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6 May 2008 
Business 
 
 
THE EXPERIENCES FROM THE SOUTH AFRICAN VINEYARDS APPLIED 
DOMESTICALLY 

Europe Conquered with Seedless Grapes 
 
Macedonian vine-growers are preparing for rising exports of table grapes on 
the EU market by introducing an integrated system and high quality 
standards, with much assistance from the USAID’s AgBiz Program, through 
application of the South African experiences. SAR vine-growers pay 1000 
euro for transportation from Cape Town to Rotterdam, amount paid for 
transportation of grapes from Bogdanci to Belgrade 
 
The annual consumption of table grapes on the EU market amounts to 750 grams per 
person. Very little compared to fifteen years ago when the EU citizen consumed 22.5 kg. 
This represents an opportunity for the Macedonian vine-growers who are already 
preparing for a more aggressive approach on the single market by introducing an 
integrated production system and high quality standards, an experience they learned 
about during their study visit to the South African Republic. 
 
It is difficult to compare SAR, being a vine-growing area with specific climate, to the 
Republic of Macedonia. The harvest there, says Jordanco Gorcev from “Goce Delcev – 
Tikves”, starts early and finishes in spring, which is a huge advantage for marketing. The 
harvest does not coincide with any other country. In our country the harvest of table 
grapes lasts from 15 July till the end of October or the beginning of November. In SAR 
the rains are twice as heavy, with app. 850 mm per square meter, as opposed to 450 mm 
here. Their technology for growing and packing of grapes differs. They grow seedless 
varieties and apply gradual maturing and harvesting in phases. According to Ivan 
Turanov from “Turan” huge advantages of the South African vine-growers are the low 
transportation costs and the organized market approach from Rotterdam, from where 
shipments with same price are sent to the agreed markets in EU and beyond.  This is a far 
destination whith 1000 euro transportation cost from Cape Town to Rotterdam, an 
amount paid for transportation of grapes from Bogdanci to Belgrade. 
 
For the Macedonian vine-growers, the most important benefit from the study tour to SAR 
was to learn about the application of the technology, the choice of appropriate variety 
structure of seedless table grapes, installation of the drop-by-drop irrigation system and 
opening of modern packing centers, by creating typical brands recognizable by the 
European market. For this we have strong comparative advantages, particularly in the 
south part of the country. The locality Smokvica, near Gevgelia, has thermal waters 
springing with 200 liters per second, which can be compared to Island, says Pejco Liev 
from “Ledra”. In the course of one year there are 274 sunny days with an average 
temperature of 14 degrees Celsius.  Therefore, the development agenda of the company is 
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to increase the vineyard plantations. At present, the company has 56 ha., of which 16 are 
with new table grapes varieties and additional 6 ha. are being prepared. The first harvest 
of seedless table grapes is expected this year, and will represent the first harvest of such a 
variety in the country. Construction of a packing center is also planned on the land of the 
vine-growing sector. Harvest and packing will be done according to methods appropriate 
for selling in the European supermarkets, as done in SAR. 
 
Production of seedless table grapes is an opportunity for achieving higher price of USD 2 
– 2.20 per kg., as opposed to the wine-producing grape varieties sold at MKD 7 - 10. This 
is a big challenge for “Goce Delchev – Tikves” as well. As Manager Risto Milev says, 
they have already installed the drop-by-drop irrigation system on 150 ha. of table grapes 
vineyards and are working on installing this system on additional 53 ha. At present, this 
company has 800 ha. in vineyards, of which 250 with table grapes varieties and the 
remaining with wine-producing varieties. The table grapes accounts for 90 percents of the 
revenues, as export prices are the highest. As Emanuel Tasev from “Alijansa” adds, the 
most important aspect is that the Macedonian vine-growing is given a chance for larger 
exports in EU, in particular now, when there is a demand on the market. In addition, there 
is the option for further use of the table grapes waste for production of brandy. This is a 
long tradition in SAR that needs to be copied. There are also opportunities for engaging 
seasonal workers, as packing is done manually by using special moisture absorbent paper 
to maintain the natural freshness of grapes. However, this requires special cool chambers 
with strong air circulation. 
 
To present, one of the largest cool storages was installed in “Altra”. Besides the varieties 
of fruits and vegetables, as Trajko Alcinov says, this is maybe the only cool storage 
facility for keeping table grapes, with annual capacity of 3000 - 4000 tons. Another 
storage facility is owned by the company “Peca Comerc” from Kavadarci, and as owner 
Blasko Temov says, the construction of a packing center is underway. Extremely 
important is the establishment of Table Grapes Growers Association as a separate group 
of producers. The habits of the producers have to change towards establishing sounder 
and more extensive cooperation with the purchasers and the distributors. 
 
The mission of the AgBiz Program is to increase the economic growth in the Republic of 
Macedonia by way of extended and organized organic and environmental-friendly 
production. It also includes production of Macedonian value-added production by helping 
producers and processing facilities become more competitive both regionally and 
globally. 
 
The AgBiz Program, with support from the South African Institute, organized a 
study tour to Cape Town for five vine-growing companies: “Goce Delcev-Tikves” 
and "Alijansa” from Kavadarci, “Ledra” and “Altra” from Gevgelia and “Turan” 
from “Bogdanci”. SAR is ranked forth in experts of table grapes in the world, with 
annual sales of over 200 million kilograms.  
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