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EXECUTIVE SUMMARY 
 

USAID Regional Economic Cooperation Project (REC) started to operate on September 29
th

, 

2011. This is the second quarterly report of the Project. During the first three months, the team 

focused on creating the project’s foundation, and organizing its operations. During this reporting 

period, the Project implemented multiple activities per component and achieved the following: 

 

 Organized two focus groups with the Organic and Textiles Export Partnerships Groups 

(EPG) respectively; designed EPGs action plans and received USAID approval for their 

implementation;  

 Organized and successfully conducted an Export Partnerships Initiative (EPI) training in 

Almaty with the participation of nearly 60 selected export companies, representing 

Kazakhstan, Uzbekistan, Kyrgyzstan, and Tajikistan; 

 Cooperated with the European Bank for Reconstruction and Development (EBRD) and 

Germany Agency for International Cooperation (GIZ) by providing them a slot to present 

their programs at the first EPI training; 

 Maintained exporters’ database of more than 500 Central Asian companies; 

 Planned upcoming technical assistance for KazNexInvest; 

 Made a presentation at the meeting of Defense Logistics Agency (DLA) contractors, 

KazBuild exhibition; 

 Represented the REC project at a meeting with the DLA leadership in Washington, DC; 

 Prepared draft outlines and started discussing the content of the Kazak and Uzbek 

manuals on “How to Export to the Department of Defense (DOD)”, through the Northern 

Distribution Network (NDN);  

 Enhanced cooperation with DLA, prime vendors (PV)s, and DOD suppliers, generating 

first survey results on processes, procedures, barriers on doing business with DOD; 

 Identified several candidate companies to supply to DOD, and started to organize 

technical assistance. 

 

The Project continued to strengthen its presence and operations in Uzbekistan. The Project hired 

two Center for Economic Development (CED) experts and they began contributing to the 

implementation of project activities in Uzbekistan: assisted in organizing a survey with DOD 

suppliers, started to select potential DOD suppliers, and participated in other Project operational 

matters. Even though this great progress, there are still barriers to work with the main Uzbek 

governmental counterparts. For example, until the submission of this report, the Project has not 

yet received approval from the Uzbek Cabinet of Ministries to organize the meeting of export 

promotion agencies or the third session of Export Partnership Initiative (EPI) training in 

Tashkent. 

 

From the administrative perspective, the Project hire a new Communications and Grants 

Manager, who will be finalizing the Project’s web site and implementing the Branding and 

Marking Plan; and received approval to hire a Component 1 Coordinator to support the activities 

under the Export Partnerships Initiatives. 
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COMPONENT 1: Export Partnership Initiative (EPI) 
 

During the reporting period January to March 2012, Component 1 activities were focused on 

launching the Export Partnership Initiative (EPI) program: 1) supporting the existing Export 

Partnership Groups (EPG); 2) selecting participants for the EPI program, including  25 

participants from Kazakhstan, 25 from Uzbekistan, 5 from Kyrgyzstan, and 5 from Tajikistan; 3) 

preparing the EPI Training program in partnership with the Central Asian Tax Research Center 

(CATRC) of Kazakhstan Institute of Management, Economics and Strategic Research (KIMEP). 

REC organized meetings, focus groups, and interviews with the above-mentioned counterparts. 

 

EPI Training 

 

The Project drafted, and USAID approved the EPI training plan. In January, REC announced the 

launch of the EPI program, and distributed an on-line recruitment survey among non-

governmental organizations (NGO), exporters, businesses, and industry associations, among 

others. 

 

In order to attract participants to the Component 1 training, the Project published advertisements 

in local mass media in Kyrgyzstan, Kazakhstan, and Tajikistan. To attract participants from 

Uzbekistan, the Project contracted UBI Consulting LLC to identify Uzbek companies and assist 

them in completing online application forms. The Component 1 Leader provided consultations 

for the applicants on the training by e-mail and phone. 

 

In February, 193 suppliers were selected from the application pool, based on: 

 

 Likelihood of generating new exports if they participated in the program; 

 Likelihood of receiving long-term benefits from the program; 

 Overall readiness to export and to participate in the program; 

 Demonstrated commitment to participate in the program. 

 

In March the final list of participants for EPI program was identified. The Component 1 Leader 

worked closely with CATRC of KIMEP in preparing a comprehensive agenda for the 1
st
 session 

of the EPI Training. 

 

57 selected participants attended the 1
st
 session of the EPI Training, held at the “Ala Tau” 

sanatorium from February 29-31.  

 

Support of the existing Export Partnership Groups (EPG) 

 

Two existing Export Partnership Groups (in Organic Farming and Textiles) were invited to 

Almaty for a focus group discussion aimed at updating their current status, identifying challenges 

and capacity building needs, which would be addressed within the framework of the REC 

Project. The Organic farming focus group discussion took place from January 27-28, and the 

Textiles focus group took place from February 8-9 respectively. After two days of intensive 

discussions, two action plans were drafted. These included a description of activities, 

establishment of a timeline, and definition of roles and responsibilities. The Component 2 leader 
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supported these activities and will support the implementation at least two market surveys for the 

existing Export Partnership Groups. The REC COR approved the proposed Action Plans.  

 

Upcoming Activities: 

 

 April 23: Short-term technical advisor for Organic Farming EPG on development of apricot 

value chain in Kyrgyzstan, Tajikistan and Uzbekistan – USAID Approval pending;   

 Quarter 3: Market Survey for the Organic Farming Market Research for Organic EPG; 

 Quarter 3: Market Survey for the Textile market in Central Asia for Textile EPG; 

 April 27-29: 2
nd

 EPI Training session in Almaty, Kazakhstan; 

 May 24-26: 3
rd

 EPI Training session in Uzbekistan; 

 June: Start of internship held by CATRC of KIMEP; 

 June: Participation of EPGs in International Exhibitions. 

COMPONENT 2: Evaluate the export potential of Kazakh and Uzbek 
firms and industries through market research 
 

During the reporting period of January to March 2012, Component 2 activities focused on 

identifying long-term technical assistance priorities and developing scopes of work with the key 

Kazakh and Uzbek government export promotion agencies, namely KazNexInvest in 

Kazakhstan, and Chamber of Trade and Commerce in Uzbekistan. REC Project leaders met with 

the above-mentioned counterparts and identified joint priorities, as well as potential benefits to 

both public and private market players.  

 

Building an Exporter Database 

 

The REC Export Partnership Initiative program identified beneficiaries of the first EPI Training 

(March 29-31) in Almaty, and incorporated the selected companies into the CAR Exporters 

Database. As part of the survey, applicants have also identified trade barriers and other export 

constraints that they face. 

 

The Project provided DLA with an excel-based database of over 500 exporter firms in 

Kazakhstan and Central Asian states on March 1, 2012. The database was incorporated into the 

“DLA Yellow Pages” as an additional resource and tool for existing prime vendors and their 

local suppliers in Kazakhstan and Uzbekistan. 

 

Capacity Building for Existing Export Partnership Groups 

 

The Project identified marketing needs for the existing Export Partnership Groups (in Organic 

Farming and Textiles). Component 2 activities will include drafting and implementing at least 

two market surveys:  

 

1. Research on Organic Farming Market in Central Asia (Kazakhstan, Uzbekistan, Kyrgyzstan, 

Tajikistan), aimed at identifying existing producers, available products, export volumes, and 

recent development trends. 
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2. Research on Textile markets in Kazakhstan and Uzbekistan, aimed at identifying assortment, 

prices, suppliers, producers, raw material and accessories available locally. 

 

Identification of Internal and External Obstacles to Firms for Supplying to the DOD 

 

In January, Component 2 Leader drafted a questionnaire to survey existing local suppliers for 

DLA/GSA prime vendors. The objective of this survey was to identify existing processes, 

contracting requirements and constraints faced by local suppliers while working with the prime 

vendors. Component 2 and 3 Leaders conducted the survey via telephone and in-person 

meetings. Local suppliers identified constraints such as: difficulties complying with multiple 

documentation requirements of prime vendors, as well as requirements of Kazakh banks for 

arranging “Passport of Transaction” when the amount of transaction exceeds $50.000. Local 

suppliers also find it challenging to invest their own capital for the period of the contract with 

prime vendors, as the prime vendors only make payments after the shipment is completed, and 

not always comply with the implementation dates set. The supplier often incurs additional 

expenses, because the product and/or delivery are often made specifically to match the prime 

vendor’s requirements and cannot be sold elsewhere. 

 

REC Short-Term Technical Assistance 

 

In collaboration with KazNexInvest, the Component 2 leader identified three key areas where the 

organization needs REC assistance and drafted scopes of work for three short-term technical 

consultants to build their capacity: 

 

1. STTA on priority industries-based export strategies development (machine-building, 

metallurgy, construction, chemistry, pharmaceuticals, food and textile industries) and evaluation 

of the companies’ export potential. 

 

2. STTA on development of export of services, aimed at identifying the most appropriate 

international best practices for export promotion agencies’ support. 

 

3. STTA on development of a website for exporters, aimed at promoting Kazakh products 

through electronic trade platforms. This STTA will most likely be implemented through the 

upcoming IBM Volunteers’ assignment to Kazakhstan (July 13-August 11, 2012).  

 

The recruit for an STTA will begin once USAID grants its approval, after KazNexInvest and 

REC leadership finalize the scopes of work. 

 

Within the framework of existing Organic Farming EPG capacity building, EPG members 

submitted a request for an STTA assignment to assist in the development of the apricot value 

chain, particularly advising on improving the quality of apricot processing. Beneficiary countries 

will include Kyrgyzstan, Tajikistan and Uzbekistan, which are countries of origin for the Organic 

Farming EPG Members. Currently the details and budget of the SOW are being finalized, and 

will soon be sent for USAID COR approval. 
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In addition to the above-mentioned assignments the REC Project provided KazNexInvest with 

assistance in applying for International Visitors Leadership Program (IVLP) with the US 

Embassy in Kazakhstan, (through USAID Mission Astana office 

http://exchanges.state.gov/ivlp/index.html.) KazNex requested support for it’s the ongoing 

efforts in building institutional export capacity through education of its senior and medium level 

managers in the selected areas, where the national knowledge and expertise are either insufficient 

or non-existent.  

 

The REC COR plans to extend the IVLP program to beneficiaries from Kazakhstan and 

Uzbekistan. He plans to resubmit the request to USAID Astana that includes additional trade 

promotion organizations. 

 

Upcoming Activities: 

 

 Short-term technical assistance assignments with KazNexInvest in the areas of industry-based 

export strategies development, export of services development and creation of an export 

promotion website – USAID approval pending; 

 April 19-20: Conference of Central Asian Trade Promotion Agencies in Tashkent, 

Uzbekistan... Objective: Coordination of  regional export promotion practices, initiatives and 

opportunities – USAID Approval pending; 

 August: IBM Global Corporate Volunteers Program short-term technical assistance to 

KazNexInvest in Astana. 

COMPONENT 3: Supplying to Department of Defense 
 

In Kazakhstan and Uzbekistan, the Project concentrated its activities on conducting a survey with 

the existing DOD suppliers, preparing a report on barriers to export to DOD, and identifying 

suppliers who meet DLA requirements.  

 

The Project analyzed data on the NDN development and DOD procurement processes, DLA 

Theater Engagement Reports for Uzbekistan and Kazakhstan, GSA CA Catalogs, RTLC reports 

on export environment, DOD, DLA, PV processes, procedures and requirements, and 

Government legal practices, including export barriers, websites and other relevant information. 

 

The Project developed a database of DLA prime vendor current and potential suppliers with 

varying degrees of readiness to supply. REC has identified and analyzed DLA and GSA product 

needs and supplier requirements, and will include the findings in the upcoming report on 

barriers. 

 

Project leadership developed questionnaires for the survey with prime vendors and their 

suppliers. The exiting local suppliers were identified and a survey was conducted in January-

March with Kazakh and Uzbek suppliers, KazNexInvest by REC staff in Kazakhstan, and CED 

representatives in Uzbekistan. 

 

http://exchanges.state.gov/ivlp/index.html
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Based on the results of the surveys, the Project prepared a brief draft report on, business 

processes, procedures, and barriers. Based on the report, the team will prepare recommendations 

for local perspective DOD suppliers, and share these findings with interested parties (USAID, 

DLA and others) in April. 

 

REC staff has developed an outline for the Manual on “How to supply to the DOD” through the 

NDN for Uzbek and Kazakh companies, which will be discussed with DLA representatives in 

April 2012.  

 

Brief instructional materials (processes, procedures, and requirements) for potential DOD 

suppliers have been developed and presented for EPI participants during training on March 29
th

. 

 

In cooperation with KazNexInvest, the Project reviewed the companies, and participated in 

Prime Vendors’ meetings in January and February in Almaty. Six companies from Kazakhstan 

were chosen as potential suppliers for Supreme Food. In February, these companies became 

involved in the audit process by PV (Attachment 1, Kazakhstan Audit summary). Tsesna Astyk, 

RG Brands Almaty and AGROTEX, as the companies with the most potential to become DLA 

suppliers from Kazakhstan were invited to participate in the first session of REC EPI Training at 

the end of March 2012. The Project is currently discussing means of providing technical support 

to these companies. 

 

Upcoming activities  

 

 Identify competent sources to perform expert evaluation and analysis of potential 

suppliers for DLA and develop a draft manual on “How to supply to DOD”; 

 Identify qualified firms in Uzbekistan to supply to the DOD; 

 Assess 2-3 local suppliers for subcontracting to DLA prime vendors. Verify compliance 

with the PV quality/quantity requirements; 

 Develop a USAID-accepted action plan for the pilots to supply to DOD; 

 Execute action plan using two selected firms capable of closing deals and fulfilling orders 

to DOD. 
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PERFORMANCE MONITORING PLAN 
 

RESULT SOURCE # INDICATOR BASELINE As for April 1 YEAR 1 YEAR 2 

Project 

Goal: 

Improved 

cross-border 

trade among 

Central 

Asian 

countries, 

Afghanistan

, and larger 

trading 

partners 

Project 

survey/focus 

groups/interviews 

with project-

supported firms 

supplemented by 

financial 

statements when 

possible / 

quarterly 

1 Value of export sales 

increased by project-

supported firms (from 

contract) 

$ 412 634 334 $ 412 634 334 (2 

groups:  organics and 

textile) Database 

attached. Total 

number of women 

in groups  is 12;  in 

organic group -2 

women , in textile 

group -10 women 

 

10% 

increase 

of exports 

value 

(cumulati

ve) 

Survey of 

project-supported 

firms / quarterly 

2 Number of firms 

involved with the project 

able to meet 

requirements of the DOD 

(output) (from contract) 

The survey was 

conducted among 

29 existing DOD 

suppliers (KZ-15, 

UZ-8, KG-4, TJ-

2) on the barriers 

and difficulties 

with compliance, 

REC got their 

recommendations. 

The draft of 

report on barriers 

on supplying 

DOD is being 

developed and 

will be completed 

by the end of 

April.  

3 companies were 

chosen by REC and 

Kaznex that met 

DOD requirements: 

Tsesna Astyk, RG 

Brand and Agrotex. 

These companies 

during January-

March receive REC 

support through EPI 

Training and all 

requested 

information 

regarding DLA 

procedures.  

1 

2 

(cumulati

ve) 
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DOD prime 

vendors / 

quarterly 

3 Value of new contracts 

between local producers 

and DOD prime vendors 

to export products 

(impact) (proposed 

indicator)   

0 

TBD 

TBD TBD 

IR1: Export 

partnership 

groups built 

and 

supported 

Project 

survey/focus 

groups/interviews 

of EPI firms 

supplemented by 

financial 

statements when 

possible /  

quarterly 

1.1 

Value of export sales 

increased by project-

supported firms (from 

contract) 

TBD, survey of 

EPI firms 

Will be ready in June 

TBD 

10% 

increase 

of exports 

value 

(cumulati

ve) 

Project reports 

(as validated by 

firms) /  

quarterly 

1. 

2. 

Number of firms 

receiving project 

supported capacity 

building assistance to 

export (output) (from 

contract) 

0 

October, 2012 

80 150 

Project records 

(including 

training sign-in 

sheets) / 

quarterly 

1.3. 
Number of participants in 

project supported trade 

and investment capacity 

building trainings 

(output) (from contract) 

0 

Total number of 

participants 56,  

22 of them are 

women, 34 of them 

are men (Women 

40%) 

250 300 
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IR2: Export 

potential of 

Central 

Asian firms 

and 

industries 

evaluated 

through 

market 

research 

Market research 

documents 

2.1 Number of firms 

assessed based on its 

export sales capacity 

(proposed indicator) 

0 

The indicators are 

under consideration. 

The substance of the 

component has 

shaped up to provide 

support to CA 

promotion agencies, 

mainly KazNex and 

the Chamber of 

Commerce in 

Uzbekistan 

60 
TBD by 

end of Y1 

IR3: 

Barriers to 

export along 

the export 

chain tested 

through 

selected 

pilots 

DOD prime 

vendors / 

quarterly 

3.1. Number of new contracts 

between local producers 

and DOD prime vendors 

to export products 

(output)  (from contract) 

0 

Based on DLA 

report  

TBD by August-

September 2012 

1 

2  (Y2 

targets are 

cumulativ

e) 

"How to Export 

to DOD" manual 

3.2. 
"How to Export to DOD 

" manual (output) (from 

contract) 

N/A 

Outlines for manual 

developed; next step 

–development of the 

draft manual.  

draft final 
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 Baseline data 
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Appendix 1. Component 3, Meetings of REC Project Representatives 
 

Meeting of REC Project with DLA representatives, 30th of Jan., 2012, Washington DC.  

 

Participants of the meeting:  
 

 

 

The outlines of the meeting 

 

 

  

 

  

 

 

 

 Currently, there are barriers to purchasing lumber and fuel in Kazakhstan; 

  

 

 

  

 

  

  

 

 

  

 

 

  

 REC presented at the construction show “KAzBuild” which took place from March 14-

16. Subcontractors were in attendance. 

 At its April show in Bishkek, DLA will train Government officials and suppliers. 

 

Areas of cooperation with DLA 

 Marketing research and selection of potential export companies; 

 Analysis of barriers to trade with DOD in the region (a surveying the current suppliers, 

preparing  recommendations, and testing  them through pilots); 

 Preparation of the Manual on how to export to DOD through the NDN. 

 Other marketing and  exhibition initiatives; 

 Trainings for DLA related suppliers and partnerships.  

 

Challenges 
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 Some prime vendors are reluctant to reveal their suppliers, export barriers, and 

approaches; 

 A channel of communication between the Project and DLA has to be established. The 

Project needs a list of DLA suppliers, instructions on the barriers needed to be surveyed 

for DLA (presently we include in our survey regulatory, contractual, qualitative, 

quantitative, technical, financial, logistical, and other barriers). 

 

Meeting of REC Project with DLA representatives, February 16, 2012, Kazakhstan.  

 

 

 

 

 The 

meeting resulted in several important decisions and recommendations: 

 All emphasized the need for REC to work with the PV suppliers, and communicate to 

them the benefits of supplying to DOD and entering new export markets. REC would 

also help build realistic expectations while going through the long process of pre-contract 

audits, meeting the PV technical requirements, and formulating a non-standard approach 

to subcontracting with PVs. 

 The participants discussed current constraints in working with the existing prime 

vendors:  TWI, TMC, and Supreme.  communicating to the prime 

vendor representatives that cooperating with REC is both safe and beneficial.  

 REC would act as an intermediary between local suppliers and PV, particularly at the 

Q&A stage.  

 REC would focus on working with Supreme suppliers’ support and foodstuff in 

particular, as the area that has the most need and potential.  

 REC would organize a meeting of all CAR export promotion agencies, such as Chambers 

of Commerce and KazNexInvest in Uzbekistan, and discuss supplying through NDN as 

one of the topics. 

 

REC would act as the coordinating unit, providing a focused agenda for the multiple parties 

involved at different levels of DLA, USAID, Prime Vendors, Embassies, Chemonics HO, etc. 
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Meeting of REC Project with DLA representatives, February 28, 2012, 

Kazakhstan.  

 

 

 

 

  As a result of this 

meeting it was agreed: 

 REC and EBRD Projects would meet every two weeks;  

 REC and EBRD will conduct joint training sessions for CAR firms, utilizing 

each other’s expert speakers and/or facilities; 

 Share information from EBRD clients to further develop REC’s planned “How 

to Export” guide; 

 Attend each other’s events and give briefings on their respective Projects; and 

 EBRD can invite local consultants to REC’s planned Central Asia Trade 

Forum in the fall, and/or to organize one-on-one meetings with participating 

REC and EBRD firms who need targeted trade/export guidance. 

 

Meeting of REC Project with DLA representatives, March 14, 2012, Kazakhstan.  

 

participated in DLA Prime Contractors meeting that was led 

by DLA Joint Contingency Acquisition Support Office (JCASO)  

Current or potential prime construction contractors working in Afghanistan were 

invited to identify potential Central Asian suppliers/manufacturers for future 

procurement of construction materials at KAZBUILD Exhibition that was held in 

Almaty on March 14 - 16. KAZBUILD local exhibitors and other local suppliers were 

introduced to DLA contractors and began to develop cooperative business 

relationships. 

 

Meeting of REC Project with DLA representatives, March 15, 2012, Kazakhstan.  

 

 

 The meeting also included the following 

presentations:   

 USACE Construction Opportunities Presentation; 

 AFCEE Construction Opportunities Presentation; 

 DLA Presentation on Market Surveys and GFM-E efforts in the region; 

 USAID REC presentation on Economic Development Program and how it can 

support procurement of materials in the region;  

 EBRD presentation on Economic Development Program and how it can 

support procurement of materials in the region; 

 KazNexInvest presentation on how it can support development of business 

relationships in Kazakhstan;  

 KazBuild presentation provided Prime Contractors with info on the Expo. 

 

DLA shared the “DLA CA Yellow Pages”, all of their presentations and other 

materials with the participants of the meeting.  
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Appendix II. Cooperation with Prime Vendors  
 

In Central Asia DOD works through its prime vendors: TWI, Seven Seas, and 

Supreme Food, which: 

 

- goods needed for DOD; 

-purchase, provide storage, and consolidate the goods;  

-transport and distribute the goods to DOD in Afghanistan.  

 

During the reporting period the Project participated at Supreme Food, Seven Seas, and 

TMC meetings (operating in CA) with KazNexInvest, and Kazakh and Uzbek 

potential supplies in January and February 2012.  REC received PVs presentation 

materials on supplier procedures and their methodologies. REC staff collected and 

analyzed information on requirements; procedures and goods needed, and compiled a 

brief report in the section of PV activities.   

 

 

 

  

 

As a result of these meetings TMC provided REC with information on TMC activities 

in the region and the samples of their contracts that will be included in the Guide 

“How to supply to DOD”. 
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Appendix III. Export barriers to DOD, Outlines for Manual on 
How to Export to DOD 
 
One of the objectives of the USAID REC Project is to test export barriers.  

REC aims to facilitate the sale of products to DOD in Afghanistan, and prepare a  

Guide on “How to supply to DOD” through the NDN. 

 

In January and February 2012 REC and Uzbek partner CED developed questioners 

and began conducting surveys on testing the barriers on supplying to DOD. The 

survey with exiting local suppliers was completed in March and covered mainly 

companies from Uzbekistan and Kazakhstan. REC identified the following main 

problems of local suppliers: 

 

 The quality, quantity and standards of CAR produced goods do not match 

DOD requirements; 

 There are no long-term purchasing orders from PVs: the orders are issued on 

“as-needed” basis; 

 Companies lack knowledge of the DLA requirements on product safety and 

quality standards in agriculture, building materials, and other sectors. 

 The DLA/PVs contracting process is prolonged; 

Local suppliers struggle to understand the technical language and 

descriptions of specifications of goods.  
 

Recommendations on reducing the barriers on supplying to DOD, and a strategy on 

improving the supplying process were developed and were discussed with CED 

partners and REC staff at the end of March.  

 

In cooperation with CED, REC developed the “How to supply to DOD” through the 

NDN draft outlines for Uzbek and Kazakh companies, and plans to discuss it with 

DLA representatives in April 2012.  

 

REC plans to partner with technical experts from the existing prime vendors’ 

professional staff, U.S. Engineer’s Corps (for construction) and/or U.S. Veterinary 

Command (for foodstuffs). 

 

Selection of food products from both Uzbekistan and Kazakhstan with the greatest 

potential to supply the Northern Distribution Network (NDN) in significant quantities. 

 

 

 

 

 

  

 

Tsesna-Astyk exports 1-2 grade flour to 3 Afghan customers (Kefayat Trade, Sakhar 

Murat, Sharkat) through Uzbekistan (Mazari Sharif), with insurance from KazGarant. 

Tsesna received a request from Supreme Logistics to send flour to Kabul, 

Afghanistan. Tsesna received the product description, key specifications (which fall 

between the highest and 1st grade they produce), the estimate for the weekly need of 
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1600-3200 paper bags of 25kg each, and palletization requirements.  

 

 

 

 

 

 

 

 

 

 

  

 

On February 2, 2012 REC had a meeting with representative of Kazakh Chamber of 

Commerce and Industry (KZ CCI) , who works on the 

development on import–export issues with Afghan, and Kazakh companies and 

businesses. esented a company located in Shymkent that processes turkey meat, 

and delivers it to Metro Chain (an international distribution company in Almaty) and 

foreign embassies. (

 

The company issued 

certificates ISO 9001 and other obligatory certifications, has its own laboratory, and 

exports its product mainly to Almaty, Astana and Moscow.  

 

Comprehensive information and a product catalog of “Ordabasy Kus” were passed to 

DLA Representative  

 

 

 

 




