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PREFACE
 

As in many developing countries, the informal financial markets in
 

Bangladesh are alleged to provide the bulk of the credit needs of the economy,
 

particulary to the small scale sector which has little access to the formal
 

(institutional) sources of credit. Despite various attempts to control
 

and regulate informal financial transactions, their scale and pervasiveness
 

on
of operations have expanded unabated. In the long debate the usefulness 

and the performance of the informal financial market operations, and associa­

ted issues like the dEterminants of interest rates, interlinkages among 

markcts 'fetters
transacticns, etc., some havL labelled tb. as usurious, as 


on growth' while others have considLred theM as desirable adjuncts to the
 

process of brisk growth ir trade and conrmrcial operations. Corresponding
 

to these two vi(ws, two diametrically opposite policy frameworks are envi­

saged; the first aims at controlling and; ultimately eliminating informal
 

financial transactions while the second aims at expanding the fund flows
 

and incrcasing thL competetiveness in the informal sector. Both lines of
 

arguments however agree that there arc imperfections in informal financial
 

markets and that the interest rates usually obtaining in thcsL markets are
 

on the higher side.
 

Despite the considerable operational significance of the issues involved,
 

and the implications these have for developing an optimal policy environment,
 

information on these markets in Bangladesh rcmain highly inadequate. The
 

study on the informal financial markcts in Eangladesh, conducted by the
 

Bangladesh Institute of Developmcnt Studies (BIDS) and sponsored by the
 

AEian Devlopmcnt Bank and the US-Agency for International DEvclopmEnt
 

(US-1,ID), attempts to fill-up this gap in information and analys, some select
 

issues such as the growth and tht structure cf the markets, formation of
 

interest rates, mobilisation and use-efficiency of resources. A series
 

of case studies have bcen conducted und.r the project; all Cf them arc now
 

being rcproduccd as working papers. A survwy to collect semL ptimary level
 

information on the markets and the charace.ristics of lender- and to know
 

more about the organizational aspects of informal finance gathering and
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distribution h ,s also bc~.n conductcd. ThL survcy findings along with thoSL 

of thc case studics arL bcing used to prcparU an ov.rvi-w paprcr on thL 

inforrmal financial markits in 5angladsh. 

This study ', Tri;r,a -equ bddicssec one cf the rather nBgl.ctLu arLas 

Pn thL l'tLiaturc on firarcial n,6rkLt, i.,. th. role and irvolvtment of 

women J, crdit, rvings and dcpobit mobilistion ir. rural. engkdish. 

Two in-dr pth survr.ys in two &rcas in Eanglad¢cl: f.rcvidL thL .r.pirical natLrial 

fci th stud-. Tht study fir.ds, intcr ali, that wcmcn participatt i EIr h 

quitc signiiicartly, but thLir palticipEtion is ccrstrairid by th scaicity 

of funds and contiol ovcr cash incomc of thC hCusLhold. 

Giver th( dcprivatics of wcrmLr, matting the credit nuds cf wenLf 

and thus cnabling thcn, tc pzrticipatc i.: i aZcr.C gctLratirg &civities is 

an obvious priority. ThL study finGs that wcMrn's credit rLdS rn[ain la&g&ly 

unfnLt, and although wometn fron all inconC groups participate in thc RIUI., 

the poor may bcar a hcavic.r bardcn of highcr intLrcst iatc. 

7,- r.aar itudL of woO'cr, involvemeLnt in RIF, as docu;crtLd in th. study 

shows cy,)cc again the n ,-d tc study crcdit, savings and diposit mobilisation 

bchaviour of wormen if montary and finarciul policies brc to bc based on 

mnore solid foundations. 

Atiq Rahman
 
Project DirLctor 
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WOMEN AND THE RURAL INFORMAL CREDIT MARKET IN BANGLADESH
 

INTRODUCTION
 

roles in developingThe multiplicity of women' s productive 

is gaining increasing prominance in developmentcountries 
literature. A ilarge part of a household's income is generated by 

women throu-.h their income-earning and expenditure-sa ing 

work,activities, although the often home-based nature of their 

women, renders their work invisible toespecially for rL11''.-

national accour. in, proceoures, In Bangiadesh, for example, 

participationofficial statistics note overall labour force 

rates for rural women at being between 7-S% (Labour Force Surveys 

19-3-8-1, 1984-23) oased on inadequate concep..lizasion as to the 

and e :onomi- value of the wo.rk ",,omen carry on within thenature 
to these statistics. some micro-levelhousehold. in concrast 

studies on Lime allocation in rural areas have indicated that if 

women's work such as child-rearing, fuel collection, 

and unpaid work in family businesseshortiCulture, house repair, 

are cont idezred in the category of productive work, then over half 
is attributable to women.1 

of total labour--time by the hcusehold 

These time studies show that women's productive work is vital to 

the household and at the aggregated national level. The non­

recognition of this work at. both the official and individual
 

leves as being of significance, leaves scope for the !ongevity 

and repl ication of inadeauate policy planning for women and the 

household. There is thus need to make explicit the various 

relations of production vis-a-vis women's economic activities. 

In order to enhance women's productive capacity and their control 
over such capacity, it is perhaps especially necessary to 

evaluate their access to financial resources. In this regard:
 

the present paper focuses on a relatively neglected aspect, women
 

and the informal credit market. Specificallv, the paper
 

in'.estigates rural women's participation in the informal 

financial market in two villages of Bangladesh.7 

In order tC pndert ard ruratl women's credit requirements, it 
is necessary to understand the nature of their work. Rural 

Banglace.hi women traditionally engage in income generating work
 

of several tyipes, variations being linked primarily to household 

resource conitions, seasonal constraints, and the occupation of 
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the hexad of the household. Post-harvest crop-processing (by 
women in landed households or on a hire basis by women 
of poorer
 
households), livestock and poultry raising, vegeLable gardening, 
fuel collection, food-processing industries (goor, cheera, muri 
making), spinning, making mats, sewing quilts, weaving fishing 
nets, etc have formed primary components of rural women's work 
within the homestead. Most of this work is performed within the 
homestead , with female and male members carrying out
 
complementary ta2'ks within a vertically integrated product on 
process mcre or less confined to the household-firm. In --, 
event of a decline in the economic conditions of their 
houSehc!ds, tradi ional social taboos on women working beyond -he 
homestead x.re cv-erooked and .omen from these households tend to 
.joir te labour force at ;.,a'e-labourers (e.-. cut in_ earth a:-id. 
,.vorkir:n in the fieldS). 

Even tho-gh women arie actively enzaged in produ:tix e ,ork 
they do no, ai ,wvscontrol the income (especially in cash) 
derived from their laDcur. The sale of goods being a public 
Zransaction remains primarily in the male domain, arid cashhence 

income a.Lso accrues mainly men. in where
to Even cases women 
(labourers) are Raid directly. - the whole ofpart or their 
income handed to
ma. be over male members. Muslim inheritance
 
.'aws currentl.- in force provide women with' only,. half the amount. 
that th-eir brothers inherit ard in many instances women do not 
claim Lheir full inheritance. is thus been that in a 
situation of ereral lI.quidity crisis, women's access to the use
 
and control of capital is particular'; limited. Their lack of 
control of assets and consequent inability to come up with 
collaterals also to faring underleads women badly generalized 
credit programmes (e.g. agriculture loans) available in rural 
areas. Reccgnizing the state of several haveaffairs, programmes 

been implemented 
 through govt. and NCO channels to ensure women 
direct access to credit. (Grameen Bank, BRDB MSS. and MBSS 
cooperatives, and NC.O organized groups are notable in this 

*rega:'d. ) Most of the literature generated on women and credit in 
Bangladesh has focused on these programmes of formal credit, 

ne-1 accessabii -. , uses and impact {Rahman (1986), Hossari 
1984 . Rashld C7 

While i. is lmportant tu recognize the nature and scope of 
these formal ;credi. programmes for women, it is necessary to 
place them in the conte.t of the informal financial market (IFM)
operating throughout the COL,ntr:y and to investigate how women 
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interact with this latter financial forum. It is generally known
 

that women do participate in the IFM in developing countries,
 

managing revolving savings funds, acting as borrowers and
 

lenders. In Bangladesh this phenomenon holds true as well, but
 

nct much is known systematically about the modalities of this
 

time. in this
participation cr how they are changing, over 

regard, Blanchet's study3 provides a useful starting point: This 

villags focuses on some importantanthropological stud- of two 

relations : sains is par't of the traditional role and image of 

the Banglades-hi women; wcmen may enage in lending and borrowing 

acti':itieps unI.nri.n to male members of the household; women have 

credit net crlk ai' t e-cLusive tc women although there are 

e:ceptio ns, etc. Tne study focuses mostly, or, lenders and does 

n.ot -o er. fi intc the characteristics of bcrrowei's, u:es of 

cr-edi b: .i., o r potential dermard and supply constraints of 

informal credit for wome:L. 

The pi'eEsen.t paper studies rwo villages of Bangladesh in 

order to underst.na some basic parameters of women and the IFY, 

and to iden.-I4 possible points of intervention. The specific 

objectives are t,; indicate 

'a) 	characteristic- of the household which influence the nature 

of participation a woman would. have in the rural IFM (RIFM); 

(b) 	personal characteristics of Lhe women and her credit status;
 

(c) 	 the nat-:re of savings activities by rural women; 

(d) 	the sources, uses, and conditionality,of borrowing by women;
 

(e) 	 the repayment performance of women; 

(f) 	women's participation as lenders;
 

(g) 	potential demand for creditby women; and
 

(h) 	pozential steps to intervence in the RIFM to fulfill the 

specific credit needs of rural women. 

http:underst.na
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In order to do justice to the above list of objectives it
 

would be necessary to conduct a much more exhaustive
 

invescigation than the present report has endeavored to do. The 

findings of this study are intended to be indicative and not 

definitive. 

Methodology
 

Two villages were selected purposively, one with a high 

incidence of non-farm activit, (Dharmekam, Bo-ra) and one with a 

high level of a[r'ic:ultural activiy ( Pashchim Chhagalnaiya, 

Feni) , in order to identify: possible variations in women' s 

participaticn in the RM ! hat might be linked to this 
- ' diff erence... c-.sus survey was conducted in both villa es based 

on Which -he househol s were separated into male and female­

headed househc.lds. The head of the household was not defined 

according to any .bjective Cni eria; the member of the household 

that was iden-tified as head by the members themselves, was taken 

as the head. ,n che Bogra village, there were 421 male headed 

households and 1 female headed households, while in Feni the 

numbers were 396 and 16 respectively. The male headed households 

(MHH) were stratified according to landownership and a 12,% sample 

was randomlv selected from each land category. 4 This procedure 

generated 50 households for Bogra and 46 households for Feni. In 

order to register possible differences in credit behaviour of 

women who are househcld heads and women who do not see themselves 

as such, the total sample in each village includes all the 

female-headed households (FHHs) of the villag'e as well as the 

selected MHHs. It is recogniZed that the sample of FHHs may be 
too small (16 in each village) to indicate a definite pattern, 

but nevertheless the division was maintained in the hope that 

basic differences might surface to a certain extent.
 

Two questionnaires were administered on all the sample 

households. The first questionnaire was directed to heads of 

household ind were conducted by male field officers. The 

information gathered from this questionnaire related to 

composition, income and expenditure of the household. A second 

questionnaire was administered on the "grihokortri" or head 

female of each househol,], again identification being subjective. 

This latter component was conducted by female field officers who, 
it was felt, would have a better chance of establishing a rapport 
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with the female respondents. This component collected
 
information on the woman's income, labour time on productive 
activities, lcans taken by her, repaid by her, given by her, etc.
 
All information pertains to the Bengali year 1393 (1986/87). The
 
first questionnaire was fielded during August-October 1987, and 
the second during September-November 1987.
 

It is obvious that information on credit activity has been
 
generated for only, one woman per household, and not for other 
women whc might also have credit transactions, and hence we 
cannot form a picture of women and the RIFM in its entirety. 
Since the head wcman in any household is likely. to have the 
Srea t e st r esponsibi_ tv f3r fin-ncial manae:-menl however,, 

infsrr.aticn on her credit role. micht as a relativel:. str)nYserve 
first indcator of total female pai-tici-aticn in t-e RIFN. . A 
future study ou]d include other women of the household in c-rder 
to capture vriaticns in thei, access to resour-es .nd their 
credit needs.
 

In theorizint: about factors that would induce a woman to 
borrow or to lend, it was felt that an important element would be 
"he overa"2 income status and credit needs of the household. It
 
was also felt, however, that a woman's credit behaviour would -be 
linked not only To this broade-. dimension but also, and perhaps
 
more directly, to the degree of control 
she has o-ver household
 
resources and -he demands made on these 
resources, elements not
 
perfectly correlated with the income of the household. It is
 
very difficult to define a measure which will capture this idea: 
a household is an integrated unit within which ownership or 
control over assets or income is nor- always well-defined or 
constant; moreover, in the context of a strong patriarchial 
tradition in Bangladesh, many women do not own assets or do not 
perceive themselves as owning or controlling assets independently 
from their husbands. It was still thought to be a useful 
exercise to construct an experimental parameter which might shed 
some light on the issue of control of resources and credit market
 
participation. Towards this end, two indicators were defined : 
cash income of women (CYW) and kind income of women (KYW). 
Information was gathered from the women on their participation in 
productive. activities, i.e. activities which either brought 
income to the household in cash or kind or which produced goods 
for consumption .ithin the household and which had some e:-change 
value, 6 Prom these activities in which women provided some 
direct labour, the proportion of the resources generated that the 



-6­

female respondents felt that they could spend according to their 
own decisions, was attributed to her as CYW or KYW depending on 
whether the "income" was in cash or in kind. 

A few implications of the "woman's income" as constructed
 
above, need to be emphasized. Firstly, this indicator is not a
 
measure of ho . much women contribute to the generation of
 
resources, but of how much they perceive themselves as
 
cDntrcllineg. In many cases this will be much smaller than the
 
total actual value of the woman's work, because the marketting of
 
products is often iefL to The men who then keep control of the
 
cash/kind income thus generated. In the case of women w.ge 
!abcurers who are paid directly, this might be somewhat 
different, i~h g'reater control accruing to the women. Secondly, 
since women ..ere questioned directly, many activities iere 
registered as conlributing some income, especially. in kind, that 
,he male head might notu have been aware of. Thirdly, the CYW or 
!,YW for a cert.ain ho:,,sehold might be greater than the per capita 
income of that household, since the latter is total household 
income averaied over all the members of the household, some of 
whom may earn more and some less than the female respondent. 
while CYW cr KYW is one person's perception of how much of total 
household resources she controls. Fourthly, CYW or KYW has been 
derived from the woman's participation in productive activities, 
to -which has been added any remiittances or aid she received, anc.i 
lastly,, to CYW, the value of the amount cf mmsti-chal sold and
.,hich the woman controis e-xclusively. Apart
 

arrount , the women might also have access to income earned by 
other members of the household from activities in which she 
provides no direct labour. This amount might legitimately form a 
part of a woman's total access to resources. It was felt, 
however, that since CYW and KYW are essentially indicators cf 
women's independence and control over income, it would be 
preferable to include as the woman's income, cash and kind flow 
only from activities in which she makes some direct contribution
 
or which directly accrue to her; her access to income in the
 
generation or- accrual of which her contribution is not evident
 
may be qualitatively different from income which she is seen to
 
generate. Zero women's income thus does not indicate that a 
woman has no access to cash or kind resources but that she 
probably," has very little control over their uses. A fifth point 

tc note regarding CYW and KYW is that CYW is probably a more 
reliable indicator of women's control over income than KYW. In 
the traditional sexual division of responsibilities within the 
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household, women make the major decisions in the allocation of 
food and other goods for household consiimption purposes. Since 
CYW and KYW are dependent on whether the woman controls 
expenditure decisions relating to these resources, ofKYW 

necessity is largely composed of food and other goods produced by
 
the household which are confined to general daily household 
consumDtion. A high KYW thus may not necessarily connote a 

higher welfare level for the woman herself control itsor over 
uses or dispisability since its uses are more or less pre­
definedi, whereas a high CYW, the uses of which may be more 
flex:ible. has a greater likelihood of doing so. This paper will 
use CYW to a larger extent than iCYW. 

it is clear from the preceding disc-ussion that CYW land ,YW) 
are to be interl:ceteci only a; ex:perimental indicators. !} ey are 
used here to keep in :ird the issue cf women's control over 
resouLrces as separate from the g-eneral conJitions of theresource 

ho-o ehold.
 

We now proceed to a review of the household and personal 
inrnome characteristics of the women in the sample households. 

Characteristics of the Households
 

A distribution of households according to total land owned
 
shows that while for both male and female-headed households most
 
houSeholds fall within the absolutely landless and functionally 
landless categories (upto .50 acrces) , the proportion of FHHs in 
this group is much greater than that of MHHs (Table 1). Total 
household income, defined as including the imputed value of self­
produced and consumed products as well as cash income, rises 
consistently with total land owned, which is to be expected given 
that the number cf members (and earners) per, household also rises
 
(Annexe Table 1). 
 The average number of members per household is 
significantly lower for FHHs than for MHHs. It is necessary to 
look at the per capita distribution of incomes to judge whether 
the simultaneity c-f lower resources but lower number of members 
places FHHs on a lower welfare level than HHHs. 

In terms of per capiLa income of the household, the position
 
of M{H-s and F.HHs in Bogra appear to be roughly similar on
 
average, whereas in Feni, MHHs are definitely better off (Table 
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TABLE 1 

DISTRIBUTION OF HOUSEHOLDS BY LAND OWNED
 

Feni
Begra
Land owned by
(acres)

Household 
 FHHsMHH s FHHs MHHH s 

No land 7 3 0 1 
(14.0) (is.8) - (6.3) 

0.01 - 0.50 24 
(48.0) 

8 
(50.0) 

24 
(52.2) 

12 
(75.0) 

0.51 - 2.50 12 
(24.0) 

5 
(31.3) 

19 
(41.3) 

3 
(18.8) 

2.51 - 7.50 6 
(12.0) 

-

-

3 
(6.5) 

7.51 & Above 1(9 -

------------------------------------------------Total 50 16 46 16 

(100.00) (100.00) (i00.00) (100.00) 

Ne---------------------------------------------------------------

Note: Numbers i4n parenthesis indicate percentage of column total. 
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TABLE 2 

PER CAPITA IWNCIIEE OF HOUSEHOLDS 

Per Capita Income Percentage Bogra MHHs Percentage Feni MHHs
 
of HH ................................


of the ouseh lds nf HH ----------------------------------.. 

Per capita Per capita Per capita Per capita
(Taka) Per capita Per capita 


in: Cash !ncome
!rcoce Cash Income Kind !nc;;e 3e Kind income
 

(Taka) ITalka) (Taka) (Taka} (Taka; (Taka)
 
-
........... ...................... .........-----------------------------------------------


<=Tk. 5000 54,00 2521 1676 844 43.46 2701 9?G 1C03
 

Tk. 50CI­
5488 3504 194
Tk. OR00 36.00 5375 326k 2114 43.48 


(20)
 

Tk. 10001-

Tk,. I*-0 4.c.0 10252 4350 5702 4.35 10935 7751 3124
 

5001 4.DO222 1T5 !6:13 2R49 6.70 27945 25.5' 2395 

(2) (4)
 

Total I00,10 4542 2972 1570 100.00 6465 4822 1642
 

(50) 46) 

(Table 2 continued)
 

Per capita Income Percentage of Boora FRNi Percentage Feni FHHs
 

of the Households of H ----------------------------------
of HH ---------------------------------­

(Taka) Per capita Per capita Per capita Per capita Per capita Per capita
 

Incoae Cash incore Kind inccee 
 Income Cash Income Kinc Incooe
 

(Taka) (Ta'a; (Taka) (Taka) (Taka) (Taka)
 
.............................................---------------------------------------------------------------------------­

(=Tk. 500' 50.00 2126 1409 719 62.5 2630 1760 870
 

(8) (10)
 

Tk. 5001­
1k. 10000 a.75 5579 3345 2233 37.5 6050 4095 1954 

(3) (6)
 

Tk. 10001-
Tk. 15000 3!.25 9105 4504 4600 0.00 - -

Tk. 1501 0,OC - - 0.00 - -

Total 100.00 4955 2737 2216 ic'.0v 3913 2636 1276
 
(16)
 

........................................................................................................................
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averae, per capita incomes in Feni are higher than
 
2). On 


per capita cash incomes and per

If we look at
incomes in Bogza. 


in most cases the level of
 
is that


capita kind incomes, it 	 seen 

is kind
the household than 


per capita cash income is higher for 
the upper per


This pattern is particularly enhanced for 

income. 


for both male and female-headed households.
 groupscapita income 	 to
 a relatively greater cash flow 

It thus appears that there 	 is 

the richer households. 

major
7, we turn tc a classification of households by the 

somehead, it is possible to get
occupation of the household 

From
indicaLion of maj or sources cf inccme within the area. 

ourin accordance with village selection 
Table 3 it is seen that 

cri Leri', a _;ar-er 1.ercen 	 age of hoUseholds depend on se1 f­

in Feni, while in Bogra there is a 
employ:.ment 4na-ict;A12e 

. t-.l-e 	and business and on age-labour nn­
gteater' dependen'e 	

'anrade 

). FHHs in beth areas rely more on non­
aieamore 


-ell ....aglr as a-
their primarythan on ariculture for

agr:0 u1raL activi ties 
of the rnorest households in Bogra are 

income. Withir;nMHHs, mcst 
of Feni, the
in the poorer MHHs
wage-labour households ; 

is farming households, - most likely- to be 
predominant category 

poorest categories are likely
small and mar;inal farmers. These 


resource cons.raints.
to have the sreate-t 

of the WomanCharacteristics 

women's control over 
The hypothesis that the extent of 

on their RIM
an influenceresources constituteseconomic 
of the household
influence
as disiTinct from theparticipation 

hypothesis that women's 
income balance, is based on a further 

does have monotonic relationship with 
ccntrol over income not. a 

of the household. If lookwe 
(for example) the per c-pita income 

at Table 4 this latter hypothesis seems to find some 

justification. Across ,arious per capita income groups CYW does 

with an increase in per capita
not sho, a consistent increase 

C N in factof the household.income or per capii.a cash income 
terms as per capitain abscliuteshows some instLances of faliing 

in the income status ofimprovemen.income increases.. Thus an 

the household does not guarantee that the income status Of Lhe 

woman will :also improve by a simila:' proporticn. This is seen 

that across per capita income
from Table' 4, which indicates 


per income 

roups from lowest to highest, changes in capita or 
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TABLE 5 

DISTRIBUTION OF HOUSEHOLDS BY iWAJOR OCCUPATION OF HOUSEHOLD HEAD 

EOGRA *i. FENI MHHs 

Number Self Wage Trade & Service Transpor- Number Self Wage Trade & Service Transpr­
of HH esployed labour Business tation of HH employed labcur Business tation 

Agricul- Aricul­
ture ture 

<=Tk. 5000 27 7 12 6 2 - 20 16 - - i 3 

Tk. 5001-
Tk. 10000 19 6 3 7 - 3 20 7 1 7 4 1 

Tk. I0001-
T . 15000 2 2 2 

>=Tk. 15001 2 1 - I - 4 - 1 1 2 -

Total 50 15 16 14 2 3 46 25 2 a 7 4 
(l0.0I 30.C 32.0) (25.0 (IMc.0) (54.3; i4.3) (17.0) (15.2) (8.7) 

(Table 3 continued)
 

BOGRA FIHs 	 FENI FHHs
 

Number 	 Self Wage Trade & Service Transpor- Others P!umber Self Trade & Service Others
 
of HH 	eoloyed labour Pusiness tation of .HN etployed Business 

Agricui- Agricul­
ture ture 

@:Tk. r000 8 2 3 - - 3 i0 1 3 2 4 

T'k. 5001-
TkIOC0M' 3 - 1 2 - -- 6 - 2 1 3 

Tk. 10000-
Tk. 15000 5 2 -

(40.0)
 

,29.6) 

.k. 15001 ........
 

Co"Len 0 16 - 5 7 - 4 16 1 5 3
 
Total (100.0) (31.3) (43.8) - (25.0) (00.0) (6.3) (31.3 (12.8) (43.8)
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TABLE 4
 

VON'S INME 
BOGRA MHHs
 

Per capita Percentage Average Cash Average Kind Average Iota! Per capita Per capita Growth rates between
 
Income, f of House- Ircome of the Income of the Income of the Cash Income Kind Intone Per capita :-c2
 
the House- hoids Woman (CYW) Woman (KYW) Woman (TVW) of the House- of the house- Groups
 
hold (Taka) (Taka) (Takal hold ITaka) hold (Taka) --------------------


Per capita Cy6
 

Cash IncoMe
 
.................... .......................-----------------------------------------------------------------------­
<=Tk. 5000 54.30 833 4527 5370 1676 644 

(27)
 

Tk. 5001-
Tk. iCOCO 38.40607 1096 7583 3261 2114 

(19) 

39.5X 367.2" 
Tk. 10001-
Tk. 15000 00 15120 15760 20801 4550 5702 

(2) 

>=Tk. 1500! 4.00 1225 4932 10757 16173 2049
 

Total 100.00 112; 5923 7047 2973 1569
 
(5; 

FENI NHHs (Table 4 continued)
 

Per capita Fercenace Average Cash Average Kind Average Total Per capita Per capita Growth rates tetween
 
"ncoae of of dcuse- !co e of the :ncme of The !ncome of the Cash Incoe Kind Income Fer capita Incae
 
;e House- holds Woman (rYW) Q:tan (TYW"
Woman (KYW) cf the House- af the house- Groups
 
hold (Taka) (Taka) (Taka) hold (Taka) hold (Taka)
 

Per capita CYW
 
Cash Income
 

<=Tk. 5000 43.42 1.25 9200 9S26 1658 1003
 
(20)
 

106,A4 33%
 
Tk. 5CO01-

Tk. H000 43.48 2166 9374 !0540 3504 1984
 

(20)
 

122.1% -39.8X
 
Tk. 10001-

Tk. 15000 4.35 .'3 16772 18076 7781 3124
 

(2)
 

228,4% 148.4'
 
>=Tk. 15001 8.70 3236 24811 2BO47 25550 2395
 

(4)
 

Total 100.00 -- 12080 1642
-- 8 10093 4822 




-------- --------------------------------------------------------------------------------------
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BOGRA FPls (Table 4 continued)
 

Per capita PercentaQe Average Cash Average Kind Averge Total Per capita Per capita Growth rates betwec
 
Income of of House- Income of the Incese of the ncoe of the Cash ncoe Kind Income Per capita incoca
 
the House- holds Woan (CYW) Woman (KYW) woman (TYW) 
 of the House- of the house- Groups

hold (Taa) Takal (Taka) hold (Taka) hold (Taka; ---------------------


Per capita CYW
 
Cash income
 

"k. 5000 50.0 i28O 
 9N 5191 1409 7.9
 
(8)
 

Tk. 5001- 137.4 231,EX
 
T..10000 12.75 4239 4083 E222 
 3345 2233
 

34.7X -0.8X
 
Tk. 10001-

T. 15000 3.25 1664 4641 6305 45 4 4600
 

(5)
 

>=Tk. 15001 .00 ­
-
 -
 -
 -
 -
 -
 -
 -
 -
 -
Total I00.00 

- --- - - - - ­

1955 
- -

4171 
-- --

6126 273q 2216 ­

(16)
 

FENI FHHs (Table 4 continued)
 
. . . . . . . . . . . . . . . . . ..-. . . . . . . . . . . . . . . . . . . . . .-----------. . . . . . -. . -. - - ----.- - -..--------------------------------------- . 
Per capita Percentage Average Cash Average Kind 4veragE Total Per capita 
 Per capita Growth rates between
 
Income of of House-
 Income of the Income of the Incoe f the Cash Income Kind Income Per capita incae
 
the House- holds Woman CYw) Woman (KY) Woman (YW) 
 of the House- of the house- Groups

hold (Tara) (Ta a, (Taka l hold (Taka) hold (Taka ) ------------------


Per capita CYW
 

Cash Income

(=Tk. 5000 62.5 4996 4514 9511 
 1760 870
 

(10)
 

132,7% -66.1%
Tk. 5001-

TI. 10000 37.5 1592 3610 5203 4095 
 1954
 

(6)
 

Tk. 10001-


TI. 15000 0.00 ­

=Tk. 51001 0.00 ­

-
 -
 -
 -
 -
 -
 -
 -
 -
 -
 -
 -
 -
Total 
- - -- - - - - - --


100.00 
-

3720 
-

4176 
---

7896 
 2636 1276 - ­

6)
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are almost always higher
 
per capita cash income across groups 


for CYW.
than changes in rates 


KYW also do not correspond

Changes in the levels of 


capita income, but show a
 
perfectly with changes 	in per 


income than
 
relatively clearer positive relation with 

per capita 


more the

did CYW; in particular, KYW seems to in same direction
 

as per capita kind income. This last phenomenon appears to go
 

mostly composed of
 
,,;ell with the a priori supposition that KYW is 


the managerial
household c-nsumption under 

goods destined for 


we
A point of interest is that while

control of the female head. 

have seen that for the household, cash income is larger than kind 

CYvi is almost al.,ays smaller
the 	 income,in-comes, for woman's 

form a more significant
than her K71hW. Thus altiiou-h cash incomes 

much control
element of the household's income, women do not have 

over this important factor. 

In order to get some further insight into women's control 

the women ,.ere asked to identify those assets 
over resources, 

fit and without
 
which they felt they could 	dispose of as they saw 


There was an a priori expectation that
 anyone else's permission. 

amount
 

a signifPiiant relationship 	would exist between 
CYW and the 


of assets women control, both. being indicators of women's 

It is seen (Table 5), however, that no
 
independence/control. 


clear pattern is evident. In attempting to explain this finding,
 

even if women have high CYWs, they may
 
one can hypothesize that 


but as being belonging to 	 the 
not identify assets as their own 

women identify assets underas
family: alternatively, even if 

they generate very low CYW one can question the their control, if 


extent to which they really control these assets. Women's assets
 

a flow of cash to women and may be in
 not assure 

last resorts.
 

are thus seen to 


the nature of securities or 


identify the

It is not within the purview of this 	paper to 


to control
factors which determine women's access and over
 

the
it is sufficient to note 	from 
resources. For this paper 

over income as indicatedthat controlprecedi-g -ections women's 

by CYW is not entirely dependent on the resource endowment of the
 

probably
household 'and that women's credit status will thus 


depend notonly on the needs of the HH but also on those of the
 

over which women may exercise 
woman. The presence of assets 

control probably won't influence their regular participation in 

credit markets since assets dc not guarantee cash flow.
 



------------------------------------------------------------------- ----------

------------------------------------------------------------------------------

---------------------------------------------------------------------------
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TABLE 5
 

UMEN'S ASSETS
 

Rogr a MHs Feri !ONHs 

Cash income of Percentage r.f Land owned Vale of Percentage of Land owned Value of 
the Wozan households bi wcaen -ther ftseDlds by wcmen other 
OCYN) ;de~iaais; assets 'decimaIs; assets 

(Taka) Ilaka)

Tk. 500 and 55elo 5= 956


~...0
Tk 0 5.86 2277 39.1 0.0 
 9560 

Tk. 50i-Tk. 1500 26.00 11.77 71q 4:.30 6.95 4617
 

Tk. 150l-Tk. 500C 3.00 !OSO B077 
 8.70 72.25 10363
 
(1?) (4;
 

Tk. 5001-7k, 15000 
 .. 400 8.70 15.00 20.25
 

Tk. 1500! and above X - 2.17 V.0 7485 

fil
 

Ttal 100.00 9.27 2994 100.01, 12.20 3339 
,0] (46'
 

(Table 5 continuedJ
 

-ogra FHHs .eqi PHS
 

Cash inc:e f Percntege uf Land own*E3 VaL.2 of Ferte.aoe of Land oed Value of
 
the oDan households by wo.en ;ther nousehids by wo:Mn ether
 
(CYW) (decieals) assets (decitals) assets
 

(Taka, (Taka)
 

Tk. 50 and te D 31.25 ­ 3.25 18.17 5!6i
(5) 5)
T,~ ~ ~£50 50-k):~ 

. 51-Tk. 15C0 25.00 5.75 3673 !2.50 4.00 413 
(4) (2)
 

!, 11OI-T . 500 31.25 13.20 849 2.50 W.,0% 535

(5] (21
 

k.501-Tk. 2 0 76; ^ 43.75 . ! 15S1 
(2) (7) 

7k. 15": and above ....
 

Toal J00.jo 9.44 2,i4 IC.' 8.74 
 2 E4
 
- - - - -- -6)
 

.... 
.... ... .... .............. 
... .... ... .... 
........... ... .... .......... .......
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A further characteristic of the female respondents to note
 

is that almost all the women surveyed from the male headed
 

households in Bogra and Feni are married, while all those from
 

the FHHs are divorced, widowed or abandoned (Annexe Table 2).
 

:he wormen from FHHs are thus socially insecure in a sense and at 

the same time are exempt from certain socio-religious 

restrictions on contact with extra-family men applicable to. women 

living in MHHs. 

In terms of formal education, the most noticeable factor is 

the overwhelming inciderice of illiteracy within women of both 

areas (Annexe Table 3). Within FhHs, the situation iS 

compratively better in Feni. The lack of basic literacy is 

almost ter tainiy a resttraint on access to formal financ ial 

rlSt ltu t io ns. 

Given the characteristics oC the households and the women 

:hemse'.es, as ou tlied above, can one link these to women's 

credit status in an%- s:stematic way? Women's credit status is 
categorised here into borrower, borrower-lender, lender, and non­

participant. If a woman borrows or lends an amount larger than 

T-. 20 at an one time during the Benaali yEar 1393, he is 

categcrisec as a borrower or lender respectivel.-; if she records 

bo.th ac--ivities she is termed a borrower-lender; the residual are 

non-parl tic ipans. 

In Table 6 it can be seen that women from most households in
 

both Borra and Feni eithe..- borrow and/or lend, and only a very 

small percentage of women do neither. Borrowers and lenders are 

not always mutually exclusive, with many women doing both types 

of Lransactions. Statistical tests were carried out to ex:plore 

the strength of the relationship between women's credit status 

and per capita income of the household, overall income balance of 
the household (i.e. whether it is a surplus, deficit or balanced 

income household) , cash income controlled by women, kind income 

controlled by women, income b-lar.ce of the women (i.e. , relating 

CYW with ex:perditures identi Ci ed by the woman as financed 

primaril:7" from her own income), total assets of the icman, and 

levels cf formal educ-iti,;n. None of the relations were found to 

be statistcally significant.I0 

This ne.a-:-ive fir.ding is in itself of significance. It 

indicates firstly, that there is a demand for, and supply of, 

credit b: women across the household income spectrum and 

http:significant.I0
http:b-lar.ce
http:hemse'.es
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TABLE 6 

CREDIT STATUS OF WOMEN 

Credit Status Bogra MHHs Feni MHHs. Bogra FHHS Feni FHHs 
of Woman (No. of HHS) (N. of HHs) (No. of HHs) (No. of HHs) 

Borrower 

Borrower-lender 

Lenrde r 

Non-Participant 

Total 

Note: Numbers in 

i 4 3 4 
(16.0) (8.7) (!8.8i (25.0) 

21 13 5 4 
-12. -2 .,) (31. 3) (25.0) 

18 23 6 4 
(36.0) (50.0) (37.5) (25.0.) 

3 6 2 4 
(6.0) (13.0) (12.5) (25.0) 

50 46 16 16 
(100.00) (100.00) (100.00) (100.00) 

parenthesis indicate percentage of column total. 



- 18 -

MHHs and FHHs). Secondly, it seems likely
household types (i.e., 


taken and given for a variety of purposes (i.e.that loans are 
that capture thedistress as well as investment purposes) and to 

that exists in rural women's creditmultidimensiorality 
one must probe further, as is attempted in the latteractivities, 


sections of this paper.
 

Even though no statistically significant relation is found 

to exist, it may still be useful to note that pure lenders (as 

dl.stinct from borrower-lenders) have the highest ,YW (Table 7). 

in Bo-ra theyv also have the highest CYW; in Feni, borrower­

lenders h4ve the hijie7;t CYW. It seems likely that a pattern of 

h-igh CYW an,] ," i. associated with pur,e lender status in 

-enders in Feni, orrowiri is probably more 

%;w:h small loansin the sense of soci Jnteracticrn, consumption 

taken in kind rice, sugar, pulses), and lending ma- be the major 

rcle in this cate or', for Feni Borrowers tend to havecredit 

iw CYW (but not awav- lo,.; KYW)
 

Before proceeding to look at b1.rrowing and lending
 

activities in greater detail, we turn briefly to review savings 

.activ]ities by rural women. 

Savings of Women
 

It is verv difficult to identify what constitutes savings in 

the rural context. Of the income that accrues to women, not much 

is put aside in a bank account (not many rural women have bank 

accounts) or even consciously identified b,:s the women as being an 

amount that she saves. In fact, a section in the questionnaire 

on how often women might consciousl3 save (defined by themselves) 

and in what form, failed to elicit any information except on 

saving by musti. In this section we will look at only a few 

aspects of women and savings modalities : musti and its 

prevalence, and investments made by women. 

Musti refers to the custom by which women remove a handful 

or so of uncooked rice from the rice measured out for the day's 

meals. After a while (ranging from a week to several weeks) the 

amount saved is recycled or sold. This is an ancient custom and 

is widely practiced by women. It is of particular interest in 

that it constitutes a form of habitual saving by women, a 



------------------- -----------------------------------------------

------------------- 
------------------- -------------
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TABL 7 

UOHEN'S PERSONAL INCOME LEVLS BY CREDIT STATUS 

. Bcgra skIs ' - Feni MHHs
 

Women's Creoit Perc:tage Cash lnccme 'Kin lnco2 
 Fercentage Cash Incoae Kind lnaoe
Status of 
 :f the Wc sn Zn the en of ;e 4ar of the WoanHcuseha!d Taka; (Taka) iouserolds ;Ta,:a; JTaka) 

-------------77- - - - - - - - ­
3:rne- 16,c; 3224 a.70 57 T"0 

4.0 2orrower-:ender6390 22.26239 0619 9811 

Lsn eer 36.$0 1581 7177 50 01720 1176 

N-F-Part1CPi.pa. 6"$' 369 2325c 13.04 
 21
 
-


-

-
aA 11124 - --- ------------------­59q23 100, 011 C1 1004 

I-----------------------------------­

(Table 7 continued) ". 

Bkgra FHHs FEni PH~s 

Wosen's Credit Fercentage Cash Inrose ind %c:e Percentage Cash i-cze K nd icoae 
Status . of f the koan :J he Ao n V 'f tne zan f ae Womar 

HousehD1ds fTaka) . (akal hcuseholds ,7aka; !Taka 
-
 -
 -
 -
 -


-
 -
 -
 -
17..r 
- - - - - -

20E2 
- - -

25.0 
- - - - - - -- - - ­

3614 4423 
­

Err;e-75 56:2 2500 662 -,7"
 
Lender 37.5 3053 3 , 
 27 5316
 

-..... 2777 5 1 

No--participant 12.5 1C - 25t545.00 2423 !29 , 

3a0a. 19vo5 f3/, . 3720
 

http:N-F-Part1CPi.pa
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mechanism which may be extended to the regular repayment of any
 
loans incurred by a woman..
 

Women from households of almost all per capita income groups
 
save to some extent in musti (Table 8). Of the amount saved, a
 
certain proportion may be sold off and this cash amount accrues
 
exclusively 
to the women. Most women do not inform their
 
husbands about selling from musti saved. Such sales often
are 

made to other women or to paddy traders who come to the women's
 
houses. In MHHs the proportion of musti saved that is sold, is
 
higher than in FHHs (Annexe Table 4). This is to be expected
 
since, in FHHs, with the greater control that the woman has over
 
the cash income of the household, the incremental contribution to
 
CYW that selling musti would make, is probably not very high; in
 
MHHs, musti selling provides a substantial increment to a woman's-

CYW (Table 9). It is seen that in Feni the proportion of musti 
that is sold is much higher than that in Bogra. The reason 
behind this may be that paddy traders travel more frequently 
directly to the households in Feni than in Bogra; it seems likely
 
that the difference in proportion of musti sold is a major
 
contributor to the differential in CYWs between Feni and Bogra.
 
(Women in Feni have a higher CYW on average than their Bogra
 

counterparts.)
 

The significance of musti saving and sales from the amount
 
saved should riot be underrated: it is an indigenous mechanism
 
which encourages saving; it is controlled by women; it is an
 
important source of cash income for women-who may otherwise be
 
cash poor; and the resultant income is disposed of by women. It
 
is seen that musti saving is prevalent even in- the poorest
 
households; if any informal credit groups were formed, musti sold
 
could be a source of regular contribution to the group funds
 
withcut imposing any special hardship on these households. Musti
 
is saved throughout the year, with a certain amount of variation
 
in total amount saved being linked with agricultural lean and
 
peak periods.
 

Rough estimates derived from projections based on our two
 
sample villages, indicate that additional savings generated from
 
musti withheld in 1986-87 in rural Bangladesh, may have
 
approximated Tk. 4551 million. 
 This figure is equivalent to
 
about 35% of total domestic savings (of Tk. 13073 million) in
 
1986-87 (Table 9). While the small data-base may mean that the
 
figures are only tentative, it can nevertheless be claimed that
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TABLE 8 

SAVINGS INMUST!
 

Bogra MHHs Feni MHs 

?ar Za': 7:ooe Total Number 1.es T:tal Uucer Does nctin Does not Saves in 

cf the Househoid of households musti save in of houseolds lusti save in
 

Musti MusiS
 

Tk. 5030 	 27 23 4 20 19
 
54.: i5 2.) tl4.S 5I.00
143.5(5.0) 


,k. 5001 .o-T.OO 1? 16 3 20 17 

1k.1001-,k. 15000 20 2 0 2 	 0
 
(K.5) (Ic;.o, ,4.3, (jC:%.) 

= Tk.15001 22 0 4 3 
(I.0) ,iO .0) 	 :E.7) .75. '5 

io .43 7
 
(:00.0, (26.) (84.0) 1100.018. ) 110.7)
 

(Table 8 continued)
 

Bogra FHHs 	 Feri FHHs
 

Fer Capita !ncoze Total Nn:ber Saves ;n Does not Total Nu5ber Saves in Does not
 
of the qousehold of households Musht save in :f hsaseholds lusti save in
 

Nusti Musti
 

(1Tk. 5000 8 10 (O 0
 
(50M 162.5C) (37.5; (62.5) ! .O
 

1k. 5!v- Tk. 1000 1 3 0 6 4 2 
(19.9) (100.0) 	 (37.3) (66.7) (33.3)
 

Tk. 10001- Tk. 15030 5 3 	 0
 

(31.3) (60.3) (40.0) 

r>l5001 	 0 0 0 0 0 v
 

Total 	 ! 
 2
 

I - - -- - - -(31--- - - ---.
-- - -- -	 (87.5).
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TABLE 9
 

CONTRIBUTION OF MUSTI-SOLD
 

Bogra Feni Bogra Feni
 
MHHs MHs FHHs FHHs
 

Musti-sold as percenfage of
 
a
cash income of women .0783 .5272 .0000 .0856
 

Value of must blold (Taka)
 
per household 49.54 390.91 0.0 108.00
 

Total Value of Musti Saved (Sold t Nor-old) 
in Rural Bangladesh in 1986-87 (Taka) c 4551 million (Approximately)
 

Total Value of Muptf Sold in Rural Bangladesh
 
in 1986-87 (Taka) c 2617 million (Approximately)
 

Total Domestic Savings in Bangladesh in
 
1986-87 (provisional) (Taka)Ua 13073 million (Approximately)
 

Notes: (a)The average is only across those households in which women's cash
 

income (CYW) is greater than zero.
 

(b)Averaged across all households in the relevant group.
 

(c)Derived from projections based on the two sample villages of the
 
survey. o­

(d)Statistical Pocketbook of Bangladesh : 1987, P. 204.
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women'. musti-savings is a very significant mechanism of savings 

at the national level and should be taken cognizance of in 

estimating domestic savings levels. Data from Annexe Table 4 

shows moreover, that on average women from the two villages sell 

42.5% o f total.must.i .saved. Projected to total rural areas, this 

indicates a cash-flow to wcmen of roughly Tk. 2617 million. 

Insigrhts into women's savings behaviour can also be gained 

by lookin a :the type of activities on which they incur 

expendi Lure. W,2mer decide or: and supervise expenditures from 
overall household resources ahd a so frm incomes which she 

id ertifies .: her" own. in Table 10 we list the types of 

acti. ities cn which V.T01e! male cash .xpenditul' Com income they 

i-"fmero:: income, ari which ae' inr the nature of 

i estme,':ts rati.er t2-a n cc:. umpticn. These investrment 

expeditures c n perha be t.ake-n as po:ies for savings by 

W!:! . iS, een th.-Ai n all . ., w men m.ost often men icn 

!ives,-ocL and po11-ry as a, area whe 'e thev L1\ est c ah from 

their own inomes follwed by vegetable gardenin, education, 

and land Tn ornce again, i.vst.:e 1try pou,rurchase. FHHs, and 

are menT ioned most often, folloved by e'ucation, land purchase, 

and house renovations. From income which they consider their 
ow., worer thus inv:est mostly on activities in which they have 

traditionally been most. involved with, e.g. ivestock raisin and 
Education .. and pLIrchasevegetable _ardening. of hildren 'and are 

investrents ,ith potentially hLgh rates of return. 

i is seen that the average cash amount invested per year by 

individual women from their own incomes is low, a function 

large!y of iow control over cash incDmes. As a percentage of 

personal cash i.ccmes: (i.e. CYW), women's direct in,'estment comes 
to about Jr.5% in the two villages (Table 10) which is quite a 

high proportion. Or an aggr'egate scale (based on our sample) 

rural women were directly responsible for investments of about 

Tk. 3526. 1 million (from cwn incomes) in 1986-S7, equivalent to 

about 12% of total private fixed investment in 1936,187. 

Women were asked whether they maintain any bank accounts. 

In M.HHs the over'whelming r=sponse wai negative while in ...- , 

only ab.out a au.rter of the women answered affi rmaLiv elv (Table 

ii). in identifying reason:s as to wliy women did not use formal 

s;vings mechanisms, the most cited reason was that CeL they 

did not have much money to put away in banks (Table 11). There 

was a perception that banks do not favourably view deposits in 
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TABLE 10 

INVESTMENT ACTIVITIES FROM PERSONAL INCOME OF WOMEN
 

A. 

Type of investment(a) Frequency of Frequency of
 

Responses Responses
 
MHHs (Bogra + Feni) FHHs (Bogra + Feni)
 

13 8
Education 


14 4
Vegetable Gardening 


22 11
Livestock 


2 5
House Rennovat ion 


1 0
jewellery 


13 6
Land Purchase 


4 4
Others 


B.
 

Bogra Feni Bogra Feni
 
MHHs MHHs FHHs FHHs
 

Investment per Household from Personal
 
134 426 165 644
Incomes of Women (Taka) 


Total Investment from Personal Income of
 
Women tg)Rural Bangladesh in 1986-87 3526.4 million
 
(Taka)
 

Total Fixed Private Investmeyt in
 
Bangladesh in 1986-87 (Taka) c ) 29489 million
 

Notes: (a)Respondents could make more than one response if necessary.
 

(b)Decived from projections based on the two sample villages of the 
survey. 

(c)Statistical Pocketbook of Bangladesh : 1987, P. 204.
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TABLE 11 

INCIDENCE OF BANK ACCOUNTS OF FEMALE RESPONDENTS
 

A. 

With Bank Account With no Bank Account Total
 

Bogra MHHs 8 42 50
 

Feni MHHs 8 38 ,16
 

Bc~vr FHaH 3 11 16
 

F e -iF;i!s t 1 2 16
 

B. 

Major Reason for Bogra Feni Bogra Feni
 
No Bank Account MHHs MHHs FHHs FHs
 

Banks too far 0 C 0 0 

Bad Treatment by Bank Officials 0 0 0 0 

Need Education 7 5 ! 3 

-Need Documents 0 00 0 

Small size of Savings 24 18 5 3 

Family Objections 7 0 1 

Others 9 8 5
 

---.-----
 11 12 
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very small amounts, which is mostly what the women saw 
themselves
 
as being able to afford. A second reason cited often was that to
 
access banks one 
needs formal education, which as 
we have already
 
seen, is very low among the sample women. In Feni MHHs a fev
 
women answered that 
their husbands objected to their leaving the
 
village, which they would have to 
do to go to a bank. Feni is a-.
 
area where religious restrictions an women's 
mobility are still
 
very strong. In Bogra such considerations 
have not emerged
 
strongly from the responses of the women.
 

In summary, income constraints seem to 
be the greatest

single determinant of low levels of 
investment by women. Within
 
these income paramieters women save to a significant extent. This
 
savings activity is not reflected 
in formal banking statistics,
 
since women do not utilize this system very much.
 

Borrowing
 

Information was collected from the 
female respondent on all
 
loans (larger than Tk. 
20) taken out by her personally, for the
 
Bengali -ear 1393. 
 Apart from loans transacted by herself, women 
mal also have used part or the entirety of a loan taken out by
other members of the househol. We do have
not any direct
 
nformation on this 
latter aspect; however, if she was
 

responsible for repaying 
part of such a loan, then this
 
transaction will have been recorded within the 
section on
 
repayment. The information 
on "loans taken" is gathered from
 
oorrowers, supplemented by scme observations garnered 
from
 
lenders. The information pertaLning 
to loans and borrowers will
 
be based on borrowers' responsfs, unless otherwise indicated in 
the text.
 

In Bogra we see 
that womez. from most households (e.g. 29 out
 
of 50 MHHs in the sample) boriow (Table 12). 
 In Feni this does
 
not huld true but nevertheless, over 
a third of the households do
 
'.-:.ave women borrowers. For women who do 
borrow, most women take
out one to two loans per year. A maximum number of six loans per
 
year is in Forrecorded Bogra. MHHs, the greatest number of 
loans is taken out by women from low per capita income 
households. For there notFHHs does appear to be any such 
pattern. Women from poorer households appear to be the major 
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TABLE 12 

NUMBER OF LOANS TAKEN PER FEMALE RESPONDENT 

BOGRA MHIHs 

Per capita Total Number of Loans Taken 
income of numbers of 
households households 0 1 2 3 4 5 

<=Tk. 5000 27 11 9 6 - 1 
(54.0) (10.7) (33.3) (22.2) - (3.7) -

Tk. 5001- 19 7 4 5 2 - I 
Tk. 10000 (3S.0) (36.8) (21.1) (26.3) (10.5) - (5.3) 

Tk. 10001- 2 2 - -
Tk. 15000 (4.3)(100.0) -- -

Tk. 15001=> 2 i 1 ....
 
(4.0) (50.0) (50.0) ....
 

Total 50 21 14 11 2 1 1
 
(100.0) (42.0) (28.0) (22.0) (4.0) (2.0) (2.00)
 

FENI MHHs (Table 12 continued)
 

Per capita Total Number of Loans Taken
 
income of numbers of
 
households houseiolds 0 1 2 3 4 5 

<=Tk. 5000 20 8 -7 3 1 1 
(43.5) (40.0) - (35.0) (15.0) (5.0) (5.0)
 

Tk. 5001- 20 16 1 2 1 
Tk. 10000 (43.5) (80.0) (5.0) (10.0) (5.0)
 

Tk. 10001- 2 1 1 -

Tk. 15000 (4.3) (50.0) (50.0) -

Tk. 15001=> 4 4 ­

(8.7)(100.0) -

Total 46 29 1 10 4 1 1 
(100.0) (63.0) (2.2) (21.7) (8.7) (2.2) (2.2)
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users (as borrowers) of the RIFM in terms 
of the number of loans
 
caken out per year per borrower.
 

Next we look at the size of loans, (Table 13). 
 The average
 
size of loans taken per household is smaller than the 
average
 
size of loans itself (i.e. the total 
amount of loans averaged
 
across 
the total number of loans transacted) because a number of
 
households do not 
take out any loans (i.e. size of loans is
 
zero). We will 
look at the actual size of 
loans in greater
 
detail in later
a section. 
 Here we restrict ourselves to
 
pointing out that in MHHs in both 
areas, women from lower 
per

capita households take out larger loans 
than women from richer
 
households, probably reflecting the 
overall resource deficits of
 
the low-income households. Secondly, it can be 
seen that being;
 
poor does not automatically prohibit women 
from obtaining loans.
 
Thirdly, cash loans are almost always larger than kind 
loans
 
taken by 
women of each income group, this differential enhanced
 
for poorer households. Given the small 
size of cash flows
 
controlled by women, it 
is perhaps to be expected that cash loans
 
will bear greater importance 
to them -than loans in kind. The
 
size cf cash loans taken 
out by women of FHHs are generally
 
larger than those of women 
in MHHs. This may reflect the fact
 
that women (who are the heads of 
the household) in FHHs bear the
 
major responsibility 
for financial management of the household,
 
while women in MHHs share this r.sponsibility with the male head
 
and may have some access to additional credit channelled through
 
him.
 

The average size of loans 
per woman was Tk. 240.36 (Table

13, aggregated). 
 Our data further indicates (figures not
 
included here) that household heads (in MHHs) are aware of only

about 61.5% of these 
loans taken out by women. If national
 
estimates of loans 
taken are to be arrived at by using
 
information from the household head alone, then 
the resultant
 
figures will need to be adjusted upwards for MHHs to reflect this
 
missing information. The magnitude 
of adjustment will depend 
on
 
both the extent of nor-reporting by women and the ratio 
of
 
;omen's loans to loans taken cut by 
other members of the
 
household.
 

An attempt was made to 
see whether the size of loans that a
 
woman commands is dependent on the 
total value of her assets
 
(assets identified 
by her as being hers to dispose of) (Annexe
 
Table 5). No such relationship could be established. It is
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BOGRA FHHs (Table 12 continued)
 

Per caDita Total Number of Loans Taken
 
income of 
 numbers of
 
households households 0 1 2 


<=Tk. 5000 8 4 4 
(50.0) (50.0) (50.0) -

Tk. 5001- 3 - 1 
:k. 1CO0 (13.8) (65.7) (33.3) 

... 10001- 1 1 
Tk. 15000 (31.3) (40.0) (20.0) (20.0) :20.0) 

Tk. 15001=> 
--------------------------------------------------------

Total 16 8 52 1 
(100.0) (50.0) (31.3) (12.5) (6.3) 

FENI FHHs (Table 12 continued)
 

Per capita Toral Number of Loans Taken
 
income of 
 numbers of
 
households households 
 0 12
 

(=Tk. 5000 10 5 3 2
 
(62.5) (50.0) (30.0) (20.0)
 

Tk. 5001- 6 3 
 3
 
Tk. 10000 (37.5) (50.0) 
 (50.0)
 

Tk. 10001-

TiC. 15000 

Tk. 15001=>
 

Total 16 8 3 
 5
 
(ioo.q) 50.0) (18.8) (31.3)
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TABI'E 13A 

SIZE OF LOANS PER FEMALE RESPONDENT (OR HOUSEHOLD)
 

BOGRA MHHs
 

Per capita Percentage of Loan in cash Loan in kind Total size of
 
Income of the Households (Taka) (Taka) loans (Taka)
 

Households
 

35.19 87.04
<=Tk. 5000 54.00 	 52 

(27)
 

Tk. 5001- 38.00 152.16 146.32 298.47
 

Tk. 10000 (19)
 

0.0 	 0.0
'k. 10001- 4.00 0.0 

Tk. 15000 (2)
 

Tk. 15001=> 4.00 	 0.0 10.00 10.00
 

(2)
 

Total 100.00 86.00 75.00 161.00
 
(50)
 

Note:Loan figures are averaged across all households, borrower as well as non­

borrower.
 

'7NIMII~s (Table 13A continued)
 

Per capita Percentage of Loan in cash Loan in kind Total size of
 
Income of the Households (Taka) (Taka) loans (Taka)
 

Households
 

:=Tk. 5000 43.48 	 315.0 39.30 354.30
 

(20)
 

-.. 5001- 43.48 65.0 27.0 92.0 
Tlk. 10000 (20) 

Tk. 10001- 4.35 25.0 100.0 125.0
 

?k, 15000 (2)
 

0.0
Tk. 15001=) 8.69 	 0.0 0.0 

(4)
 

Total 100.00 166.00 33.00 199.26
 
(46)
 

Note:Loan 	figures are averaged across all households, borrower as well as non­

borrower.
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BOGRA FHHs (Table 13A continued)
 

Per capita Percentage of Loan in cash Loan in kind Total size of
 
Income of the Households (Taka) (Taka) loans (Taka)
 
Households
 

<=Tk. 5000 50.00 51.25 2.50 54.00
 
(8)
 

Tk. 5001- 18.75 17.00 10.00 27.00
 
Tk. 10000 (3)
 

Tk. 10001- 31.25 210.00 38.00 248.00
 
Tk. 15000 (5)
 

Tk. 15001=> 0.00 0.00 0.00 0.00
 

Total 100.00 94.37 15.00 109.37
 
(16)
 

FENI FHHs (Table 13A continued)
 

Per capita Percentage of Loan in cash Loan in kind Total size of
 
Income of the Households (Taka) (Taka) loans (Taka)
 
Households
 

A=Tk. 5000 62.5 350.00 205.00 555.00
 
(10)
 

Tk. 5001- 37.5 1041.00 0.00 1042.00
 
Ak. :cooo (6)
 

Tk. 10001- 0.0 0.00 0.00 0.00
 
Tk. 15000
 

Tk. 15001=> 0.00 0.00 0.00 0.00
 

Total 100.00 609.37 128.12 737.50
 
(16)
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rable 13B 

Total Amount of Loans Taken Out by-Women in Rural Bangladesh 
in 1986-87: (a b )
 

In Cash : 1685 million (Taka)
 

In Kind : 702 million (Taka)
 

Total : 2387 million (Taka)
 

:nble 13C
 

:mparison of Loan Size (from informal Sources) from Various Studies
 

--------------------------- I--------------------------------------------­
(Loans per household, Taka)
 

Deflatedh
:.me 	of the Author, Name of Study, Actual 

Amount Amounts'
:.udy 	Year 


.. 	Azad, M. H., An Anqlysis of the Effects of 354.76 319.40
 

the Land Tenure System on the Availability
 
and the Use of Credit in Seleyted Areas of
 
Mymensingh District (1971): 

c)
 

2. 	 Islam, N, An Analysis of the Role of Credit 157.31 39.76
 
in Capital Formation in Agriculture i7ciome
 
Areas of Mymensingh District (1974):
 

3. 	 Rahman, A, Usury Capital and Credit Relations 590.36 111.36
 

in Bangladesh Agriculture Some Impcations
 
for Capital(Qrmation and Capitalist Growth
 
(1974-75):
 

4. 	 Current Stu yon Women and the RIFM .240.36 26.06
 
(1986-87):
 

Notes:
 
(a) 	Derived from projections based on the two sample villages of the survey.
 

.) 	 The information is obtained from the head woman (who may or may not be 

the household head) of each household. Loans transacted by other women 

in the household are not reflected in any figures in the report. 

- The actual amounts of loans per household for these studies are obtained
 
from Hussein (1983).
 

.	 The deflator is the average retail price for medium quality rice (in
 

principal towns). The base year is 1969.
 

e) 	While loan amounts for the other studies are for all loans (from informal
 

sources) taken out by the household, figures from the current study
 

reflect only loans taken out by the head woman of each household
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rable 13B
 

Total Amount of Loans Taken Out by-Women in Rural Bangladesh in 1986-87:(a&b)
 

In Cash f 1685 million (Taka)
 

In Kind : 702 million (Taka)
 

Total : 2387 million (Taka)
 

.Able 13C
 

:mparison of Loan Size (from :nformal Sources) from Various Studies
 

(Loans per household, Taka)
 

I.me of the Author, Name of Study, Actual Deflat
 
Amount AmountkQ)
:.udy Year 


I. 	 Azad, M. H., An An.qlysis of the Effects of 354.76 319.40
 

the Land Tenure System on the Availability
 
and the Use of Credit in Seleited Areas of
 c
 ,

Mymensingh District (1971): 


2. 	 Islam, N, An Analysis of the Role of Credit 157.31 39.76
 

in Capital Formation in Agriculture iic ome
 
Areas of Mymensingh District (1974):
 

3. 	 Rahman, A, Usury Capital and Credit Relations 590.36 111.36
 

in Bangladesh Agriculture Some Imy-ications
 
for Capital ( rmation and Capitalist Growth
 
(1974-75): c
 

4. 	 Current Stuyy,on Women and the RIFM .240.36 26.06
 
Q,
(1986-87): 


Notes:
 
a) Derived from projections based on the two sample villages of the survey.
 

) 	 The information is obtained from the head woman (who may or may not be 
the household head) of each household. Loans transacted by other women 
in the household are not reflected in any figures in the report. 

The actual amounts of loans per household for these studies are obtained
 
from 	Hussein (1983).
 

.[) 	 The deflator is the average retail price for medium quality rice (in
 
principal towns). The base year is 1969.
 

'e) 	 While loan amounts for the other studies are for all loans (from informal 

sources) taken out by the household, figures from the current study 

reflect only loans taken out by the head woman of each household 
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.iseful to nste that the absence of control of assets does not
 

necessarily prohibit women from getting credit in the RIEH.
 

If we turn to the actual size of loans taken, iL is seen 

that most loans taken out by women in the Bogra village were ver. 

small, in the Tk. 20 to Tk. 50 range (Table 14). While it is 

true that in Feni larger loans have been taken out relative].v 

more times than in Bogra, in neither area do we see anY 

significant incidence of largse lcans, i.e. larger than Tk. 9000., 

or even on a smaller s'ale, in the Tk. 5C0 to Tk. 2000 range. We 

speculate as to why this is so in a following section. 

in term,=_ of uses of loans, ba.sed or, informatirn from women 

borrowers, it is seern that most loans taken by them are for, 

consu:..p tion -purposes (Table 15)11, which is only to be exLpected 
given the consumption management role tradition-ally ascribed to 
women in Ban,iadesh. E'en in FHHs, where most women heads record 
trade and busciness as their major' occupation, the incidence of 

loans taken for business purposes is quite low (aboat 8% of all 
loans taken). Producti'.e loans are seen to be larger than loans 
used for consumption purposes and are almost entirely taken in 
cash, while c,:nsimption loans have a high kind content (Table 

15). 

We link this infcrmation to information collected on the 

conditionalit:y of repayment of loans. This paper focuses only on 

e:-%plicit or stated interest rates within the range of terms and 
conditicn 'ttached to loan repayment, although it is recognized 

that implicit rates of interest through service demands or 
seasonal demands, etc. in repayment, may in some cases be 

substantial. Explicit interest rates were found to be 
significantly positively related with the size of the loan in 

general (except forFeni FHHs), although some large loans do not 

-ecord an.- interest attached to them (Table 16). The level of a 

woman's assets dc not have any significant bearing on the 

:riterest rate she is charged.12 In examining whether interest 

rates were linked with specific purposes for which the loans were 

taken, it was observed that high stated interest rates are 

associated with business loans (Table 15). We have already seen 

that business loans are relatr-ely larger and are taken mostly; in 

cash; the combination of these tv.o characteristics Drobably 
-_
largely explain te high interest rate on these loans, since lare


amounts of cash possess high scarcity value to cash-poor women. 
Women borrow mostly from other women (AnnexY Table 6), which 

http:charged.12
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TABLE 14
 

SIZE OF LOAN TAKEN PER WOMEN
 

Size of Loan Taken 


Tk. 20-Tk. 50 


Tk. 51-Tk. 150 


7k. 151-Tk. 500 


"k.501-Tk. 2000 


Tk. 2001 & Above 


Total 


Bogra MHHs 

Percentage of 


loan cases 


55.77 

(29) 


23.08 

(12) 


15.38 

(8) 


5.77 

(3) 


0 


100.0 

(52) 


Feni MHHs 

Percentage of 


loan cases 


23.81 

(10) 


23.81 

(10) 


50.00 

(21) 


2.38 

(1) 


0 


100.0 

(42) 


Bogra FHHs Feni FHHs 
Percentage of Percentage of 

loan cases loan cases 

50.00 23.08 
(6) (3) 

25.00 15.38 
(3) (2) 

16.67 15.38 
(2) (2) 

8.33 38.46 
(1) (5) 

0 7.69 
(1) 

100.0 100.0 
(12) (13) 
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TABLE 15 

SIZE OF LOAN, INTEREST RATE AND KIND/CASH RATIO BY PURPOSE OF LOAN 

BOGRA MHHs 

Purpose for which Percentage of Size of Loan Stated Interest Kind/Cash 
loan used Loan Cases Taken (Taka) Rate (per cent Ratio of 

per annum) loans 

Day-to-day House- 75.00 85.00 9.00 .7949 

hold Consumption (39) 

Special Social E,,ent 3.85 520.50 0.00 .9995 

(2) 

Health 1.92 140.0 0.00 0.00 
(1 

Own Business 7.69 487.50 75.0 .2500 
(4) 

Household Business 1.92 500.00 60.0 0.00 
(1) 

Other 9.62 324.00 24.0 .6000 
(5) 

Total 100.0 065.0 14.81 .7116 
(52) 

.Tote:All information in averaged across the number of loan cases within group
 
(e.g. Bogra HHs).
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FENI MilHs (Table 15 continued)
 

Purpose for which Percentage cf Size of Loan Stated Interest Kind/Cash
 
loan used Loan Cases Taken (Taka) Rate (per cent Ratio of
 

per annum) loans
 

Day-to-day House- 66.67 167.0 15.35 .4286
 
hold Consumption (28)
 

Special Social Event 11.90 170.0 38.00 .2000
 
, (5)
 

Health 9.52 262.50 0.0 .2500
 
(4)
 

Own Business 2.38 300.0 120.0 0.0
 
(1)
 

Hcusehold Business 2.38 200.0 0.0 0.0
 
(1)
 

Other 7.14 700.0 80.0 0.0
 
(3)
 

Total 100.0 218.23 23.33 .3333
 
(42)
 

Note:All information is averaged across the number of loan cases within group
 
(e.g. Bogra MP.Hs).
 

BOGRA FilHs (Table 15 continued)
 

Purpose for which Percentage of Size of Loan Stated Interest Kind/Cash
 
loan used Loan Cases Taken (Taka) Rate (per cent Ratio of
 

per annum) loans
 

Day-to-day Household 66.67 77.50 26.25 .5000
 
Consumption (8)
 

Special Social 8.33 30.00 0.00 1.00
 
Function (1)
 

Own Business 8.33 100.00 112.00 0.00
 
(1)
 

her 16.67 500.00 120.00 0.00
 
(2)
 

.tal 100.00 146.00 47.00 .4167
 
(12)
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FENI FHHs (Table 15 continued)
 

Purpose for which Percentage of Size of Loan Stated Intere3t Kind/Cash

loan used Loan Cases Taken (Taka) Rate (per cent Ratio of
 

per annum) loans
 

Day-to-day Household 46.15 558.33 17.00 .3333
 
Consumption (6)
 

Special Social 30.77 537.50 0.00 .5000
 
Function (4)
 

Own Business 7.69 500.00 120.00 0.0
 
(1)
 

Other 15.38 2900.00 0.00 0.0
 
12)
 

Total 100.00 908.00 17.00 .3077
 
(13)
 



-----------------------------------------------------------------------

-----------------------------------------------------------------------

--------------------------------------------------------

-----------------------------------------------------------------------

- 38 -

TABLE 16
 

STATED INTEREST RATE BY SIZE OF LOAN
 

BOGRA MHHs 	 FENI MHHs
 

Size of Loan Percentage 	 Stated interest Percentage Stated interest
 

rate (per cent of loan rate (per cent
Taken 	 of loan 

cases per annum) cases per annum)
 

23.81 0.0
Tk. 20-Tk. 50 55.77 0.0 

(29) 	 (10)
 

Tk. 51-Tk. 150 23.08 15.00 	 23.81 19.0
 
(12) (10)
 

11:. 151-Tk. 500 15.38 73.75 50.00 31.0
 
(8) 	 (21)
 

0.0 	 2.38 120.0
Tk. 501-Tk. 2000 5.77 

(3) 	 (1)
 

Tk. 2001 & Above -... 

14.81 100.0 	 22.88
Total 	 100.0 

(52) 	 (42)
 

';,e: All information on interest rate. is averaged across the number of loan
 
cases within the relevant group (e.g. Bogra MHHs).
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(Table 16 continued)
 

BOGRA FHHs FEN! FHHs
 

Size of Loan Percentage Stated interest Percentage Stated interest
 
Taken of loan rate (percent of loan rate (per cent
 

cases per annum) cases per annum)
 

Tk. 20-Tk. 50 50.00 
 0.00 23.08 0.0
 
(6) (3)
 

Tk. 51-Tk. 150 25.00 67.33 15.38 
 0.0
 
(M) (2)
 

Tk. 151-Tk. 500 16.67 120.0 
 15.38 60.0
 
(2) (2)
 

Tk. 501-Tk. 2000 8.33 120.0 38.46 20.0
 

(1) (5)
 
Tk, 2001 & Above 
 7.69 0.0
 

(1)
 

Total 100.0 
 47.0 100.0 17.0
 
(12) (13)
 

Note: All information on interest rates is averaged across 
the number of loan
 
cases within the relevant group (e.g. Bogra FHHs).
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.ends to 
further compound the 
 ash constraint faced by 
women
sorrowers. 
 Consumption loans also have positive 
interest rates,
c.ut these rates 
are on average lower than 
those charged by
institutional banks and may be 
on concessionary terms. 
 Indeed,
borrowing 
in small amounts in kind 
(or small cash outlays) for
consumption purposes 
occurs across the 
household 
income spectrum
and there is thus not much scope for charging high interest rates
since it is a 
largely reciprocal 
service rendered by most women
in a village, 
with funds coming from the kind 
income that 
women
control 
(kind resources, 
i.e. KYW, of women being much bigger
than their cash resources, i.e. 
CYW, in almost every case). Some
ccnsumption 
loans 
fall outside this reciprocal mechanism,

however, and 
are larger in 
size; the interest rate that 
these
loans bear was seen to be 
much higher than the for
average rate 

consumption loans.
 

Summarizing the 
preceding section, 
it women engage in a
considerable 
amount 
of borrowing activities within the RIFM.
They appear to have 
a higher demand for 
cash loans than
loans in general, kind
 
reflected in the higher amount of borrowing in
cash even though in terms 
of borrowing 
from other women, the


?otential availability of borrowable resources 
is greater in kind
:orm. Loans 
for productive purposes command 
relatively high
interest 
since they consist of relatively large 
amounts of
-carce) cash. 
 These high interest rates 
limit access to this
.-pe of loan, which in turn reflected in a low incidence of loans
for productive purposes 
(although a large unmet demand exists,

Ls seen in the final sections of 

as
 
the report). 
 The distinction
between cash and kind loans 
is maintained on 
the hypothesis that
the degree of convertibility of 
kind to cash is low. 
 Given the
lack of control that 
women possess over most marketting channels,
it does not 
seem unreasonable to 
assume that 
women would find 
it
 

very difficult 
to convert 
a loan taken in 
goods, to equivalent
cash, and still 
keep control of 
the loan or 
cash thereby
generated. 
 It should also be noted 
that high interest 
on large
cash loans have led to 
their use for productive/business 
purposes
rather than for consumption, indicating 
an efficient 
allocation

of the scarce resource, cash funds. 
 The high interest burden 
is
likely to 
be felf more intensively by the woman 
from a low income
household who 
at the same time might 
face the greatest capital
constraints. 
 Cash constraints simultaneously impose 
a high
premia on cash 
loans of any significant size 
given by women, as
well as maintaining 
a high level of latent demand 
from them for
-ash loans. Increasing 
the flow of cash 
to women through more
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income-earning activities, conti'ol by them over the income of
 
which would need to be ensured, would ease the market clearing
 
nterest rate from both sides of the equation. Greater, market­

oriented--economic activity controlled by women is likely to
 
generate a higher leve! of credit activity at a lower equilibrium 

interest rate.
 

Lenders
 

Most women in our sample households lend to some extent. 
This is true across household per capita income groups and CYWV" 
levels (Table 17). A large part of this lending may, however, be 
of the reciiprocal small consumptizn loan type alluded to in the 
preceding secticn an:o does no. connote any consistent surplus in 
the woman's income. We have already noted previously that pure 
lender' status, on the cther hand, tends to be associated with 
higher levels of womens' income. Women from poorer households 
are not excluded from the pure lender category; their direct 
control over cash/kind incomes earned through their wage-labour 
may at times place them with fungible resources at hand which can
 
be loaned out for further incremental income. 

Most wom-en lenders report that the majority of their loanees
 
are women, although a few state that men constitute the major 
pa-t of their clientele (Annexe Table 7). Lenders have, on the 
wncle, known their loanees for a number of years (usually 5-10 
years in Bogra and longrer in Feni), male and female borrowers 
come mostly from the lender's own village, and most borrowers are 
-termed "friends, relatives or neighbours" by the female lenders 
(Table 18. ) Women thus lend to a group which they know well, 
with whom they maintain social relations, and whom they can 
monitor closely.. Given the fact that the level of total assets 
of the wcman borrower or the income of the borrower household 
does not prohibit a woman from access to small or large loans, 
the social relations between lender and borrower are undoubtedly 
important de facto collaterals and sources of security for the 
repayment of these loans. 

Women borrowers do not borrow exclusively from women, 
although most of the lenders they do approach are indeed women 
(as seen in a previcusly noted table, Annexe Table 6). Women 
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TABLV 17
 

WHETIER THE FEMALE RESPONDENT IS A LENDER 

BOGRA M1is FENI MHHs
 

Per capita income Total Number Yes No Total Number Yes No
 
of the household of households of households
 

<=Tk. 5000 27 21 6 20 
 16 4
 
(54.0) (77.8) (22.2) (43.5) (80.0) (20.0)
 

TIc. 5001-Tk. 10000 19 15 
 4 20 14 6
 
(38.0) (78.9) (21.1) (43.5) (70.0) (30.0)
 

?k. 10001-Tk. 15000 2 2 0 2 
 2 0
 
(4.0) (100.0) (4.3) (4.3)
 

Tk. 15001= > 2 
 1 1 4 4 0
 
(4.0) (50.0) (50.0) (8.7) (100.0)
 

Total 50 39 11 46 
 36 10
 
(100.0) (78.0) (22.0) (100.0) (78.3) (21.7)
 

(Table 17 continued)
 

BOGRA FHHs 
 FENI FiiHs
 

Per capita income Total----------------------Number ----------------------------
Yes No Total Number Yes No
 
of the household of households of households
 

<= Tk. 5000 8 5 ­3 10 5 5
 
(50.0) (62.5) (37.5) (62.5) (50.0) (50.0)
 

Tk. 5001-Tk. 10000 3 3 0 6 3 3
 
(18.8) (100.0) (37.5) (50.0) (50.0)
 

Tk. 10001-Tk. 15000 5 3 2 0 0 0
 
(31.3) (60.0) (40.0)
 

Tk. 15001=> 0.0 0 0 
 0 0 0
 

Total 16 11 16 8 8
 
(100.0) (68.8) (31.3) (100.0) (50.0) (50.0)
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TABLE 18
 

INFORMATION ON BORROWERS DERIVED FROM LENDERS
 

A-I : Time lender has known Female Borrowers
 

Frequency of Responses
 

Bogra (MHHs + FHHs) Feni (MHHs + FHHs) 

i Years 2 0 

1-5 Years 6 1 

5-10 Years 21 4
 

10-20 Years 8 16
 

Above 20 Year 4 16
 

Total 41 37
 

Note: For part-A of Table 18, lenders with female borrowers were
 
asked to give information on any one female borrower of the 
preceding year.
 

A-2 Status of Female Borrower
 

Frequency of Responses 

Bogra (MHHs + FHHs) Feni (MHHs + FHHs) 

Neighbour 16 3 

Relative/friend 25 34 

Sharecropping Tenant 0 1 

Total 41 37 
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A-3 : Village of Female Borrower 

Frequency of Responses 

Bogra (MHHs + FHHs) Feni MHHs + FHHs) 

35
39
Lender's village 


2
2
Other village 


41 
 37
Total 


A-4 : Whether any documents were transfered from female 
borrowers
 

Frequency of Responses
 

Bogra (MHHs + FHHs) Feni MHHs + FHHs)
 

Yes 0 0
 

No 41 37
 

Total 41 37
 

: Time lender has known Yale borrower
B-I 


Frequency of Responses 

Bogra (MHHs + FHHs) Feni MHHs + FHHs) 

1 0
1 Year 

0 0
1-5 Years 


2
10
5-10 Years 


3
1
10-20 Years 


6
2
Above 20 Years 


14 
 11Total 

---

Note:For part-B of Table 18, lenders with 

asked to give information about any one 
male borrowers were 
male borrower of the 

preceding yea7. 
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B-2 : Status of Male borrower
 

Frequency of Responses
 

Bogra (MHHs + FHHs) Feni MHHs + FHHs) 

Neighbours 5 1 

Relative/friends 6 7 

Sharecropping Tenant 1 0 

Hired labour of Household 1 1 

Same group 0 1 

Other i 

Total 14 11 

B-3 : Village of Hale borrower
 

Frequency of Responses
 

Bogra (MHHs + FHHs) Feni MHHs + FHHs)
 

Lender's village 12 11
 

Other village 2 0
 

Total 14 11
 

B-4 : Whether any documents transfered from Male borrower
 

Frequency of Responses
 

Bogra (MHHs + FHHs) Feni MHHs + FHHs)
 

Yes 0 0
 

No 14 11
 

Total 14 11
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borrowers identify their lenders 
as being friends and relatives
 
or neighbours for the most part 
(Table 19). FHHs to a
seem have 

greater interaction with "non-friend" moneylending categories
 
(e.g. traders and shopkeepers) 
who are usually men, indicating
 
that women who do not have 
recourse to male intermediaries (such
 
as husbands), deal directly with male 
creditors as the need
 
arises. Women in MHHs 
on the one hand can utilise men in their
 
households for this purpose, 
and on the other hand, face greater
 
social sanctions against interaction with men.13 
 Another point

to note is that among the sources of credit listed, there is 
an
 
almost absolute absence of institutional sources 
(i.e. registered
 
banks or groups). Women in our sample households also did not
 
register belonging to any informal credit groups which woul3
 
negotiate regular access loans. fact
to In no informal women's
 
groups were found in the two 
sample villages. A legitimate

question to why no
ask would be such group was organized by the
 
women to meet their credit needs or to poor their 
resources.
 
Women responded with a variety of reasons, 
including lack of a
 
leader, desire to keep interest earning activities hidden from
 
male and/or other members of the household, lack of confidence in
 
their collective ability to generate enough capital, etc.
 

Even when women's relations with their lenders are of
 
friends or neighbours, it does not necessarily imply that they
 
get loans free of interest. Borrowers repc-t that explicit

interest rates charged by these 
categories (of which a large
 
proportion are women) are quite high Table 19). 
 Highest
 
interest 
rates are from lenders who are classified as traders,
 
retail shop keepers and moneylenders. The one loan mentioned
 
from institutional 
sources also carries a high interest (100% per
 
year )and was from an NGO organized group.
 

Of the lenders interviewed, only five women in both areas
 
taken together admitted giving loans on interest, but from the
 
discussion above, it is very likely that 
a good many more women
 
do charge interest. Women do 
not readily admit accepting
 
interest because of religious 
taboos against taking interest.
 
The women who mentioned taking interest were all from lower per

capita income households. This may be an indication that lending
 
for poorer women is not 
a favour but a necessity, i.e. a means of
 
supplementing a meagre househcld income. highest of
The rate 

interest to which women admit to 
is 15% per month.
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TABLE 19 

STATED INTEREST RATE BY TYPE OF LENDER
 

Bogra MHHs Feni MHHs
 

Type of lender Percentage Stated Percentage Stated 
of loan Interest of loan Interest 
cases Rate cases Rate 

(per cent (per cent 
per annum) per, annum) 

Moneylender 3.35 
 90.00 2.38 0.0

(2) (1)
 

Neighbours 19.23 35.00 42.86 
 41.11
 
(10) (12)
 

Relatives/Friends 76.92 6.00 
 54.76 10.43
 
(40) (23)
 

Owner of sharcropped land 
 0.00 x 0.00 x
 

Agricultural Employer 0.00 
 x 0.00 x
 

Trader 0.0x 0.00 
 x
 

Retail shopkeeper 0.00 
 x 0.00 x
 

Formal Financial Institu­
tion (Bank/group) 0.00 
 x 0.00 x
 
Informal group o.0o 0.00
 

Total 100.00 14.81 100.00 22.88
 
(52) (42)
 

Note:Information obtained from female borrowers.
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(Table 19 continued)
 
Bogra FHHs Feni FHHs
 

Type of lender Percentage Stated Percentage Stated
 

of loan Interest of loan Interest
 

cases Rate 
 cases Rate
 

(per cent (per cent
 
per annum) per annum)
 

0.00 x
Moneylender 8.33 90.00 

(1)
 

Neighbours 16.67 60.00 7.69 0.0
 

(2) (1)
 

Klatives/Friends 33.33 28.00 61.54 15.0
 

(4) (8)
 

Owner of sharcropped land 0.00 x 0.00 x
 

x
Agricultural Employer 25.00 0.00 0.00 

(3)
 

8.33 120.00 15.38 0.0
Trader 

(2)
(1) 


Retail shopkeeper 8.33 120.00 0.00 x
 
(1)
 

Formal Institutional
 
0.00 x 7.69 100.0
(Bank/group) 


(1)
 

x 7.69 0.0
Informal group 0.00 

(1)
 

Total 100.00 46.83 100.00 16.92
 

(12) (13)
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Not many lenders identify any concept of cost involved in
 
lending (Annexe Table 8). Where they do, 
the- cannot quantify
 
the costs but mention mostly costs of entertai'iment and value of
 
time spent.
 

Lenders report that there is a seasonal dimension to the 
demand for loans, the highest number of requests being in the 
August to November period tTable 20). This coincides witlh the 
agricultural lean season. Most requests during this period are 
for cc!nsumrt_ ion loans. Lenders als, indicate that th-hey cannct 
meez the total demand for loans which the,% receive (Annex Table 
9) . T.hi.s is "entlened more oDf ten I y women lenders witl low 
household perca.i, a icomes and l o, personal incomes. 

last point to -.--te with regard to .7omen money lenders is 
that while, w:.men borro ,er have more access to them thar. do men, 

, , this does nct ne-essaril indicate that men are discriminated 
a ainst. The opposite may in fact be indicated in one sense, if 
we look at Table 21. Eased on info.rmation from female lenders in 
Bcgra, it appears that men getsliihtly larger loans than do
 
wc.aen; morecver, the la.gest loan iven to men in both areas ;s 
larger than the largest loan given to women. One ca., speciulate 
that the reason for this state of affa7irs is that since larger 
loans generalil" carry higher interest rates, men, who have access 
to a higher income than women, are in a better position to afford 
such loans. Womer. lenders may feel that such loans (and 
interest are likely to be repaid mere easily by men than women 
who face rPiativey more severe resource constraints. Most women
refrain f!om lending to men, however, in view of social
 

restrictions imposed on such interactions and by the same taken,
 
not man- men approach women lenders. 

Repayments of Loans 

Information on loan repayment was collected for all loans on 
which any repayment (of eiither capital or interest) was made by 
the female respondent during 1986/87. It includes loans taken 
out by the female respondent or other members of the iiouseheid, 
towards the repayment of which the respondent consciously engaged 
in sa-:ings an.or contributed labour, such repayment identified 
by the women themselv.es. See'nd!F, the information also relates 
to loans taken out in earss preceding the reference year. but 
part or the whole of which was repaid i. the reference year. On 

http:themselv.es
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TABLk, 20 

FREQUENCY OF MONTH WITH HIGHEST LOAN DEMAND 

(Bogra and Feni)
 

Month 

Frequency of Responses
 

Boishakh (April - May) 1 

Jaishtha (May - June) 0 

Ashar (June - July) 9 

Sravon (July - August) 14 

Vadro (August - September) 47 

Asshin (September - October) 56 

Kartik (October -

Augrahayon (November -

Poush (December -

Magh (January -

Falgun (February -

November) 30 

December) 9 

January) 7 

February) 2 

March) 0 

Ghaitra (March 
- April) 
 4 

Note:Lenders could mention more than one month.-------­
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TABLZ 21 

AVERAGE LOANS TO WOMEN AND EN 

Bogra MIHHs Feni MHHs 

Average Mi':imum Maximum Average Minimum Ma':imum 
Size of Loan Loan Size of Loan Loan 

Loan Size Size Loan Size Size 
(Taha) (Tala) (Ta1ka) (Taka) (Taka) (Taka) 

Loans to Male 66-6. 100.0 2020.00 1i,.33 90.0 1000.00 
Borrowers 

Loans to Female 61.67 20.C 520.00 148.7S 40.0 860.0C 

Noze:This informaLion is derived from lenders' responses regarding one female 
and one male borrower. 

Table 21 continued)
 

Bogra FHHs Feni F-his 

Average Minimum Maximum Average Minimum Maximum 
Size of Loan Loan Size of Loan Loan 

Loan Size Size Loan Size Size 
(Taka) (Taka) (Taka) (Taka) (Taka) (Taka) 

Loans to Male 200.91 50.0 1000.00 0.0 0.0 0.0
 
Borrowers
 

Loans of Female 25.64 20.0 150.00 149.88 35.0 815.0
 
Borrowers
 



- 52 ­

average, therefore, one 
can gain an idea 
of the repayment

performance of women over a period of one year.
 

Repayment performance is 
defined as 
percentage 
of the loan
capital that is 
repaid. 
It is seen 
from Table 22 that almost the
entire loan capital is repaid within one 
year of taking the loan.
This is true 
regardless 
of the household 
per capita income
situation of 
the female borrower. RepaymenL 
rates across sizes
of loans vary, however, with 
larger loans 
being repaid more
 
slowly (Annexe Table 10).
 

In terms of repayment of 
loans taken 
out for various
purposes, the worst 
performance 
is for loans used in the woman's
own business (Table 23). 
 This is not surprising since 
we have
seen that business 
loans are mostly in cash and bear
interest, both aspects placing 
high
 

a strain 
on women's 
low cash
incomes. Consumption 
loans which are 
smaller, in 
kind, and
generally bear 
no or low interest, can be 
repaid more 
easily.
 

We also tried to see 
whether the respondents could identify
what sources of income were 
primarily used in 
repaying each type
of loan. The high 
incidence of consumption loans in kind for
women borrowers naturally results 
in the high frequency of home
production and commodities used for everyday consumption purposes
figuring in 
sources 
of loan ,-epayment (Table 24). Anotherfrequently 
mentioned 
source is 
income from the 
woman's 
own
business. 
 In Bogra MHHs 
where the 
incidence of 
non-farm
activities 
is 
higher, the contribution 
of personal business

income towards repayment is higher than in Feni MHHs.' 4
 

In summary it seems that 
although 
interest payments
repayments and repayment and
 
in general may place 
a greater relative
burden 
on women of poorer households, 
they nevertheless 
repay
loans at 
a level on 
par with women 
from richer households,
perhaps to 
ensure 
their continuing 
credit worthiness 
and access
to 
the RIFM. The low'size of loans may be 
a contributing 
factor
ensuring that 
a major part of the loan is 
repaid within one year.
Women havE 
access 
to household 
resources 
in repaying loans but
personal income 
sources 
are also very important. 
 women 
are not
seen to scl! off many of 
their own 
assets to 
repay loans, which
n-y be a combined outcome of small average 
loan size 
and low'.
levels of asset ownership and control.
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TABLE 22
 

REPAYMENT PERFORMANCE BY PER CAPITA INCOME OF THE BORROWER'S HOUSEHOLD
 

Bogra MHHs 	 Feni MHHs
 

Per capita Income Percentage Capital Repaid Percentage Capital Repaid
 
of the Household of loan as % of loan of loan as % of loan,
 

cases capital cases capital
 

<=Tk. 5000 	 44.44 .9305 80.00 .958
 
(20) 	 (16)
 

Tk. 5001-Tk. 10000 	 53.23 .8656 5.00 1.000
 
(24) 	 (3)
 

14. i0001-k. 15000 0.00 x 	 5.00 .99
 
(1)
 

Tk. 15000 = > 2.22 1.00 x
 
(1)
 

Total 100.00 .8974 100.00 .97
 
(45) 	 (20)
 

Ncte:Loan 	cases are loans on which either capital and/or interest has been
 
repaid at least partially in reference year (see text).
 

Table 22 continued)
 

Bogra FHHs Feni FHHs
 

Per capita Income Percentage Capital Repaid Percentage Capital Retail
 
o: 	the Hcueholds of loan as % of-.oan of loan as % of loan
 

cases capital cases capital
 

<=Tk. 5000 	 30.00 .8444 45.45 
 .8518
 
(3) 
 (5)
 

Tk. 5001-Tk. 10000 20.00 .5000 54.54 1.00
 
(2) (6)
 

Tk. !0001-Tk. 15000 50.00 .7382 0.00 
 x
 

(5) 

Ti. 15000 = >0.00 K 0.00 X 

Total 	 100.00 .7224 100.00 
 .9326
 
(10) 	 (11)
 

Note:Loan 	cases are loans on which either capital and/or interest has been
 
repaid at least partially in reference year (see text).
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TABLE 23
 

REPAYMENT PERFORMANCE BY PURPOSE OF LOAN
 

Bogra MHHs Feni MHHs
 

Purpose for which Percentage Capital Repaid Percentage Capital Repaid

loan taken of loan of loan
as % of loan as % of loan
 

cases capital cases capital
 

Day-to-day Household
 
consumption 77.78 .8910 55.00 .995
 

(35) (11)
 

Special Social Occasion 2.22 20.00
1.00 1.00
 

(1) (4)
 

Health 0.00 x 5.00 1.00
 

(1) 
Education 0.00 5.00 1.00
 

(1)
 

Own Business 4.44 .5500 0.00 X
 
(2)
 

Household Business 
 6.67 .88 10.00 .85
 
(3) (2)
 

aepayment of own loan 
 0.00 X 5.00 .7143
 
(1)
 

Repayment of Household 0.00 x 0.00
 
Loan
 

OLher 8.89 
 1.0 0.00 X
 
(4)
 

Total 100.00 .8974 100.00 .97
 
(45) (20)
 

Note:Loan cases are loans on which either 
capital and/or interest has been
 
repaid at least partially in reference year (see text).
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Table 23 continued)
 

Bogra FHHs 	 Feni FHHs
 

Purpose for which Percentage Capital Repaid Percentage Capital Repaid

loan taken of loan as % of loan of loan as % of loan
 

cases capital cases capital
 

Day-to-day Household
 
consumpticn 80.00 .7114 36,36 1.00
 

(8) 	 (4)
 

Special Social Occupation 0.00 x 	 9.09 1.00
 
(1)
 

Health 	 0.00 x 27.27 1.00
 

(3)
 

Education 
 0.00 x 	 9.09 .3500
 

(1) 

Own Business 	 10.00 .7000 9.09 .9091
 

(1) (1) 

Household Business 0.00 x 0.00 x 

Repayment of own loan 0.00 	 0.00
X 	 X
 

Repayment of Hcusehold 0.00 0.00 X 
Loan 

Cther 	 10.00 .8333 9.09 1.00
 
(1) 
 (1)
 

Tc1a-	 100.00 .7224 100.00 .9326
 
(10) 	 (11)


Note:Loan 	cases are loans on which either capital and/or interest has been
 
repaid at least partially in regerence year (Eee text).
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TABLF 24
 

INCIDENCE OF REPAYMENT BY SOURCE OF REPAYMENK
 

Primary Source Percentage of Loan Cases 
of Repayment 

Bogra Feni Bogra Feni 
MHHs MHHs FHHs FHHs 

Sale of Woman Assets 


.ommodities of daily 

consumption 


Crops from Household 

land 


Mortgage of Womans 

Assets
 

New loans by Women 


New loans by Men 


Income from Woman's 

Business 


Income from Household 


Business 


Other 


Total 


0.00 0 10.00 0.00 
(1) 

24.44 0 0.00 0.00 
(11) 

22.22 35.00 10.00 9.09 
(10) (7) (1) (1) 

0.00 0 0.00 0.00 

0.00 5.00 0.00 0.00 

0.00 0.00 0.00 0.00 

17.77 20.00 20.00 36.36 
(8) (4) (2) (4) 

4.44 0 50.00 36.36 

(2) (5) (4) 

37.11 40.00 10.00 18.18 
(14) (8) (1) (2) 

100.00 100.00 100.00 100.00 
(45) (20) (10) (11) 

Note: Loan cases are loans on which either capital and/or interest has been
 
repaid at least partially (see text).
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Potential Demand for Credit
 

We have noted earlier that women in our selected villages
 
have considerable unmet demand for credit. It was thought be
to 
a useful exercise to establish broad threshholds of demand for 
variDUS types of productive loan use at varying levels of 
interesL. The only condition mentioned was the interest rate. 
The ;,omen were asked t:, concept.ualize the total amount (in cash) 
the:j waouId wish to borrow at that rate and then to allocate 
pcrtions of the tc.-al lean for specific types of activities. The 
utili of tiLe demand figurles for various activities lies in 
i:.icatin the order of oreference amcngst different types of 
produc Live 1oain e (to be seen by which purr-ose has the highest 
demand for :':edit and in gi.inr a rough idea of a one-time 
credit absorption level b'. womer. at given interest rates by 
acti ity." tp.-re in the 'Kilages. The entire amount of the loans 
demanded may no' be used by the woman alone, but by other members 
of the household as well.
 

As a supplemen-ary e-zercise we posed a question to all 
female respondents as to which activities they considered most 
profitable (Table 25). The most frequentl1y mentioned activity 
was paddy-trading, followed by live'-:tock-raising and other small 
businesses. This pattern is reflected to a large extent in the 
average amounts of credit demanded by women for investment b., 
activity type (Table 26). in the preparation of Table 26, we 
comboined the credit amounts demanded h the respondent at the 
simple interest rates of 3.5% per month, 2.5% per month, and at 
no interest, for use in a particular type of activity. This 
total amount is thus the average size of loans demanded by women 
at an average interest rate of 2% per month for a given 
productive purpose. The highest amount demanded universall" is 
for non-farm activities, followed in most cases by the demand for 
credit for the livestock sector. There is also quite a high 
demand for loans for crop agriculture, especially in MIHHs, where 
crop agriculture plays a relativel:, more important role than in 
FHHs. 

In terms of interest rates, we have mentioned that a three 
and a half percent per month level, a trwo and a half percent 
level and a zero interest level were specified. The resuliin­
ranking of total credit demands at every level, however, do not 
always fulFill the a priori expectation that higher total demand 
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TABLE 25
 

MOST PROFITABLE ACTIVITY
 

Frequency of Responses
 

Activity type Bogra Feni
 

(MHHs + FHHS MHHs + FHHs
 

Paddy trade 42 27
 
Small Industry/Handicrafts 18 29
 
Retail Shopkeeping 3 11
 
Livestock/Poultry 21 14
 
Others 8 10
 

Note : Respondents could mention more than one activity.
 

TABLE 26
 

POTENTIAL DEMAND FOR PRODUCTIVE LOANS BY ACTIVITY TYPE
 

(Per Household)(a)
 

Amount Demanded per Household
 

Activity type Bogra Feni Bogra Feni 
MHHs MHHs FHHs FHHs 

(TK.) (TK.) (TK.) (TK.) 

Crop Agriculture 1620 978 281 867
 
Non crop Agriculture
 

(livestock not included) 146 414 181 
 250
 

Livestock 1301 1470 970 1735
 

Trade/Industry 2300 3553 1813 2071
 

Total 5367 6416 3245 4923
 

Note: (a) The figures reflect credit demand by the head woman of
 
each household only. Figures reflect simple averages
 
of credit demanded at monthly interest rates of 3.5%,
 
2.5% and 0%.
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TABLE 27
 

FOR PRODUCTIVE LOANS(a)POTENTIAL 	 DEMAND 

(by interest threshholds)
 
A.
 

Amount Demanded per Household (Taka)
 

Monthly Bogra Feni Bogra Feni
 

Interest 
 MHHs MHHs FHHs FHs
 
Rate
 

(TK.) (TK.) (TK.) (TK.)
 

Mean Amount 3494 2996 1250 1000
 

0 	 0
3.5% 	 Minimum Amount 0 0 


Maximum Amount 20300 50400 9000 15000
 

Mean Amount 6482 7646 5041 2969
 

2.5% Minimum Amount 0 0 0 0
 

Maximum Amount 29800 57000 18000 18000
 

8607 2797 10806
Mean Amount 6185 


0% Minimum Amount 0 0 0 0
 

20500 34300
Maximum Amount 36400 64000 


B.
 

Total Demand for Credit for Productive Use by Women in Rural
 
Bangladesh in 1986-87 b):
 

Monthly Interest Rate Amount Demanded (Taka)
 

3.5% 40117 million
 

2.E% 87537 million
 

0% 92609 million
 

Note : (a)The figures reflect credit demanded by the head woman
 
of each household only.
 

(b)Derived from projections based on the two sample
 
villages of the survey.
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Cash loans taken are larger on average than kind loans,
 
inspite of greater kind incomes being at the disposal of women.
 
This indicates a higher demand for cash'Iloans than for kind
 
loans. Since most large cash 
loans are used for productive
 
purposes and scarcity of cash raises 
the interest rates on these
 
loans, the incidence of productive loans is quite low. There is
 
a consequent lack of working capital, leading 
to low investment
 
in productive activities. This in 
turn leads to low cash inccme
 
flow to women which again, by reinforcing scarcity, of loanable
 
funds raises the interest rate and constrains productive
 
activity.
 

Transactions costs of loan administration are likely to be 
very low because of proximity of lenders and borrowers and a 
minimal degree of formalities involved. 
 Most lenders in fact do
 
not identify costs in most cases. High interest 
rates therefore
 
are likely to 
be composed of a large scorcity premia added on to
 
a normal rate of profit. With a greater flow of 
(cash) credit, a
 
substantial dent could be created in this premia.
 

At the present moment women from all income groups take 
out
 
loans of all sizes and at all levels of interest; women from
 
,oorer household are seen to trke out greater numbers loans
of 

)er woman. This implies equity in access in one sense; 
the
 
burden of high interest rates are likely be more severe
to 
 on
 
poorer women 
borrowers, however, who may nevertheless borrow
 
because there is no alternative. High interest also tends to
 
keep out many potential borrowers.
 

It appears that the expansion of rural informal credit is
 
strongly linked to cash flow to 
women. 
This needs to be enhanced
 
and ensured in order to facilitate greater availability of credit
 
at lower interest rates. order to some
In do this, initial
 
lending from formal 
sources to participants in the RIFM should be 
encouraged. Rather than provide loans to individuals, greater
 
prospects of equity would be engendered if those funds were
 
channelled 
through informal groups constructed with class
 
homogeneity. 16 In the two sample villages, 
such informal groups

could not be identified. Women's informal lending, however,
 
already occurs within a more 
or less closed/netork and it seems
 
likely that given minimal logistic support, such groups could be
 
organized on a self-monitoring basis. 
 Class homogeneity of the
 
women within each group should be maintained. While the primarY
 

http:homogeneity.16
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will be linked to lower or no interest (Table 27). The
 
respondents were questioned as to why they sometimes 
demanded 
less credit at no interest charged than that demapded at a
 
positive interest rate. The.- answered that was
there a
 
likelihood of non-repayment occuring and bears of foreclosure
 
were mentioned; moreover hidden costs in terms services etc.
of 

were feared.
 

f we take the total credit amount demanded at no interest, 
this could serve as an indicator of the ceiling of credit demand 
for prcductive use by the head women in rural households. This 
figure was roughly Tk. 99-609 million in 1986-87, while total 
loans obLained by womn from informal sources was (about) Tk. 
2387 million r (Table 1 !. The amount of total productive credit 
demanded by rural women that was met through the RIFM in 1936-87, 
thus, was only between 1-2%. 

Concluding Remarks
 

The prccuctive capacity of rural women is severely
 
constrained by the overall dearth of credit and working capital. 
From the preceding review it is apparant that it is the informal.
 
market that provides women with access to limited credit, the 
presence of the formal sector bei.g negligible. in two typical
 
villages of Bangladesh, women from almost every type of household
 
participate in the RIFM. The women participate as bcrrowers and
 
lenders, in some cases the roles overlappingr and the transactions
 
being reciprocal. This latter phenomenon is especially
 
significant in the case of small consumption loans.
 

No clear relation between the household income status and
 
the woma'n's credit status is established, but women who lend 
beyond the reciprocal mechanism are seen to have higher 
personally controlled incomes. Evidence further shows that very 
low women's cash incomes create severe constraints for their 
participation in crediL transactions. Loanable funds of the 
household in general may be scarce, but This dimension is 
particularly emphasized for women, for terey do .al%.'ays have
no-

much indeDpndence or-say in deciding o-er cash ex:pend"-ures. 
This scarcity of funds also irplies a high level of credit demand 
which remains largey... unmet. Since women mcstly lend to av-d 
borrow from other women, these scarcity co-nditions are malgnified 
further. 
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focus should be women 
from re.-ource 
poor households, attention
also needs to be given to women of 
richer households who do
have much effective control over 
not
 

household 
resources. 
 This is
importentin 
a society where 
women from all 
classes may have
little social security and great 
economic vulnerability.

Measures should be 
taken to stipulate 
that women should be the
recipients of 
credit generated by these groups, because 
men have
 
greater access to 
other sources of credit.
to ensure that It is also important
income derived from the use of 
credit, accrues
cirectly to the women themselves. If 
this does not happen, women
will continue 
to be cash-poor 
and their own welfare remain
unchanged (or worse) although the welfare-level 
of the household
may be enhanced. 
 A measure 
which would probably be useful in


regard is
.his women's 
control 
over marketting 
channels.
credit groups could assist in this, finding buyers 
The
 

for the goods
as well as 
arranging transportation 
of the goods. The inccme
derived 
from sales could 
thus accrue directly to women. Women
already have developed savings mechanisms in musti-saving, which
could contribute towards 
generating capital 
and ensuring
repayment. Musti-savings 
is already seen 
to have considerable
 
national significance.
 

The survey further indicates that 
women are 
used to managing
resources, 
 as well as kind, that
cash they are experienced and
efficient 
bo.rrowers 
(and lenders) on 
the whole, 
that their
repayment performance is exemplary, and that they 
can and do
conceptualize 
the variety of uses for 
which they would take
credit 
as well as 
the amounts involved. 
Credit demand is highest
for trade/business 
and livestock 
activities 
and formal credit
e-.tension activities 
should focus these
on 
 areas. Although the
,?rimary demand is 
for cash loans, relatively larger loans in kind
for consumption purposes command high 
interest. 
 Thus providing
some loans 
in kind for consumption, especially 
during
agricultural lean seasons, could also be considered.
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NOTES
 

1. 	 Farouk & Ali (1975), Khuda (1982), Hamid (1988).
 

2. 	 Informal financial or credit markets (IFM) are here defined
 

as all credit transactions in which the lender is not a
 

registered bank or cooperative or other financial
 

institution. This market is virtually unregulated by state
 

laws or agencies.
 

.. 	 Blanchet, TheLese, Rural Women, Savings and Credit : An 

Anthropological View, USAID, Dhaka (mimeo) 1986. 

4. 	 The figure of 12% was chosen with logistic constraints in 

mind. 

5. 	 Moreover. not many households were found to have more than 

one adult woman (above. 12 years of age). 

6. 	 Child-rearing, washing, cooking, and cleaning for the
 

household were not included within the purview of the survey
 

(although they are definitely socially productive
 

activities) because they do not produce tradeable goods.
 

7. 	 If musti chal saved is sold and added to CYW, it is deducted
 

from KYW. Otherwise, the value of the musti-chal saved is
 

added to the KYW in those cases where the respondent does
 
not register any participation in rice processing; in cases
 

where there is participation, the amount of musti-chal saved
 

is already subsumed under KYW from crop-processing.
 

8. 	 This may be because women from poorer households are more
 

likely to work as labourers and be paid in cash which
 

accrues to them directly and which they may control.
 

Women from upper-income households may not have as much
 

direct control over disposable cash income.
 

9. 	 No distinction was nade between formlal and informal sources
 

of loans. As we shall see later in the report, only one
 

instance of a women borrowing from formal sources has been
 

recorded in our samnle.
 

10. 	 The relevant tables are not included in this report. The
 

basic procedure was a series of cross-tabulations and
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analysis of variance with Chi-tests.
 

11. Data from women lenders also indicats 
that most borrowers
 
take loans for consumption.
 

12. 
 Relevant table not included in this report.
 

13. Existing social norms 
discourage interaction 
between women

and men outside the woman's direct kinship system.
 

14. 
 In the MHHs of Bogra many women are contract-suppliers for 
a

local middleman trader of woven-grass baskets.
 

15. A large percentage of loans taken out 
by women were used for

consumption; thus only a part 
of Tk. 2387 million went
directly towards meeting total productive credit demand.
 

16. The Grameen Bank group model could be 
a starting point.
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ANNEXE TABLE 1. -. 

NUMBER OF MEMBERS. PER .HOUSE9OLD' 

Land owned by Bogra MHHs Feni MHHs Bogra FHHs Feni FHHs
 
the household Members Members -Members. Members
 
. (acres) per HH per HH per HH per HH
 

No land 3.00 
 N/A 2.00 1.00
 

2.51-7.5 6.33 7.67 N/A N/A
 

7.51 & Above 6.00 N/A N/A N/A
 

rotal 4.94 6.20 3.19 3.25
 

N/A Not applicable.
 

ANNEXE TABLE' 2 

MARITAL STATUS OF FEMALE RESPONDENTS
 

Marital Status.. Bogra MHHs Feni MHHs Bogra FHHs Feni FHHs
 

Married 49 46 0 0 

Unmarried 1 0 0 0 

Divorced 0 0 0 1 

T'idowed 0 0 0 15 

bandoned 0 0 16 0 
-----------------­-----------­-----------­----------­

-3tal 50 46 16 16 
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-ANNEXE TABLE 3
 

EDUCATION LEVEL OF FEMALE RESPONDENTS
 

Education Level Bogra MHHs Feni MHHs Bogra FHHs Feni FHHs 

Illiterate 42 31 15 9 

Literate (can 2 6 1 3 
read and write) 

Upto class V 5 7 0 3 

Class VI - X 1 2 0 1 

Class XI & Above 0 0 0 0 

Total - .. -50 ... 46 16 16 
- -7 - - --- -- - - -- -- -- -- -- - - - - - - - - - - - - - - - - - - - - - - - - - - - - -
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ANNEXE TABLE 4 

PERCENTAGE OF KUSTI-SAVED THAT IS SOLD, 

BY P/C INCOME OF THE HOUSEHOLD 

Bogra XHHs 	 Feni MHHs 

Per capita Income Percentage Percentage Percentage Percentage

of the Household of House- of Musti of House- of Musti
 

holds sold holds sold
 

Tk. 5000 and below 53.49 .1304 46.34 .7237
 
(23) 	 (19)
 

Tk. 5001-Tk. 10000 37.21 .2505 41.46 .8929
 
(16) 	 (17)
 

Tk. 10001-Tk. 15000 4.65 0.0 	 4.88 .7214
 
(2) 	 (2)
 

Tk. 15001 and above 4.65 .50 7.32 .3056
 
(2) 	 (2)
 

100.00 .1862 100.00 *7631
 
(43) 	 (41)
 

Note: 	 Information is presented for those households in mhich the respondent
 
saves in musti. Numbers in parentheses indicate numbers of households.
 

(Annexe Table 4 continued)
 

Bogra FHHs 	 Feni FHHs
 

Per capita Income Percentage Percentage Percentage Percentage
 
of the Households of House- of Musti of House- of Musti
 

holds sold holds sold
 

<=Tk. 5000 
 45.45 0.0 	 71.43 .60
 
(5) 	 (10)
 

Tk. 5001-Tk. 10000 27.27 0.0 28.57 .25
 
(3) 	 (4)
 

Tk. 10001-Tk. 15000 27.27 0.0 	 0.0
 
(3)
 

=> Tk. 	15001 0.0 
 0.00
 

100.00 0.0 100.00 .50
 
(11) 	 (14)
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AMIEXE TABLE 5
 

SIZE OF LOANS BY ASSET LEVELS OF-THE RESP I3NEKT
 

kcgra MH"S Feni MH~s
 

Total Assets Per:entage Loan in Loan in Tatal Percentage Luan in Loan in Tota:
 
Of the oaan Of 4ouseholds Cash Kind Loan of HcasEholds Cash Kine Loan
 

(Taka} rtaka) (Taka) (Taka) 'Taka) 'Taka) 'Taka;
 

NZ Assetz a J1 16 327 1.00­
:4)
 

7k. I-Tk. 500 230 59 30.43 !73 6" 26C 

k,5'1- Tk'.2CO ) (2 200 222 423 4.35 0.0 O.C 0.0 
(6) (2) 

Tk. 2001-Tk. 5000 1B 95 132 226 4.35 0.0 0.0 0Z 
(9) (2)
 

5001-71.0k. 15000 18 67 61 126 34.78 175 24 199
 
(9) (;6) ­

=>Tk. 150 1 .. .. 16 0.0 23 23 26.37 179 17 196 

8) 2 -- --

STotal....... .-.. 100.00 86 75 i~1 100.00 166 33 !99 

-eL----------
(50)

-- ------- -- --- ------- --
Note: Loan fiqres are averaged across at: se s bcrrooer as well as non-Worower. 
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LENDERS0 C LENDER) 

2 MB e ogr Mzis HH ­
------- - -,r -- - ­

-- w g*.. W,.. '44-VMaeleners~­-ale- lenders -- ----- --- - ,------ ------- --------- -- 6 

Note": Information is frormeach :'lo.n' :taken out Thy the female 
' ' ' *I. - respondent-. -? Z_.. . . t -- " - " ' . ­

t V " • - ... ­

• , -. .. _ - =_:.' . - ... . .9'a 

•.. . C ANNEXE TABLE"7
 

, . BORROWERS OF.FEMALEeLENDERS (BY;SEX OFBORROWER).
 

. .. ',. " . . Freequency-. of Responses.:-?~'4..a. J.'. .-Ar -. i 

'Mostrvy womenBo owes ..... , 
,-. ... ,. ,...j'j "- ':-". a . . 

. Hostlyj-men Borrowers - ' . 1" 

Note: Information-basedJon 1lenders responses..• Both*e-reas" -ae .nt0.. 

. -- -.. . it '~ e u.'-- - , ,H wse= .,,M r , 

• . - -a g - . • ' 2 - i ;".:' - * - - . . "'.. ," .. ' . - -• 
" " -". ­

. -C ""ANNEXE:TABLE 8,1*" . .Lt 

: "WHETHER COSTS MENTIONED' '-.: "" """ hOt -: '" " " 4 " :" " X 

. a-.• . - --.. No. of lenders who - ". *"-.. 


S" .!mentioned costs ,
 

Bogra MHHs. C E !. 3 " 

- Feni MHHs . . ZS 12' 

Bogra FHHs _ '.-. 2..... ' - .- .. 

Feni "FHHs . " , ., - . . 
-- - -- -a - - - -.-- . 

: " 
1 4 
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ANNEIE TABLE 9
 

IF ABLE TO MEET DEtAND FOR LOANS 
A:
 

Bogra MHHs 	 W Bogra FRNS Feni FLsNHHs 
Cash incoae 0' .......................
 
the Lender Cases 	f Yes Xc Cases cf Yes 'kc Cases of 
 Yes No Cases of Yes No
 

Lenders Lenders Lenders Leners
 

5 	 73T U.5,-7k. ,5., IC 2 6 	 1ol15 33 00 33 1
I 


01I
 

=..:3O-r ,.,.:, a 1 7 3 030 	 41
1 	 20A 
.gk. 5i0!-T . i5¢C 1 3 1 3 1 2 1
 

T.150& Above 	 0 1 0 1 0 0 0 0 0
 

,36 
 2 34.J-. I 7 
t M ) (V.3; (C. V 	 (VV.; 0 .." '":
 

B: 	(Annere Table ? continued) 

ecgra MHHs Feni MHs Bogra FRHs Feni FHHs
Per c a ince .......................................------------------------

of tne lender's Cases 	of Yes 
 No Cases f Yes Ne Cases of Yes No Cases of 5s o
h~useoi~sr 	 Lenders Len~ers Lenders 

(=Tk. 3:00 21 2 19 16 01 . 3 3 5 	 i 

Tk, 10000 15 2 3 	 13 0 3 3 0 3
 

Tk. 0000­
Tk.15 60 2 2 0 2 3 0 3 0 0 0
 

Tk. 0 4 1 3 0 0 0 0 
 0 

3 , 4 35 36 2 54 0 .. -

V1 V04 1 0.0 
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ANNEXE TABLE 10 

REPAYMENT PERFORMANCE BY SIZE OF LOAN 

Bogra MHHS Feni MNHs 

Size of loan Taken 
(Taka) 

Percentage 
of loan 

Capital 
Repaid as 

Percentage 
of loan 

Capital 
Repaid as 

cases % of loan cases % of loan 
capital capital 

Tk. 20-Tk. 50 51.11 .9886 15.00 .985 

(23) (3) 

Tk. 51- Tk. 150 20.00 .9468 25.00 .99 
(9) (5) 

Tk. 151- Tk. 500 20.00 .8111 55.00 .98 
(9) (11) 

Tk. 501- Tk. 2000 8.89 .4563 5.00 .71 
(4) (1) 

Tk. 2001 & Above 0.00 
 0 0.00 0
 

Total 100.00 
 .8974 100.00 .97
 
(45) (20)
 

:-----------------------------------

Note: 
 Loan cases are loans on which either capital and/or interest has been
 

repaid at least partially in the reference year (see text).
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Annexe Table 10 continued)
 

. - Bogra FHHs 


Size of loan Taken 
(Taka) 

- Percentage 
of loan 
cases 

Capital 
Repaid as 
% of loan 
capital 

Tk. 20- Tk. 50 50.00 
(5) 

.7200 

Tk. 51- Tk. 150 10.00 
(1) 

1.00 

Tk. 151- Tk. 500 30.00 .6414 

(3)
 

Tk. 501- Tk. 2000 10.00 .7000 

(1) 


Tk. 2001. & Above 0.00 0 


Total 100.00 .7224 

(10) 


Feni FHHs 

Percentage Capital
 
of loan Repaid as
 
cases % of loan
 

capital
 

27.27 1.00 
(3)
 

27.27 1.00
 
(3)
 

0.00 0
 

45.45 .8518
 
(5)
 

0.00 0
 

100.00 .9321
 
(11)
 


