%, second lowest only to the North Province. In the Northwest, out of
the 53.5% of children enrolled in school, 64.4 are male and 52.17 female. While
primacy school education on the part of some parents is due more to the hope of
recouping their investment in a higher bridewealth payment than education for the
girl's uwn sake, increased school enrollment for girls is a step in the right
direction.

Discrepencies do become larger after primary school. According to figures
published in the 1976 pcpulation census, 5.2% of the Northwest's population 15 years
and older have reached secondary school or above; of these 3.7%Z are male and 1.5%
female. Only 0.3% of the female population 15 years years and older have been
educated beyond secondary school, while 1.2% of the male population in this
category have received a higher education. The percentage of the population
in the province in this latter category is below the national average of 8.57%
with only the East and North Provinces having lower percentages. However,
increased enrollment in primary school along with the expressed desire by a
large majority of girls today to continue on to secondary school indicate
that education for women will likely continue to increase in the province.
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Employment. As shown in Table 5, the vast majority of salaried and wage-
earning jobs are held by men. Category 8, "Lo.-ing for the first time," of
which 34% are women, shows the expressed desire Ly young women interviewed to
secure employment before marriage and to continue working for wages afterwards.
Womer, who are engaged in wage labor still continue to farm, often working on their
farme afte. hours and on weekends in addition to hiring some wage laborers to
help them out. We can assume that the greatest number of women in category 6,
"Farwers, Fishermen and Hunters," are farmers. Only 7% of non-agricultural
workers and drivers are women.

A womun's subsistance and domestic labor obligations which stem from her
duty to grow and prepare the family food actually leave her little time to
expand her cash-earning activities. While virtually all women farm, few sell
more than 10-15% of their produce. Although women have become increasingly
involved in petty trade, for most of them trading profits are small, at best
providing for sheer maintenance rather than growth. ihe mejority of provision
stalis selling manufactures in rural markets are run by men--either local men who
travel to Kumbo or Bamenda monthly for supplies, or traders--usually from Kumbo
or Bamenda who travel around the rural market circuit. Outside of the Bamenda
area, very few women act as middlemen in trade, although most of the small stalls
in Kumbo and Bamenda markets selling small amounts of foodstuffs and a fcw
provisions are rin by women.

Contribution to Household Expendiiures

According to Simon (1978) the average man in the Northwest Province hac an
annual income of 79,880 FCFA, 67% of which is monetary and 33% the value of his
subsistance contribution to the household. The average woman has an annual
income of 56,040 FCFA, 327 of which is monetary, and 687 the value of her
subsistance contribution.l While women work more consistently and longer hours
than do men, returns to their labor are lower. We might note here that changes
in thz sexual division of lsbor within the monetary economy are not only shaped
by customery cultural categories, but also by the interests of the dominant
policical economy. The introduction of cash crops-—especially of coffee--has
created basic changes in the subsistance economy. Coffee has brought the
agricultural economy under the influence of world market conditions. Monetary
value attached to all agricultural produce now gives a means by wuich men's and
women's products can be compared. When evaluating the cconomlc contribution to
the household by sex, we should note that women's subsistance and monetary
contributions, while accounting for less than men's contribution in monetary terms,
not only require more labor time, but also subsidize the modern economy by making
it possible to employ men at wages below the cost of supporting a family. While
it is fair to say women's labor 1s exploited by men, men are often in a structural
position vithin the monetary economy which gives them little choice but to do so,
especially 1if they are to marry and raise a family.

lMonetary income comprises all cash (profit) received by sale of products, work
done ageinst pay, gifts, etc. Subsistance income comprises all products, materials
and articles self-supplied or received without pay.
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Conclusion

Vomea's access to income and jobs has increased within the monetary economy
as thev have gained greater entry into petty trade. Increasing numbers of girls
are being educated, and even with the prejudice by most men against hiring females,
women do have access to employment formerly denied to them. Women's access to
increased income and job opportunities has raised their standard of living and
given them some freedoms from the domestic context. At the same time the labor
they perform has become to some extent socially devalued, and the value of their
labor vis-a~-vis men's labor has declined. It is a case of the same problem
whicl, goes back at least to Hegel: the distinction between "freedom from" and
"freedom to." Women are now free from many of the constraints of precolonial
social structures, and free to work in the market economy at a low wage. (Guyer,
1979;

Women as a group will only become equal to men when there is a change in the
structure of rural production as a whole with both sexes realizing the value of
their l.*or. Increased production for the market must necessitate the entry of
men into what has traditionally been viewed as "women's work." At the same time
development and resettlement programs must give women equal access to land,
techiology and education as well as equal monetary benefits for theilr labor.

AGRICULTURAL PRODUCTION

Crop Production

The Northwest Province 1s largely gelf-sufficient in the production of basic
foodstuffs, although palm oil, onions, rice, fish and salt are imported. With
the estimated value of total agricultural production in the Province at approximately
32 billion CFA francs, agriculture accounts for over 65 percent of the total
provincial gross domestic product, which is estimated at over 50 billion CFA francs.
The area makes an important contribution to the nation's foodcrop production,
accouating for over 18% of the value of agricultural production in the Cameroonian
economy (valued at 174.4 billion CFAF in 1976/1977). Agricultural census recults
shown in Table 6 indicate that the Northwest cultivates significant percentages
of thr country's hectarages of the following crops: beans, 29.3%; maize, 27.4%;
Irish potatoes, 20.4%; sweet potatoes, 19.8%; yams, 18.2%. Over 30% of the
national arabica coffee hectarage is in the Northwest, as well as 64.5% of the
national hectarage in tea. Other major foodcrops grown in the Northwest include
cassava, cocoyam, groundnuts, and tomatoes.

Mezam Division 1s by far the most important foodcrop producing area in the
province. The majority of bananas, plantains, and cassava arc produced there, as
well as large amounts of maize, tomatoes, and cabbage. Buil Division is particularly
strong in the production of Irish potatoes and beans. Donga-Mantung produces
large amounts of cocoyams (macabo), maize, and beans. Mentchum Division produces
important percentages of the province's supply of cocoyam, sweet potatoes, maize,
and grcundnits. Momo, the smallest division in terms of population and land area,
has reluatively large hectarages of cocoyams, yams, gweet potatoes, and pineapples.
Momo also supplies some of the palm oil consumed in the province. Rice farming
has been established in the lower lying basins of the Mentchum Valley, northwest
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of Bafut, and on the Ndop and Mbaw Plains. Arabica coffee, the region's main

cash cronp, is widely cultivated, but 1s grown most successfully in the higher
areac around Banso and Njinikom. In value terms, the most important crops
produced in the Northwest Province are (in order of importance): cassava, cocoyam
(taro), beans, maize, arabica coffee, yams, cocoyam (macabo), groundnuts, and
banance (see Table 16).1

Livestock and Small Animal Production

The Northwest Province ranks third among Cameroonian regions in cattle and
swine population (after Center-South and Western Provinces), and fifth in small
ruminant population. Using a 1976 count as a basis, and projecting forward at an
annual rate of 5% for cattle, 7% for sheep, goats, and poultry, and 8% for pigs,
Table 7 gives the projected livestock population for the Northwest Province in
1979/80. Goat and poultry production has been hampered by epidemics of caprine
pleuropneumonia and fowl cholera, newcastle disease, and pullorum. Pigs have been
relatively untouched by epidemic outbreaks, although they suffer from internal
and external parasites.

FProm Table 8, we observe that Donga-Mantung and Mentchum Divisions together
contain over 68% of the cattle grazing area in the Northwest Province. For
the vrovince as a whole, there are 2.84 hectares of grazing area per head of
cattde. This figure varies from 1,87 hectares in Mezam to 3.51 hectares in
Ment-hum. In addition, bracken fern infestation has greatly reduced available
pasture in Donga-Hantung, a fact not reflected in official statistics. Although
the average land to cattle ratio is low by Sahelian standards, it could be
lowered further if more intensive range management practices were adopted.
Local informants speculate that the grasslands of the Northwe:t Province may be
able to support a cattle population of over one million, such that the
land/animal ratio approaches 1:1 with the available grazing land.?2

From Table 9, we observe that sheep are concentrated most heavily in Mezam
(40.£%), and to a lesser extent in Donga- iantung (20.0%). Goats (53.8%) and
poultry (54.6%) are very heavily concentrated in Donga-Mantung. The largest goat
population is found around Ndu on the border of Donga-Mantung and Bui Divisions,
althcugh the 1978 outbreak of caprine pleuropneumonia greatly reduced the nurber
of gcats in the area. The highest concentration of swine is found in Momo (57.6%)
and Mazam (37.62), with very limited pig production in other divisions.

1The production figures used to calculate Tables 6 and 16 are those of the Provincial
Delegacior for Agriculture, which do not agree with national agricultural statistics.
All productiocn figures must be treated with caution, as their statistical reliability
is questionable. The Ministry of Agriculture is presently attempting to improve

the reliability of its agricultural production figures.

2Note that the increasing number of cattle in the Province is largely a twentieth
century phenomenon. Official reports (Ngala, 1978) suggest that there were some
10,006 head of cattle in the Northwest Proviace in the early 1920's.
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Systens ol Crop Production

Farming systems in the Northwest Province are generally oriented towards
producing food for home consumption, although the introduction of coffee and of
cash crops such as rice has modified the way in which production inputs are
combianed. The small farmer producing to meet family subsistance needs is
primaxily interested in assuring a year-round supply of food for thc housechold,
while maximizing the efficiency of the scarcest factor of production, which is
generally assumed in Africa to be 1abor. The method of shifting cultivation
used ir. the Northwest Province, combined with the common practice of inter-
cropring and burning of the fields before plowing, responds to these goals of
the snall, subsistance farmer.

Tc prepare land for planting, the dry grass ig either burned on the land as
it stands, or gathered into heaps, covered with soil, and then 1lit and left to
smolder for several weeks. Either method, while ultimately destructive because
of the damage done to the general organic content of the soil, does release
some minerals that give a quick start to the crops and may check the spread of
insects. Hence, in the short run, tue practice of burning may maximize output
and lielp to minimize the risk of crop failure. Once the burning has taken place,
soil is often gathered into ridges, upon which several different crops may be
planted. The principal tools used to accomplish these operations are the machete
and “he short hoe. The 1972/73 Agricultural Census reported over 98% of farmers
in possession of these tools, while 70.5% owned axes, 30% owned shovels, and
19.5% owued pickaxes. Fewer than 5% of the farmers owned seeders, rakes, wheel-
barrows, or watering cans. There are only a small number of tractors in the
Northwest, but most belong either to the government or to heavily subsidized
development projects. Animal traction is being encouraged but its use is not

yet widespread.

The agricultural calendar followed by farmers in the Northwest varies
consld:rably between areas. Generally, burning and tilling of the fields takes
place irom January through March; planting begins with the first heavy rains in
Marchk, and harvest begins in July and continues through November, with the coffee
and wrice harvests completed last (see Figure 2 for a generalized agricultural
calendar). Some areas can get double crops of corn, beans, and potatoes. Local
soil and climatic conditions and the availability of land determine the length
of time an area is farmed. Under the system of shifting cultivation, the culti-
vation period can vary between two and slx years and the fallow period between
one and twelve years, depending on the region. Where land pressure 1s high, the
pericd of fallow may be reduced to only one year, and in farming areas around
Bansc and Bamenda, there is an increasing amount of permanent cultivation.

A rather complicated system of intercropping is practiced in the Northwest,
a system vhich minimizes the risk of the total production of an individual farmer
falliag below the minimum necessary for subsistance, and which also maximizes the
produztivity of the labor expended in clearing and plowing the land. According
to Simon (1978, pp 13-15) in his description of a typical four-year intercropping
cycle in rhe Wum area, f{get year plots are planted with up to ten crops including
maize, cocoyam, cassava, pumpkin, yam, melon, okra, and beans. Second year plots

are planted with a leguminous crop such as groundnuts, intercro ped with maize,
sweet potatoes, and cowpeas. Third year plots are often groun nuts and maize,
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while fourth year plots consist of cowpeas and malze. There are, of course,

many variations of intercropping, according to local conditions. TFor example,

a two year cycle may consist of maize, cocoyam, and some vegetables in the first
year, with a leguminous crop introduced in the second year. The use of fertilizer
is limited largely to coffee and rice, and the Agricultural Census estimated in
1972 that some 73% of the plots farmed in the Northwest received no fertilizer
whatsnever.

Various methods of storage are practiced by farmers in the Northwest Province.
In scme areas, corn is harvested and dried in cribs standing in the fields, and
in other areas corn is harvested, carried to individual compounds and dried and
stored unier the roof of the kitchen. Estimates of the loss of corn in storage
range from 10-15 percent. Crops such as beans and groundnuts are dried and
stored in individual compounds, which in some areas, have granaries separate from
the kitchen. Tubers are often left in the ground and harvested upon need, although
reported storage losses were as high as 20 percent. Rice stores well in paddy
form, and the development projects involved in the production of rice have been
able to store rice with minimal loss for over two years. The largest storage
facilities in the province belong to the cooperative system, and are used
generally for the storage of coffee until it is transported to Douala. Traders
in Bamenda have some storage facilities, but their turnover is rapid and few
items are held longer than two or three months in storage.

Systems o< Productlion--Cattle and Small Ruminants

Cattle ar~ owned and raised primarily by Fulani graziers, although in recent
years, other groups, including local farmers and civil servants, have begun to
invest in cattle, hiring Fulani and some non-Fulani herders to take care of the
catile herds. There are two groups of Fulani in the Northwest: The Mbororos,
who s=ttled in the eastern part of the province in the early 1900's, and the Aku,
who migrated from northern Nigeria in the 1950's to settle in the western part of
the province. The Mbororo and Aku people reportedly do not get along well. The
Mbororu charge that the Aku usurped their traditional dry season grazing areas
and that the disease tolerant Aku cattle carried diseases that infected the
Mbororo stock. Furthermore, the two groups differ markedly in social structure
and politi:al organization.

Neither the Fulani graziers nor the farmers possessing cattle generally own
the land on which they graze their animals. They obtain permission to graze from
the Farmer-Grazier Service, a subdivision of the Ministry of Animal Breeding and
Industries which 1s responsible for issuing grazing permits and handling farmer-
grazier problems. Permission to graze must often also be obtained from the local
chief or Fon in a given area. The Farmer-Grazier Service demarcates the boundaries
between farming and grazing land, and divides grazing areas into blocks under the
authority of individual ardos. It then issues grazing permits to individual
graziers, who are authorized to graze their cattle within specific rainy season
and dry season grazing blocks. The demarcation of boundaries between farming
and grazing land 1s often a matter of dispute, as are the numerous claims of crop
damage bv cattle. These problems are discussed in further detail in the section

on land tenure.
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The Fulani graziers within a particular block tend to be members of the
gsame extended family or clan, and the ardo is their most senior or most respected
member. Each grazier is granted a specific grazing area surrounding his rugu
(compound), while the rest of the grazing block ies open to grazing for the
herds of all graziers within the block. The Mbororo graziers stay in one grazing
area In the hills during the rainy season, and the young men or hired herders
then transhume with most of the herd to lowland grazing areas during the hot dry
seascn. Lactating female cows are left in the rainy season grazing area, attended
by the older males, women, and children. The principal dry season grazing areas
for the Mbororo are the Ndop and Baligham Plains in Mezam, the Ndi Plain in Buil,
and the .aw Plain in Donga-Mantung and Bui. The Aku graziers prefer to graze
thei: highly disease-resistant cattle in lower altitude zones year round.
Transhumance for the Aku consists of moving from one lowland area to another.
Thelr mala dry season grazing areas are the Misaje and Dumbo Plains in Donga-
Mantung, and the valleys around Wum, Mungong, and Marshi in Mentchum. The local
farmers vho have purchased cattle may hire herders to take their cattle on
transhumance. Less prosperous farmers tend to take care of their own animals and
are less likely to go on transhumance. .

Sheep are raised primarily by Fulani grazlers, who herd them in groups of five
to fifty. Some graziers and farmers keep a few sheep to sell as a source of
additior.al income during the Moslem holidays and at Christmas, when demand 1is
highest. Goats are raised almost exclusively by farmers, who do not fence in their
goats but Instead stake them during the rainy season and allow them to browse
freety during the dry season. Pig production tends to be carried out on a small
scale, although a few farms in Mezam and Momo produce for the market. Producers
usuatly fence their pigs, since they will destroy crops if left free. Poultry are
raised by many farm families in the Northwest. Most fowls are left free to
forage in the compound for their food. Disease problems and the lack of a ready
sourse of fced mix are major constraints to increasing production. According
to the 1972/73 Agricultural Census, 77.5% of the farm families in the Northwest
ralse poultry, 21.7% raise pigs, 22.1% raise goats, 8.3% ralse sheep, and 3.3%
raise cattle. Hence, ownership of small stock, particularly goats and poultry,

{s mich less concentrated than that of cattle. The development of small stock
raising, cherefore, might have a greater direct impact on small farmer income
than the development of cattle production.

CHANGING PATTERNS OF LAND TENURE IN THE NORTHWEST PROVINCE

Ir. Cameroon, as in most of West Africa, "agriculture is the matrix in which
all other indigenous activity is set." (Hill, Polly, p. 3, 1962) The question of
rights of allocation and control over land becomes a central issue as the population-
both wuman and animal--grows, while the amount of arable land avallable remains
static.

Even with a high population density and relatively high rate of population
growth, it would still appear that, province-wide, land is an abundant resource
in relatinuship to the number of people available to work the farms. Land
disputes, however, especially disputes between farmers and graziers are frequent,
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and while not a new phenomenon, have grown rapidly over the last decade.

The purpose of this section of the report is to look at the ways in which the
peoples cf the province view their relationship to control of and access to land,
and a* the interrelationships between the traditional land tenure systems of the
Northwest and tho land laws of Cameroon as they exist today in order to identify
points of articulation and disjunction as the rural areas become increasingly
developed and involved in growing cash crops with a resultant increasing involvement
in a monetary economy. Whereas in the pre-coffee period the greatest part of
agrirultural land was exploited primarily for subsistence, today it is increasingly
seen and utilized as a source of cash income. The idea of economic scarcity of
land is a relatively new concept in Africa, since land has always been abundant
in pvoportion to the people available to work the land; therefore wealth and
powetr have historically been measured in labor rather than land. This is one of
the reasons kinship relationships or relationships couched in kinship terms have
been so important in Africa and remain so up to the present time. Those who could
demand fealty--and labor--from others have been the powerful men in the social
struzture, and African leaders traditionally have invested in social or symbolic
capitsl rather than material wealth per se, since the former is ultimately
transformable to the latter.

Prinniples of Traditional Land Tenure

when we talk about "ownership" of land in the traditional or customary land
tenuce system, we must disregard ideas of absolute ownership of land as a commodity
which caun be bought or sold by individuals at will and instead think of control
over land as a bundle of rights vested in different individuals at various levels
of soclety. Out of the many rights that can be identified, two stand out clearly.
First, there is the right to own land. This right is not vested in individual
persnns but rather in the group to which they belong, symbolically represented
by the chief's or Fon's titular control over all lend within his domain.
Secondly, there is the right to use land--often in perpetuity--and this right is
vested in the individuals within the group. With few exceptions, the occupation
and use of land was individual and a person enjoyed a security of tenure as long
as hc was in occupation of the land and abided by customary law and by decisions
of customary authority. However, the individual's right was to the product of
the larnd; to its use and inheritance of its use rather than to the land itself.
Land was not viewed as a comnmodity which could be alienated by individual owners.

The underlying contradiction in this system of land tenure lies in the fact
that the ideology stresses the supremacy of the group over its individual members,
and y2t these individuals possess pileces of land as long as they identify them-
selves with the group. While at the level of facts it would appear as if individuals
own land, at the level of ideas it is the group which owns the land. The contra-
dicticn becomes more apparent as land begins to take on a market value cf its own
and begins to be treated as a commodity. With a movement towards an increased
separatjon of economic from non-economic activities, there is a relaxation of
traditicnal tenure constraints while at the same time there is a contradictory
ideological attempt to maintain the dominance of traditional values over those
develoning activities, to defend the integrity of the customary pattern.
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The system of land tenure will closely follow the pattern of leadership within
the soclety, reflecting the structure of social relationships within the community.
Therefore, as these patterns and relationships undergo significant changes, the
system of land tenure will begin a process of transformation. This process in
turn affects the pattern of social relationships, although the traditional and
modern systems will remain interconnected for some time.

Throughout most of the Northwest Province eminant domain or titular ownership
in lard 1is: vested in the Chief, Fon, or Village Head as trustee of the community
and the settlement of outsiders requires his permission. De facto control is
exercised by lineage or extended family heads; this control often extends to trees
planced by male dependents. In the more centralized chiefdoms like Nsol, land 1s
controlled or managed by a varying number of landlords, depending on the size of
the chiefdom. These landlords are claimed to be descendents of original settlers
of their respective areas and the ideology is that the areas they control today
were orlginally hunting areas controlled by thelr ancestors. Landlords are
almost invariably lineage or sub-lineage heads; however, not all lineage heads are
landiords. lLandlords are also called the "priests" of the land and are required
to perform sacrifices and rituals to ensure the fertility of their land and the
well-being of all persons working on their land.

"he Fon makes annual sacrifices geared towards the productivity of the soil
but usuaII§2 has no particular piece of land to allot to an individual. Instead
he must go through a traditional landlord. In most of the Grassfields region,
the overlordship of a chief or Fon represents the territorial aspect of his
authority over persons. De facto control by landlords, lineage or family heads
is an aspect of the recognition of their general competence as the political and
religious leader of a group of persons. Traditionally, and in many areas today,
the privileges of the landlord include calling on his decpendents and people working
on his land to assist in the cultivation and clearing of his farm; in addition he
custcmarily inherited permanent tree crops planted by his descendents as well as
property such as livestock, guns, ornaments and money. This remains true in some
rura) areas today, although only if ome of his descendents dies leaving no male
heir. Ocherwise, while symbolically he inherits these items, in fact they remain
the property of the dead man's male heir. The privileges of a landlord include
ohligaticas to his dependents, the foremost of which is to keep the patrimony of

lThe major portion of the fieldwork for this report was done in Bui Division, in

Nso aad sub-chiefdoms of Nso, with research also conducted in Donga-Mantung and
Mezam Divisicns. While different areas of the province have been atfected
diffecentially by the process of urbanization and development, for the most part

the various areas share basic similarities in land tenure patterns and problems.
Variations on this pattern are found in some Widekum groups and some Fungom villages,
where rosidential land is vested in family heads but arable land is allocated

among iineage heads by the Village Head. In some areas--i.e., Fungom and Ngwo, land
is al’ocated to women on a temporary basis only, with the lineage head or village
chief annually choosing appropriate farmland and leaving the demarcation of
individual plots to the women.

21n souwe of the chiefdoms of the Crassfilelds, the Fon can alleocate land to an
individual, although it is controlled by lineage and extended family heads.
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.the lineage intact for future generations. If he abuses his privilege, he can

be deposed. Once a man allocates land to an individual member of his lineage, It
essentially comes under the control of the individual. Agricultural land allocated
to individuals outsid= the lineage can be reclaimed upon proper notice.

Throughout most of the province women cannot own or control rights over land but
have in practice exercised considerable control over plots they cultivate, and
traditionally could loan them to other women or even transmit them to close kin.
(Kaberry, 1952) One piece of evidence of the growing scarcity of land is the fact
that in extensive interviews with 18 landlords, all of them stated categorically
that » woman could no longer exercise this privilege. Women customarily have
farmed on the land of their husband's lineage and continue to do so today. They do,
however, in some cases have rights of usufruct in lands belonging to their mother's
or fether's lineages.

Several points emerge from this brief discussion which are pertinent when
looking at how this pattern of land tenure has or has not changed: 1) the landlord's
role in allocation of land carries moral as well as legal connotations; he is
expected to ensure all his dependents enough land for their individual needs in
addition to safeguarding the patrimony of the lineage; 2) tree crops such as raffia
and kola have traditionally been regarded as 'things of the lineage"; if a man
planted tree crops he could exploit them while he lived, but the landlord rather
than his own heir inherited these upon the man's death. Tree crops could not--and
cannct--in any case be planted without the express permission of the landlord;

3) orce allocated, plots within the lineage tended to be handed down from father

to sca so that certain areas of land have become vested in smaller segments of the
lineage; 4) once land was lent to non-kin, if not claimed for the use of the
lineage--vsually within one generation--there was a tendency for the land to become
permanently alienated; 5) most importantly, land, while it could be loaned, could
not bz sold, pawned or bartered.

Contemporary Forces for Change in Land Tenure

Saveral factors have had significant effects on the customary system of land
tenure, especially in more densely settled areas, although the ideology that
farmlund, especially land for foodcrops, cannot be bought or sold remains strong.
The greatest impact has stemmed primarily from three factors: 1) the introduction
and erpansion of cash crops, coffee in particular, as the primary source of income
in the province; 2) the monetary value now attached to land and the growing tendency
to view lard as a commodity and source of cash income rather than as a means to
satisfy subsistence requirements; 3) population growth in general; in particular
the growth of an urban population leading to heavy demand and inflated values for
land within the more densely populated areas.

Coffee. along with kola, raffia and other tree crops,are viewed as a permanent
crop walch should not be planted without the permission of the landlord. Today,
permanent crops as well as buildings are considered individual property and are
inherited by individual heirs rather than reverting to the landlord upon the death
of the owner, although in rural areas the landlord can claim these resources if a
man diee without a male heir. In rural areas too, if a man weats to sell his
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coffec farm or compound he first must obtain consent from his landlord. Landlords
have become extremely reluctant to give out land for any use other than foodcrops
and will vefuse to do so to anyone outgide their own lineage. When glving out
land to non-kin for subsistance crops, many landlords will often put a definite
time limit on the amount of time the land can be used before it is reclaimed.
Length of fallow has decreased considerably, especially around land near to towns.
Even in some more rural areas, women are reluctant to let land lie fallow for long
in fear that the landlord may allocate it to someone else.

Political Responses to the Evolving Market for Land

ts land has taken on a real monetary value, especially in and around towns,
landlords have begun to ask for cash as well as the customary gifts of a fowl and a
calabash of palm wine and occasional labor in return for use of farmland. Although
in rvral areas the amount of cash asked for land rent is low--500-1500 CFAF for
the iength of time involved which is almost invariably a long period of time--the
practice has been denounced by many local Fonms and by the people. As one Nso man
said, ''Now they (the landlords) ask for compensation. Compensation for what? Do
you compensate a man for grass?" The fact that rural landlords are reluctant to
lend out land outside the lineage even for subsistance crops has led to problems
which most likely will become more serious in future years. Although there are
still alternate means available for acquiring land--usually involving a cash
payment--a man's claims are strongest in regard to the land of his own lineage.
Individuals who belong to lineages which do not have sufficient land to meet the
demands of all members may have difficulty obtaining enough land to meet thelr
needs. Children of people who "begged" land or were tenants have sometimes had
their land taken from them after the death of the o:iginal landlord, especilally
around more populated areas. Land i8 now sold in urban areas both for residential
and farming purposes.

The problem of growing scarcity of land in economic terms is more acute around
the more densely populated areas, especlally around Bamenda, where land available
for farming is both scarce and expensive. In Nkwen women are paying rent of 1000-
2000 FCFA/year for one-fourth hectare of farmland. Even with payment of rent it 1is
beginning to be difficult to get land to farm 'because the rich people are buying
up all the land." Costs for farmland around this area are reported to be around
70,005 FCFA for one quarter hectare of fertile land. After the land is purchased,
the bayer still has to "dash" the Fon for permission to work it. Many people
around Bamenda can't afford to hire 1and for extra production. Most women in
Bamenda farm in Nkwen, Bambui and Bambili. Many men and women who migrated to
Bamenda from outlying areas will try to maintain access to land in their natal
villages, with the women travelling periodically back to the village to farm. Even
g0, most women around the Bamenda area who try to farm as much land as possible
still buy at least 25% of foodstuffs required to maintain their households and
have to purchase more from March to June.

Around Kumbo, Ndu, and some of the other more populated towns, although land in
town requiresan--often substantial--cash payment, it is still possible to get
land within a reasonable distance from town through the customary land tenure system
if you want a very small plot, otherwise you must go far out into the countryside



21

to farm. Traditional values have so far persisted so that families with little
1and have been absorbed and accomodated into traditional soclety, though sometimes
unequally. These latent inequalities are beginning to come to the surface.
Although enough land is so far available to satisfy subsistence requirewments,
without the money for transport costs and hired labor it is difficult to farm large
plots out in the countryside.

Land Tenure and State Land Ordinances

Tn 1974, the Cameroon Government issued Land Tenure and State Lands Ordinances
No. 74-1, 74-2, and 74-3. This was viewed as a land reform law intended to protect
the emall farmer, assure him a permancy of tenure, and encourage development in
rural areas. It divides all land into National Land, State Public and State Private
property, appoints the State as guardian of all lands and guarantees rights of
ownership (private property) to "all natural persons and corporate bodies having
landed property." All persons legally occupying or holding such land as of
6 July 1974 are entitled to file directly for a land title certificate; however,
if land was occupled after that date a person must apply for formal allocation of
land through the land commission or land consultative board. In order to fuse the
new Jand laws with the traditional rules governing land tenure, the Fons and two
traditional councillors or notables must constitute part of the consultative board
set up within each sub-division in the province. Other members are the District
Officer as Chairman, Land Representative as secretary; members other than these can
vary according to the nature of an individual development proposal. Although the
government technically has declared itself owner of all lands, these lands are held
in trvust by the traditional rulers and landlords.

Narional land is comprised of all lands, 'which, at the date on which the
present Ordinance enters into effect are not classed into the public or private
proparty of the State...or are not covered by private property rights. Natiomal
lands are divided into two categories: 1) Land occupied with houses, farms and
plantations, manifesting human development , and 2) lands free of any effective
occupation. These lands are to be administered by the State "in such a way as to
ensure rational use and development thereof.”" All developed land within the former
categcry of national lands has a set value attached to it and can be sold for
building. The value of this land varies from division to division (see Table 10).
We shiould note that these are "correct prices," the actual price charged is often
higher, especially in preferred parts of towns like Bamenda and Kumbo.

Nocional lands which are non-allocated or exploited can be given out for
deve)opment purposes by the government. These are initially usually five-year
temporary grants for right of occupation. An application must include a program
for development and proof 6f financial ability to carry out this program. If
approved, the land is granted for a period of five years during which time the
land nust be developed as per the program submitted. At the end of five years,
if development is substantial, a land title certificate 1is granted.
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Effects of Interaction Between Customary and State Land Laws

The land tenure and state land ordinances emerge as fairly ambiguous, both in
terms of exactly which kinds of occupancy and/or "ownership" are to be included
within categories designated as private property, and in terms of rights of
allocation of land to individual farmers. Essentially two forces have now
become opposed as aspects of the development process, creating an arbiguous system
of land tenure which is at one and the same time consolidated as some people claim
authority over the allocation and disposal of land, and fragmentary as other people
repudiate these claims of authority. This has created essentially a dual system
of tonure: for the smalyi. uneducated rural farmer without the knowledge or means
to iwplement a development plan, the only access to land is within the customary
land tenure system.

Those persons who are now aware of the law, know the procedure and have capital
to ¢avelop land, can acquire rights of occupancy and land title through government
charnels as well as by traditional means. It can be quite expensive to go through
the land commission for a land allocation grant, and a substantial amount of
capital is required to institute a development plan. To file for title for farmland,
a man has to have at least an acre of permanent crops already planted and a scheme
designed to develop the remainder of the land to be allocated. In addition, due
partly to historical circumstances and partly to methods of cultivation, in most
cases the lands of a single l1andlord do not form one continuous tract. Farmers
usually have several plots, often several miles apart and sometimes separated by
a distance of 15-20 miles. This further exacerbates the process of submitting a
devi:lopment plan since various pieces of land may have to be taken into account
and a man may have to deal with more than one landloxd.

The typical pattern of investment as well as the poor transport infrastructure
in rhe province have limited gomewhat the amount of land in outlying areas brought
under cultivation to date. Most men with sufficient capital to do so will invest
in urban properties or otherwise make investments which assure a steady income.

The primary reason given for filing for title to land 1s to acquire access to

credit in order to invest further in urban areas, which assures faster and more
luc-ative returns than investment in agriculture. Although some men have started to
inveot in large farms as well as urban property, they do so usually only after
esteblishing a secure income from other investments. Most of the larger farms

are owned by civil servants, government officials, and some large traders, 1.e., men
who can afford both transport and labor costs in outlying areas.

Relatively few people have filed for land title certificates although the
number of people filing for land allocation is steadily increasing. Those who have
filed for title have done so primarily for building land and/or coffee farms,
although some government officials have filed for land allocation certificates for
farms of 30-40 hectares (the State law theoretically limits the amount of land
held by a single individual to 50 hectares; for more than thils amount a presidential
decree must be secured). Most people still take farmland for granted; many people
in villages say they could not file for allocation certificates because they
would lose the land to the landlord who still maintains right of control. Not
only is filing for land costly, but traditional councillors on the land board are
oftea reluctant to grant title because the dominant 1deology in rural areas
remalrs: farmland should not be bought or sold.
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The Government is trying by the land act to keep down land profiteering, but
actually has done just the opposite. In the words of one senior government official,
"the intention of the Government was to protect the small farmer but the new profes-
‘#lonel class is taking advantage of their superior knowledge and acquiring more than
their share of land. Those who have money are investing in suburban areas and
speculction 1s becoming scandalous." The major source of social differentiation in
the rural area is not apt to come from the traditional system per se nor from the
differences between small farmers and large farmers, but lies rather in the relation
of rich farmers to the bucraucracy through which they can gain differential access
to resources: land, capital (loans), and thus increased ability to hire wage labor,

Land Conflicts

Disputes over land are usually settled through the traditicnal land authorities.
Farmer-grazier problems are first handled by the Ministry of Animal Breeding and
Industries'(MINEL) Farmer-Grazier service which specializes in problems of crop
damage. If a dispute goes beyond this, the case goes to the Administration, first
to the District Officer of the sub-division,and lands officer. If they can't
settle the dispute it goes to the Land Consultative Board pertinent to the nature
of tke dispute. In every dispute, rights to land must be traced to a former land-
lord or to a relative, but this is often a long and difficult process, and there
are {requent claims of bias and unfair practice. Land disputes arise over boundaries
and inheritance as well as between the original landlord and families who have held
the land for long periods of time, especlally 1f the latt.r try to sell the land.

As verious groups of people expand and begin to farm further out in the countryside
there Is friction between villages, paramount chiefs and sub-chiefs who have
acquired an increased measure of independence and assertion of territorial rights.
These latter conflicts are often couched in political terms; however, control over
men is essentially control over land, and as the amount of desirable land decreases
these conflicts become more prevalent.

All of the above disputes, while important, amount to a small proportion of
land problems and disputes in comparison with farmer-grazier disputes which
constifute the vast majority of land conflicts in the province at the present time.
As population Increases, agriculture and cattle production compete for land which
is well-suited to both activities. Although the fertile grasslands of the Northwest
are potentially as productive as any other region in West Africa, much of this
potential has not been realized on account of uncertainty of land tenure facing
Fulani graziers. Traditional native authorities often do not recognize grazier's
rights to land. They may grant permission to indigenous farmers to cultivate land
that has been grazed for decades. With this encroachment taking place and no
effective means of counteracting it, Fulani graziers have no incentive to upgrade
pastures and make investments in fencing, cattle treatment crushes, night paddocks
and the like. Consequently, they have basically ignored MINEL's cfforts to promote
these imprcvements as well as cultivation of fodder crops, since they feel it is
not in *heir interest to improve grazing sites which might be vrought under
cultivation before an adequate return on their investment has been realized.
Increasing numbers of native graziers who are cultivators secking to diversify have
entered cattle production. Many of the latter are more receptive to improved
range nanagement practices, not because they are more rational than the Fulani, but
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rather due to more certainty of tenure. 1f cattle production 1s to be encouraged,
grazing permits need to be replaced by certificates of occupancy before larger
numbere cf grazilers will respond to attempts to improve cange management.

TONADERT whose loan recipients are expected to obtain certificates of occupancy
which gives them a 20 year lease-hold for land on which improvements are expected
to be made il.e., fencing, night-paddocking, rotational grazing and cultivation of
fodder grass (Guatemala grass))--has circumvented the traditional rulers by not
requiring graziers who are applying for loans to obtain certificates of occupancy.
An absence of complaints on the part of neighboring farmers and graziers and continucu
use of the land for five years or longer have served as adequate proxies for land
titles. Tn order to induce some graziers to make improvements voluntarily that are
presantly funded almost exclusively by FONADER, and to increase the number of loans
available to graziers, this sort of flexibility will have to be continued and
eventualiy land title granted to grazlers.

A large majority of farmer-grazier problems have been exacerbated by the
promotion by the government, working through the cooperatives and various development
organizations and agencies, of rice production in low-lying areas of the province
which have served for decades as dry seacon grazing lands for Fulani livestock on
tranchumance. In addition to damage to rice which has been harvested past the dry-
season deadline, cattle often cause considerable damage to the dikes of the surface
irrigation system and repalrs sre costly in terms of farmer labor and/or payment of
occasional laborers. Proposals by UNVDA®such as fencing and gathering rice stubble
to ba pited outside the fences for grazing have been ignored by both farmers and
graziers, neither of whom want to supply the necessary labor and/or capital
involvad in such a project.

Although there has been much discussion between UNVDA officials, livestock and
agricultural representatives and traditional authorities including chiefs, Fomns,
and Fulani ardos, no solution to cattle grazier problems has been reachr.d. An
important question underlying this issue is whether it makes sense economically to
promwte rice production ir place of dry season grazing. Tt 1s clear that iuproved
range management practices need to be implemented. Cattle have to be assured
adequace grazing area; however, the needs of the farmer, especially the small farmer,
must be taken into account. Possible solutions to farmer-grazier problems suggested
have included restricting agricultural development in dry season grazing areas;
allowing further development of these areas and encouraging a shift in livestock
producticn to small ruminants; and encouragement for graziers to cultivate
drought resistant forage crops.

Aay changes in traditional land holding patterns are apt to be frought with
political problems, since the system of land tenure closely follows that of the
social structure in general. Local Fons and their peoples are not likely to
easlly glve up what they view as thelr inalienable right to control, manage and
use local lands.

Land Tenure and Market Access--Political Constraints

Although it is difficult to sort people out into groups, broadly speaking
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we can identify five categories of people regarding access to and ability to responu
to market opportunities: 1) a reiatively small non-resident group which has left
the rural areas for professional jobs 1in the larger cities of the country or hold
such joks in the provincial capital. These men invest primarily in urban properties
and, while retaining claims and interest in family farms in their natal villages,
their primary interest is not in agriculture at this time; 2) a larger group of
local entrepreneurs for whom investment in agriculture is often secondary and is in
any case oriented towards cash crops and more recently, cattle. The wives of these
men, while retaining foodcrop farms, will usually use capital from their husbands

to mnke eutrepreneurlal investments in the towns hiring labor for farmwork. If
foodstuffs production does become a more profitable enterprise, these households will
have the capital to respond to the market; 3) a falrly large group of the population--
roughly 20% of men and women who are "progressive farmers" but not large-scale
entreprencurs. Many of these men have occupations outside of farning which enables
them to bire labor during seasonal bottlenecks. These households are Interested

in increasing production and utilizing novel farming techniques. Many of them have
obtained fairly large tracts of land in outlying areas; however, at the prcsent time
.ransport to these areas is costly and difficult. While these farmers are auxlous
to increase production for the market, roads must be improved, and transport costs
lowered to enable them to do so; 4) with some exceptions, the largest group--the
smal! viilage farmer--is at a disadvantage locationally and politfcally, Where few
empluyment opportunities are availlable to men, a greater part of the financial
burden of the household is assumed by women. Land 1s available for foodstuffs
production however, many farms are located a substantial distance from compounds
and plots are not contiguous, requiring women to spend a substantia. amount of time
dailv walking to the farm. Transport of agricultural goods from the farms is
usually by headload. Evea where there are roads, transport 1s expensive, and many
farms are impossible to reach by vehicle. Unless substartial price incentives

are glven, these women will have a hard time increasing production for the market;
5) there 1s an increasing number of young men whose family lands have diminished.
Many of these men have at least a primary school education and rising expectations,
and do not want to farm at a subsistance level. These young men--along with
increasing numbers of analogous young women--migrate to the cities seeking employ-
ment which 18 usually difficult to find. A substantial number cf these people

are Jikely to remain ia the cities. However, if encouraging resettlement programs
can be implemented and funds made available to encourage profitable farming, many
of them mry be encouraged to return to the rural areas.

Ccaclusions

Despite the scarcity ¢f land around more heavily populated areas, there is still
land available for farming in ocutlying areas. Land, however, in many areas is
becoming both scarce and costly. Despite the ideology to the contrary, it is
difficult to ottain and exploit subgtantial amounts of farmland without considerable
capital investment. However, a number of areas could be opened up for greater
agricaltural production if better roads were built to them. Ministry of Agriculture
officials in the Northwest estimate that 1t would be possible to more than double
the area of land under cultivation, without affecting the use of areas used for
cattle grazing, assuming the use of improved production techniques, availability of
sufficient labor and opening up of new areas.
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Pecple in most areas are aware of the increasing scarcity and rising value
of lard and are attempting to hold onto and/or obtain as much land as possible.
Landlords in rural areas have tried to resist encroachment on thelr land holdings
by lerding less land to people outside the lineage, and by refusing to give them
permission for planting of permanent vree crops. At the same time there is a
contradictory movement on the part of the new professional class to invest as
individuals in large tracts of farmland as well as urban properties.

lncreasing production will require resettlement programs requiring considerable
improvement in infrastructure, particularly building and improving roads. Resettle-
ment programs on an individual household basis have often falled because the people
involved have difficulty organizing effectively for production when they are
removed from their political and social net.orks. The resistance of alienation of
family lands by many landlords has potential for the organization of such programs
if pcrtions of a lineage could move simultaneously to outlying areas to farm, thus
ensuriag continulty of social networks.

There 1s a real need, especially given the Increasing farmer-grazier problems,
for 2 land use survey to determine the best and most feasible economic and social
use of land within the province. Finally, any program for development and
resettlement should take into account the role of women in agriculture in the North-
west Province. The information and access pattern to farmland must not overlook
women's nzeds. Where only men can hold rights to land use occupancy and title,
women will have problems obtaining credit or other services for which legal and
permanent possession of land is a requirement.

CONSUMPTION AND DEMAND

Diet

Paonle in the Northwest Province generally eat what they have produced on thelr
own farms. Because of this and because of the low level of exchange between rural
areas in the Province, local dlets are determined largely by local production.
Cocoyar is the main staple in the southern and western parts of the province, and
corn in tke north and east. Both are eaten as a thick paste (foufou), along with a
sauce composed of several condiment and protein items including palm oil, salt,
vegetcbles, beans, beef, and fish. Potato is ‘an important gtaple in the higher
altitude zones. Cassava, grated and dried to produce gari, is a complementary
item, as 1s plantain. Rice is generally eaten on special occasions, such as
Christmas, although rice consumption is growing in urban areas. Palm oil forms
the basis of all types of sauces and 1e a major purchase item in the domestic
economy. A wide variety of vegetables and beans are produced and consumed largely
within the household. Recently, commercial production of "European'" vegetables,
including tomatoes and cabbages, has been introduced into some highland areas.

The urhan areas are the primary consumption points, although rural households located
in or n~ar wajor production zones may occasionally purchase these items for consumption.
Animal protelns are basic rural and urban purchase items. Beef is the major source

of animz] protein. Fish from coastal regions and from lakes in the Northwest



are also consumed.

Little quantitative data on caloric intake in the Northwest Province 1s availlable.
However, it is instructive to calculate per capita consumption figures using the
available data (aggregate production figures of the Provincial Lelegation of
Agricnlture, which take into account exports out of the province and consumption by
animals). In Table 1i, daily per capita consumption figures in grams are shown, and
consumption per year in kilograms, using an average storage loss figure nf five
percent and then adjusting for standard loss in preparation by commodity. Interpreta-
tion of these flgures requires caution; their reliabil:ty depends heavily on aggregate
production figures, some of which are of doubtful accuracy. This problem is under-
lined by romparing the figures with those of a recent World Bank mission. Given
the vrelatively good slaughter statistics available, meat consumption can bz calculated
with somewhat greater accuracy.

$averal conclusions can be derived f:om these tables. Although both corn and
tubers are major stables, tubers as a grcup ccem to be consumed in higher
quantities than corn. Tubers are inexpeisive relative to corn, and are probably
amonz the items widely purchased by lower income groups, particularly in years of
a poor corn harvest. Second, per capita beef consumption appeais to be declining
in the Province as a whole. This iIs probably due to a combination of rising beef
prices and decreasing availability of meat, particularly in rural areas, because
of lacreased exports of cattle. Consumpcion of meat has remained bighest in
Mezaw/Mom» Divisions due to the relatively higher incomes nad greater percentage of
people iu urban areas there, while consumption is substantially lower in Bui and
Donga-Mantung, where a greater percentage of the population lives in rural areas.
From Table 11, we see that bean consumption appears to be relatively high. It is
probably the case that beans serve as a substitute for meat in the diets of those
people who can no longer afford to purchase much meat.

Tn general, there is little evidence of any acute malnutrition in the Northwest.
The Wational Nutrition Survey suggests that there is some chronic undernutrition
among young children, although this may be due to reasoms other than lack of food
per se, There is probably a lack of protein in the diet, particularly among the
rural population and among lower income classes in urban areas.

Demand ard Market Prospects

Demand fcr agricultural products is influenced by a wide range of factors
including consumer income and the distribution of income, population growth, prices,
and availability of other commodiiies, and consumer tastes and preferen:es. The
information available makes it difficult to make demand projections which reflect
more than population increase and the effect of increasing urbanization, tha latter
of which leads to an increase in the consumption of cereals at the expense oi tuners.
In general, the prospects on the local market appear to be test for maize, beans and
groundruts, although demand for these goods should not 3row at a rate much higher
than that of population. Demand for tubers should remain at: its present level
(which 1s significant in the Northwest), and decline as per capita income increases.
The local demand for vegetables is growing somewhat, although the market is confined
largely to Bamenda and does not represent a significant porcion of the total
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agricaltural market.

Demand Outside the Northwest Province

Markecs in Douala and the Southwest Province are the most obvious areas for
expanson of food exports out of the Northwest. Lowering transport costs will be a
key element in allowing the Northwest to take advantage of increasing urban demand.
The profitability of trade between the Northwest and Douala is seasonal; i.e., some-
times the price differential between the rural markets in the Northwest and the
Douals markets is not high enough to overcome the cost of transport. Hence, the
lewering of transport costs would allow the Northwest to export its crops for a
greatar period of the year. Furthermore, it would improve the competitive position
of the Northwest vis-a-vis Western Province, which is presently the major supplier
of msize and vegetables to both Douala and Yaounde markets. :

4 recent World Bank study (1979, p. 14) estimates that national cereal and grain
consumption will rise at 3.0 percent per year through 1990, with maize consumption
increasing at 3.1%, rice at 8.1%, and wheat at 5.4%. Consumption of tubers, except
potatoes, is expected to rise at a little under one pcrcent per year. Demand
for fruit and vegetables is expected to rise at 3.6%Z per year. The preportion of
foodstuffs marketed would have to risdrom an estimated 30 percent in 1978, to over
40 percent in 1990, and over 55 percent in 2000. The report concludes, "Two key
features to emerge from this analysis are firstly the need to raise production of
cereals well above existing trends; secondly, the need to develop a market structure
capatle of handling over 55 percent of production in order to cope with the move
into urban areas." This would suggest that the prospects for some Northwest
agricultural gocds in urban markets are relatively good, although for the moment, a
rapid expansion of this trade may not be possible because of the problems cited
previously such as high cost of transport and seasonal gluts in urban markets. To
meet marketing needs ten to fifteen years in the future, the infrastructural problems
in marketing must be solved. There must also be improvements in storage at the
producer level and at the trader level, as well as better milling and processing
facilities. By-product utilization must be developed and linked to animal
produvction. But in the 1980's, it is not clear that major production increases in
the Northwest will do anything but lower prices there, unless new market outlets--
perhaos in neighboring African countries-—-are found.

It is difficult to assess the extent to which there may be opportunities for
foods“vff export to nearby African countries. Price levels in Gabon and Nigeria
are highe- than in Cameroon, although recent figures for Nigeria suggest that they
are not inordinately high. The scope for the expansion of trade may be limited by
severai: factors. First, it is not clear that the country has a competitive advantage
in all foodstuffs. For example, the price of maize from the Northwest has recently
been more than 50% more expensive than the world price of maize. It is not clear,
then, that Nigeria would be willing to import large quantities of Cameroonian maize
when 'naize could be purchased on the world market for a much lower price. There may,
however, be some trade opportunities with areas farther away from the coast such
as eastern Nigeria, Tchad, and the Central African Republic. Export possibilirties
for other food crops need to be further investigated.

The second possible limitation on the export of food crops may be a concern
to avoid food shortages and higher prices in Cameroon. It would be necessary to
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carefully control the export of foodstuffs according to local supply if these
problems are to be avoided. This control might be organized and carried out by
an organization such as the cooperatives. In any case, the export of foodstuffs,
if well organized, could be a viable way of encouraging more production in the
Northwest without lowering the price paid to the producer.

MARKET STRUCTURE - FOODSTUFF MARKETING

Locatinnal Structure

The structural characteristics of the overall marketing system in the Northwest
‘Provi-iCe can be identified through the investigation of three features: hierarchy,
spacing, and periodicity.

a) Hierarchy - Hierarchical ordering of market centers is a common feature of
regicnal economic systems, even under conditions of low productivity. Periodic
market places are distributed and interlinked in space and time with respect to
the different range of functions and products that each may offer. Such differences
allow mwarket places to be sorted into a limited number of ranks, on the basis of
which a hierarchy can be formulated.

b) Spacing - The basic characteristics of locational patterning are identified
by recording the number of markets of various ranks that are present within the
regious and divisions, by measuring the distances between markets of the same and
different orders, and by charting the alignment of markets with respect to their
position iu the hierarchy.

c) Perilodicity - Additional characteristics of @amrket structure are revealed by
the relation of hierarchical differences and spatial distances to the frequency and
sequencing of market meetings over the weekly cycle.

Hierarchy. Markets in the Northwest can be classified broadly into two classes:
1) class one - markets which assume importance as centers of intra-regional and
inter-regional trade; 2) class two - markets of only local importance. Hollier
(1975) places 59 markets in class one and approximately 250 in class two. This
report will deal only with the class one markets, using a somewhat impressionistic
ranking System based on observation of the system (see Figure 3). All 59 markets
in class onc serve as points at which agricultural producers sell their goods to
wholesalers from consumption centers within and outside of the region. They also
supply the basic range of regular consumption items. Different ranks within the
class differ primarily in degree according to size and range of goods available
but there are some discrete differences marked by redistributive flows of some
commodities between lower and higher order markets. Hence, markets in class one can
be placed into four ranks:

1. Regional centers. The Mankon market in Bamenda is the only market in this
category. It is a dally market, Lui has a major meeting every Saturday, when well
over a thnusend sellers attend. A great variety of manufactures are available, some
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of which--electric blenders, radios, phonograph records--are available in no
other markets of the system. It also acts as a major wholesale distribution point
for some commodities sold widely throughout the regiom.

2. Subregional centers. This category includes Kumbo and Guzang and possibly
Ndop, Mdu, and Wum. (Because of the somewhat tentative nature of this classification,
ranks 2 and 3 are aggregated into "major markets" in some parts of the discussion.)
These markets meet on a set day during the market week and are attended by several
hundred sellers. They have relatively large sections devoted to the sale of
manufactures and provide more variety than do lower ranking centers. The character-
istic feature of these markets is that they act as redistribution points for some
flows between subregions and for distribution of some goods to smaller dependent
markets. Thus Guzang coordinates exchanges between its immediate hinterland--
Widekum, Bali, and to a lesser extent, Meta--and is also an important center for
wholesaling beans, which are purchased by merchants from the Southwest Province.
Kumbc, and to some extent, Ndu, serve as redistribution points for Bui and parts of
Donga-Mantung Divisions and are bulking centers for corn, potatoes, and beans from
the hinterland for sale to merchants from Bamenda and from other regions. A somewhat
smaller market, Wum, does serve as a redistribution center in Mentchum, although
traders often go directly to markets in Weh and Essimbi to buy goods to be retailed
in Bamenda.

3. Local centers. This rank differs from the former more in degree than
in kind, but the markets classified within it tend not to serve redistributive
functions. They differ from lower order markets in cize and in the range of manu-
factures sold. Their hinterlands incorporate those of lower order centers for
consumer purchases of special manufactured items, particularly clothing, which are
not gvailable in small markets.

4. Standard markets. These markets contain approximately 100 sellers and
constitute the basic rural exchange points for the sale of agricultural produce and
the purchase of regularly consumed items such as soap, palm oil, salt, cloth, and
condinents.

Spacing. The basic structure of market location can be analyzed from two
perspactives: that of the general incidence of markets in respect to population
and that of the specific alignment of markets into a system. Table 13 summarizes
the inrcidence of markets and major markets (ranks 1-3 collectively) in each division
and subdivision and compares average population and areal served by markets in each
unit. For the region as a whole, there are 59 commercially significant markets,
each serving an average population of 16,619 within an average radius of 10 km.
There are 13 major markets, each of which serves an average population of 75,425
within an average radius of 21 km. The ratio of major markete to standard markets
to village markets (class two) approximates a 1:3:6 vratio. Although this indicates

lpoverage areas are compared in terms of average radii (r) of areas on the assumption
that they will be more or less circular. Actual areas will differ somewhat from
circular forms. Market spacing can be computed by doubling the figure for radii.
Thus fos¢ the province as a whole, markets occur every 20 km over the landscape

on the everage.
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a distribution that allows access to markets at all levels for much of the rural
population, subregional breakdowns indicate s great deal of intraregional variation.
A geographical plotting of population density and market access areas allows us to
summarize intraregional variation in terms of three areas:

1) a core area of dense population and a high degree of accessibility to
marketing and other services in Mozam division, around Bamends and Ndop;

2) an intermediate area of average density and market accessibility in parts of
Momo, Bui, and Donga-Mantung, lying along the main transport axis;

3) a peripheral area of low density and poor accessibility incorporating the
northern and western parts of the province lying above a line joining Widekum, Meta,
Bafut and Nkambe,

In general, markets occur more frequently in higher population density areas because
of the economies-of-scale provided. They are sparser in low density areas because
they vequire larger hinterlands to provide the necessary number of users.

The intraregional inequities of market location are also evident in the pattern
of market alignment. Bamenda constitutes the center of the system and a core
markecing area surrounding it is delimited by a circle of markets, which approximate
a circumfarence of 17 km (36 km by road). The marketing system spreads out from
the core along the main transport axis from Widekum to Nkambe. Nine major and eleven
standard markets lie along this axis. The spacing and alteration of markets of
different ranks along the road approximate a consistent pattern. Regional and sub-
regional centers (ranks 1 and 2) occur regularly at an average distance of 36 km
(56 km by road). Local major centers (rank 3) tend to occupy the interstices between
higher ranking markets and provide for the occurrence of a major market every 21 km
(31 km by road). Similarly, standard markets (rank 4) occupy the interstices between
major markets and provide for the occurrence of a market of any rank every 10 km
(14 km by road). However, the regularity of spacing and alteration 1s not fully
exhibjited in the actual distribution. Between Widekum and Bamenda, no standard
markets occur and major markets are more evenly spaced. Between Bamenda and Jakirdi,
there is a proliferation of standard markets and major markets are more distantly
spaced. Between Kumbo and Nkambe, a more regular alternation 1s observable.

The pattern of market location in the Northwest Province can be summarized in
terms of a "dendritic system," a standard location model identified in many under-
developed and dependent regions. Route and market alignments follow a tree and
branch pattern. A rajor truck line extends from a major service center and markets
of descending rank, offering ever more limited ranges of services, occupying
successive branch points and route terminii. However, the Bamenda alignment differs
from the dendritic pattern in one respect. Whereas distance from the center is
correlate with a decay of services in the model, the main road axls in the Northwest
provides a regular alternation in the ranks of markets located along it. Further
implications of correspondence to this model and differences from it will be discussed
in the final portion of this section.

Perindicity. The pattern of market day synchronization is rather straightforward
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and unrevealing. Most markets meet on one day of an eight-day cycle. However,
eight markets do meet on a European weekday, six of them on Saturday. Bamenda is
the cnly daily market, but it too 1s substantially more active on Saturday.
Eight-day weeks are widely recorded in West Africa and no theories have been put
forward tn account for differences in week lengths. The frequency of meetings seems
adequatre but in a few centers, '"small markets,” three to five days after the main
market day, have been instituted. No systematic synchronization of groups of
markevs 1is apparent. This random patterning probably results from a tendency for
customers to regularly use only a single market. However, one principle is evident:
markets meeting on the same day in the cycle are spaced farther apart than markets
whictk do not.

Assessment

Ia the major details of subdivisional differences and of market alignment
pattecrs, the market structure of the Northwest closely conforms to the characteristics
of a dendritic model. A core area clearly emerges around Bamenda and along the mair
trangport route. A peripheral area tapped by branch routes extends awvay from the
core 3rea and recelves lower levels of service at higher costs. However, the extent
of the importance of regional inequality must be measured against two conditions:

1. Dendritic patterns have been associated with dependent economies in which a
colonizing power has created an infrastructure which contributes to the appropriation
of rural surplus while offering a minimal level of rural service. In the absence
of historical documentation in the Northwest, an alternative interpretation of the
locatlon pattern can be put forward. Core and peripheral sub-regions have very
different population patterns. Basic ecological factors seem to have generated
higher population densities along the main transport axis and better services in
this zone seem closely related to economies-of-scale created by higher densities.
Consequently, a major proportion of the provincial population is located near the
main marketing centers.

2. The sequence of markets of different ranks along the main transport does
not decrease directly with distance from Bamenda. Ranks tend to alternate.
Consequently, complete ranges of marketing services are made available throughout
the major habjitation zone.

Recognition of these two conditions indicates that in the context of population
distribution, markets appear to be uniformly and competively spaced. However, the
population distribution itself presents an additional set of development problems.

1. The proportion of rural residents that is peripherally located is clearly
in a disadvantaged situation.

2, Major areas of the province, especially in Wum sub-division, remain in a
vicious cycle of low density and poor services, marked by an especially high out-
migration rate. (Ardener 1960).

3. Several high density areas located off the main axis, particularly in the
Oku-Djortin and Oshie areas, are subject to the same limitations as low density areas.
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Commodity Flows

inalysis of market location pattern does identify some gross characteristics
of the marketing process, but more detailed consideration of the actual flow
of cemmodities through the system 1s needed in order to more fully understand
the relationship between market structure and production and consumption patterns.
Table 14 presents a summary compilation of flows in terms of movements between
different levels in the provincial marketing system,land between the province and
other ureas of the country. It should be noted that the data were gathered from
a smgll sample of markets in July, 1979, and do not as such completely describe flows
for the province as a whole or average annual patterns. Generallizations formulated
from chese data are instructive but should be viewed as hypotheses rather than
demonstrated conclusions.

A concise summary of commodity flows in the system as a whole 1is difficult
becausa of the diversity of patterns identified. Nevertheless a rough picture
can te drawn by grouping commodities in regard to four salient flow patterns:
extraprovincial flows, intraprovincial rural to urban flows, intraprovincial rural
to rural flows, and intraprovincial urban to rural flows.

1. Extraprovincial flows. This category includes the flows of potatoes,
cabbzges, and beans. All crops are specialty products of the highland areas and
have higher value to weight ratio and consequently involve lower transport costs
than other agricultural goods. External movements proceed directly from producer
markets to the main urban consumption centres of the country, although Bamenda does
perforn a wholesale bulking function for about 20% of potato exports. Bamenda acts
as a secondary consumption centre for all goods, but there is no distribution to
rural areas outside of the producing areas except in the case of beans.

2. Iatraprovincial rural to urban flows. This is the largest category, including
tomatoes and the basic staples: cocoyam, gari, maize and plantain. Flows are
directed almost exclusively to Bamenda, the primary consumption centre. There is
little direct or redistributed movement to rural markets. There is as well little
movemant of produce to other provinces. Limits to movement involve high transport
costs becuuse of the value to weight ratio of the staples and high damage losses
for tomatoes. The demand level in Bamenda 1is evidently high enough to create
econonics~af-scale that allow these costs to be absorbed.

3. Intraprovincial rural to rural flows. This category includes palm oil
and lske fish which are in high demand in rural areas and have quite a high value
to weight ratio. Bamenda is an important consumption centre as well.

4, Intraprovincial urban to rural flows. This category includes seafish and
rice. Seefish are carried over long distances in large quantity lots and must be
bulk broken in Bamenda before rural distribution 1s possible. Imported rice follows
the sane pattern. Local rice is redistributed through Bamenda because of processing
requirements. In all instances Bamenda provides the economics-of-scale that allow
produce to be efficiently shipped and processed.

lBecause of the limited amount of data available, all rank 2, 3, and 4 markets
are classified as "rural" and the Bamenda market as '‘urban."
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One basic conclusion is evident from the data gathered: although the province's
environmental variability has fostered the production of a wide cange of crops,
there is relatively little exchange of subregional speclalties between rural areas
and reiatively little exchange with other regions. However, Bamenda's consumers
receive the full benefit of the region's diversity, because of its situation as a
large urban centre within the region.

Quantity Variation

Variation in commodity stocks in sample marketplaces (see Table 15) is difficult
to analyze because of a number of factors. Markets are of different sizes and
base ninterland population figures for each market were not available. Quantities
sold to local consumers and to urban traders cannot be factored out of the total
quantity available. Yet a rough index of differences in quantities available for
local purchase can be obtained by comparing the coefficients of variation for
amounts of each commodity across the different market places.

The coefficients of variation vary from 0.6 to 2.0 and can be divided into
ranges of 0.6-1.0; 1.1-1.5; and 1.6-2.0 to yield three categories of variability in
which the lower the range of variability, the greater the general availability of
the commodity in the market. The category of lowest variability includes plantain,
gari, rice, fish, and palm oil, which are well distributed in the system. The
distribution of rice, fish, and palm oil is evened out by extensive redistributive
and rural to rural flows, while the broad distribution of plantain and gari derives
from widespread production throughout the sample area. The intermediate category
includes cocoyam, corn, tomatoes and beans. These goods tend to be consumed in
greater proportions in the areas where they are more widely produced and in
Bamerde. In the case of cocoyam and corn, poorer distribution is offset by the
availability of substitutes so that the variability of starches in general (V=0.6)
is quite low. The category of highest variability includes potatoes and cabbages,
which are produced for urban consumption and export rather than for a widespread
rural demand, and hence are generally less available in rural markets.

The quantity variability patterns support the general interpretation of commodity
flow data. Redistribution of subregional specilalties to rural areas is poor,
excep: for a few items that have fairly high value to weight ratios and a well-
established rural demand. Accordingly the distribution system limits the range of
food items availlable in rural markets to locally-produced crops, and may possibly
lead to scarcities and higher prices when local production is insufficient. Thus
aside from palm oil and fish, sauce ingredients are erratically distributed. Basic
starchea as a group are better distributed because of the range of substitutes
produced, >ut seasonal fluctuations in local supply may very well create a problem.
Further investigation of this problem depends on the collection of comparable
quanticy data over the course of the year.

Aggregate Commodity Flows

In Table 16, we attempt to estimate the total value of agricultural commodities
entering the market system in the Northwest, using the production figures and
estimates of percentages of goods marketed published by agricultural officials in
the Northwest. These aggregate figures must be treated with caution, since the
production figures are of questionable statistical reliability and the percentages
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of gonds marketed are estimates based on the opinions of local officials, rather
than on an actual study of aggregate commodity flows. However, the figures do
provide a sense of the relative importance of various crops in the marketing system.

According to the calculations presented in Table 16, the major crops marketed
within the Northwest Province in value terms are (in order of importance):
1) cessava; 2) cocoyam (taro); 3) yams; 4) bananas; 5) cocoyams (macabo); 6) beans;
7) groundnuts; 8) plantains; 9) sweet potatoes; 10) maize; 11) Irish potatoes. This
list tends to confirm, as shown in Table 14, the relative importance in local
markets of tubers and beans, crops which are sources of relatively cheap calories an
proteins. Maize, an item widely produced for home consumption, ranks relatively
low on the list of goods marketed within the province. However, it 1s the third
most Ilmportant export from the Northwest in value terms, ranked below arabica coffee
and teans, and above Irish potatoes, groundnuts, robusta coffee, and rice. In
aggregate terms, the 1978 market values of total agricultural production and crops
markered are:

Value (Million CFAF) % of Total
Total Agricultural Production 32,208 100.0
Zotal Marketed Production 20,479 63.6
Total Marketed in NWP 15,531 48.2
Total Exported 4,669 15.4

Hence, with over 60% of agricultural production in value terms entering the

market system, and the internal Northwest market carrying almost 50% of the total
production in value terms and over 75% of the total marketed production, commercial
participation in the market would seem to be widespread among farmers in the North-
west. We suspect the figures used to arrive at these results may somewhat over-
estimate the actual level of participation in the market. Clearly, however, as
shown in Table 17, substantial numbers of farms do produce for the market. If we
assume that the percentages of farms in the "Sold or Home-Consumption" category

are generally the larger farms with a good deal of surplus to sell, it is plausible
that the amount of agricultural goods commercialized by Northwest Province farmers
could be in the range suggested by the estimates of aggregate marketing figures.

CATTLE MARKETING

Structure and Operation

In &n attempt to control cattle marketing, the government has established
sixteen cattle markets in the Northwest Province. These markets meet weekly (in
accordance with the seven day Islamic week), and they may not be held the same day
as foodstuffs markets, which fall once every eight days in most places. The cattle
markets of the Northwest can be classified broadly into two groups (See Figure 4).
The first group is made up of assembly markets, where producers buy breeding
stock and sell excess males, unproductive females, and diseased and weakened stock
to traders who trek the cattle to larger markets. The second group consists of
redistribution-consumption markets, where cattle are sold for local slaughter



35a

or assembled Into larger herds for shipment south.

fepresentatives of the local Area Council and of the Ministry of Animal Breeding
and Industires' veterninary centers of post are present at each of the cattle markets
to collect revenue and observe cattle salas and movements. The money collected is
to pay for market improvements, such as fences surrounding markets, cattle en-
closures, vaccination crushes, and structures to house market representatives and
protect buyers and sellers from rain. These improvements have been made at more
important markets such as Mendankwe, Misaje, Mbiame, and Binka, but many of the
markets lack enclosures and protective structures.

Flows of Cattle

A larze number of cattle for slaughter are exported from Northwest Province,
while some are imported for breeding purposes, mainly from the Adamaoua Plateau.
The major recorded flows of cattle within the province are from the producing areas
of Mentchum, Donga-Mantung, and Buil Divisions to Bamenda, as shown in Table 18.
Trekking is by far the most common means of moving cattle within and out of the
Northwest. Virtually all cattle move into the Bamenda market on hoof. Cattle from
Wum area are trekked along the Ring Road to Bamenda, while cattle from the Banso,
Konena, Fundong, and Nkambe areas follow cattle trails away from the roads. Some
of the cattle are sold for slaughter in Bamenda, while others continue by foot or by
truck to markets in the south. Cattle trekked to Kumba, the most important catfle
market in the Southwest, and major market for the Northwest, travel either through
Mamfe and then to Kumba fa 14 day trek), or through Bafoussam and Loum to Kumba (a
10-12 day trek). Some cattle are trekked directly to Kumba from Wum and Baunso, but
it appears that the bulk of the animals shipped south pass through Bamenda.

Trucking and rail transport are alternative means of moving cattle from Bamenda
to southern consumption points. Twelve-ton trucks are used to transport ten head
of cattle from Bamenda to Douala or Kumba. Only the wealthler traders transport
their cattle by truck due to the high outlay of capital required. The number of
cattle trucked from Bamenda during July and August, 1979, was on the order of 40-80
per month, compared to an estimated 600 per month on fcot. There 1s no rail line
from Bamenda, but there are rallways from Nkongsamba and Kumba to Douala and Yaounde.
When supplies are short in Douala, traders from Douala buy cattle from the Northwest
in Nkongsamba and ship chem by rail to Douala. The rallway between Kumba and Douala
is not equipped to handle shipments of cattle; consequently during periods of
shortages, cattle may be trucked from Kumba to Douala.

Official aggregate cattle movement statistics (see Table 19) show that the large
majority (63-80 percent) of the cattle leaving the Northwest over the past five
years have gone to the Southwest Province, although some of these animals undoubtedly
were s0ld in Western or Littoral Provinces. Fewer cattle (10-30 percent) were
recorded as destined directly for the Waest or Littoral, and fewer still (3-7 percent)
were uent. ta.the Centér-South::. Therracerded: volume of cattle exported to other
provinces has declined markedly since 1975/76; much of the decline 1s due to
increaced flow of cattle %o Nigeria, the exact magnitude of which 1s unknown. The
Camerconian government licenses a few traders to export to Nigeria, but they are
in theory limited to exporting ten head per month. In addition to licensed exports,
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a lanrge number of cattle are apparently smuggled into Nigerila, attracted by cattle
prices which are reported to be roughly twice as high. Records indicate that these
exports began around 1976, and originally many of them passed through Ekok. The
goveinment strei. ,thened export controls along this route, however, and it now appears
that mest animals exit from the Dumbo and Wum areas, where the border is harder

to controvl.

There are several possible factors contributing to the decline in cattle exports
from the province. One factor simply may be a change in the method of recording
flows, and the accuracy and thoroughness with which flows are recorded. Another
could be an increase in the amount of beef consumed in the Northwest, although
slaughter statistics for the Province would suggest instead a decline in provincial
beef consumption. It might be possible that the decline in slaughters and exports
may come from decreased sales by Fulanl graziers in response to higher prices.

The hypothesis is that since cattle prices have been rising rapidly, the Fulani

may have been able to meet their basilc cash needs through the sale of fewer
animsls, while the value of thelr remaining stock has appreciated. Thils assumes
that the prices of the goods they buy have risen less rapldly than cattle prices in
recent years, which 1s true for some goods, but not for all, as shown in Table 21.
Further research 1s needed to fully test this hypothesis.

MARKETING OF SMALL STOCK

Locarion and Organization of Markets

Goats, sheep, pigs and poultry are sold in and alongside foodstufrs markets.
Smali rurinants and fowl are generally purchased live by consumers, and then
taken tc individual compounde for slaughter, while pigs are usually slaujhtered by
butchers and retailed in the market as dressed meat. In theory, the Vet :rinary
Service supervises all slaughter and regulates the movement of all small stock. In
practice, 1t is extremely difficult to do this, particularly in the absence of
adequate staff.

The largest small stock markets are located in major production areas. Ndu,
Kumbo, and Ndop are the most important small ruminant markets. Traders come
primarilyv from Western and Center-South Provinces to assemble goatsand sheep for
shipment via small pickup trucks to Mbouda, Bafoussam, Nkongsamba, Douala, and
Yaounde. Pigs are sold in large quantities in the Guzang, Tad, and Widekum markets
of Morw, and the Bali, Ndop, Santa, and Bambili markets in Mezam. Fowl are marketed
throughout the Northwest, with large numbers fourn.' in the markets around Bamenda,
such as Bali, Big Babanki, Bambili, Tad and Guzang.

From the livestock movement statistics kept by the Veterinary Service, it is
possible to get an 1dea of where small stock 1s flowing, although these statistics
probably underestimate total flows. Tutle 20 shows that most of the goats and
sheep leaving the province go *c Litroral and Western Provinces. Pigs are sent
to the Southwest more frequently than elsewhere, with a lower overall volume of
exports thtan for small ruminants. Poultry flows appear to be more evenly divided
between Littoral and Western Provinces (34-39 percent), Southwest Province (23-

64 percent), Central-South Province (10-16 percent).
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MARKETING CHAINS AND TRADER ORGANIZATION

Rural Bistribution

Tne supply of food items to rural markets 1s primarily in the hands of local
entrepreneurs, thus creating an important income activity for rural households.
In generel, men and women engage in trade in different fashions. Trading has
traditionally been one of the possible cash income earning activities undertaken
by men. Women in the Northwest Province however, are still primarily subsistence
farmers and it is only fairly recently they have begun to actively market their
agricultvral produce. Income women rake from agricultural sales is often handed
over to the husband, so that women have little disposable income and little capital
to invest in production or trading. Nevertheless the growth of local markets has
created a number of new economic niches, and women often supplement agricultural
incoue through petty retailing and gari production.

Participation in rural marketing involves several sets of sellers and buyers.
Rural merchants and itinerant traders come to market to sell to rural consumers.
At the sezme time, local producers sell their goods both to rural consumers or to
mercnants or their agents who will later sell the goods in other markets. Partici-
pation in rural markets varies in relation to the wholesaling and retailing of
different commodities. Rice and occan fish, because of the need for processing
and the scale-economies based merch. nts, either by large scale retallers, who sell
in a rircuit of rural markets, or wholesalers, who supply locally resident retailers.
Locally retailing of these items is largely a woman's occupation.

Other locally purchased foods--for which assembly costs are substantially lower,
such as lake fish and palm oil are distributed by rural merchants who obtain
suppiles directly from producer markets. They engage in both wholesale and retail
distribution and can maintain moderate sales volumes by working a circuit of nearby
rural markets. These activities provide an important economic niche for rural men,
althcugh a small proportion of women have also entered this market. Women are much
more likely to participate as stationary retailers, obtaining goods from male
wholesale traders and selling them in the nearest market. Some women retailers

- maintain small provision stalls, particularly in Banso and Bamenda. An initial
capital investment of approximately 30,000 CFAF is the minimum necessary to set
up such a stall, with women usually obtaining iheir capital from their husbands or
from thcir local credit or savings and loan associations known as nianjis.

Local producers may sell their goods to a number of different agents, with the
first point-of-sale taking place either on the farm or in rural markets. At the
farm jevel, purchases may be made by local assemblers under agrecnent to sell to a
particular trader, by local assemblers who plan to sell to anyone a: a nearby local
market, or by the hired agents of traders who travel in different wureas to purchase

| from the farmers to later wholesale or retail the goods in urban markets. Traders
nterviewed in the Banso area estimated that approximately 25% of the produce is
urchased at the farm level by local assemblers cr buying agents. This estimate
as nct able to be confirmed for other areas of the province. The remainder is
dught in rural markets by traders with wholesale and/or retail operations in
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urban areas both within the province or elsewhere, local agents who assemble and
sell to tradere from the outside, local consumers, or by consumers from the outside.
A smzll percentage of produce is collected on the farm or at rural markets by
cooperatives or development organizations, such as the Bamenda Cooperative Vegetable
Society, women's cooperatives of Nso, Nkambe, Mbengwi, and Upper Noun Valley
Development Authority.

Bamenda Marketing

Wholecale crading in Bamenda is both a male and female activity. Men engage
primarily in the moderate and long distance trades, and women generally trade in
crops discribut~d from markets nearer to Bamenda, although a few women transport
produce to Buea, Victoria, Kumba and Douala where they sell to hotels, colleges,
and larger traders. For the most part, middlemen, especially large-scale traders,
are men. Male traders come from a variety of ethnic backgrounds and typically
have primary educations, adopting food wholesaling as a second or less preferred
occupation after failing to establish a salaried job or a trade in manufactured
goods. Capital requirements for male trading occupations range between 20,000
and ¢0,000 CFAF. Female traders in Bamenda were quite resistant to providing
perscnal background data, so no discussion of modalities of entry is possible.
Capital requirements for female trading occupations are approximately half those
of male occupations. g °

Time constraints limited the investigation of the organization of trade to cnly
a few commodities distributed in Bamenda: palm oil, rice, corn, beans, gari
(grated cassava), cococyam,4and plantain. Palm oil wholesaling for the Bamenda
mark2t is based primarily on 2uyplies of oll from Widekum and from plantationsg in
the S.uthwest Province. Bamenda traders as a group are not organized into a cohesive
unit, but do travel to palm oil producer markets together and tend to cooperate in
the establishment of producer prices in Widekum. Their influence on the price,
however, is moderated by the'ﬁ%bducers, who also act in concert. Traders are price
takers in the market for oil obtained from the Southwest plantations. Women's
cooperdtives have also become involved in the palm oil trade over the past ten years.

Corn, beans, and rice form a commodity group tnat is distributed by a single
group of wholesalers who utilize a variety of supply areas. Rice is purchased
directly on the farm in Tingo, Wum, and Ndop. Bamenda wholesalers have special
supply relations with producers depending upon the payment of crop advances to
farmers. Additional rice is obtained from stocks of imported rice in Bamenda ware-
houses. Corn and beans are usually purchased together, and Bamenda wholesalers
have developed a variety of purchase arrangements. They travel directly to the
larger supply centers and purchase supplies from producers as well as from local
wholerale assemblers, who may have acquired goods from outlying markets or directly
from producers. Neither mode of purchase necessarlily involves any exclusive buyer-
seller celationships. However, regular agreements have been developed for the
supply of goods in more remote areas. Bamenda wholesalers contract local com-
missicn agents to accumulate stocks over one or two weeks, arter which they will
make & journey to pick up their goods. Commissions are set at 19%, which would
seem to be the same margin at which independent local assemblers in the supply
area operate. DBoth modes of sale lower producer prices accordingly since the
Bamenda wholesaler sete his price according to the producer price in the main
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supply centers.

Gari, cocoyam, and plantain fall into a second group of starchy staples whose
supply zone is nearer to Bamenda and which are marketed primarily by women. Their
trading chains are fairly simple. Bamenda traders visit circuits of nearby markets,
purcnase goods from producers, and then transport them to Bamenda for retailing.
Each commodity introduces minor complications to the general pattern. Cocoyam
from Oshie, che most distant supply market, is transported to Bamenda by Oshie
wholesalers, usually farmers who ship their own goods along with a supplemental
amoui:t pnrchased in the Oshie market. 3ome plantain stocks are supplied by
Bamileke traders from Western Province markets. Some gari 1s wholesaled in Bamenda
to Liyttoral and Southwest Province merchants.

In general, there is little evidence of restrictive competition among wholesalers
or retaliers in the Biyenda market. Traders operate independently of one another
and there is little apparent cooperation or collusion in the setting of producer,
wholzsale, or retail prices or of exclusive buyer-seller arrangements. Entry into
trade is essentlally open, with capital as the basic limitation on establishing
a market operaiicn. Competition is enmhanced by the participation of farmers living
uear Bamenda, who sell their produce to consumers in open sections of the Nkwen
and Mankon markets of Bamenda. Net profit margins range from 10% to 30%, as will
be more fully discussed in the section on margins as an indicator of market
perforinance.

External Trade

Douala and urban areas in the Southwest Province serve as major markets for
exports from the Northwest such as beans, maize, Irish potatoes, groundnuts, cabbage,
and comatnes. Only a few goods--lrish potatoes and beans--are sent to Yaounde, with
traders citing high transport costs, considerable risk, and stiff competition as
the wajor disincentives to trade. Much of the produce transported to Douala and
the Soutbwest 1s purchased dircctly at rural markets in major producing areas.
Bamernda serves as a bulking point for certain goods, sucn as Irish potatoes. Larger
traderc charter 12-ton trucks to carry their goods south. Smalle traders sometimes
band tegether in groups of three or four to fill up a truck. Trucks and traders
often izave in the evening, traveling all night to arrive in Douala by early morning.
If the market there is moving well, the produce can be sold quickly, allowing traders
to return to the Northwest the same day. If the Douala markets are moving more
slowly, traders may be forced to store goods for scveral days. The market system
in Douala is large and ccmplex, with five major markets and numerous smaller markets
and retailing points. Wholesale dealers buy much of the produce coming into the
city, and distribute to retailers selling in various markets. Traders reported
that they usually sold to one or two wholesalers with whom they had had previous

‘contact, but also said that they sometimes attempted to sell directly to retailers
who wnuld purchase firom trucks entering the market area.

Other market areas for Northwest foodstuff exports include Nigeria and some
UDEAC countries. Transport costs to Nigeria for foodstuffs are high because
traders must carry the goods acroecs very poor and sometimes dangerous border
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roads in land rovers. Although prices for foodstuffs are quite high in Nigerial,

transport costs reduce profit margins. Hence, most traders sell foodsctuffs and
use the muney to purchase manufactured goods to be sold in Cameroon. The export
of fruite and vegetables to UDEAC countries is carried on by several trading

firms based in Douala. According to the officials of one company, the major
producer areas are in Western Province, but their refrigerator truck occasionally
goes to Bamenda to buy vegetables when demand is high. The vegetables are trucked
to Doualz, then put on planes to UDEAC countries, and sometimes to France. The
major clients of the company are European wholesalers supplying restaurants, and
retailers catering to the expatriate communities in Central African countries.
Several Cameroonian traders interviewed also were involved in export of foodstuffs
and vagetables, principally to Gabon. Major purchases were made in Western Province,
with some produce coming from the Northwest. Goods were either sent by ailr or by
ship, with the produce marketed in Gabon by agents working for the Cameroonian
exportars.

Market Chains for Cattle

In the smaller assembly markets for cattle, traders and butchers buy directly
from graziers who trek their cattle to market. Producers generally refuse to sell
on credit, so most purchases must be made in cash. In the larger assembly markets,
there are brokers who negotiate between buyers and sellers who do not know each
other, as well as guaranteeing credit in larger transactions. Cattle are not
weighed; traders and butchers estimate liveweights by sight. Graziers learn
abou: current prices from discussions with other producers. Most of them refuse to
sell ontside the market place, since this increases the risk they might be cheated.
Traders who assemble herds for trekking usually buy in several rural redistribution-
consumption centers. Another common buying arrangement is for several traders to
buy as a team under the name of only one licensed tvrader in order to avoid paying
for three separate licenses. Finally, it is common for smaller traders to assemble
cattie which they have each bought separately for the trek south, sharing in the
payment of the drovers' salaries. Traders who do not want to go to Bamenda to
sell their cattle may trust an associate with the task.

Wholesale butchers in the towns and villages near assembly markets have to
compete with traders in order to obtain cattle for slaughter. There are usually
one or two licensed butchers in the smaller towns and as many as six in larger
towns. Yach of these has two or three apprentices who retail under him. The
licensed butcher wholesales most of the slaughtered animal out to the retail butchers
on one day credit, usually keeping some of the meat to retail himself. He may give

lDecember, 1979 prices in Nigeria were reported by the USDA Agricultural Attache
in Lagos:

Corn 86 CFAF/kg Cocoyam 143 CFAF/kg
Cassava 142 CFAF/kg Groundnuts 149 CFAF/kg
Potatoes 214 CFAF/kg Beans 393 CFAF/kg

(one Naira eqrals 367 CFAF)
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his apprentices preferential access to the meat, or he may sell only to the highest
bidder. The apprentices also perform tasks for the licensed butcher, such as
leading slaughter cattle from the market to the slab, dressing out the slaughtered
animal, and transporting meat from the slab to the market. A wholesale butcher
may also purchase directly from producers in the bush. The grazier sends word to
the butcher that he has an animal to sell, often because the animal is sick, weak,
or injured. In smaller towns and villages, only one animal may be slaughtered
every few weeks. Since there 1s no refrigeration, meat not sold after several days
1s smoked for preservation. The butchers do not usually loan each other money, but
they cften coordinate slaughter to keep competition from driving prices below
operating costs.

External Cattle Markets

Traders who take cattle to southern markets do not always know exactly what
prices will be in final markets. However, they often have a good idea of the range
of prices, receiving price information from traders who have recently sold cattle.
Short-term supply fluctuations may cause prices to change suddenly, and traders
evaruate prices in each market along the trek southward, selling those animals for
which the prices offered yield an acceptable return. This process continues as
they trek southward, until the final market in Kumba is reached. In the event of
a poor market in Kumba, the only alternative to sc¢lling at low prices is to graze
the cattle in the surrounding area, and hope for better prices at the following
week's market. Further trekking to Douala is generally not feasible econoumically,
since the cattle would lose too much weight to compete effectively against animals
trucked or sent by rail from the Adamaoua Plateau.

Butchers in Kumba buy several animals at a time for slaughter throughout the
weex. Traders often grant credit to the butchers for as long as two weeks to a
month. Usually a trader will return to Bamenda or other Northwest assembly markets
to organize another shipment south while awaiting repayment of the credit. He
then picks up his money upon returning to Kumba with the second herd. To do this,
a trader must have enough capital to finance two shipments of cattle.

Marketring ..ains for Small Stock

Most of the pevple selling goats, sheep, pigs, and fowl in the market are
producers who sell directly to traders or local consumers. In the larger assembly
markets, local traders do much of the selling. They acquire their animals by buying
from producers on their farms or in smaller markets. They may also buy from
producers who come to the assembly market early in the day to sell quickly and
spend the rest of the day buying and selling other items. A number of the
local tradevs buy in assembly markets and ship the animals by public transport
to urban markets. There are also larger traders based in the West or Northwest
who assemble fowl, for example, for shipment south in small pickup trucks.
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MARKET PERFORMANCE

In this section, we will evaluate the marketing system by examining the available
quantitive measure of market performance, such as historical trends and seasonal
patterns of prices, price variation across the province, and tcrader margins. In
general, prices for agricultural commodities in a competitive market situation
fluctuate widely, usually much more so than non-farm goods. The principal

causes of this instability are the biological and environmental factors affecting
supply, although the frequency and magnitude of price changes depend on both
demand and supply factors. Imperfections in the market such as lack of complete
{information by buyers and sellers in the system, seasonal difficulties in the
transport sector, lack of sufficient storage facilities, and widely fluctuating
demand for exports may also cause price fluctuations. Although the government
has been concerned about the rise of food prices over the past years, effective
goverament control of prices in the sector is quite limited. Officially, upper
price limits are fixed (valeurs mercuriales) annually at the national and
provincial levels. Practically, such administered prices are set only for locally
manufactured goouds, imported goods, and for certain agricultural commodities such
as coffee, cocoa, and rice, at the national level. At the provincial level, the
commission responsible for setting prices in the Northwest has not met in several
years. There appears to be little political interest in attempting to enforce
price controls in agricultural markets. The price control service does monitor
the prices of manufactured and imported goods sold in the Northwest, and has the
capacity to levy fines on merchants charging above the official ly set prices.

Hiatorical Price Trends

Long-term price trends are associated with general inflation, changes in
tastes and preferences, population and income growth, government policy, and
technological changes in production. An examination of Table 21 shows that for
most agricultural commodities, prices have risen considerably over the past
nine years, with the most rapid increase occuring during the last four years.

The average annual increase in current prices for che 26 commodities in the table
15 11.9%. This compares to an 11.4% annual increase¢ in the general consumer
price index and an annual 12.7% increase in a composite index of retaill food
prices, with both indices computed for middle-income Cameroonian families in
Yaounde. Demand-pull inflatlon, where the demand for farm products outpaces the
growth in supply, is probably the major reason for rising food prices in the
Northwest. The rise in prices for tropical root crops and other staples can be
attributed to increasing urban demand, particularly from lower income sections

of the growing urban population. Supply difficulties have also contributed to
rising prices. The lack of technological improvements in the agricultural

sector has undoubtedly constrained the growth of production. Biological
conditions--for example, a serlous cocoyam blight--and climatic conditions
resulting in poor harvestrs have contributed to the price increas:s for some crops.
Increased export of cattle to both Nigeria and urban markets in Cameroon has
contributed to rising cattle prices.

Frices for coffee, rice, yams , onions, and tomatoes rosec at significantly
lower rates than the average. The relatively low price increase of tomatoes
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and ordons can best be explained by increasing local supplies and by large imports
of these commodities (tomatoes from Western Province and onions from the the
North Province and France). The decline in yam prices is most likely due to a
decline in demand, given the high price ¢S yams relative to other tubers and

the suitch of consumers to cassava, or wheat and rice in urban areas. Prices

for rice and coffee are subject to govermment price-setting. Competition from
imported rice has kept rice prices down, as well as a government policy of
limiting the price rise of this increasingly important urban food source. Prices
pald o coffee producers are determined by the National Produce Marketing Board,
and the percentage of the rapidly rising world price of coffee paid to producers
has declined in recent years as part of a policy to insulate farmers from price
fluctuations on the world market.

Existing annual production figures are not precise enough to allow for an
empirvical examination of the effect of supply on prices. However, the deflated
price series shown in Table 22 give an idea of yearly price variability. Annual
fooderops--particularly grains and vegetables--exhibit the greatest price
variation from one year to the next. Tubers and tree crops show less annual
variation. We can infer that annual supply variability--greatest for annual
foodcrops--does seem to have a substantial effect on retail prices. Obviously,
rarket prices go down in good harvest years, implying that substantial production
increases--due, for example to a succeesful project to increase production--might
lower the price of a given commodity unless new market outlets could be found.
Since the demand for most agricultural commodities is relatively inelastic, i.e.,
for ten percent decrease in price, demand for a product increases by much less
than ten percent, a price decrease for an important marketed commodity could
lower farmer incomes in the Province.

Ia general, if present price trends continue in the agricultural sector,
greater food production will be encouraged. From the viewpoint of maintaining
food self-sufficlency and increasing rural incomes, the price rise 1s desirable.
From the viewpoint of welfare considerations for the urban consumer, price
{increases are obviously undesirable, particularly if wages do not rise as rapidly
as food prices. Balancing the conflicting interests of rural producers and urban
consumers is a difficult task for all governments. In many developing countries,
uvhan consumers have been able to exert a strong political influence to kaep
fecod prices low, to the detriment of the agricultural scctor. At the same time,
further increases in agricultural production and the maintenance of adequate
rural incomes requires stable, sufficient returns to farmers for their labor.
Price policies to achieve these goals may be nccessary to encourage production
ir the agricultural sector.

Seasonal-Price Variation

The seasonal price patterns of agricultural commodities depend on intra-
seazonal supply and demand, inter-seasonal carry over, and storage COStS. The
usual price pattern for storable goods is a scasonal low at harvest time rising
over the year to a seasonal high in the months preceding the new harvest. In
gereral, we sce that average price fluctuations during the year correspond quite
clusely with the agricultural calendar (see Table 23 Average
annual price fluctuation 1s greatest for Irish potatoes, with a 79% difference
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betveen the seasonal high and jow. This wide range of prices is explained in
large part by the high cost of storage, with storage losses estimated at 15-20
percent. Maize has the second highest range of annual price variation with 47%.
Eetimated storage losses for maize ({10-15 percent) are less than for Irish potatoes.
However, higher than average demand for this important staple in bad harvest

years contributes to price variability. The estimated range of the seasonal

index for tomatoes is 28%. Prices are steady during the long summer harvest and
rise sharply until the winter harvest comes onto the market. Beans and groundnuts,
crcps that can be stored with relatively low losses, have ranges of 26% and 21%
respectively. The fact that beans are harvested several times during the year

and are imported from other areas of the country helps to keep the range of
geasonal price variation down to 25%.

Despite relatively well-behaved average seasonal price indices, actual
geasonal variation from year to year cam vary considerably, as shown in Table 24.
Farthermore, the range of the geasonal index of a given crop in a given year can
vary greatly from the range of the average seasonal index, as shown in Table 25.
For example, the widest range for the seasonal index of Irish potatoes in 1978
was 177, with the narrowest range of 61 in 1977, while the range of the average
geasonal index was 79. The widely differing ranges of seasonal indices and
the changing pattern of geasonal price behavior from one year to the next indicate
that the marketing system 1is subject to considerable irregular fluctuations.
Climatic change is one obvious source of irregularity. Difficulties in the
transport sector 1is another. The condition of the roads during rainy season
increases the cost of transport substantially, and in some very rainy years, the
evacuztion of crops, particularly from remote areas, 1s prohibitively expensive
and sometimes physically impossible. Lack of accurate information about the
gize of the crop in a given year and the location of the largest marketable
stocks also increases price fluctuations, although traders do have information
petworks that allow for the determination of supply. Uncertainties and
wide fluctuation in export demand may also contribute to price fluctuation.

The general pattern of seasonal meat prices is generally one of low prices
during rainy season and high prices during the dry season. Highest prices occur
in November and December when demand is high during the holidays and when people
have begun to receive income from the coffee harvest. In the rainy season,
consumers substitute fresh vegetables and newly harvested maize for meat in their
diets; hence, demand is lower. In the dry season, demand for meat increases,
with fewer substitutes available. Furthermore, fewer animals are sold by
graziers because the animals are generally farther away from cattle markets as
they graze in their dry season pasture, and the animals are at their lowest
weight of the year. Sales pick up after the rains start and herds return to
normal grazing areas. Butchers also report an increase in demand for meat at
this time as people celebrate Easter. Although no monthly statlstics were
available, the same genecral price pattern for small stock was reported: high
prices in dry season, and low prices in rainy season.

Price Variation between Markets

Relatively little information was available to measure price differences
between markets at a single point in time or over a longer period of time.
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Data collected over six weeks in the summer of 1979 (see Table 26) indicates a
lcw degree of price varilability £or mcst items and thus a basic coordination

of prices. Prices for commodities that are widely distributed throughout the
rural market (palm oil, fish, and rice) are subject to little variation. Prices
of commodities channelled into rural-urban flows tend to vary more widely.
Nevertheless, rural producer prices are set 1n a standard pattern related to Bamerda
demand and transport costs to consumption points. However, the few years of time-
gerles data for other markets would indicate that prices fluctuate somewhat more
widely than in Bamenda. Prices in rural markets are determined by local supply
and demand conditions, transport costs, and the strength of urban demand, which
nay be indicated to rural producers by the number of outside traders present in
the market. In the more remote markets poorly served by the transport system,
only a few outside traders may attend, often coming on an irregular basis. In
thig situation, a trader may be able to collect monopsonistic profit from
producers who have little choice but to sell to the few traders present. It is
difficult to fully judge to what extent this may take place, and in general,
trading margins are not excessive, as discussed in the next section.

Market Margins

As shown in Table 27 and 28, the relative efficiency of traders and the general
absence of collusion from the marketing process is reflected in the level of
traders' profits. Normal margins vary between 107 and 30% on total expenditure.
These profits seem to be reasonable and competitive considering the time and
rapital invested in the business, the nature of the risks, and the possibility
of profit fluctuations.

However, there would appear to be one Iimportant problem in the profit structure.
The data collected suggest that traders' profits increase in relation to the
distance between supply and sale markets, at least within the Northwest Province.
This trend can be Interpreted as an Iimperfection that results from the small
nunber of traders with capital to finance long distance runs. However, higher
profits on longer runs can be more simply explained as a return to greater labor
and increased risk that more traveling introduces. Accordingly, the profit
structure entalls a hidden cost of distance, an additional transport cost.
Palpable transport costs comprise an important component of the total marketing
cost, adding on the average between 5% and 227 over the producer's price. Handling
costs are more modest, adding another 5% or less. Since both transport costs
and profit margins vary with distance and are ultimately deducted from the
preducer price, producers living far away from Bamenda are disadvantaged, sometimes
recelving as little as half the price for their produce as do those producers
living near Bamenda.

The figures for estimated average costs and returns of Irish potato trade
from Banso to Douala shown in Table 29 do not necessarily confirm the hypothesis
that. profits increase with distance. However, it 1s possible that trading in
Douala is so competitive that profit margins are reduced, despite the long
distance involved. Furthermore, profits 1in trade between the Northwest and Douala
can vary widely, according to market conditlons, losses in tramnsit, and the cost
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of labor, tramsport, maintenance, and storage. The estimated net return to the
trader in our example is 174,300 CFA francs, or a 15.3% return when expressed
as a percentage of total sales receipts. A breakdown of trader costs shown in
Table 30 shows that transportation is a major expense (62.6%) to the trader.
Even a small percentage (5%) of loss makes it an important cost item for the
trader. Other cost items are within a modest range. In any case, long distance
trade remains a risky business, and the estimated profit margin does not seem

excessive.

Costs and Returns in Cattle Trade

Table 31 presents an example of costs and returns of trekking cattle from
Nkambe to Bamenda. This data was obtained by interviewing a trader based in
Nkambe who assembled a herd of 39 cattle and trekked them to Bamenda, losing one
enimal en route at a loss of 27,000 CFAF. Eight cattle were sold in the Bamenda
cattle market and because of low prices, the rest were sent to Kumba. For those
animals sold, the gross margin averaged 5,000 CFAF per head, which according to
the trader was a usual figure, with average margins ranging from 500 to 10,000 CFAF
per head. The trader's net margin would have only been 66,588 CFAF or 2.8% of his
sale receipts, had he sold all his cattle in Bamenda at the 5,000 CFAF per head
figure. Had the trader not lost the sick cow, but instead sold it for the same
gross margin as the others, his net margin still would have only been 3.9% of his
receipts from cattle sales. Returns in cattle trade are subject to considerable
variation, with much risk and uncertainty involved. If traders lose animals on
the trek or if the gross margin per animal 1s lowered by brokers' commissions or
low prices in the market, losses can be heavy. Obviously, returns may also be
ruch higher, but given the risk involved, such returns are not unjustifiable.

Tuble 33 presents the costs of trekking and trucking cattle from Bamenda to
Kumba or Douala. Depending upon the losses during a trek, costs of trucking can
be up to three times greater than the costs of trekking. Trucking has the
advantage, however, of allowing merchants to react quickly to changing market
conditions and to obtain a raplid rotation of capital. It would appear that
trucking is profitable mainly when there are spot shortages in southern markets
aad intermarket price differentials are temporarily large. Trucking does not
appear to be more profitable on an everyday basis, which explains why most cattle
are still trekked to markets in the south.

The Problem of Rice Marketing

The marketing of rice presents some interesting problems. Over the last two
years, a number of development organizations involved in rice production have
been able to sell relatively small amounts of their harvest, and large stocks
have built up. The UNVDA has some 3,000 tons of stored paddy rice; Nso
Ccoperative Union, which buys rice from farmers working the Mbaw Plain, has 600
tons on stock; Soderim, in Western Province, rcportedly has 590 tons of stored
paddy. Farmers are paid 42.5 CFAF for a kilogram of paddy, which equals a price
of approximately 65 CFAF/kg when converted into clean rice. When transport and
other costs are added in, the cost of production of a clean kilogram of
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white rice is almost 100 CPAF/kg. A wholesale price is set by the government,
and it has been set between 100-110 CFAF/kg for the past several years. When
transport costs and wholesale and retail margins are added, the local rice

gells at around 115-120 CFAF per kilogram, depending on location. The marketing
problem derives mainly from the policies regulating the import of foreign rice.
Whea the price of imported rice is low enough, as it has been over the past

few years at 50-60 CFAF per kilogram, wholesalers prefer to import rice which
they can sell for the same price as local rice, plus transport and margins and
make larger profit margins. To import rice, the merchants must obtain & license,
for which they must agree to purchase a certain amount of Cameroonian rice under
a system of "jumelage". Unfortunately for local producers, the merchants can
often afford to not even pick up the local rice because they have made such
large profits importing rice. The consumers do nct benefit from this system
because they must pay the price of locally produced rice when they might be
paying the lower prices of the world market. Neither does the rice producer
vltimately gain from this system because, although the development agencies
have continued to purchase all of the paddy rice produced by the farmers, donors
will not continue to provide the funda necessary to finance such large stocks

of rice in the long run. There may be some ways of reducing the cost of
production; certainly higher yields would help, as would more efficient systems
of processing. Farmers may also have to be more alert to the taste preferences
of consumers. Many people in the Northwest said they preferred the imported
rice because it was easier to cook and tasted better. Producers may need to
find new varieties better liked by consumers, and use better equipment and

- mechods of processing, such as parboiling and grading, to improve marketability.
But change in rice import policy will probably be necessary to resolve the
problem fully.
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MARKET INTERVENTIONS AND COOPERATIVE INVOLVEMENT

Brief History of Cooperatives in the Northwest Province

Arabica coffee production - introduced in 1932 - was the original
impetus for the formation of cooperative societies in the Northwest Province.
By 1950, enough farmers in the Bamenda area were producing coffee to be able
to form a viable cooperative organization., It was soon evident that a
single cooperative would not be able to effectively handle the marketing
of the total production of coffee in the Province, and new cooperative
societies were formed, By 1979, there were some 106 primary marketing
cooperatives organized into eleven unions, with a total membership of over
24,000 farmers. Important changes in cooperative structure and functioning
occurred over this 30 year period, Cooperatives were granted monopoly
righte Zor the marketing of coffee, regulated by the National Produce
Marketing Board after 1976, Pollowing the formation of the United Republic
of Cameroon in 1972, the Department of Cooperation and Mutuality within the
Ministry of Agriculture was created for the overall supervision of all
cooperative societies in Cameroon, In 1978, an apex organization, the
" Northwest Cooperative Association Ltd., (NWCA Ltd., formerly the Bamenda
Cooperative Asscciation), was formed, taking on most of the marketing
responsibilities for cash crops in the Northwest cooperative system. Finally,
in addition to the marketing of coffee, cooperatives began to perform other
functions, including the sale and distribution of building materials, the
marketing of £oodstuffs and palm oil through women's cooperatives, and the
encouragement of savings and loan througn a system of credit unions affiliated
with the cooperative movement and through a program of loan distribution in
conjuncrion with FONADER. The following discussion will focus primarily on
the women's cooperative program and the possibilities of further cooperative
involvement in diversified marketing operations.

The original women's cooperatives in Cameroon were begun at Nso by a
Catholic Relief Services worker Ms. O'Kelley, in the early 1950's as corn
mill societies. Although these societies operated successfully for a number
of years, they disintegrated rapidly after the departure of Ms. 0'Kelley,
primarily because of the lack of education given the Nso women in the planning,
organization, and management of the groups. The e¢xperience of women in these
early grcups disillusioned them for some time and facilitated against group
efforts of this sort until the 1970's, At this time, the WCNU, the women's
wing of the Cameroon National Union, initiated a platform calling for a
concerted effort to involve women in development programs. Due primarily to
the impetus of the WCNU, the old women's cooperatives were revitalized and
new societies were formed. In the Northwest Province today, there are a
number of women's cooperative socicties and cooperative shops organized to
provide a range of services and projects including:

operation of corn mills
- supply, sale, and distribution of palm oil
- BAupply and sale of commodities such as soap, sugar, salt, hoes
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- cooperative or group farming endeavors
- marketing of members' produce

The officially recognized women's cooperative societies in the Northwest are
Mbengwi, Nso, and Donga-Mantung, affiliated with the coffee unions in their
divisions; Mezam, directly responsible to the Department of Cooperation and
Mutuality in Bamenda: and Kom, presently in the process of becoming officially
reglstered.

The supply, sale and distribution of palm oil wWA$ the first activity
undartaken by the women's cooperatives. It is also the most successful and
financlally viable venture to date, The cooperatives have generally been
able to guarantee a fairly regular supply of 211, and appear to have sub-
stantially increasad consumption in the areas served., Although the palm oil
program can be considered successful, it is not without substantial problems,
Storage facilities need to be improved. The organization of transport is
often difficult and transport costs are high, often accounting for two-thirds
of overhead (administrative and operating) costs. Payment of bonuses 1s often
delaved and sometimes not made, Finally, there seem to be a number of women
utilicing the cooperative essentially as a wholesale supplier, buying cheaply
from the cooperative and selling on the local market at a profit., This
practice often creates tensions among the women, creating an atmosphere of
competition between individuals and between groups,

The buying and marketing of foodstuffs is a fairly recent program and has
operated on a much smaller scale than the supply and sale of palm oil, The
management involved in such an operation is quite complicated, requiring sub-
stantial investment in both management expertise and financial support. So
far only the Nso and Donga-Mantung societies have made a serious attempt at
foodstuffs marketing, although the Mbengwi society has recently been involved
in narketing cocoyams., The foodstuffs programs have encountered a number of
problems, which according to one report include: 1) Mismanagement of trans-
portation facilities; 2) Competition with traders who are seasoned in the
business, have good contacts, and have lower overhead costs; 3) Lack of
trained staff with the initiative to find markets and arrange farm-to-market
transport profitably; &) Erratic market prices making storage very risky;

5) Unwillingness of members to accept cooperative prices when market prices

are higher; 6) Inadequate storage facilities; 7) Lack of well-defined system
of purchase and sale., rurthermore, "the (apparent) profitability of the food-
stuffs program is masked in the accounts of the cooperative, Profit statis-
tics for foodstucfs reflect a very small percentage of actual transportation
aid handlirg charges. 1If, in fact, these costs were correctly taken into
consideration, it is doubtful that a profit would be reflected for foodstuffs."
(Matt, 1979, p.6) Although the goal of cooperatives is not to make profit,
programs that lose money can hardly be continued. The financial viability

of the foudstuffs project remains unclear and requires further investigation.
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However, more training of women and greater financial backing are needed to
help the women's cooperative foodstuffs program find solutions to the problems
listed above. The following discussion examines some of these problems in
more dutail, We cannot hope to provide a detailed plan of action for
cooperative involvement in foodstuff market, but rather will attempt to
suggest several possible ways of improving the viability of the operation,
suggestions that will require much further discussion between cooperative
officials and membexs to be translated.

Production and Marketing

One of the most important aspects of marketing i: the ability to assure
customers of a reasonable regular supply of goods. This is particularly
important in the case where contracts are signed to supply institutions on
a regulsr besis, For example, the Bamenda Cooperative Vegetable Society
(BCVS) was forced to buy produce on the Bamenda market to fulfill contracts
because its vegular producer groups could not meet customer demand with the
produce available from its members, (See Bomers, 1973, and Van Wulfften
Palthe, 1977).

Reguiar supplies must also be obtained at a competitive price. Again,
we can point to the experience of the BCVS, which lost several contracts
when institutions decided they could generally obtain better prices in the
market. A knowledge of where supplies can be obtained at a good price is an
essential part of a marketing operation. This is not always easy in the
Northwest Province, as prices do tend to vary considerably between markets.
A group trading in foodstuffs must be flexible and knowledgeable enough to
make purchases in surplus areas when necessary, particularly when its own
producer groups cannot supply sufficient amounts of a needed commodity.

One strategy of assuring the regular supply of a commodity would be to
encourage the specialization of pruduction according to regional comparative
advantage. It is likely that, if markets were reasonably assured, farmers
would be willing to specialize in one or two food crops fecr the market in
addition to their subsistence production. This is particularly important
for villages ir marginal areas which are isolated by poor roads and sporadi-
cally visited by traders becausc of greater per unit costs of marketing,
high risk, and low volume. Specialization would facilitate the ability of
these villages to attain a sufficient level of volumc to allow for bulking
operations, Of course, the poor roads are in large part the major problem
for these areas. Uatil transportation at a reasonable cost can be assured,
it will be very difficult for these villages to break out of the vicious
cycle in which producers are not assured of a market, receive low prices
when they can sell their goods, and hence have no economic incentive to

produce more,
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Transport

It is obvious that hetter rvads which assure the regularity of trans-
port are absolutely essential to greater participation in the market,
particularly foi perishable foodcrops, Improvement of the roads must be a
shared responeibility cof the national government and local cormunities, Fren
the viewpoint of financial feasibility, cooperatives can hardly be expected
to supply regular transport to remote areas, given the low volume produced
in these areas and the high risk involved. On the other hand, cooperatives
might be able to targut several remote arecas for regular evacuation. The
financiual ability of the cooperatives to do this would depend on the profi-
tebility of its operation in the more accessible areas.

The cost of cooperative vehicle operation has generally been quite high,
Unless cooperatives can operate thelr vehicles on a relatively full-time
basi3, handling large volumes of commodities, it may be cheaper to hire
private transport. Cooperatives should resist the temptation of purchasing
mor-: vehicles for foodstuff marketing until the volume of turnover warrants
such puxchases.

Storage

Adequate storage is an important aspect in improving marketing in the
Northwest, There are a number of problems as to how cooperatives should
become involved in storage. First, there are substantial risks involved in
any large-scale storage operation., Seasonal price fluctuations in the North-
west can vary widely from one year to the next. For example, the annual
range of the seasonal price index for corn was 91% in 1972 and 38% in 1973.
For groundnuts, the range was 19% in 1973 and 98% in 1974, The changes in
the range of seasonal variation from one year to the next make it difficult
to predict the rate of return for a storage program. However, if storage
operating costs were kept lower than an average seasonal range, then a storage
program over time should be financially viable.

Trial programs undertaken in 1977-1978 by the Bamenda Cooperative
Association suggest that storage operating costs were approximately 30% of
total costs. Corn was purchased that year at an average of 35 FCFA/kilogram,
and sold at an average of 54 FCFA/kilogram, a 54% increase in price. Two
methcds of storasze were tried: one using jute bags and the other with silo
storage, Net returns to the two were 7.0% and 6.9% respectively. Grain
storage specialists working in the Northwest have generally recommended that
the jute bag method be used, since transporting and wholesaling are done in
bag lots and risks are lower than with silo storage.

Location of storage units would depend largely on the volume of coopera-
tive foodstuff marketing and the nature of the program in terms of risk bearing.
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Centralized atorage operations for corn in the Northwest Province have been
plagued by insufficient quantities and the difficulties of transport,l/
Storago facilities should probably bLe no more centralized than the Union
level until the scale of operations of the NWCA warrants further investment
in larger units, Improved storage facilities at the farm level should also
be encouraged by the cooperatives, which could provide technical assistance
and insecticides to interested farmers,

The arrangements under which the risks of marketing are shared would
aleo influence the nature of & storage operation, Farmers would most likely
not be willing to use the coffee-type of bonus system for foodcrops. Most
farmers interviewed depended on the revenue from foodcrop sales for daily
cash needs, and would not be willing to take anything less than the market
price for their produce even if there was a bonus to be paid later. This
would imply that financing for a wide-scale foodstuffs program would need to
be guch that it could pay at or above market prices to producers at the time
of collection, as well as bear the risks of storage under price uncertainty,
A fund would need to be available to finance the operation - either Luilt up
from profits in the foodstuffs program, or available from othev sources, such
as banks or credit unions,

Several groups in the Northwest Province -- most significantly the UNVDA
and the Nso Cooperative Union -- have accumulated large stocks of rice. To
avoid the costly build-up of large stocks, storage operations should be under-
taken as a function of the coopcrative's ability to market the stored goods.
Aggressive marketing measures must be taken if stocks do accumulate, including
price reductions to move stocks, discounts to large purchasers, better methods
of processing such as parboiling, and an active search for institutional buyers.
Somz of these measures have been implemented by the Nso Cooperative Union, and
rice 3tocks are reportedly being reduced.

Development of Inter-Provincial Trade

The build-up of rice stocks serves as an example of moving too quickly
into a marketing operation without reasonably assured outlets. Cooperatives
cannot rely on local markets to absorb large production increases, given the
slow growth of local demand and the intense competition from traders. The
greatest opportunity fur sales growth will eventually come from inter-
provircial trade, as urban areas grow and transportation networks are improved.
There may also be room for the expansion of trade with neighboring countries,
if favorable political and economic conditions prevail,

1/ The final report (1977) of the Grain Storage Project of the Federation of
Evangelical Churches and Missions in Cameroon states that scvea 26-tons
silos were built in the Northwest but never used.
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Cooperative involvement in these longer-distance marketing operations is
certainly not without risk. There is competition from traders as well as
from producing areas in other provinces, Also, prices in the market, parti-
cularly in Douala, may not always be high enough to make trading worthwhile,
It 18 essential that sufficient storage be available to allow cooperatives
the flexibility to take advantage of seasonal price fluctuations in distant
markets, More research needs to be conducted to further determine prospective
demand, size of external markets, and where to concentrate sales. The creation
of a market service at the level of the Northwest Cooperative Association has
been under discussion for some time, This would seem essential if the
cooperative becomes heavily involved in foodstuff marketing. The major task
of such a service would be to search for market outlets, make contracts with
institutions and other buyers, and Jisseminate information about products
from the Northwest. Someone in the service should have gcod contacts in the
business community, and could be paid partly on a commission basis. Another
member of the marketing service could collect information on levels of
production, prices, and market potential, as well as conduct studies on
optimal storage, transport, handling, and pricing practices. Improved train-
ing to equip cooperative workers with the skills necessary for foodstuff
marketing would be essential to a successful program.

Involvement in cxport operations of foodstuffs could potentially be one
of the most useful cooperative programs, A problem with exporting foodstuffs
to neighboring countries might be the creation of food shortages particularly
in the urban areas of the Province, with a resultant rise in food prices in
local markets.Granting a quasi--monopoly on food exports to cooperatives would
be ore way of controlling the flow of foodstuffs out of the Province, assuming
that uncuthorized private trade was also effectively controlled. This would
give cooperatives a situation in which they could take advantage of economies
of scale and control over a certain segment of the market.

The political situation in the country is such that increased trade in
foodstuffs with neighboring countries may be possible, although it is most
likely that such international trade arrangements will take some time.
Cooperatives, however, may want to begimn to lobby for increased trade by
applying for export licen-es and putting forth proposals concerning the
improvement of transportation links with neighboring countries. Again, this
is an area deserving considerable further research and discussion.

The extent to which cooparatives can compete successfully with private
traders remains an open question. It depends on the degree to which coopera-
tives can organize efficiently, utilize transportation effectively, exploit
economies of scale, and react quickly to changing market conditionms. On the
one hand, cooperatives should try to avoid high fixed costs initially by
renting storage space rather than building new facilities and by hiring
transport rather than investing heavily in new vehicles. On the other hand,
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cooperatives must be willing to invest sufficient resources in marketing to
allow foodstuff operations a reasonable chance of success. Personnel must
be trained and hired. Communication networks must be set up to allow market-
king menagers to react quickly to trading oppertunities. Feasible methods of
financing and risk-sharing must be developed.

Cooperatives should probably try to avoid direct competition with private
truders locally, Rather, they should concentrate on institutional buyers and
long distance marketing., Cooperatives should also develop contacts with
private traders, We talked to several exporters in Douala who were quite
interested in working with cooperatives to develop export possibilities,

In conclusion, we can say that there is some scope for cooperative involve=-
ment in foodstuff marketing, although the operation is not without risk,

The experiences of the women's cooperatives and the BCVS must be taken into
account in the design of a more ambitious program, Fixed costs should be
kept to & minimum as the program expands, Marketing efforts should expand
as both a function of increased production and market demand. A cooperative
marketing program, in addition to being financially viable, must provide
services to farmers in the form of fair prices and assured markets. This is
not an easy task and must be undertaken with care.
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CONCLUSIONS

The high altitude and mountainous terrain of the Northwest Province have been
both a hindrance and an asset for regional development. On the one hand, 1t has
nade transport and communication extremely difficult, and in many ways, the
aree has remained isolated from the rest of Cameroon. On the other hand, the
Northwest has a relatively healthy climate and a great diversity of and potential
for egricultural and animal production. To understand the dynamics of development
in the area today, it is important to think of society in the Northwest Province
not as a homogeneous unit, but as one with gtratified and differentiated rural,
as well as urban, sectors.

The marketing system in the Northwest works reasonably well. Large amounts cf
agricultural commodities are moved through the system. Average seasonal price
fluctuatiors correspond generally to seasonal availabilities. There is little
evidence of restrictive trading practices and traders' margins--averaging betweer
10% and 30%--seem reasonable, given the risks involved in trading. Information
about economic conditions travels through the system and prices generally reflect
changing conditions of supply and demand. In short, the marketing process has
not in itself discouraged economic development.

The marketing system is also faced by a number of important problems, More
igolatad areas of the province are relatively poorly served, both in terms of
distribution of goods and regular evacuation of produce. Seasonal price fluctuations
from one year to the next can change dramatically suggesting imperfections in the:
transport, storage, and informstion sectors. High transport costs make it
difficult for the province to compete in urban markets with other gimilar producing
regions, especially the Western Province. Therefore, although long-term prospects
for increased marketing to urban areas are relatively good, short-term prospects
are less encouraging.

Local demand will probably not be able to absorb large increases in production.
Exterpal markets--both in Cameroon and in neighboring African nations--must be
jdentified and developed. Lowering marketing costs by developing the road and
communication infrastructure 1s the fundamental step that must be undertaken to
allow for the further development of external markets. As consumption centers
are increasingly linked to the agricultural sector in the province through the
transport network, the economic incentives will exist for farmers to produce
more, for traders to invest in storage and more efficient handling, for local
councils to improve market places, and for the government to invest more in
information gathering and dissemination. Resources--credit, technical assistance,
extension, and investment in infrastructure--must be made available to encourage
the various participants in the marketing system.

~ To encourage production, a number of problems must be solved. Women are still
the major producers of foodstuffs in the Northwest. Developrent programs must
give women equal access to land, technology, and education as well as equal
benefits for their labor. Furthermore, increased production for the market must
necessitate the entry of men into what has traditionally been viewed as "women's
work," as well as infrastructural improvements such as water supplies and

improved health facilities to lighten the workload of women and improve health
ameng the rural population. Agricultural research and extension services must
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attempt not only to improve agricultural practices and planting materials, but
also to find ways of working with both men and womel.

Lend in many areas of the Northwest is becoming both scarce and costly. It
is ditficult to obtain and exploit gubstantial amounts of farmland without
considerable capital i{nvestment. However, a number of areas could be opened
up for greater agricultural production if better roads were built to them,

There must be increased efforts to educate farmers about land laws and to

develop more efficient and equitable procedures for filing for land allocation
and title. Those who understand the present procedures of filing land allocation
and title applications and can afford to do so are at a clear advantage over
tnose who neither understand the laws nor can afford to file an application.
Given the increasing land conflicts between farmers and graziers, there is a need
for a land use survey to determine the best and most feasible economic and social
use of land within the province.

There is some scope for {increased cooperative involvement in marketing. Fixed
coats should be kept to & minimum as the program expands, and marketing efforts
gshould expand both as & function of increased production and market demand.
Cooperatives may best become involved in the marketing of specialized crops for
which there is a high demand. Cooperatives could also be involved in the
development and control of foodstuff exports to neighboring African countries.

The unequal distribution of farm size and wealth in the Northwest Province
ig important to keep in mind when developing strategies for improved marketing.
various categories of farmers will be affected differentially by a given
intervention in the marketing system. Obviously, larger farmers with more
agricultural surplus have a greater interest in market improvements than do
the smaller, subsistence farmers who produce mostly for their own consumption.
Efforts must be made to assur: the livelihood of those farmers who, because
of unequal access to land or capital, canmot expand their production to reap
the benefits of better marketing arrangements.
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Figure 1 - The Bamenda Areu/La Region de Bamenda
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Figure 3 - Markets of the Ngqthwest Province
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Figure 4
Figure 4

- Cattle Flows from Northwest Provinc:

I-5

- Itiné&raires du Bétail dans la Province du Nord-Ouest
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Table | - Population Density in Northwest by Division

Tableau | - Densité& de Population dans la Province du Nord
Ouest par Département

Divisinn Total Population ' Surface Area Inhab / Km?
Département Population Totale Superficie Hab / Km2
No % sz %

Bui 142,015 15.5 2,300 13.3 61.7
Donga-Mantung | 172,712 19,9 4,280 24.7 40.4
Mentchum 183,055 20.0 6,060 35.0 30.2
Mezam 298,911 32.7 2,870 16.6 104.2

Momo 118,219 12.9 1,790 10.3 66.0
TOTAL 914,912 100 17,300 100 52.9

Source : Recensement Général, 1976, .Vol. I, Tome 3, p. 96

Table 2 - Population and Farm Distribution : Northwest Province

Tableau 2 - Répartition de la Population ¢t des Exploltatlions
Agricoles : Province du Nord-ouest

ropulation on Active Wuxkuvu!ﬁulfacu Avea !AVuluqc
Iharing rarmy on PParms Caltivated I‘arm size
Ferimes Fopulation des Travarllears nupoerfioele Taille m
Formes Actit. sur destCull v don Ferie:
L e kermes o
No % No b No % Ha LY
1
Mezam 16,141 2.4 0 207,205 32,0 93,331 2907 D1, 3549 3B.2 1.42
Momro 15,432 14.0! 106,728 15.1 49,420 1.7 | 10,823 8.1 70
Donga-Mantung 18,610 LOG.9§ 126,78. 17.9 83,418 7.1 0 19,779 14,7 1.06
Mentchum 16,7%6 15,21 115,132 1.0 64,265 20.4 i 25.183 18.7 1.50
But 231,291 2Y.1 | 113,297 16,0 573,602 17.1 | 27,284 20.3 Vol
Northwest . . | Y-
Nord-Ouest 110,242 100 109,144 100 314,636 100 il'M,]d‘)I 100 1.22
i

Source : 1972 / 73 Agricultural Census, p. 360,

sEGT AVAILABLE DOCUMENT



Table 3
Tableau )

- Distribution of Farms and Cult:vated Surface Area

-~ Répartition des Exploitations ot des Surfaces Cultivées

I l Cultivated Area / surfaces cultivies {Ares) {
! — T e e T T T e e T e — ]'
H t . T ._AV, T
: ‘L (25 25-50 1 50-75 1 75-100 106-150 173-200 | 200-250 230-304 300-400 450-590 5001000 Total |
; NI S S SUR S [ S S T T S i —
o = . _ o ] o 7 - + i
t Mo of Farms L o1,623 | 17,342 ] B4, 750 015,139 0 22,5100 10,7661 6,553 4,279 | 1,676 - 7691 1,820 110,242°
. bre de Fermes ! : ! i ! ; : :
R : ! ' N ! N
% : 10.5 15.7 13.4 13.7 | 20.4 y.8a i 5.9 3.9 1 4.2 l .7 1.7 100 )
Surfac> Area : i ; j ! i :
Cultivates ! ; . : | i
S Surfacos Cult)véesns 1,685 6,630 9,180 " 13,089 7,589 | 13,8641 14,511 | 11,7555 15,924 ] 3,2531 11,938 | :
R H ; 1
: ' 1.3 4.9 6.8 9.7 20.5 14.0 10.8 : 8.7 f 11.8 2.4 8.9 100 i
Source : 1972/73 Agricultural Census, p. 178
Table 4 - Type of Cultivation by Arca : Korthwest Province
& Cameroon
Tableau 4 ~ Type de Cultures par Région Province du Nord-Ouest
& Cameroun
1
l Mixed I :
[CultivaLjon Subsistence :
Commercia. Predominantly Mixed Cultivation !
Cultivati n Commercial i Cultivation Only !
Cultures ; Culturces " Cultures Cultures TOTAL f
Comunerciales | Mixtes 3 Hixtes Vivriéres l
Prédominanc.. Uniquerniont :
Comiacrciales !
— e —_— ——— !
Northwest “+a 5
Nord-Oucst 622 30,979 32,701 i 93,792 158,094 ‘
s .4 | 19.6 20.7 59.3 100 !
- rOe t
Lameroon 60,824 479,420 260,978 752,234 1,553,457 |
Cameroun I
3 3.9 30.9 16.8 | 48.4 100 l
Source 1972 / 73 Aarvic-q}tural Census

B=ST \YAiLABLE DOCUMENT



Table

BEST AVAILABLE DOCUMENT

- Structure of Fuployment for Active Population:
Northuwest Province

and Cameroon

“orihwest Pruvinee Carnicroon
N.¥W.P.Total
z as I of A of T Male Z Female
Narber Provinee National Number Careroun in in
Total,Sector Total Proviunce| Provinee

. Liberal and scientific

professions 7,468 2.4 Y1.2 66,973 2.4 84 16
2. Legislators and top

civil servants 127 0.04 4.7 2,699 0.1 94 6
3. Adeministrative

personnel 3,355 1.1 6.4 52,060 1.6 85 15
4. Commercial swllers 8,413 2.7 9.5 88,649 3.2 77 23

Hote! and scrvice

WornoTrs B 1.9 10.7 54,755 2.0 (23 36
n. Farmuers, fishermen and

hunters 20 984 67.17 10.4 2,032,136 73.6 ] 57

Non-agricnlonrael workers

and drivers - 3,2(02 13.8 13.9 311,035 1.3 93 7
. leohing for firer tifne R 9.1 23.8 123,045 4.5 65 34

Endetermined 3,278 1.06 12.3 26,547 1.0 56 44
fotal asctive pepulation 312,304 100 1i.3 2,757.899 100

Source : Recensement Général, Vol I, Towr 3, p.138§




Table 6 - Agricultural Production ln Northwest Province
Tableau 6 - production Agricole dans 1a vrovinee da Nard-ouest
— e - - o -
% of Total lla in Northwest
! try, LYo -
ot Produc- :AVL.Y“ 1(_! (‘ )". des Ha Tolanx du Noadd Ot
% pays roc u,(', 'R(.-colh.‘ L] I A St Tttty
Ita tion Tn! kg/ha ‘ Donga
I () ”"“ ) {a) 9 '( 0 Mezam o Bul Ment chumf Mantung | Momo
d ) i ‘ B R R T -
{ 1. Atabica Coffee 32,550 10.1 9,808 100 35.2 28.9 20.0 10.4 5.5
Café Arabica 7
| 2. Robusta Coffee 2,520 1.4 149 118 9.5 - 11.8 8.0 70.7
i Caté Robusta
3, rea / The Ll 6.0 HHo 1,450 - - - 100 -
‘ 4. Plantafns 4,172 6.2 39,170 9,000 65,1 H.5 7.7 4.8 6.7 ;
oy, Bananas / Bananes 5,410 1.4 63,420 (11,000 Hi.2 1.2 12.5 1.5 1.6
' 6, Rice / iz 1,390 8.8 2,230 1,600 35.0 12.3 315.0 11.8 5.9 |
7. Malze / Mais 105,510 27.4 84,410 8#00 17,1 19.6 25.5 J6.0 1.8 i
8. Cocoyams / Taro 17,030 17.7 $5,140 5,000 32.4 1.3 48,2 0.3 | 17.8 l
9. Cocoyams / Macabo | 11,350 7.7 45,410 4,000 4.0 u.l 11.5 0.3 i H4.1 !
1O, Cassava/ Manioo 14,915 8./ 223,630 |1%,000(d){ 4.0 3.5 2003 2.1 1101 |
11, Sweet Potatoes 2,790 19.8 22,320 8,000 16.5 0.9 47.8 3.0 31.8
Patates daouces
12, Irlsh Potatoes 2,260 20.4 11,1360 5,000 H.4 93.5 0.2 0.2 1.1
Pommes de terre !
i3, Yams / lyname |o6,120 18,2 26,870 4,000 RN 1.6 2.8 1.6 48.6
14, Oniuns / Glgnons 513 1.2 220 4,150 100 - - | - -
1S, Groundout s . - . . i -
Arachides 30,4060 10.5 | 12,340 400 Au.d 10.7 32.0 ' 9.8 2.2
16. Beans / Haricots 33,800 24,3 o 33,800 1,000 20,7 27.0 13.7 vo37.2 V.4
17. Okra / Okro 130 | 1.0 i 150 1,150 31.9 7.7 44,2 10.1 6.1
18. Tomatocs 10 | 15.0 260 | 2,000 |067.7 a.4 8.7 6.1 |13
Tomateo
19. Suyer Cane 420 5.4 12,620 | 30,000 | 35.3 53] 26.4 28.6 1.4
Cannge a sucre
2. ,‘:,"2:#:81““ 200 5.9 2,960 | 15,000 | 67.5 2.4 4.8 6.0 19.3
21. Cabbages / Choux 100 n.a. 628 5,700 73.3 9.5 9.0 4.5 3.7
Ny v,
22 (()1311531(112 Palme 3,110 n.a. 1,555{1000 1?('):0 9.6 0.3 28.9 13.¢ 48.2
t. .

BEST AvAiLEGLE BUCUMENT

Sources @

(a) Figures frum Provincial Delegation's kb
the 1972/13 Agricaltural Census {igures
5% annual increase.

1tuation of Agricultural Develapment

. the banie for LUK estimatee, proje

wn 1Y59/60 - 1979/80, which use

3 e e

ing forward to 3iIR/79 at a

Chiffren provennut de 1a Délbpation Provineiate: Evaluation of Agricottural Development from 19%9/60 - 1919/80,
utilizant lew téwnltats du recenrement agrtoode e I‘)H/‘)'l camne Dane deowen entimat ions, projetant pour
19879 avee wn tadx ' accvoigsement annoel e BT,

(b) Calrulated Ffrom 1972/73 Agricultural Censnn, wiing “dense’ colum,
Calculé d'uprés le recensement apricole de V372078 on utilisant tes colonves "donses”

(c

~

Calealated from 1978/79 Production fipgnres published by the Provineial Office of Agricultural Statisties for
Northweat .

Caienld dlapras les donnfes sur la Production de 1978/79 publides par le Burcauy Provierial des Statistiques
Apricotes du Hord-duest,

(d) The yield fipure used by the Provincial Delegation ig much higher than the 3,000 -~ 4,000 kg/ha estimate found
in mational apricultural statistics. liswever, given the way in which hectarage i+ calealated for (his tabite,
total fipures for cassava are within an acceptable rapge, if somewhat on the high side.

Le chitfee de Ta récolte wtitiaé par Lo bébepation Provinciale st bewcouy plun dleve que Les 300D - 4. 000
ke/ha, eatimation trouvée dans les statistiques d'agriculture nationales. Cependant, ¢tant donné la maniére
dont Tes dectares ont 865 calenlés pont cotie table, les chiffrea totaux de T production de manioc sont
Rituén dana wae (ourchiette aveeptable, méme wi i la sont plutot Gleves,

noas e availabie
non disponible

70
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Table 7 -

Tableau 7 -

Projected Livestock Population for Northwest

1979-80

Projection de 1l'Effectif du Cheptel de la
Province du Nord-Ouest pour 1979-80

Province,

l | Mezam Momo bonga- Mentchu% Bui l Total
i E ' Mantung ‘
i ! ‘ ; | !
| Cattle | 56,395 | 41,175 105,360 | 118,460 | 51,6551 373,345
= I\Srlgiicp)n% ! 23,6351 9,710 11,700 8,775| 4,620 ! 58;440
: oo | 1 |
S Goats b0 600 | 18,135 85,290 8,660 "' 9,945 158,640
. Chevres ‘ : | i
. : | |
pigs 119,850 . 30,390 ! 850 | 1,520 120 | 52,730
Cochons | | i | i
ﬁ Horses 1’3355 1,005 1,675 725 1,590} 6,330
' Chevaux | : !
i i i | |
| Poﬁltif 177,000, 74,500 374,700 35,900 83,800 ' 745,900
FVo al .ei . | . !
Source Ministry of Animal Brceding and Industriey, Report for 1976/77
p. 44; projected forward to 19794/80.
Ministére de 1'Elevage et des Industries Animales, Rapport

Nivition

pour 1976/77, p.

CNPPrLE

O Tatad

faarng ol Avaea

Hono
Hedom
i
Htechm

tonaa/
Hantung

4/ projeté pour 1979/80
Table 8
GREAZIHG AMA DY DIVISION TH BOCHeESE PROVINCE
G Lo Area Grasing Area Progectog Yot al
Au v O Land As Y ol Total Cattte tafLhe
Aren L fand Areca In roganial b, Fopadat jom Grasing Area

Arca (1IN) In H.W.I". Divititon MWL P i/Hu T MWL, e Nesnd (HIA)
124,200 1.7 (8] H.Y 11,475 1.1 1.99
109,607 .o [ IS 6.9 0, 1 il 1.4/
104,000 10,2 50 6.0 H1, 605 11.R 2.0
als, v .00 66,6 23.2 1R, 40n 1.7 31.51
105,714 28.9 71.8 17.1 105, 300 28,2 2.40

1,050,914 10,0 59.1 171,144 1nn.n 2.84

BEST AVALL

ESLE DOCUMEMT

7]
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Table 11 - Consumption eof Agsiculrtural Products in Nerthwest Province

latleau 1! - Consdmmation des Produits Agriceles dans 1a Piovince du Nord-Cuest
: T T ._i.Ti_HRl) pcf «1..|;x Es[lmdted 1
‘ il’-:r capita consumption |ta censump. jloss !
Estimated consumption Edible portion test. (h) fpreparing ‘
Consommation estirde Consvmmation par person-dlRL et capilEst 1ma1xnn‘
l me de part coemeatible ta .-:;(iu.ltinn;’,crte cn
i i de «oruom, !préparant
l T §7. tot.prod., I dd‘i i okelvear ©okgoyear k4
! M [ prod.tut.l /jour okl an ' ky an h
1 i : !
T 1 VT T T T TrTTTyT S T T 'i T
i l ! .
1. Plantair botr,210 0 | 95 64 R ; 100 i 34
| ! I
. 2. Bananas/Baranes; 57,080 ! o 98 36 i 25 i 34
: ; ,
3. Rice / Kiz 1,110 l 50 3(a) to(a) | 3 : -
i !
4. Mateze S o MaTls 67,530 ! g0 153 58 80 10
1 .
5. Cocoyam/Taro 76,620 | h) 167 61 ! 35 16
6. Coioyam/Macabo 36,3130 1 80 80 29 ‘ 30 16
!
7. Cassava/Manioce ; 190,090 | 85 371 135 n.a. 25
i ¢
8. Swect Puotato : i
Patate Douce 21,200 ’ 95 43 16 ! 25 21
Y. Itish Potato : ’
Pomge de terre 6,790 t 60 15 5 15 15
GOL Yous / Ivname 25,510 95 55 20 {25 16
PIr. Uniuns/Cignons 2640 90 (a) .6 (a) .2 ; n.a. -
2. Srvaundouts ; H
Arachides 8,640 i 70 20 } 15 10
1
1. Beano/Haticots 27,040 80 66 24 ! L !
i |
e vura / Okro 150 l 100 L4 .1 ! n.a. -
159, Tomato/Tomates 200 ' 80 {(a) .5 (a) .2 ; n.a. -
16, Sugar Cane 1 ;
Cone a sucre 12,610 I 100 28 10 ’ n.a. 'S
A7 viwcapple/Ananas 29,600 108 65 24 { n.a. . 15
;
VI8. Cabbage/iheus 3l- . 50 .8 .3 ; n.a. : -

(a) Does not incliade substant:al irports inte Province.

Importations tans la Province non-compris.

V) World Bauwx, 1%7%, Anner 3, Appendice Table 1

Source : Evalawation of Apricultural Development from 1959/60 - 1979/80
Provineial Delegaticr ot Anticulture
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Table. 12 - Cattle Slaughter
Tableau 12 — Abattage du Bé&tail

Total Quanti- Beef Consum- Index of Con-

Cattle slaughter ty of Beef ption sumption
! ! Consumed Population Per Capita Per Capita
| i Bétes abattues Quantité tot. (3) Consommation Indice de
’ ! (1) de Boeuf con- de Boeuf Consommation l
| ! sommé (KG) ‘2! {KG) 1974/75=100 _
TOTAL 1)74/75, 16,520 2,973,600 888,264 3.35 100.0 ;
‘Momo/Mezam 11,186 2,713,480 404,981 4.97 100.0 X
Donga-Mantung 2,180 392,400 167,682 2.34 100.0
Bui ! 1,899 331,020 137,879 2.40 100.0
Mentchum 1,306 235,080 177,723 1.32 100.0 !
iTOTAL 1975/76 16,710 3,007,800 914,912 3.29 90.2
Momo/Mezam 11,450 12,061,000 417,130 1.94 99.4
Donga-tantung 2,134 " "3340 120 172,712 2.22 94.9
‘Bui 2,053 369,540 142,015 2.60 108.3
Mentchum 1,813 193,140 183,055 1.06 80.3
TOTAL 1976/717 11,911 i 2,143,980 942,359 2.28 638.1
Momo/Hezam 7,779 1,400,220 T 429,644 3.26 65.6
Donga-Mantung 1,992 358,560 177,893 2.02 86.3
Bui 1,051 189,180 146,275 1.29 53.8
Mentchum 1,089 196,020 188,547 1.04 78.8 i
TOTAL 1977/78i 14,081 2,535,660 970,630 2.61 77.9 '
Momc/Mezam i 10,166 1,329,880 442,533 4.14 83.3
Donga-Mantung | 1,020 201,600 183,230 1.10 47.0
Bui ! 1,431 258,660 150,663 1.72 i 71.7
Mentchum i 1,364 245,520 194,203 1.20 95.5
TOTAL 1978/79| 3,793 2,482,740 {999,749 2.48 74.0
Momo/Mezam ; 9,528 1,715,040 155,809 3.76 75.7
Donga-Mantung | 1,202 216,360 188,727 1.15 49,1
Bui ) 1,543 277,740 155,183 1.79 74.6
Mentchum j 1,520 273,500 200,030 1.38 104.5

(1) Slaughter Returns frow Annal Reports for Northwest Province, Ministry of Animal Breeding and Industrie
Données provenant des Rapports Annuels de la Province du Hord-Ouest, Ministére de l'Elevage et des
Industries Animales.

(2) Carcass weight, including offals, is assumed to average 180 kg per head.
Poids de la carcasse » ¥ compris les tripes, estimé en moyenne 3 180 ky pidce.

(3) Population figures for 1975/76 are from the Recensement Général de la Population. Figures for other
' years were calculated by assuming a 3% annual population growth rate.
Les chiffres de la population pour 1975/76 sont tiras du Recensement Général de la Population, Les
chiffres des autres années ont été calculés en estimant le taux d'accroissement annuel 3 A7

Table 13 - Distribution of Market Places in the Northwest Frovince
Tableau 13 - Répartition des Marchés dans la Province dy Nord-Ouest
; ' (x) Major Major
¢ Total Hajor Market Market Market Market
{ Area Density | Markets | Markets | Pop'n Pop'n | Area | Atea
POPUI&ClOn' Superfi- ' Densit#é nbhre de} Marchés ! Pop.des | Pop.des Aire des (F1%% Alre des (T
I cle 2 X i Marchés  Princi- | Marchéss Harchés Marchés Marchés
! KM i l ! paux Princip. ] Princip.
!
. i T
I F151,744 12,218 ; 68 9 | 2 16,800 | 75,372! 246 LM 1,109 (19}
onga-Mantung 134,515 : 4,279 ; 43 14 2 13,1PR0 ; 92,258 , 306 oy 2,140 (26)
2ntchum 178,492 l 6,601 l 32 ! 9 i 1 22,050 l 198,452; 673 {(139) ' n, 106 (44)
Wum ' 107,387 4,512 24 5 ! 1 21,477 107,587’ 302 {17) ’ 4,512 (38)
Fundong 91,065 1,592 I 57 ; 4 1 0 i 22,746 | - ! 394 (ll)‘ - -
N - ! . l _
ezam A9.504 g2 0 g0 L2 T g 14,523 ‘ 53,901; 132 (€ 6) 543 (i)
Bamenda 220,720 ‘ 1,792 | 123 11 : ) 20,065 1 59,130 1 163 (™ 448 {12)
tidop ! 98,784 b, 117 i en 1t i 1 8,980 ' an, 7ag 102 Lo oL (19
o130 ; 126,315 . 2,420 52 3 i 3 125,263 42,108 481 (12} ' 837 (16)
Mbengwi : 59,711 X 928 ’ 75 3 1 [ 23,240 j 9,719, 30N [ 128 Ty
Batibo ‘ 35,596 1,492 ! 38 2 2 ! 23,298 f 28,224 ¢ 744 (15) 746 (15)
! i |
rthwest - | R ) ;
»rd-Quest i 980,531 i17,937 i 35 i 59 i 13 ; 16,510 ; 75,125‘ 304 (19} i 1,308 (21
; : . : !
'} including Mankon Market (xx) average radius of market area

Le Marché de Mankon compris rayon moyen de la superficie Jéservie par le marché
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Table 14
Tableau 14

— Flow Hierarchies (Percentages)

- Direction des Flux (Pourcentages)

External External
Rural Bamenda| Externe | Rural Rural Bamenda | Externe |[Weekly Flow
to/vers| to/vers| to/vers | to/vers to/vers | to/vers | to/vers |Flux Hebdom.
Rural Rural Rural Bamenda| External|{ External| Bamenda {Total (100%)
Externe | Externe (T)
Cocoyam
Macabo/Taro 00 00 00 90 10 00 00 29.9
Maize
Mais 11 00 00 56 25 03 00 10.1
Gari 09 00 00 70 05 15 00 19.0
Plantain 00 00 05 50 00 00 45 13.3
Potatoes
Pommes d.terre 1 00 00 18 65 17 00 83.2
Rice .
Riz 00 100 00 a a a a 2.4
Palm 0Oil
Huile de Palme 17 02 1 35 01 00 44 41.3
Beans
Haricots 04 03 00 18 69 06 00 31.3
Tomatoes
Tomates 00 06 00 33 00 00 61 3.3
Cabbage
Choux 00 00 ! 00 22 88 00 00 1.8
Lake Fish f
Pcisson d'eau 100 00 00 a a 00 00 1.5
douce
Ocean Fish
Poisson de med 00 100 00 00 00 ! 00 a 2.0

(a) Substantial flows are present but not indicated in surve

distribution only.

D'importants flux sont observés mais non indiqués dans 1'étude.

le modéle de distribution rurale.

La table ne coiicerne que

Y. Table indicates pattern of rural

P1-1
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Table 15

- Stocks of Produce in Sample Markets

i
;
|
t
!

1
!
|

i
i
|
i

Tableau Stocks de Produits dans les Marchés de 1'Echantillon
' Total
Markel Cocouyam Maize | kRice | Potatoes | Starch | Fish Beans Cabbage [Tomatoes (011

| Taro t‘lantain Gari H
Hacabo Mals Riz P.d.terrd Total Poissorn] Haricotd Choux Tomates Illulle
__ky kg kg kq kq kg Péculey _kg kg to ka i Gal
3 1v0 660 1440 170 120 1800 1650 150 ND 1800 240 ‘ 280
3 4420 91y 5440 1600 480 130 12980 1300 2100 260 15 | 820
14500 1130 3750 0 500 100 10040 170 1800 300 30 1040
7200 300 1750 0 700 100 10050 615 760 0 20 Jeo
200 2200 5350 70 300 0 9120 i9%0 120 0 30 300
BATEY) 1560 100 240 100 0 2710 300 100 0 1] 180
160 1750 320 470 2060 100 10 270 200 50 120 110
1410 1300 iso 250 340 240 3950 315 200 100 120 90
I\ 0 820 100 b} 2500 3120 150 0 50 0 80
1.2 0.6 1.0 1.5 0.7 1.7 0.6 0.8 1.3 2.0 1.2 t.0

Quantities were

Les qquantités ctaient moins

(b} Coetticient ot vaviation

Cueffreient de variation = Ecart-type

Déviation

+ Mean

+ Moyenne

tower than usual Lecause of rain during the day of the main survey

importantes gu'habituellement 3 cause de la pluic durant l'enquéte principale.
Standard

ST-I



Table 16

Value of Agricultural Production Harketed fn H.W.P. and Exported

77

Est, A of {000,000 Eat, {000, M0
Produc- CFA/Xg {000,000 3 of Quantity (0G0, 000 Total Eat, C¥A} Total s} (uanity | cra)
Crop tion Ava, CFA) Value Total of CFA} Value S ld in Quanticty val:o of | Harket- of Value of
(4. Tond)} {Price of Pru-— Export Export of H.LP of HN.t: P, H.®.P, ed Goody Gocde
a) 1978 duction a] {t.) Exports L) {t.} Gooda c) Soid Soll
1. Arabica Coffee $,808 300 2,542 100 $,808 2,542 o - - 100 9,60C ) 2,942
2. Rolwsta Coffee 349 280 97 100 349 .97 c - - 100 349 97
3. Tea 880 n.a, n.a. 60 530 n.a, 40 150 n.a, 100 Buo n.o.
4. Plantains 39,170 30 1,175 - - - 85 33,294 959 85 33,294 999
5. banenas 63,420 33 2,093 - - - 95 6C, 249 1,904 95 60,249 1,968
t. Rice 2,230 110 245.3 30 669 73.6 50 1,115 123 eo 1,784 196.6
7. Halze 84,410 40 3,376 10 8,441 338 10 0,431 338 20 16,802 €75
u. Cocoyans (Taro} 85,140 48 4,087 - - - 50 42,570 2,044 50 42,570 2,034
9. Cocoyams (Hacabo) 45,410 48 2,.80 - - - 80 36,328 1,744 80 36,326 1,744
10, (:nsuava 223,610 25 5,591 - - - 40 89,452 2,236 40 89,452 2,236
11, Sweet Potatoes 22,320 40 893 - - - 85 18,972 759 85 18,972 753
12, Irish Potatoes 11,320 71 804 40 4,528 322 30 3,396 241 70 7,924 e
13, Yams 26,870 101 2,714 - - - 5 20,152 2,036 75 20,152 2,03¢
1a. Onlons 220 100 24 10 22 2,2 80 176 17.6 S0 o 19,8
15, Groundnuts 12,340 174 2,142 10 1,234 215 65 80,230 1,396 5 gur,500 1,61u
16, Beans 33, 800 100 3,380 20 6,7€0 676 45 15,210 1,521 65 21,970 2,191
17. Okra 150 141 21 - - - 40 60 8.4 40 (29 b.4
18. Tumatoss 260 88 23 15 319 3.5 80 208 18.4 95 247 1.8
19. Suyar Cana 12,620 n.a. n.a. - - - 95 11,989 n.s. 95 11,9635 n.a
20, Pincapple 2,960 30 88 - - - 70 2,072 61.6 70 2,072 €1.¢
21, Cabbages 626.2 51 32 G.a. n.a. n.a. n.a, n.a. n.a, 40 251 2.8
22, 01} palm 1,555,000 192 298 n.a. n.a, n.a, n.a. n.a. n.s, 90 1,399,500 268
Lita, lits.
Total - - 32,200 - - 4,669 - - 15,531 - - 20,475
Sources;:
a) Based on figures f:om Provincial Delegation's, Evaluetion of Agricultural Develojment From 1953/60 - 197¢.°80.
L) Calcutated by subtracting percentage catimates for exports from percentage estimate for amount of the total marketed.
¢} Based on 1978/79 Production Flgures published by the Provincial Office of Agricultural Gtatistics for the Northwest.
n.a. - Not Avaflable
Yoo LoikeaE
R e T'
(]
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Table 17 - Distribution or Farms
tion of their Production

I-17

Province

Tableau 17 - Répartition des Fermes selon 1'Utilisation de
du Nord-OQuest

leur Production d

ans la Province

Z of farms /

7 dc fermes

: !
selling :

not produ- . crop i
cing crop completely
ne produi- - produisant |
sant pas . pour tfa
produst ©vente

i .
; ulrlquement

producing
for home

only

produisant
pour 1'auto

consommatior

uniquement

jpro
'to
consumptiou}for home

;consumption

|

|

l

ducing !

sell

produisant
Epour vente
jou auto-
lconsommation

or

1. Coffee / Cafeé 20.6 é 79.3

2. Plantain 15.5 f -
i |
i 3. Bananas / 16.9 _
i Bananes .
{ 1
; 4, Rice / Riz ro97.1 ~- |
t 5. Cocoyam : 6.0 _ ;
! Taro/Macabo f ’ !
l : i
6. Cassava / Manioec | 27.4 -
! 7. Yawms / Igname i 30.6 -
' 8. Gtoundnuts
! Arachides , 37.6
E 9, ngctables | 10.9 _
; dgumes
i10. Fruit 23.4 -
11, Pabm Wine, raphia
| Vin de Palme, " | 47.8 l
| | i
12, Palm 011 : ‘
i Huile de Palme i 67.7 0.1 ,
13. Chicken & Eges | |
' Poutltets & Ocufs ‘ 22.7 1.0 !
‘ | | |
4. Maize [/ Mais | 4.9 ! -

39.8

38.9

6t1.5

33.6
43.4

21.1

63.4
32.5

17.6

t

.
i

4.7

44,2

32.5

39.0
26.0

41.3

25.7
44 .1

34.5

Source : 1972/73 Agricultural Census, p. 329

nESY A DOCUMENT

According to the Utiliza-
in Northwest
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Table 18 - Origin of Cattle Arriving at the Mendankwe (Bamenda)
Cattle Market August 1978 - June 1979

Tableau 18- Provenance du Bétail arrivanl au Marché de Mendankwe
(Bamenda) Aoudt 1978 - Juin 1979

Area »f Origin

Number of Cattle

% Total
Provenance Effectif de Bétail
MENTCHUM 51,878 42
Wim (3,067) (22)
Kom (Fundong) (1,133) ( 8)
Bum (Konene) (1,314) ( 9)
Essu ( 92) (1
Unspecified/Indéterminé ( 288) ( 2)
DONGA-MANTUNG 3,246 23
Nkambe (1,501) (11)
Ndu ( 698) ( 5)
Dumbo-Misa je ( 256) ( 2)
Nwa ( 708) ( 5)
Unspecified/Indéterminé ( 83) (1)
BUT 2,972 21
MEZAM 1,274 9
MOMO 523 4
Subtotal 13,893
Unspecified/Indéterminé 254 2
____________________________ RSP IS U O |
TOTAL 14,147 100
Number slaughtered in
Bamenda 5,428 38

Nombre de bétes abattues
a Bamcnda

I

Source

Données du représentant du Conseil Régional au Marché

de Mendankwe

BEST Avr:ii ABLE DOCUMENT

Records -f Area Counclil representative at the Mendankwe Market.
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Table 19 - Cattle Movewent from Northwest Province to
Southwest, Littoral, Western and Central
South Provinces, 1974/75 - 1378/79
Tableau 19 _ Déplacements du Bétail de la Province du Nord
Ouest vers les l'rovinces du Sud~-QOuest,du
Littoral, de 1'Qiest et du Centre-Sud, 1974/75 -
1978/79
1 l .
’ ’ Western & Central
‘ Southwest{ Littoral | South
Total :

‘ Sud—Ouest}Ouest & Centre

i { Littoral | Sud

- ;

! Total 1974/75 33,343 22,651 . 9,692 -

- Total 1975/76 33,170 26,700 . 6,470 -

- Total 1976/77 9,112 | 7,37y . 1,425 | 316

| Total 1977/78 9,128 | 7,714 | 922 492

' Total 1978/79 15,144 1 9,577 ' 4,531 | 1,036

L j ' K

Source Ministry of Animal Breeding and Industries, Provincial

Delegation, Nort
Divisional Quarterly Reports.

hwest Province, Annual Reports, also

Ministére de 1'Elevage et des Industrics Animales,
D&légation Provinciale, Province du Nord-Ouest, Rapports
Annuels, ainsi que les Rapports Trimestriels de la

Division.




Table 20 =~ Flow of Goats, Sheep, Pigs and Poultry from
Production Area in Northwest Province to
Consumption Points in and outside of the Province

Tableau 20- Flux des Chévres, Mciitons, Cochons ct Volaille de
la Région de Product..u dans la Province du Nord
OQuest vers les Régicuc de Consommation & 1l'inté-
rieur et a l'extérieur de la Province

' Total ' j Littoral ;Central

Type of Livestock , Leaving Southwesti & WestcrnlSouth Ncrthwest
Type de Cheptel Total au | Sud-Ouest| Littoral iCentre Nord-

Départ & Quest !Sud OQuest

1974/75 !

Goats / Chévres 8,844 1,435 7,364 | 40 -

Sheep / Moutons 3,875 379 3,496 | - -

Pigs / Cochons 567 322 245 - . - ;

Poultry / Volaille' 20,107 12,877 6,898 | 322 | - q
1975/76 |

Goats / Chavres 6,662 2,012 7,247 | 403 | -

Sheep / Moutons 5,157 953 3,669 | 535 - '

Pigs / Cochons 1,857 1,292 549 | 16 - !

Poultry / Volaille | 22,254 7,719 11,013 33,522 - l
1976/77 , . 1

Goats / Chévres - !

Sheep / Moutons ' 15,155 754 11,094 209 i 323

Pigs / Cochons 1,045 175 185 g 49 636

Poultry / Volaille | 20,868 4,886 9,532 2,114 1,423
1977/78

Goats / Chévres

Sheep / Moutons 8,036 1,382 5,326 ! 363 965

Piges / Cochons 465 162 5 208 90

Poultry / Volaille| 19,797 5,443 6,770 2,593 3,251

Source : Annual Reports, Ministry of Animal Breeding and Industries,
Provincial Delagation for Northwest Province.

Rapports Annuels, Ministére de 1'Elevage et des Industries

Animales, DAlGgat ion Provinciale du Nord-Oucst .
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- Deflated Annual Fet il Food Prices, Bamenda,

1971 = 1979 (Constant CFAF / xy)
Tableau 22 . Prix des Produits alizentaires,
(en FCFA counstants / k@)

Table 22

Bamenda, 1yl - {97112

B e R

r N A Y T B I I I P N - DS
!
i
)

- [ -

e e - - T T p—

1. Arabiacas Coff

Cafa AratanToway 1i9 157 131 129 129 ¢ 12 126 148 126
o nNrar.l oo .

v 2. Robusta Co.teo | e PO . . ac .
' ) ' 91 o5
' Caté Monust {a) 1 119 108 ) 43 ) 5 ico 114 117 )
©3L Plantacs Pe10LT VLA LT i11l.9 12.: 0 4.5
[ 4. Bananas 17 11,6 - 9.3 ‘o 13 D117 c14.1 1.6

franan: : )
P5. Kice ¢ iz Y] 0o 71 89 n.a. n.a. 47 o 44 49
| 6. Mare / Mais L6, 22,3 160 1200 1.5 30,9 21.1 -n.a. 18.6
| 7. Cocayas . ) : . , .

Tarao/ e b 1 LS00 13 4.1 4.8 IR 17.9 19,1 i%
l 8. Cassavi / Mantoc 9 3 N 7.9 g .n.a. 10.1 Y3 9.7
! 3t TN .YVI . ‘;V,A " . - !
P9 St Lt P07 LA 1Lt RS DTN
, PAT . ane
10 el 3IZ0UDRLS 2000 2S.Y 0 tu.z ulie Zu.w 2643
H Qe ter
! than 7 b2 be L3309 2409 37.7 4n.h 21.7
E 12 AR 94 104 . , IR i e 0 74
P13e Sroudints n.a 60 S0 76 107 n.a 79 70 67
BVRE s AR
DT el IR i 60 1 0 W n.a. 53 ul 33
!)S. Okra / Okro 49 B4 67 74 121 n.a. 39 5h 112
; PO Tomatoe s Tt e, ER I 746 60 1 5% nLa T 34 LR

y Plracanale . ~ : : X ]

P17e bincanic Ne M348 Ldoe 17.1 maa. 145 12 14
P18, Cabbuge / Choux 19 1205 16.3 15 n.a. 27.6 27.8 20 17.8 !
19, Palm 0il (lirer) ! .
i Hurle de Palme (V) a0 ! 85 73 91 n.a. n.a. 70 748 78
20. Salt / sel 43 18.4 35 39 n.a. n.a. 39 42,8 35
2 NTES nes ; 5 ! i
P2l bagn tene) 130006 12,2 10,7 n.a. a.a. 9 15 0 12
| red Cravt
122 ‘?i;‘fl ‘( PR LW 3878 4 47 naa. 297 a1 47
. . Wy LY R B4 TR
i ¢ - L
P23. Bonesin Mest T L I T O A Y RO o

Vi aves
24. HBoncless Meau
Viande =ans os
25, Intestines .
- HI . 2 TP LIRS IN E
Abats N.a.onLa 11 121 ' beud 127 145 147

26, Porc / Pone [N 178 163 | B P T T 21 215 197%

191 - 72 lod iay 174 193 196 161 198

" Food Price Index .
Indice des bPrix lao 112 123+ 14 th2 181 223 249 - 256 !
Aldment aiies .

| Consor Proice Lodwe ' ! ' !
cIndioe oserid o la duu o 105 o liw [ 170 145 220 4 238
P Consommation | i : ! ! H i !

1 : | | i ] i !
[ C e O FEUR

Source

Table 2V, deflated by the Frod Proce Tades for Hiddle-acome (Camoroontan
Familics 1o Yoaoande)

Lebleau 20, pras constants pour indice des prix abimentaices au détail
pour les revenuvs noyens ( familla catervunaioe 3 Yaoandf)

ta) Deflated by Consumer Price Index.

(1) litres

BEST Avii ABLE DOCUMENT
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table 29 - Seasonal Indices

ties

Tavleau 23 - Indices

dins

Mevrgroeg

Triah Do, )l

!P.d.Lcrxu

haxtwﬁﬂu?s G CYEAVE B S
beans 35 93 99 102

Haricots

Groundrnuts ., ,
‘ (

krachxdus 9102 102 112

LOMATOCS Ty T g 972

|P(ﬂ3tcL

TCC‘COy,\mR '

[Tarc/Macab 103 89 FTVI Y

Source ¢ Own Celealatioa,

Taovle 24 - Annu el

Tadleas 2o

P year Potar,
; Annde Torro

i 1972 116 v

1 o ,,-
Po197s 02 ‘ i
RS N { o
{ 1977 7
R Y ' Pt .

Source Gwny Caleul ot tons
Table Uy = Rty
index

- Bren)!

Tableau 25
Sanr:

vrices from Proven

of Anncal Yeasonal b e

Northwest Provindos:

for Selected Agriealtura) Commody -

(Fove Yoar Mrer o)

Saizoniwrs pour Juelgues Produrts Agricoles
Wt L

Prevainee Jda Naora

g e

var ot Ann)

by
RITEON 7 !
J J A s O N 0

131 123 100

Ple 98 110 104 1061 100 96
102 101 97 91 43 99 96

95 920 4% 94 1402 112 118

99 103 104 100 11, 107 94,

. '
i Danieer

datio Db

HYP A
ftn.

[P Fan
ot 173
Jan 26%

reb l 253

Randges o0 Seanonee i drees ()

Bos

FoHarweots , Arachtdes
] H
N . PR
1

1y ! " i
Y0, 19 '
. i
o : ya
- ! . i

i
l 73 i i
l 4“4 | 1t

des Indioes Sadoniors

er Moyen

I af

[ndicen Saisoniers

. St e !
Snhrounanats 1 Tonatoes

Tomates

AWV

Annuels

Lratistice.,

(3

CoCoyan J
Taro/Macab

16
30
a2
?
)

Teatanal

et Indice

i s - —
' Annual Manges/(5 Z ST /Rterne . NPV PO

; T BT RECE '

1 Lowasty Highest " Leviation s Mean
. fae v 0, Lo 2 Blovde Beart-e Moo ! B

SO SR e Boisonier m

Trisn otaton P . . i "
P. de Terre ; ul 177 44 17 7Y
Haize / Mals - %0 ; Iy : 24 [i%] 47
Beans i 56 | oY) .14 50 2
Groundnut s -
e s 3 Th 123 14 19 21 '
AT i

!
Tomataoes
!TOmdtus 63
Cocoyans
[farosMacato

t
i

SOURCES : Own Calculations
teels

Calouil e o

58

4n

—
£
(=]
B3

AILABLE DOCUMENT
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Table 26

Tableau 26

- Pric:s of Produce in Sample Markets

(in CFA francs)

- Prix des Produits sur les Marchés de l1'Echantillon

Deux sortes de poisson sont en vente

séchées.

not available / non disponible.

des langoustes séchées et des sardines

E i Ocean i
Palm 0il | Cocoyam Maize Patat. Fish Gari I Rice
Markets tin(a) btl(b): (basket)|(basket) | (basket) {cup) (cup) . (cup)
Marchés Huile de PalmegTaro/Maca. Mais P.d.ter., Poisson Gari ? Riz
{bidon); (bout) (panier)|{panier) | (panier) (verre) (verre)| (verre)
i { :
f 1 ?
Santa 4100 150 450 650 750 ELVEI L 33
Bali 4000 150 350 600 j 30/50 8.3 29
Guzang 3600 140 300 e % 2 30,50 6.7 é 29
Meta 3700 140 300 e 400 30/50 6.7 29
Bafut 3600 140 400 e 30/50 6.7 29
Babanki 4000 150 300 i 550 : 40/70 7.1 33
. | | |
Bambui 4100 . 150 i 450 i 550 | 30/50 9.1 29
Bambili 4000 f 150 400 i 550 {600 i 30/50 0 10.0 {29
. ! 5 i
Babanki= i 4190 150 400 | 500 600 | 30/5° 6.7 e
Tungo i ¢
Bamenda 3900 140 500 " 650 750 ' 30/50 9.1 29
; l
i \ I .05 .04 .17 .10 .23 .11 .16 .07
(a) 4 gallons = 18 litres
(b) 1 pint = .6 litres
(c) 4 gallons = (approx) 12.5 kg
(d) Two types of fis)h are sold : dried crayfish and dried sardine.

(en francs CFA)

ve-1
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Table 27 - Markcting Costs for Basic Commodities Sold in Bamenda

Tableau 27 - Coldts de la Mise sur le Marché de Certains Produits
d Bamenda

e . e e [ e
Road Price [ ' ;
Nrigin Distance (100kqg) TransportiHandling (Profit ; Bamenda
to Bamenda i (a) (b) ,  Price
Provenance Distance Prix iTransport4Manuten~ (Profit Prix a i

: par route (100kqg) (a) tion (b)~ ! Bamenda !

! de Bamenda | !

A. COCOYAM / TARO - MACABO . ' {

iBambui ] 12 km ‘ 3150 150 © 100 i 100 f 3500 |

" Bambili ‘ 16 I 2800 150 - 100 {450 . 3500 !
Bali Y | 2450 300 100 {650 : 3500

Bafut 24 | 2800 300 © 100 . 300 | 3500 |

. Badanki 32 1 2100 450 . 100 850 ¢ 3500 i
Meta 3° ; 2100 450 100 i 850 @ 3500 |

- Guzang 45 ¢ 2450 500 ¢ 100 } 450 . 3500 !

Oshie | 65 _____ L1400 1 1200 ' 50 ____1 850 _: 3500 _|

fverage 35 2290 510 90 | 610 | 3500 .

. Moyennc : :

B. GARI i 5 ‘ f | I

; ! ! .

"Bali 24 ' 3859 300 . 100 ' 300 . 4550 i

Bafut | 24 " 3550___|_ 300 _____100_____ |__600____4550__

i

! 2 Y o3 : !

, Average 24 3670 300 100 ' 480 4550 !

i Moyenne i

C. MAIZE / MA.S ' ! . !

(Bambui 12 i 3850 150 . 100 450 . 4550 |

'Bali 24 4200 300 . 100 i =50 4550

| - . !

 Bali-Kumbat 70 3500 400 . 100 550 ' 4550 |
& Babessi E

Ndu_________ | 145 ___ 12500 __ 1 800 __ . 200 ____| 1050 ___4550__°

oy i
Average 86 3270 1 500 ! 130 650 4550
Movenne E .

D. PALM OIL / H{UILE DE PALME . . i |
Meta ‘ 35 40700 750 . 100 1350 42900 f
Guzang 45 39600 900 , 100 2300 42900 i
Viidekum 67 37400 1500 i 150 i 3850 42900 |

Lobe_(Palnol)| 400 319004 2000 .. 150 855039600
Average i ‘ ; i
MoyCnno 250 34600 1720 ‘ 150 ! 4600 {41070

R S . . R B } o S

(a) Includes cost of personal transport.
Y compris le prix du transport des personnes.

(b) Tncludes paiment to carriers, market fees and patente fees.
Y compris le paiment des porteurs, les taxes de marché et la patente.

(c) Costs are weighted according to quantity shipped
Les prix sont pondérés par les quantités transportées.

gl



Table 28

- Costs as percent of Producer Price

Tableau 28 - Colits en pourcentage des Prix au Producteur

Gross

| Net |
Origin Distance | Transport jHandlingjprofit y Profit
: |
Provenance Distance | Transport {Manuten-|Bénéfi- | Bénéfi- | TOTAL
tion ce brut | ce net [
! g ,
A. COCOYAM / TARO - MACABO ; 1 |
| Bambui s 12 km 5 3 3 ) (3) ;11
' Bambili L 5 4 16 ' (15) 25
| Bali | 24 12 4 27 | (23) P43
| Bafut 25 10 4 11 i (9) | 25
| Babanki | 32 21 | 5 | 40 | (32) 66
Meta : 35 21 .5 40 ' (32) | 66
Guzang ‘ 45 20 i 4 , 18 ;(14) L 43
i Oshic 65 85 4 4 61 t(32) 150
B ittt (S ninintateiatiabbt dededed el A pr = ———— st
| Average 35 22 g 27 (21) 53
| Moyenne l
B. GARI
' Bali 24 | 8 3 8 ¢ 7) 19
pBafut | __24_____ %---é _____ o371 QA5) ] 28
'Average ; ) -
i Moyenne 24 | 8 3 13 % (12) | 24
C. MAIZE / MAIS ! | ! !
I Tambui ) 12 4 3 r11 f (11) © 18
iBali 24 7 2 ! (1) | 8
Bali-Kumbat I '
s Babessi ‘ 70 SRR 3 16 (14) - 30
SNdu o T K 1= R G328 42 _______(30)_____.82 _
H i i ; i
Average : ‘ ; :
! oyenne 86 15 - 20 - an 39
| | : |
. PALM OIL / HUILE DE PALME . | | i
Mcta 35 2 - 3 (03) -
Guzang 45 2 . 6 L (6) { 8
Widekum 67 4 L= I 10 | (10) 14
Lobe 1..400 6 L= i 17 L (16) 23
————————————————————————————————————— e e B e
Average , i
Moyenne 250 5 ' 13 | (13) | 18

(a) Gross profit divided by the cost »f product, transport and handling
Bénéfice brut divisé par le prix du transport, le prix du produit et
la manutention.
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Table 29 - Estimared

e

Tableau 29 - Estimation

Average
Lanso -

Conr s oand

Uaata

des Cofitn e

Hevneel tees M

Joturns of

YA

nn du

Irish Potato

commeracy

des Pormes de Terse @ Bgnsoe - Dounala
B T e
ioTerai Core L1000 wg oat
toConr R 1 1, Cnfde
! [NRTIVIY AF § ol
1. Cost of buying 130 Lags Hf
Irish Potas s —e - PPN
. 753,700 5 ] 117.
Colle de 3 A 1) nac s e &
. AU T e T
! . . Five s = b .
: 2. Mare. fees Fanna ‘ 15,000 160 1.5
i Taes da marond e fans
'
! Shar - fan.. '
) caarge Han..» 3,750 25 ]
¢ *1on - Barods
’ 1. Transport banno - Douala 135,000 000 14.0 :
oodlamdte (AT E BT N .
> : o 7,500 40 .4
, Manute toa i .
t
Fbhe St o . G T e
i S5aCK/ 0 ays, tor T nDagn o :
: - , H0u 4 .
[ Eatrepst - onala D50 CEAS Teb »0 i 8
I sac/2 your o opour Jhonagn :
|
I 7. oLasues feo U, 000 A i . ! .
* N . MO ' ' 11,00 W .
: Perte s S 70N 0ua CFA i o 250 3
8. Merurn tranert for tpranie , '
‘Dlouul;x - Ban. ! 1,600 ; 25 . 4
VoY rge e Coctant ‘
gant Donala - B oo I ! ;
9. Trader loduing s meals an i ' ;
sl ; :
2OMaLd ) 1,000 : 27 ; .4
Hiépargeront et repas da | | )
commergant- rouala i
1
10. Cost of Capivag ; .
750,000 X 2uv £ Luil ' 1,650 | 4 .1
Capital ! ;
TOTAL . 9A5,700 6,43¢ 100
Return fx o rale or 142.5 ' '
bugs = Douala {6,000 CFA/bag) | 1,140,000 ' 7,600 H -
Recette dce la vente de 142.95 t
Sacn - teeaath (B N CEAS L)
M .
! NET RETHRN TO i 174, 1H(r ' 1,10 i - ,
| ML O e XD f . ‘ !
Tahle 10 = Breardown of Tratot s Cont fee ity 1ot gty
perrohang cast)
Tableau 0 - Ventrlat:ion des Colts gu Jauergant (non compris
Plaohat des poemens Jdeoterre
: Comt o o o, [ Wlaeer
)
i cedon . NEPTOIN tan,
- Transport I 145,000 i 62.5
ULosses / prre 17,500 ; 17.3
. Market Fees / Taxes de “arché 15, 00 ! 7.0
V Handling » Aanutention 11,25 0.2
Trader Transpart/ Yeyaqe Compergant . . .
i,808 ot
Meals, Lodging ¢ koparn, itohorgement
Storage / Entroep™ 7,590 1.5
Cost of Capital / Cott du Capital P, 60 .8

TOTAIL

Jin, 700

(CUMENT

i
'



Tatle JI - Costs and Returns of Urekking 29 illead of Cattle
from Nkambe o Bamenos, August 1979 (CPA)

Cose 1

1. Cost of @ iving 219 head 1o Donga-Mantung {
assembly tarsets V2,238,000 97,400
2. Mdarret toll oar assembiy cariets i 3,990 ! 160
3. Cattle moverment porat? ‘ 1,950 i
1. chm:h’.s‘;_,wr. {or Trokers 1 0 onibly | 9,750 f 3
marraots i i
.

5. Three .t .oer: 4t 3,000-30,300 oarh
tor 8 - & odaye ] 27,000 692 !
6. Fomd tor covers 1N 2,00 6,000 154
7. Foeroed s gt ocow o {(27,000) : i692)
Lot Weglagabiae Negiaaible

mertalbatyl ()
8 7 - !
9. Crot dam | - -
i} H
| i

'

10, Maree: | Mot Ao $,h00 : il
L N W P A Lt gt

WAL 3,300 H 97
120 ¢ oo o Men landae : Yo, 060 ! L00 i
13, nrorure. Tisenee ! , X
(21,840 s Imal s or s i I
37 hea: | 2,260 61 !
14, Round t:io svaraport o tracer : 2,800 ) 72 i
15, Tawis Sl darhenda v Mendannwe i ! '
(3 round tripr) i 600 15
(Y, 00 00y davested ' : ‘
SRR TR 1Y SRS T ¥ TSN S | U

TOTAL COLT 2,335,012

Feturn fror Svies o0 a1 Merslany we

(38 X h2,400 and 1 caw on route (30,400) !

at a 27,000 loos 2,401,600 i 61,579
i

i
I
|
107 |

et re: to trager's labor, fuataegetaent

-and capus

e C e b BGL5RD

(1) whe cost p makoel LT 00 s st ainen by sulntracting o Uross
mariin o, udn per orwary the aves e price (02,3000 paidd by
Lutvies oo slanghiter ot tbe of Maactanksee w July 1yl

L O B T I T B B T R B I T
but it G4ocont 1tem, Sance ancly
CVeTrstate that wan sold o nore e

aid
rad

Ui

Sy
Sour an Nvatihe . AbYo O 000 te Taay wa s natat g .
countant, The correct Wiy Lo account for thee 27,600 Joua 16 to

note the low et (200000 on the aaiad v the tetyrn Satedory,

v

Table 32 = v breakdean o Tracer's Contys ogexclading
CAttio purcnase)

Labor Core Ty, ! e e S, AT P ‘

N o o i N . . D i

V. Direswer ct Cialar . e ] E T R e N R L) [ N N I T | i
et

Pormaa Moy | i

¢, Huerder at Mendannise H
e . ! . ey
i

38,2 J .8 |

B
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Table 33

COMPARISON OF THE COSTS OF TREKKING AND TRUCKING 30 HEAD OF CATTLE FROM BAMENDA TO KUMBR/DOUALA, JULY 1979 (FCFA)

I'TEM TREK TRUCK (3 TRUCKS)
Total Cout Cost per Total Cost Cost per
Animal Animal
i. Drovers! saldrics‘-.l 3% 10,000= 30,000 1,000 3x 8,000 - 24,000 800
2. Fool fur birovers. Ix 3,000= ¢,a00 300 3x S0 1,500 5C
3. Vacvuoinations S Cattle Movement Permit 4,500 150 4,500 150
4. Rouni wrir to market 4,000 133 4,000 132
5. Praucih Rental - -—- 3x 40,000-12,000- 4,000~
50,00G 150,000 5,000
©. Food for truck driver and his
apprentice. —-——— - 3x 1,500 4,500 150
7. Amorttrzation of Traders License.2 598 - 838 20-28 60 2
3] Indemnitics for crop dcunage.3 ? ? 0 0
Yo Foreed Sales, Hoxtalities.4 0-84,400 0- 2,813 ? ?
I Weiat loos. 2 — —
1L Cest of Copital.’ 5,661 -13,210 189-440 566 - 944 19-31
AL, o3 53,759-1.4%, 219 1,792-4,861 159,126 - 189,504 5,304-6,31°
:_If-l‘tv_ I.'_" "'_IE o - _ 10 - 14 DAY:S 1 DAY
]
Cone Lrowver accomparaes each truck to watch over the catcle.
Tl antocal o charge foroa business license is 21,B40F FA Tor traders who sell  301-400 head per year. Multiplying 21, 84¢
syothe rracthironof a vear needed to transport the animals piclds the amount of license amortized over that period of tim
3
L were unanle to oltarn this data.
a1
il S R

Henoe,

Aatial o

tho ar

[

Capital
Caprtal

sumiptien here 1o the same as that used in Table . To facilitate comparison of the costs of trekking and

Lokl

Poowlivi peturne are not being compared, losses due to forced sale and mortality are considered explicit costs.
they are adde Tt the total ~ost of trekking.

CreRbed to Pt Jose weight oo the dry sedvon, but they lose little if any weight during the rainy scason.
atof werght dost and the cost of losses were not determined.

vutlay for Catt e x dpportunity Jost of Capital x Fraction of Year Juring which Capital is in Cattle.
- . . .. . . Lowl
* 12-00 percent 1 Fraction of “ear for Trekking/Trucking i

Sasto darit g

Cost - 1,702,004
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